
















Contents February, 2019

10 | EDITOR’S NOTE
Editorial

11 | READER’S RESPONSE
Letters to the Editor

28 | Govt, cellular firms deadlocked over licence renewal fee   

44 | Telecom guru Azfar Manzoor takes up reins of PITB

17 | Happy 17th birthday Ufone!!

18 | Jazz wins USF mobile broadband contract

20 | Zong 4G and 10 years of excellence!

22 | Hope Enterprises presents bridal professional photo shoot

25 | Pakistani dealers attend Galaxy S10 launch event in Francisco

26 | Sami Alvi weds Ayesha

30 | PTCL back on growth track

32 | President honored Dr Khalid Hameed Chairman Tara Group

33 | NTC inter-region badminton tournament concludes

34 | Muhammad Shehzad bags Supervisor of the Month award

36 | Cothm Johar Town arranges annual gala dinner for students

37 | JazzCash has 5m active subscribers a month

38 | Hotel One participates in family festival at Bloomfield
School Multan

40 | Pakistan mobile phone industry icons attend MWC

41 | Telenor empowering Pakistan thru digitization

42 | Zong 4G partners with Ericsson, Huawei for digital transformation

46 | ‘Pakistani Citizen Portal’ app the second best in world

48 | Meizu zero: the world’s first ‘hole-less’ smartphone

49 | APEX 2019: A truly exceptional smartphone!

50 | Xiaomi introduces Mi 8 Lite in Pakistan

45 | Digital products reviews

12 | Shipyard at Gwadar on the cards

13 | Govt wants mobile card recharge tax restored

14 | Real estate sector in hot waters again

16 | Banking system: going from stable to negative

24 | Mobile phone sector on fast-track growth
Muzaffar Paracha, CEO, Airlink Communication

21 | Samsung, Huawei, Nokia to assemble handsets in Pakistan

54 | National News

INSIGHT / TECH

EVENTS

ECONOMY

REVIEW

INTERVIEW

TELEPEDIA

NEWS

COVER STORY

COVER
STORY

28

18

20 24

26 40

Jazz wins USF mobile
broadband contract

Zong 4G and 10 years of
excellence!

Sami Alvi weds Ayesha

Mobile phone sector on
fast-track growth
Muzaffar Paracha
CEO Airlink Communication

Pakistan mobile phone industry
icons attend MWC8





Zubair Kasuri Editor-in-Chief  0321-519 7777

Yasir Rasheed Senior Sub- Editor

Usman Yaqoob Director Marketing 0300-400 0640
Syed Farhat Ali Manager Marketing            0300-055 2656

Zafar Khan Afridi Senior Graphic Designer

Azhar Javed General Manager

Umair Shafqat Advocate Legal Panel
Rasool Ahmad Advocate 0306-7579250

Umar Shafqat Tax Consultant 0323-4262291

Lahore Office
House# 46 J-Block Gulberg III, Lahore-Pakistan. Ph: +92-42-35880183

Ali Hassan Manager Social Media                        0323-497 2029
Ahmed Ali Manager Marketing Mix FM 100         0300-055 2653
Rizwan Farooq Manager Circulation Islamabad          0321-554 7009

Registration No. PCPB/106    

(Vol. 16 Issue: 13 )  |  Price Rs: 500
www.flare.pk |  Email: flare.mag@gmail.com 

Colour Sepration:
Fotoscan Process, 25-C Lower Mall, Lahore. Ph: 042-37111906, 37234042

Editor’s
Note

February,   2019

A suicide attack on an Indian paramilitary convoy in India-held
Kashmir, in which 44 security personnel were killed, has once again
drawn India into an aggressive posture towards Pakistan, with New
Delhi having been taken several measures in a bid to isolate
Islamabad diplomatically. Following the attack, India has also
withdrawn the Most Favoured Nation status to Pakistan. However,
Islamabad has shown restraint in the aftermath of the attack and
asked New Delhi to come up with evidence linking any Pakistan-
based entity to the attack. 

The attack comes on the heels of Saudi Crown Prince Mohammad
bin Salman’s visit to Pakistan, and may have been carried out by some
sinister elements to sow discord and put pressure on Pakistan to rein
in Jihadi groups allegedly operating from its soil. However, the world
has seen much about Indian knee-jerk reaction after every such
incident to browbeat Pakistan, which has all the way called for
dialogue to resolve the Kashmir dispute. 

Menacingly, the attack has led Hindu fanatics to carry out attacks
on Muslims' properties in Jammu region, which is a dangerous ploy
since the two communities have been living in peace and harmony in
the region for centuries. 

Elements in the BJP-led government are trying to exploit the
situation to further their nefarious designs and also to give the
genuine freedom struggle as a colour of a religious movement. 

The fact that India wants to silence the Kashmiris’ voice for
freedom through use of brute force has sowed hatred and acrimony
in the minds and hearts of people in the occupied territory, and such
attacks are, in fact, a reaction to atrocities perpetrated by Indian
security forces against innocent Kashmiris. 

In the very recent past, Indian forces’ violence against unarmed
Kashmiris has spiked, leading to mammoth demonstrations and
strikes by the people. As long as you use force to put to rest a conflict
that has to, and must be, resolved through peaceful means, it is bound
to breed hatred and violent reaction. That is what is happening in the
occupied Kashmir.

New Delhi has to admit the fact that violence breeds violence and
understand the reality that the burning issue will have to be resolved
by inviting Kashmiris to the negotiating table. The people of Kashmir
are a central party to the dispute and without their participation in
any such process hopes for an amicable resolution are a far cry.

Strong arm tactics being applied by the Indian security forces to
silence the dissent in occupied territory are further alienating the
people of Kashmir, strengthening their resolve to continue struggle
for their inalienable right to self-determination. 

Blaming Pakistan for its failures in the held Kashmir, India
cannot, and should not deny Kashmiris their birth right to be given
the chance to decide their fate. 

India's insistence that terrorists from across the border come and
carry out the attacks is without substance since New Delhi has
fortified the Line of Control by fencing it and installing modern
gadgets to monitor any infiltration and deployment of hundreds of
thousands of security personnel. 

Indian
intransigence
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P
akistan has de-
cided to build
another ship-
yard at Gwadar

to support the country’s
steel industry. The deci-
sion was taken in the
backdrop of  increasing
maritime activities and
massive movement of
ships at Gwadar port fol-
lowing the success of  the
China-Pakistan Eco-
nomic Corridor (CPEC).
Managing director

Karachi Shipyard & En-
gineering Works
(KSEW) in his briefing
to a delegation of  Feder-
ation of  Pakistan Cham-
bers of  Commerce &
Industry (FPCCI) in-
formed that the KSEW,
in view of  increased
movement of  ships and
maritime activities at
Gwadar Port in the back-
drop of  CPEC, had ac-
quired land for
development of  another
shipyard which has been
approved by Prime Min-
ister Imran Khan under
MoDP in coordination
with the government of
Balochistan.
He said that there are

more than 23 sizeable
shipyards in India and
five in Bangladesh
against only one ship-
yard in Pakistan estab-
lished since
independence.
He, therefore, under-

scored the need for pub-
lic-private partnership in
the maritime sector as it
offers a huge potential of
investment and earnings,
including foreign ex-
change, in many fields
such as transportation of
goods through shipping,
both inland and foreign
countries. He lamented
that the Karachi Port
Trust and Bin Qasim
Port were not patronising
the indigenous shipping
industry and buying the
ships from foreign coun-
tries.
The FPCCI delegation chief  SM Muneer

lauded the efforts being made by KSEW in ship
building and development of  maritime activities
as they play an important role in facilitating trade
through cheap transportation of  goods.
He on behalf  of  the business community as-

sured the managing director of  KSEW of  his full
support and extended cooperation in serving the
FPCCI as a bridge between KSEW and the gov-
ernment in facilitating, developing, promoting and
resolving ship building issues.
A Federation of  Pakistan Chambers of  Com-

merce & Industry delegation led by its former
president and ex-chief  executive of  TDAP and
consisting of  Kazi Abdul Mukhtar, Former Gov-
ernor, State Bank of  Pakistan, Syed Mazhar Ali
Nasir, Adviser to President FPCCI, Hanif  Gohar,
Vice President FPCCI Lahore, Zaki Ahmed
Sharif, Chairman FPCCI Standing Committees
(Central) on Reforms and Austerity Measures; Ar-
shad Rahim Khan, Shakaib Arif, COO National

Foods - on the invitation of  Rear Admiral Ather
Saleem, Managing Director Karachi Shipyard &
Engineering Works (KSEW) visited KSEW and
held an interactive session with its senior officers,
including all the general managers, wherein the
FPCCI delegates through a multimedia presenta-
tion, were apprised of  the existing performance,
achievements, activities and future targets and
goals.

It is pertinent to mention here the plan was ap-
proved by the federal cabinet some months ago,
which would be implemented within three to five
years. The plan also includes dry docking facilities
for repairing and maintenance of  commercial

ships, including oil and
gas tankers.
Pakistan Navy was of

the view that since tech-
nical know-how and
basic industrial infra-
structure to support re-
search and development
(R&D) is available in the
country, it was about
time to integrate and op-
timise these facilities to
further strengthen the
process of  self-reliance.
The government be-

lieves that the shipbuild-
ing industry will provide
a good avenue for gener-
ating employment and
supporting economic
growth in the country.
As per the initial

framework unveiled in
2008, Gwadar shipyard
would initially offer ship
repair and maintenance
services at two dry docks
with the capacity to han-
dle 600,000 DWT (dead-
weight tonnage).
It would eventually

lead to shipbuilding with
capacity of  constructing
up to VLCC and ULCC.
At present, the state-

owned KSEW is the lone
facility available in Pak-
istan for shipbuilding,
maintenance and repair
work.
But this facility is

largely catering to the
needs of  Pakistan Navy
whose responsibilities
have increased to meet
the defence needs of  the
country in the wake of
mu l t i - b i l l i on - do l l a r
CPEC project that con-
nects the deep sea
Gwadar port with
China.
The government is

also upgrading the facili-
ties at the KSEW by en-
hancing its capacity by
installing syncro-lift ship-
lift-and-transfer system.
Nevertheless, this fa-

cility would remain dedi-
cated to meet the future
needs of  Pakistan Navy.

Experts believe Gwadar shipyard would be-
come a very viable commercial venture because of
lack of  adequate shipbuilding facilities in the re-
gion.
Iran, which operates the largest commercial

shipping fleet, has also developed basic know how,
yet it will take a long time to become a viable ship-
building nation.
None of  the Gulf  Arab countries have a proper

shipbuilding facility except offering limited dry
docking facilities, including Arab Shipbuilding
and Repair Yard (ASRY) in Bahrain and in the
UAE.
Since these are very limited facilities for repair

and maintenance, most of  the commercial ships
move to Singapore for this service.
Analysts are of  the view that Gwadar shipyard,

because of  its close proximity to the Persian Gulf
through which nearly 38 per cent of  the world’s
precious goods largely oil and gas are carried,
could attract many commercial vessels looking for
maintenance and repair works. n

Shipyard at
Gwadar on the

cards

“ KSEW managing director in his briefing to FPCCI delegates
said in view of increased movement of ships and maritime
activities at Gwadar Port in the backdrop of CPEC, it had

acquired land for development of another shipyard in Gwadar
which has been approved by Prime Minister Imran Khan.”

The government believes that the
shipbuilding industry will provide a
good avenue for generating employ-
ment and supporting economic
growth in the country.
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I
n the wake of  poor economic conditions, the
government has decided to pitch a new for-
mula before the Supreme Court of  Pakistan for
taxing mobile recharge cards because the tax

exemptions result in a combined yearly loss of
Rs123 billion to the federal and provincial govern-
ments.
The decision comes as the government figures

out a way to achieve the revenue targets while ne-
gotiations with IMF almost done. They believe by
doing so they will be closer to achieving their de-
sired revenue targets without imposing further taxes
for the next five months.
State Minister for Revenue Hammad Azhar says,

“No new taxes will be imposed in the current fiscal
year to achieve revenue target as prior conditions for
availing the International Monetary Fund (IMF)
bailout package.”
The Federal Board of  Revenue (FBR) has filed

an appeal against the Supreme Court’s order sus-
pending the tax on mobile cards.
FBR chairman said that the suspension of  tax

on mobile cards caused a loss to national revenue.
Back in June last year, the court abolished taxes

on mobile prepaid cards terming them as “illegal”
and said, “The public is being looted.” However, it
did call for making a comprehensive policy for the
tax deduction. 
Azhar believes that court will accept the new for-

mula. “Now we are hopeful that the court will con-
sider our formula.”
On the charge of  a Rs100 prepaid mobile card,

a 19.5pc federal excise duty was charged along with
12.5pc withholding tax and 10pc service/mainte-
nance charge.

A three-member SC bench, headed by former
Chief  Justice Mian Saqib Nisar, had passed the or-
ders while hearing suo motu notice over deduction
of  high tax/other charges by mobile companies in
Pakistan. The annulling of  the prepaid tax saw Rs80
billion being wiped out of  the revenue collected. The
government has been struggling to come to a con-
sensus with the IMF without compromising their
sovereignty. “We will not accept any conditionality
attached with the IMF that will directly impact our
economy or people,” the minister said. The govern-
ment plans to get the bailout package without im-
plementing harsh policies that might be suggested
by the IMF. However, the huge deficit places Pak-
istan in a very weak spot for negotiations.
The government has been able to drag negotia-

tions with IMF by securing bailout packages from
countries, including Saudi Arabia and UAE. It is be-
lieved that a similar agreement with China will be
signed soon. “You will hear a very good news from
China soon,” Azhar said.
However, he said that his government has suc-

cessfully managed required funds on bilateral basis.
He said that his government has procured some
breathing space through bilateral support from
Saudi Arabia, United Arab Emirates while talks
with China are near conclusion. 
On the revenue shortfall, he attributed it mainly

to suspension of  tax on mobile cards, slashing of
sales tax rate on petroleum products. He said his
government avoids increasing sales tax to pocket
easy revenue. Under the proposed reforms process,
federal taxes will be clubbed together in the first
phase while during the second stage, provincial
taxes will also be brought under the same built. He

said the ultimate target is to create single tax ma-
chinery for ease of  doing business. According to the
minister, provinces have shown willingness to col-
lect taxes at the federal level. He also said there is a
proposal on table to separate assessment and audit.
The internal audit department will also report to
Prime Minister Secretariat. The minister avoided re-
plying to the questions about delay in taking action
against corrupt tax officers. He said FBR has
chalked out a comprehensive plan to bring high net-

worth individuals in the tax net. “We have requested
some 8-10 countries to share with us data regarding
Pakistani assets,” the minister said, adding a similar
request was sent to Switzerland in January.
On the other hand, the government has made

several efforts to improve the Ease of  Doing Busi-
ness (EoDB) and has materialised many demands
of  the business community.
These efforts include the clubbing of  45 differ-

ent taxes. Minister of  State and Chairman Board of
Investment (BOI) Haroon Sharif  said this while re-
marking that the government is on its way to intro-
duce one tax regime.
He said that the government has linked different

departments through e-portals. Owing to this initia-
tive, businessmen will be able now to pay their taxes
online. This step is to facilitate the local investors
and the business community in operating efficiently.
The state minister made these comments while

visiting the Rawalpindi Chamber of  Commerce and
Industry (RCCI). He underlined that the business
community should come up with their recommen-
dations and suggestions regarding improvement of
Foreign Direct Investment (FDI) in different sectors
like agri foods, tourism, services sector, real estate,
and poultry.
He also suggested the business community to

have a close partnership with the chamber of  com-
merce via an advisory council that will monitor the
progress of  government initiatives and provide feed-
back on given projects. n

Govt wants mobile
card recharge tax
restored 

“ The decision comes as the government figures out a way to
achieve the revenue targets while negotiations with IMF almost
done. They believe by doing so they will be closer to achieving
their desired revenue targets without imposing further taxes for
the next five months.”

A three-member SC bench, headed
by former Chief Justice Mian Saqib
Nisar, had passed the orders while
hearing suo motu notice over
deduction of high tax/other charges
by mobile companies in Pakistan.
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T
he real estate
sector has criti-
cised the recent
upward revision

in the plots’ values by the
Federal Board of Revenue
(FBR) saying the decision
was taken without taking
the stakeholders onboard,
and termed it anti-invest-
ment.
FBR jacked up valua-

tion rates of  real estate
plots in the range of 15 to
25 per cent on an average
in all the major cities of
the country in a bid to in-
crease tax collection up to
Rs75 billion. In some posh
areas of Karachi, the FBR
has jacked up valuation
rate in different ranges,
starting from 15 per cent
and going up to 110 per
cent depending on the lo-
cality of the city.
Chairman Association

of  Builders and Develop-
ers (ABAD), Hassan
Bukhsi said the rates were
revised without the con-
sultation of the stakehold-
ers. “It is a sudden move
and we didn’t even know
that any such exercise was
being planned.”
He said ABAD had

proposed to eliminate both
the DC and the FBR rates,
so that properties could be
booked on actual transac-
tion values. “We had pro-
posed that the federal and
provincial governments
collect 1.0 per cent each as
tax on transactions based
on actual value, as this
could discourage under-
declaration,” Bukhshi
said, adding their propos-
als were not considered.
Realtors and builders

do not expect a housing
rate slide in the middle-low
income areas of  urban centres, but they do foresee
prices falling in posh areas where the market is driven
by investors.
Bukhshi said the real estate and construction sec-

tor was already very slow as there was political and
economic uncertainty, while the policies were being
modified by the day. “There is no buying and selling
in the market. This recent revision in values would fur-
ther worsen the situation.”
Chairman ABAD said real estate sector was the

largest employment generator after agriculture and as
this industry slowed down, millions associated are af-
fected. Bukhshi said that the association would an-
nounce its future course of action.
The volume of activity is next to zilch as investors

are driven out while a mismatch of demand and sup-
ply keeps deals from materialising.
Senior Vice President Federation of  Pakistan

Chamber of Commerce and Industry (FPCCI), Mirza
Ikhtiar Baig said it was unjust for the FBR to take such
a measure without consulting the stakeholders. “The
industry is already in trouble after 930 commercial
buildings in Karachi were given demolition notices.
This upward revision in the property values would
hurt the industry a lot.”
Baig said FBR should consult the stakeholders be-

fore taking any revenue generation measures so that
market uncertainty could be avoided.
Adviser to FPCCI president, Mazhar Ali Nasir, on

the other hand, appreciated the decision saying revi-

sion in property valuation would discourage black
economy. “Actual property values are still much
higher than the recorded values and these need to be
increased further going forward.”
The property market in Pakistan has grown verti-

cally since 1990s, pushing unit price beyond the reach
of  ordinary people. The promise of  quick- high re-
turns attracted both households and investors to the
arena. Besides, the undocumented status made it an
ideal destination to park unaccounted wealth.

“Dollar is trading at around Rs140, discount rates
have been increased by 4.5 per cent in a year, and now
this much increase in property values. These measures
are only going to dampen investor sentiments,” Zee-
shan Khan, a real estate agent, said, adding the mar-
ket values of properties would not come down instead
cost of buying and registration would increase.
It is remembered that the Federal Board of Rev-

enue issue a flurry of noti-
fications regarding upward
revisions in the valuation
rates of  immovable prop-
erty in 20 major cities of
the country.
Under the categorisa-

tion scheme, properties on
Abdullah Haroon Road,
Bath Island, II Chundhri-
gar Road and PECHS are
among 22 localities listed
under the 'A-1' category.
Residential plots in this
category have been valued
at Rs42,000 per square
yard, while commercial
plots have been valued at
Rs120,000 per sq.ft.
A 100 per cent upward

increase has been made in
the valuation of  immov-
able properties in some
sectors of  the Defence
Housing Authority (DHA)
in Karachi. In the rest of
the areas of  the city, the
FBR has revised its valua-
tions by 15 to 20pc.
Lahore is a primary

focus of  the property re-
evaluation drive, where
1,234 areas have been re-
evaluated for tax collection
purposes. According to the
notifications issued, resi-
dential properties in Gul-
berg have been assessed at
between Rs1,656,000 per
marla to Rs1,224,000 per
marla, while commercial
properties have been val-
ued at between
Rs3,168,000 per marla and
Rs1,728,000 per marla.
Residential and commer-
cial properties in Zaman
Park have been revalued to
Rs691,200 per marla and
Rs1,368,000 per marla, re-
spectively.
The valuation of  28

areas of  Rawalpindi and
90 areas of Islamabad has

also been revised upwards by the FBR. In Rawalpindi,
residential areas in Satellite Town have been valued at
Rs3,000,000 per marla while commercial areas have
been valued at Rs1,680,000/marla. Residential prop-
erties in DHA have been valued at between Rs420,000
and Rs132,000 per marla, while commercial areas
have been estimated at Rs3,000,000/marla.
In Islamabad, the upscale localities of F-6 to F-11

have been valued between Rs50,460 per square yard to
Rs58,260 per square yard.
On the other hand, the valuation of commercial

spaces in F-6 start at 29,700 per square yard and go
up to 148,500 per square yard. In F-11 Markaz, the
value ranges from Rs142,560 per square yard to
Rs19,800 per square yard.
A total of 339 areas of Peshawar and 426 areas of

Quetta have also been re-evaluated by the board.
Residential properties on Peshawar's Mall Road

have been valued at Rs1,322,795, while commercial
properties have been estimated at Rs5,732,110 per
marla. In Sadar Bazaar, residential areas are valued at
Rs1,322,795 per marla while commercial areas will
cost Rs5,732,110.
The revised property valuation rates have brought

them to around 60 per cent of their actual market val-
ues, FBR spokesman Dr Hamid Ateeq Sarwar told
mediapersons.
He further said another phase of  re-evaluation

would kick off  from July or September to bring the
rates to 80pc of market values. n

Real estate sector
in hot waters again 

“ FBR jacked up valuation rates of real estate plots in the range
of 15 to 25 per cent on an average in all the major cities of the
country in a bid to increase tax collection up to Rs75 billion.”

Chairman Association of Builders
and Developers, Hassan Bukhsi
said the rates were revised without
the consultation of the stakehold-
ers. “It is a sudden move and we
didn’t even know that any such
exercise was being planned.”
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M
oody’s Investors Service has changed
its outlook for the banking system in
Pakistan to negative from stable.

The negative outlook is based on Moody’s as-
sessment of  six drivers: operating environment (de-
teriorating); asset risk (deteriorating), capital
(stable); profitability and efficiency (stable); funding
and liquidity (stable); and government support (de-
teriorating).

Moody’s rates the five largest banks in Pakistan
by assets. Together, these banks account for around
50pc of  system deposits.

Banks challenged by a slowing economy and
high exposure to low-rated sovereign debt.

“Our outlook for Pakistan’s banking system is
negative. The outlook expresses our expectation of
how bank creditworthiness will evolve in this sys-
tem over the next 12 to 18 months.”

Real GDP growth will slow to 4.3pc in the fiscal
year ending June 2019, down from 5.8pc in 2018.
Tighter domestic monetary conditions – driven by
a wide current account deficit and low foreign ex-
change reserves – will weigh on economic activity.
The Pakistani rupee depreciated 30pc versus the US
dollar, interest rates rose by 450bps between De-
cember 2017 and February 2019 and inflation is ris-
ing (2019F: 7pc), all of  which affect business and
consumer confidence and the private sector’s debt
repayment capacities.

High exposure to government securities (34pc of
assets) links banks’ credit profile to that of  the sov-
ereign, whose credit profile is increasingly chal-
lenged as evident by the negative outlook on its B3
rating. The declining trend in problem loans (8pc of
gross loans as of  Sept 2018) will stall, as challenging
operating conditions and structural impediments
hamper banks’ ability to resolve legacy NPLs.

Regulatory capital (Tier 1 at 13.2pc as of  Sep-
tember 2018) will remain broadly stable, but our cal-
culations point to only modest capital buffers.
Higher profit retention, hybrid Tier 1 capital is-
suances, and other capital optimisation measures
will offset credit growth and so support reported
Tier 1 ratios.

Profits will increase slightly but remain below
historical levels. Profitability will be driven by higher
net interest margins (on the back of  higher interest
rates and rising government bond yields), 10pc-12pc
credit growth and lower one-off  costs, which will
compensate for rising provisioning needs and ongo-
ing pressures at banks’ overseas operations.

Stable customer deposits and high liquidity will
remain key strengths. Customer deposits make up
around 71pc of  total assets, and we expect these to
grow 10pc this year, providing banks with ample
low-cost funding. Cash and bank placements ac-

count for around 15pc of  total assets, while another
34pc is invested in government securities (which are
repayable with the central bank) offering sound liq-
uidity.

The government’s capacity to support banks has
deteriorated given its high debt levels, but its com-
mitment to supporting the banks remains strong.

“Over the next 12-18 months, banks in Pakistan
will see their credit profiles challenged by their high

exposure to the country’s low-rated sovereign debt
and a slowing economy,” says Constantinos
Kypreos, Moody’s Senior Vice President.

Moody’s says in its just-released report that the
banks’ operating conditions will be difficult, with
Pakistan’s real GDP growth slowing to 4.3pc in the
fiscal year ending June 2019, down from 5.8pc in
2018. The Pakistani rupee has depreciated 30pc ver-
sus the US dollar, interest rates rose by 450 basis
points between December 2017 and February 2019,
and inflation is rising; all factors which affect busi-
ness and consumer confidence and the private sec-
tor’s debt repayment capacities.

Moody’s also points out that Pakistan’s banks
face the risk of  macroeconomic contagion through
a range of  channels, including 1) their large hold-
ings of  government securities, which caps their
credit profiles to the sovereign, and 2) from the au-
thorities’ weakening capacity to support the banks
in case of  need, as evidenced by the negative out-
look on the sovereign rating.

“On a more positive note, the banks will con-
tinue to benefit from stable customer deposits and
high liquidity,” adds Kypreos. n

Banking system:
going from stable
to negative 

“ Moody’s says the Pakistani rupee depreciated 30pc versus the US
dollar, interest rates rose by 450bps between December 2017 and
February 2019 and inflation is rising (2019F: 7pc), all of which affect
business and consumer confidence and the private sector’s debt re-
payment capacities.”

Real GDP growth will slow to 4.3pc in
the fiscal year ending June 2019, down
from 5.8pc in 2018. Tighter domestic
monetary conditions – driven by a
wide current account deficit and low
foreign exchange reserves – will weigh
on economic activity.
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P
akistani telecom company, Ufone cele-
brated its 18th anniversary at Ufone
Tower, Islamabad, and in other offices
across the country with great zeal and

spirit. Eighteen years of  commercial operations
reaffirm Ufone’s commitment to ensure seamless
communication for all its customers.

The cake cutting ceremony was attended by the
entire U Family, including the President and CEO
Ufone, Rashid Khan, along with members of  the
executive management team.

Employees participated in interactive activities
which included a quiz competition and scrump-
tious refreshments.

With a growing customer base every year, and
excellent retention, Ufone has proven to be the pre-
ferred choice among all telecom providers. 

Ufone’s branding philosophy always focuses on
customer’s convenience – keeping this as the base-
line for everything that Ufone does or plans to do
in future. n
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U
niversal Service
Fund (USF)
has awarded a
contract worth

Rs192 million to Pakistan’s
leading digital communica-
tions company, Jazz. This
contract has been awarded
by USF under its Broad-
band for Sustainable Devel-
opment Programme. As
part of  the deal, Jazz will
work towards providing
mobile broadband access to
people of North Waziristan
tribal district, tribal subdivi-
sions in Bannu and Lakki
Marwat. 
Chief Executive Officer,

Universal Service Fund,
Rizwan Mustafa Mir signed
the contract with Ali Naseer, Chief Corporate and En-
terprise Officer, Jazz.
Chief guest of the ceremony, Federal Minister for

Information Technology and Telecommunication Dr
Khalid Maqbool Siddiqui, while addressing the audi-
ence, stated that with constant dedication and devo-
tion, Ministry of  IT and Telecom had achieved yet
another significant connectivity milestone. He also
added that with such projects, Ministry for IT through
USF would continue to work towards achieving the
mission of broadband penetration across the country
to facilitate the people in rural regions. He said that in
addition to broadband infrastructure, he expected USF
to launch new e-services and m-services to facilitate
digital lifestyle adoption for the people of Pakistan.
Speaking at the ceremony, Rizwan Mir, CEO-USF,

said that with the signing of  North Waziristan con-

tract, Universal Service Fund’s aim is to provide voice
and data services to remote and underserved areas of
Pakistan, where it is most critical for development. He
added that this network would be completed in 24
months for providing 3G/4G and voice services to a
population of 0.57 million in 401 un-served mauzas.
He further said that with the improvement of  law

and order situation in the
erstwhile Fata, provision
of  advanced ICT infra-
structure would be a key to
the development efforts in
the region. He said that
‘we enjoy great support
from Ministry of  IT and
Telecom as well as the ICT
industry in our common
mission to continuously
work towards expanding
broadband to all Pakista-
nis’. He mentioned that
USF was planning to
launch several new broad-
band projects in the next
few months, including one
in South Waziristan tribal
district.
While addressing the

audience, Ali Naseer, Chief Corporate & Enterprise
Officer at Jazz, said: “Through this collaboration, Jazz
and USF have successfully bridged the digital divide in
the country’s remotest regions. This is why the project
has special significance for us and in due time residents
of 401 administrative mouzas will have access to the
country’s fastest mobile broadband connectivity. We
are looking forward to assisting these people in un-
locking their potential in an increasingly intercon-
nected world.”
The USF-Jazz partnership would also open-up

new progressive opportunities for local communities
such as e-commerce. Digital and e-services are a rap-
idly evolving field and can provide better health, edu-
cation, agriculture and business opportunities to the
people in these areas. In order to execute this project,
28 towers will be installed by Jazz in about a year. n

Jazz wins USF mobile
broadband contract 

“ USF has awarded a contract worth Rs192 million to Jazz, which will work towards providing
mobile broadband access to people of North Waziristan tribal district and tribal subdivisions

in Bannu and Lakki Marwat districts.”

Digital and e-services are a rapidly
evolving field and can provide better
health, education, agriculture and
business opportunities to the
people in these areas. In order to
execute this project, 28 towers will be
installed by Jazz in about a year.
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Z
ong 4G, the Pakistan’s No 1 Data Net-
work, commemorated “10 Years of  Excel-
lence” at an event attended by Federal
Minister for Information Technology and

Telecommunication, Khalid Maqbool Siddiqui,
Chinese Ambassador to Pakistan Yao Jin and Chair-
man Pakistan Telecommunication Authority (PTA)
Maj-Gen (r) Amir Azeem Bajwa, along with digni-
taries from various government entities, telecom in-
dustry and the corporate sector.

Over the years, through seamless integration of
digital into the lifestyles of  millions of  Pakistanis,
Zong 4G has been at the forefront of  digital inno-
vation and revolution across the country. The com-

pany has been a telecommunication network
pioneer and a market leader, delivering on the many
firsts of  the industry. Being the first to launch 4G in
Pakistan, first to cross the prolific mark of  10,000+
4G towers and the first to reach the 10 million 4G
customers mark. 
Federal Minister for Information Technology

and Telecommunication Dr Khalid Maqbool Sid-
diqui said: “Zong 4G has been a significant player in
creating a digital ecosystem in Pakistan. Through its

continued investments in the telecommunication in-
frastructure, the company has played a pivotal role
in the uplift of  the industry.” He further added: “The

government of  Pakistan remains committed towards
the advancement of  ICT-led development and cre-
ating the knowledge-based economy.”
Entering into a series of  partnerships with

Huawei, ZTE, Ericsson, Wateen and SCO, the com-
pany is geared up to meet the digital needs of  the
customers through its unwavering resolve for the de-
velopment of  telecommunication infrastructure in
Pakistan. 
Speaking on the occasion, Chairman and CEO

Zong 4G Wang Hua said: “Through these strategic
ventures, we will leverage our partners’ expertise to

accelerate our growth, strengthen our network and
deepen the engagement with our customers while
driving higher efficiency in our company. With
VoLTE readiness we will ensure that our customers
are empowered with an unprecedented connectivity
experience.”

Sharing the optimism of  Zong 4G’s connectiv-
ity services, PTA reiterated Pakistan’s No 1 Data
Network’s commitment for excellence in customer
service with recognition. The event also credited its
prized customers for its success in Pakistan’s digital
transformation and thanked the 10 million 4G cus-
tomers for being a part of  the Zong 4G family. n

Zong 4G and 10 years of excellence!

“ Chairman and CEO Zong 4G, Wang Hua says, ‘through these strategic ventures, we will
leverage our partners’ expertise to accelerate our growth, strengthen our network and deepen the
engagement with our customers while driving higher efficiency in our company’.”
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T
hree international mobile phone brands,
Samsung, Huawei and Nokia, have
shown willingness to start manufactur-
ing in Pakistan due to lower wages com-

pared to China. This was disclosed at a meeting
of  the representatives of  Pakistan Mobile Manu-
facturers Association, Federal Board of  Revenue,
Ministry of  Information Technology and Tele-
com, Pakistan Telecommunication Authority and
EDB.
According to sources, Noman Khalid, Direc-

tor, PTA, informed the participants that due to In-
ternational Mobile Equipment Identity (IMEI)
registration the local manufacturing of  mobile de-
vices has increased. He recommended that Min-
istry of  Industries and Production (MoI&P) in
coordination with relevant stakeholders formulate
a policy to encourage local manufacturing of  mo-
bile devices. Initially, Semi Knock Down (SKD)
assembly should be encouraged with the help of
tariff- based incentives. However, benefits offered
to the SKD assembly should have cap limit i.e. 22
months. The case study of  India can be followed
as an example. He further added that incentives

should be given to 3G/4G technology mobile de-
vices.
Mansoor Khan, Joint Director Ministry of  IT

and Telecom, stated that the benefits were offered
to Industry in 2015 and currently 23 companies
are assembling mobile phones in Pakistan out of
which 15 are in Azad Jammu and Kashmir
mainly due to tax holiday offered to industry in
AJK. He proposed that tax slabs should be for-

mulated according to manufacturing and classifi-
cation of  industry.
The representatives of  mobile industry re-

vealed that all mobile devices manufactures and
potential investors Samsung, Huawei and Nokia -

want to start manufacturing in Pakistan. The
labour pay in China is very high, 5,000 Yuan
(Rs105,000) for unskilled and 20,000 Yuan
(Rs420,000) for technical work force whereas
labour and skilled workforce is available in Pak-
istan at very low remuneration. They further
stated that the mobile devices consist of  almost
60 sub-parts manufactured by vendor
industry/secondary suppliers. The mobile manu-
facturing plant costs around Rs2 billion.
The cost of  land is additional and industry

proposed the following to enhance local manu-
facturing of  mobile devices: (i) tax holiday on in-
come and sales tax should be given for 8-10 years;
(ii) Special Economic Zones (SEZs) may be de-
veloped to promote mobile manufacturing indus-
try; (iii) the duties and taxes on mobile devices
Complete Build-up Unit (CBUs) should be in-

creased to make local manufacturing of  mobile
devices competitive; and (iv) incentives should be
given for manufacturing of  2G/3G/4G devices.
The representative of  FBR said that the gov-

ernment has announced amendments to encour-
age CKD-based manufacturing and on the import
of  mobile devices in SKD and CBU form. They
further added that if  stakeholders have any issues
they may submit their proposal/requests for re-
view to Ministry of  Finance through EDB/
MoI&P.
Asim Ayaz, DGM in-charge policy, stated that

EDB has always taken steps to encourage local
manufacturing. One example in this regard is
Auto Development Policy (ADP) 2016-21 under
which 13 new investors have been awarded
Greenfield status and two closed units have been
revived.
He further revealed that EDB policy team is

working on Mobile Policy and hoped that soon
Pakistan will see similar success as is being wit-
nessed in the automobile sector. He added that
EDB made efforts to ensure surveillance and curb
misuse of  import policy schemes to discourage
finished products and encourage local industry. In
reply to query on Finance Bill (2nd Amendment),
DGM (Policy) requested the participants to for-
ward joint proposals.

After a detailed discussion, the meeting de-
cided that EDB will liaise with local manufactur-
ers for preparation of  draft mobile device policy
to encourage local manufacturing of  mobile de-
vices initially as SKD assembly and later as CKD
assembly operations. In this regard the industry
will submit consolidated proposals to EDB.
It was also decided that the industry will sub-

mit proposals/requests to EDB on the reservation
if  any on the Finance Amendment Bill, 2019. The
meeting further decided that EDB will finalise the
initial policy draft by February 20, 2019 and ini-
tial draft will be discussed with all public and pri-
vate sector stakeholders before final submission
to MoI&P. n

Samsung, Huawei,
Nokia to assemble
handsets in Pakistan

“ Three international mobile phone brands, Samsung,
Huawei and Nokia, have shown willingness to start manufac-
turing in Pakistan due to lower wages compared to China.
This was disclosed at a meeting of representatives of Pakistan
Mobile Manufacturers Association, Federal Board of
Revenue, Ministry of Information Technology and Telecom,
Pakistan Telecommunication Authority and EDB.”

EDB policy team is working on
Mobile Policy and hopes that soon
Pakistan will see similar success as is
being witnessed in the automobile
sector.
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C
elebrating a decade since the launch of the first Galaxy S, Sam-
sung Electronics Co has introduced a new line of premium smart-
phones: Galaxy S10. With three unique devices, the Galaxy S10
line is engineered to meet the distinct needs of today’s smartphone

market, so consumers can do more of what they love. Each device delivers
a next-generation experience in the categories consumers care about most:
groundbreaking innovations in display, camera and performance. DJ Koh,
head of Samsung’s IT & Mobile Communications Division, introduced the
new Galaxy S10 smartphone during an unpacked event held in Francisco.

The leading distributors and dealers from across Pakistan attended the
launching event, including MD & CEO, Muller & Phipps Pakistan (M&P),
Kamran Nishat along with his team, and General Manager Airlink Com-
munications Mian Irfan, Green Tech CEO Asghar Khan Shinwari along
with his team. 

Speaking on the occasion, the distributers and dealers said that they were
privileged to be part of one of the world's top ranking organisations. n
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T
hree cellular companies in Pakistan have
written a letter to the government of  Pak-
istan, making it clear that they won’t de-
posit the amount demanded by the gov-

ernment and would pay only US dollar 291 million
each for renewal of  the licences.
The 15-year licence period of  the three firms,

Jazz, Telenor and Zong, is expiring in 2019, and the
government expects US dollar two billion from li-
cence renewal, but the cellular companies have re-
jected the demanded money.
The licence renewal of  two mobile operators is

due in May 2019 and the third is expected in Octo-
ber. 
Pakistan Telecommunication Authority (PTA)

is likely to extend or renew the licence renewal fee,
according to sources. 
The cellular companies have offered $291 million

each for the next 15 years, but the government has re-
jected the offer in clear terms, pointing out that in the
previous auctions, two companies had offered $450
million so the newel fees benchmark will not be less
than the previous auction amount, and that all pay-
ments will be paid in US dollar. 
But, the cellular companies have requested the

government to allow them the payment in Pakistani
rupees. They have also requested the government to
review the decision and collect $291 million each
from them.
Meanwhile, sources in the finance ministry dis-

closed to Flare that the government had rejected the
offer of these cellular companies in terms of payment
in Pakistani rupee and licence fee of  $291 million
each. 

A European company sources said that its board
of  directors had rejected the government’s demand
because the company had not earned any profits
during the past 15 years. 
If  the deadlock continues the company may

threaten to shut down its operations in Pakistan or to
take a legal course. 
Sources in the finance ministry and the PTA re-

vealed that the government won’t be blackmailed by
the cellular firms. 
It is pertinent to mention here that some days ago

Prime Minister Imran Khan had constituted a tech-
nical committee to evaluate benchmarks for the li-
cence renewal of  three mobile operators and award
of additional spectrum. The government is expecting
to generate $1-2 billion in revenue from the process.
The technical committee is headed by secretary

ministry of  information technology and telecom-
munication, while officials from Pakistan Telecom-
munication Authority, ministry of  finance, law and
justice and Frequency Allocation Board (FAB) are
the members of  the body.
The committee was formulated after the con-

sultant hired by PTA failed to complete its assess-
ment on time, due to the reported differences among
PTA, FAB and IT ministry.
The technical committee has been tasked with

evaluating benchmarks, different models, legal and fi-
nancial aspects and submit recommendations to the
committee of  ministers—comprising finance and IT
ministers. 
After the approval from the committee of  minis-

ters, a final draft will be submitted to the federal
cabinet for approval of  the policy before the IT min-
istry announces it.

Sources said that due to delay in licence renewal
policy, telecom operators will have little time to make
decisions about future investments and business
plans.
According to experts, renewal decisions should

ideally be finalised 18-24 months prior to licence ex-
piry to ensure service and business continuity.
The licence of  Telenor Pakistan and Jazz is due

to expire in May 2019, and according to telecom ex-
perts, the operators may face operational issues if
they fail to renew the licences within the due time.
The licence of  Zong is due to expire in October

2019. All the three operators have submitted requests
for renewal but the decision on renewal is still
pending.

The licences of  the three cellular mobile opera-
tors were awarded by PTA under the cellular mobile
policy for a period of  15 years in 2004.
Two operators – Mobilink and Ufone – have re-

newed their licence at $291 million in the past after
the expiry of  the 15-year period. The two mobile op-
erators are not due for a renewal until 2022 and
2029, respectively.
Sources said that efficient completion of  the re-

newal process will help maintain certainty in the in-
dustry. However, it depends on the new framework
of  the licences regime by the telecom authority, es-
pecially after the licences and spectrum of  3G/4G
technologies are awarded to various operators.
Clause 8.11 of  Telecommunications Policy 2015

states that “Renewal of  licence and associated spec-
trum at the end of  a licence period will be as per the
policy of  the government. PTA will in timely man-
ner initiate the process in accordance with terms
and conditions of  the licence.”
In case the renewal of  licences PTA will make

recommendations to the federal government within
the timelines stipulated in the respective licences. 
Other spectrum, not subject to licence renewal

terms, will be priced in accordance with the appli-
cable spectrum pricing methods specified. Where
spectrum payments for microwave and mobile spec-
trum have been introduced, subsequent to the initial
assignment of  mobile spectrum, the spectrum fees
associated with the mobile spectrum will be deter-
mined under the terms of  the applicable licence.
Pakistan’s mobile subscriptions stood at 154.3

million, internet users with a penetration of  22pc, ac-
tive social media users at 37 million with a penetra-
tion of  18pc and mobile social media users at 36 mil-

lion with a penetration of  18pc, said the report.
Annual digital growth (Jan 2018-Jan 2019), ac-

cording to the report for mobile subscriptions wit-
nessed a 5.6pc increase or addition of  8 million, ac-
tive social media users rose 5.7pc or by two million
and mobile social media users grew 13pc or by four
million.
Device usage (survey-based) as a percentage of

the adult population for mobile phones (any type)
was recorded at 82pc, smartphone 32pc, laptop or
desktop computer 10pc, tablets 1pc, television (any
kind) 76pc and wearable tech device 1pc, observed
the report.
Pakistan’s total number of  active internet users

based on active user data and active use of  internet-
powered mobile services was recorded at 44.61 mil-
lion till January 2019.
Moreover, internet users as a percentage of the to-

tal population stood at 22pc and the total number of
active mobile internet users at 43.40 million as of
January 2019.
The number of  internet users for Pakistan

sourced from different places stood at 44.61 million
according to Internet World Stats, 31.45 million as
per International Telecommunication Union (ITU),
31.45 million as per World Bank and 31.34 million
CIA World Factbook, the report stated.
The frequency of  internet usage on an everyday

basis for personal reasons was recorded at 58pc every
day, 31pc at least once a week, 8pc at least once a
month and 3pc less than once per month, the report
stated.
The number of  mobile broadband, including 3G

and 4G users in the country, have crossed 64 million
by end-December 2018 with its tele-density that
touched 30.59 per cent mark.
The major contribution has been made by 3G

and 4G users whose number has reached 62 million
mark by December as compared to 60.58 million by
November last year, registering an increase of  1.03
million new subscribers in one month period.
According to statistics issued by PTA, the num-

ber of  mobile phone users have reached 154 million
by December last year from 152.74 million by No-
vember.
Jazz's total count for 3G users decreased to

13.796 million by December 2018 from 14.069 mil-
lion by November while Jazz 4G user numbers
jumped to 7.053 million by December from to 6.58
million by November last year.

Zong 3G subscribers increased to 8.692 million
by December from 8.669 million by November while
the number of  4G users jumped from 9.328 million
by November to 9.860 million by December 2018.
The number of  3G users of  Telenor network de-

creased from 9.323 million by November to 9.136
million by December. The number of  4G users
jumped from 4.391 million by November to 4.732
million by December.
Ufone added 0.122 million 3G users on its net-

work during one month as total reached 8.339 mil-
lion till December as compared to 8.217 million by
November 2018. n
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The licence of Telenor Pakistan
and Jazz is due to expire in May
2019, and according to telecom
experts, the operators may face
operational issues if they fail to
renew the licences within the due
time. The licence of Zong is due to
expire in October 2019.



P
akistan Telecommunication Company
Limited (PTCL), the country’s leading tele-
com and ICT services provider, has an-
nounced its financial results for the year

ended December 31, 2018, at its Board of  Directors’
meeting, held in Islamabad recently. 
PTCL Group’s revenue for the year 2018 has

grown year on year by 8opc to Rs126.2 billion as a
result of  positive contribution by all group compa-
nies. PTCL Group’s revenue growth in the fourth
quarter accelerated to 13pc YoY. Ufone revenue has
increased by 13pc YoY, UBank, a microfinance
banking subsidiary of  PTCL, has shown significant
growth of  64pc in its revenue over last year. PTCL
Group’s operating profit and net profit for the year
have improved by 198pc and 32pc, respectively.
Like-for-like, net profit of  PTCL Group is higher by
22pc compared to last year.
PTCL revenue of  Rs70.1 billion for the year is

0.7pc higher than last year, with quarter 4 showing
an accelerated growth of  3.4pc YoY. In 2018,
PTCL’s revenue has registered YoY growth for the
first time since 2014: In 2018, three quarters of
PTCL’s revenue base has shown a growth over last
year. PTCL’s flagship Fixed Broadband services
posted revenue growth of  6.5pc over 2017. For the
51 exchanges fully transformed to date under the
network transformation programme YoY revenue
growth is even higher at 12.4pc. Investment in trans-
formation of  network exchanges has resulted in en-
hancing customer experience by reducing network
faults by 36pc and repeat faults by 50pc, along with
providing higher bandwidths beyond 100Mbps, bun-
dled with Triple Play services. To further enrich the
product and services portfolio, PTCL has partnered
with the global OTT players like Netflix, STARZ
Play, iflix, etc. PTCL has also been recognised by
Brand Finance as the ‘Fastest Growing Brand in
Pakistan’.
Corporate business continues to perform

strongly and has shown significant growth of  13pc
over last year by signing new customers in Managed
Services and Cloud Infrastructure Services resulting
in 154pc and 188pc growth, respectively, in these
two segments. 
Conversion of  EVO customers to Charji/LTE

have yielded positive results with YoY revenue
growth in double digits, however, it has also resulted

in higher subscriber acquisition cost as compared to
last year. There is continued decline in domestic and
international voice revenues due to increase in ille-
gal/grey traffic termination, continued conversion
of subscribers to OTT and cellular services, resulting
in declining voice traffic volumes. 
PTCL’s operating profit for the year is lower by

9pc, compared to 2017 mainly due to increase in op-
erating cost on account of  currency devaluation and
higher subscriber acquisition cost. Further, non-op-
erating income has also declined due to reduced

funds as compared to last year.Net profit for the year
is Rs7.4 billion which is 11pc lower compared to last
year as reported (and 8pc lower if  adjusted for one-
offs), driven by lower operating profit and lower
non-operating income. 
In 2018, the financial strength of  PTCL was ac-

knowledged through an independent rating exercise
as a result of  which JCR-VIS has assigned PTCL a
long-term rating of  AAA which will enhance all
stakeholders’ confidence in the long-term sustain-
ability of  the company.
This year yet again, PTCL has inducted top 100

young engineers and business graduates under Sum-
mit Programme 2018 from top institutions and uni-
versities across Pakistan, which would help in
building future leadership. Thanks to its sustained
high growth, Ubank has created more than 650 new
positions during 2018, increasing its employee base
from 1,321 to 1,980, where 9pc of  the total work-
force comprises of  women.

Meanwhile, PTCL CEO Dr Daniel Ritz has de-
cided to leave the company for personal reasons
upon completion of  his three-year contract on
March 1, 2019, in order to reunite with his family
in Europe. The PTCL Board of  Directors at its
meeting has appointed Rashid Khan, currently
CEO of  Ufone, to the post of  CEO PTCL effective
March 2, 2019, with an additional charge of  CEO
Ufone. 
On the occasion, Dr Ritz said, “It has been a

privilege and an honour to lead PTCL and the
PTCL Group through a period of  significant trans-
formation. I am proud of  what we have achieved as
a team and the results announced today with PTCL
returning to top line growth for the first time after
several years of  revenue decline are a testimony to
this.” 
The PTCL Board of  Directors thanked Dr Ritz

for his exemplary leadership in the past three years
and the associated business results. His decision to
return to Europe to reunite with his family is un-
derstandable. 

Hatem Dowidar, CEO Etisalat International,
commented, “Daniel has taken the helm of the com-
pany at a critical time where he has succeeded in lay-
ing the foundation for a future network, providing
ultra-fast broadband to many areas with the biggest
network modernisation of  PTCL in its history. Ad-
ditionally, PTCL under his leadership became active
in Cloud computing, data centres and pushing for-
ward the Digital Pakistan agenda”. 
On the occasion, Maroof  Azfal, Chairman

PTCL, said, “On behalf  of  government of  Pakistan,
I would like to thank Daniel sincerely for his personal
leadership and achievements in putting PTCL, an im-
portant national asset, back on the growth track.” n

PTCL back on growth track

“ PTCL Group’s revenue growth in the fourth quarter accelerated to 13pc year on year. Ufone revenue
has increased by 13pc YoY, UBank, a microfinance banking subsidiary of PTCL, has shown signifi-
cant growth of 64pc in its revenue over last year.”

PTCL CEO Dr Daniel Ritz has
decided to leave the company for
personal reasons upon completion
of his three-year contract on March
1, 2019, in order to reunite with his
family in Europe. The PTCL Board
of Directors at its meeting appointed
Rashid Khan, currently CEO of
Ufone, to the post of CEO PTCL
effective March 2, 2019, with
additional charge of CEO Ufone.
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N
ational Telecommunication Corpora-
tion (NTC) headquarters retained its
title and won teams’ event. Central Re-
gion grabbed the second position,

North Region took the 3rd position in the 16th
NTC All Pakistan Inter Regional Badminton
Tournament which concluded recently, at Rod-
ham Hall, Pakistan Sports Complex, Islamabad. 

Mens single title was won by Headquarters
and South Region stood second. A large number
of  players belonging to different regions of  the

NTC and other telcos, including PTCL, Jazz,
UFone, Huawei, PTA and Apollo Telecom, dis-
played their skills and techniques in the teams sin-
gles and doubles events and thrilled the audience.
Honourable Federal Minister for IT& Telecom Dr
Khalid Maqbool Siddique was the chief  guest at
the final. 

On the occasion, MD, NTC Brig (R) Viqar
Rasheed Khan said a keen competition was wit-
nessed during the badminton tournament and he
was impressed to see the high performance of  the

players. “NTC has evolved comprehensive sports
activities plan to engage its employees in healthy
activities and to help them to showcase their tal-
ent in different events,” he said.

The minister for IT& telecom acknowledged
the efforts of  NTC for arranging such healthy
sports activities and appreciated MD NTC Brig
(R) Viqar Rasheed Khan for making excellent
arrangements to hold this event in a befitting man-
ner. Later, he gave away the prizes to the notable
performers of  the event. n

NTC inter-region badminton
tournament concludes
“ Mens single title was won by Headquarters and South Region stood second. A large number of
players belonging to different regions of the NTC and other telcos, including PTCL, Jazz, UFone,
Huawei, PTA and Apollo Telecom, displayed their skills and techniques in the teams singles
and doubles events and thrilled the audience.”
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C
othm Johar Town, a chain of  College
of  Tourism and Hospitality Manage-
ment, organised the second Annual
Gala Dinner and Cultural Festival at

Faletti's Hotel, recently. The event was arranged
by Executive Director, COTHM Johar Town,
Mian Shahid Mehmood, and members of  the

Board of  Directors, Mohammed Usman and
Mohammed Umer.

The main purpose of  the event was to en-
courage students’ participation and co-curricu-
lar activities. 

The blazing and flamboyant evening was
full of  entertainment with live music and

delicious meal. 
The event was hosted by famous Chef  Tipu

Imran. 
Additional IGP Anjum Rahat, Shahid

Qadir, Irshad B Anjum, Mian Arshad, Qamar
Abbas Shah and many other eminent personal-
ities were in attendance.



J
azzCash, Pakistan’s leading mobile financial serv-
ice provider, has achieved the milestone of five
million monthly active mobile account sub-
scribers. This signals Pakistan’s steady rise to-

wards financial inclusion and upward economic
mobility of communities. This would not have been
possible without the customer’s trust that have
processed nearly half  a billion transactions approxi-
mately amounting to Rs1 trillion in 2018, a growth of
59pc in transactions and 75pc in value compared to
2017.

Commenting on the 5 million mark for JazzCash,
Aamir Ibrahim, CEO, Jazz said: “We always knew
Pakistan had the readiness to adopt technology, but the
pace of digital transactions uptake is far greater than
expected. JazzCash is not just any mobile account, it is
an end-to-end service for all customer needs using
state-of-the-art financial services.”

In the last six months, JazzCash has also upgraded
its Mobile Application. The Mobile Account registra-
tion through the Mobile App for both Android and
iOS users is made extremely simple. Now users be-
longing to any mobile operator can sign up on the mo-
bile app within minutes. The JazzCash Mobile App
now allows for features such as Instant QR payments
from its home screen, passport payments and ticket-
ing, etc.

Aamer Ejaz, Chief  Digital Officer at Jazz, com-
mented on this achievement and said:” JazzCash con-
tinuously strives to improve its offerings for its valued
subscriber base and tries to ensure that their payment
journey remains convenient and seamless. This huge
milestone achievement of  5 million monthly active
mobile account users, along with the remarkable
growth in transactions conducted through JazzCash is
testimony to not only the popularity of our services but
also our success in gaining customer confidence for our
offerings.”.

During 2018, JazzCash also introduced an im-
proved EMV (chip-based) VISA Debit Card for Mo-

bile Account subscribers, which is the most secure card
currently available in the market. This card provides
convenience to shop at more than 50,000 merchants
nationwide or withdraw cash at any bank’s ATM.

JazzCash Mobile Account is increasingly becom-
ing popular in providing digital financial services to
Pakistanis from all backgrounds. With a simplified
USSD interface and Mobile App that is available for
both iOS and Android devices, the account can be ac-
cessed anytime, anywhere by customers across the
country who can deposit and withdraw cash from over
75,000 JazzCash agents. The product fulfills all basic fi-
nancial services needs of the customers, including de-
posits, money transfer, bill payments, mobile top-ups,
savings, insurance, ATM cards and payments for a va-
riety of services.

On the other hand, Jazz has signed a transforma-
tive business agreement with ride-hailing service
BYKEA. In choosing Jazz, BYKEA will now have
streamlined operations for enhanced digital connec-
tivity and efficiency. 

Jazz will be providing internet connectivity to not
only BYKEA riders, but also the ride-hailing app’s of-
fices throughout the country. Apart from this, Jazz will
also be providing financial solutions to BYKEA in the
form of an Internet Payment Gateway for the app,
rider payment collection at all JazzCash agents and en-

ablement of  incentives on digital disbursements for
their partners through their mobile-wallets.

Jazz will also be offering its Campaign Manage-
ment Tool for Bulk SMS services allowing BYKEA
easy to use, efficient, measurable, and cost-effective
ways of broadcasting brand messages to target audi-
ences. “Our B2B solutions allow customers to create a
digital hub - a central place where devices, software,
applications, and connectivity come together to deliver
platform agnostic, user-centered and relevant services”
said Faisal Sattar, VP Business Services Division –
Jazz. 

“We are looking forward to assisting BYKEA in
further improving their operational excellence through
our top of  the line business solutions,” he further
added. 

“We're very excited to partner with Jazz to help en-
hance for our partners and customers the communi-
cation and transaction experience. We believe this
partnership will be a harbinger of change in the col-
laboration between tech startups and the telecom sec-
tor in Pakistan,” said Muneed Mayar, CEO – BYKEA.  

Over the years, Jazz has established itself as a dom-
inant business-to-business (B2B) converged solutions
provider in the communications and information tech-
nology sphere and is trusted by over 25,000 compa-
nies. In terms of B2B reach, Jazz is an industry leader
given its nationwide presence; dedicated round-the-
clock support and responsive sales services. n

JazzCash has 5m active
subscribers a month

“ Aamir Ibrahim, CEO, Jazz, says ‘we always knew Pakistan had the readiness to adopt
technology, but the pace of digital transactions uptake is far greater than expected.
JazzCash is not just any mobile account, it is an end-to-end service for all customer needs
using state-of-the-art financial services’.”

Jazz has signed a transformative
business agreement with ride-hail-
ing service BYKEA. In choosing
Jazz, BYKEA will now have
streamlined operations for
enhanced digital connectivity and
efficiency.
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P
akistan has touched more than 150 million
cellular subscribers with almost 30pc pene-
tration for 3G and 4G subscribers. While the
telecom sector is growing at an unprece-

dented pace, introduction of new technologies into the
digital ecosystem offers new opportunities and chal-
lenges for the stakeholders, including the operators,
consumers and regulators.

Telenor Pakistan in collaboration with Mishal con-
ducted a one-day capacity building workshop on ‘re-
porting on telecommunication’ at Faletti's Hotel,
Lahore. This workshop had been organised keeping in
view the changing technology and communication
trends and focused on art of storytelling, global tele-
com trends, use of digital mediums and converting in-
formation into content. The workshop discussed new
regulatory challenges, including availability of  spec-
trum, existing challenges of 4G and 4.5G, and the ben-
efits of  5G for the Internet of  Things, taxation
challenges for the industry and also the new licensing
regimes for the telecom sector. While speaking to the
journalists, Kamal Ahmed, Chief  Corporate Affairs
Officer, Telenor Pakistan said: “The fast pace with
which the communications technology is evolving calls
for urgent measures to apprise our opinion makers on
developing tech trends. Such trainings become all the
more important when it comes to effective public com-
munication of technological advancements within the
local and global markets as it promotes digital literacy
and enhances the society’s preparedness for use of

emerging technologies.” He further added, “I thank
Pervez Iftikhar and Mubashir Zaidi for taking time out
of their busy schedules for this important session, and
all journalists and opinion makers for their active and
very constructive participation.”

The aim of the session was to apprise the journal-
ists of the skill-set required to report on the regulatory
environment of the upcoming challenges faced by the
telecommunications industry in Pakistan. The training

gave an insight into how journalists can effectively play
their role in public interest policy-making to generate
policy debate on the relevant rules and regulations.

Journalists reporting on IT and telecom from
print, electronic and digital mediums were a part of
the workshop. The trainings were held in Karachi, La-
hore and Islamabad.

Telenor Pakistan’s increasing media footprint and
knowledge development initiative specially focuses on
engaging stakeholders and promoting public discus-
sion through various social media platforms. Aiming
to empower Pakistan through digitalisation, Telenor
Pakistan has developed a comprehensive digital
ecosystem that offers technology-enabled gadgetry to
facilitate digital penetration across all economic tiers.

Telenor Pakistan’s vision is to empower society,
with an aim of bringing benefits of digital communi-
cation to the people of Pakistan and an ambition to
assist the government’s digitisation agenda.

Parvez Iftikhar, a seasoned expert with over 40
years of experience in telecom, while speaking to the
journalists at the training said, “Information Com-
munication Technology is now becoming the largest
contributor to the national economy, not only be-
cause of  its own contribution but also because it im-
pacts practically every other sector of  the economy.
Therefore, it is imperative that the journalists of  the
country are aware of  its ramifications and are able to
understand, analyse and report on ICT related de-
velopments.” n

Telenor empowering Pakistan
thru digitisation 

“ Telenor Pakistan’s increasing media footprint and knowledge development initiative specially
focuses on engaging stakeholders and promoting public discussion through various social media
platforms. Aiming to empower Pakistan through digitalization, Telenor Pakistan has developed
a comprehensive digital ecosystem that offers technology-enabled gadgetry to facilitate digital
penetration across all economic tiers.”

Telenor Pakistan’s vision is to em-
power society, with an aim of bring-
ing benefits of digital communica-
tion to the people of Pakistan and
an ambition to assist the govern-
ment’s digitisation agenda.
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P
akistan’s No 1 Data Network, Zong 4G has
entered into a strategic partnership with Eric-
sson to expand its network in Sindh and
Balochistan. The collaboration will see the

deployment of multiple capacity microwave links on
existing Zong cellular sites and will roll out new sites
to enhance the bandwidth throughput in south region.

With more than 10 million customers across Pak-
istan, Zong 4G is the leading 4G operator of the coun-
try. Through its continued investments in the network
and infrastructure the company is keen on enabling
customers from remote areas of Sindh and Balochistan
to enjoy increased speed and extensive coverage of

Zong 4G. “With the evolution of technology, our cus-
tomers’ need for data is growing rapidly and for us,
they are the first and foremost priority. We are com-
mitted to providing our customers with the best possi-
ble services and solutions through our ever-expanding
data network. Through our partnership with Ericsson,
we are rolling out the fastest network expansion plan to
increase our 4G footprint to empower our customers
with Zong 4G’s seamless connectivity across Pak-
istan,” said Wang Hua , Chairman and CEO , Zong
4G. Zong 4G’s journey of digital enablement of Pak-
istan does not end here. Building on the heritage of
Network Leadership, the company is expanding the
network capabilities to ensure seamless connectivity
for the largest 4G subscriber base. The company is
committed to providing high speed internet connec-
tivity to each and every digital citizen.

“Ericsson is focused on offering innovative and
state-of-the-art technology solutions for enhanced cus-
tomer experience. Through our collaboration with
Zong 4G for its network expansion programme, we
will help to advance the communications infrastruc-

ture in remote areas of Pakistan. This partnership will
also help provide high internet speed solutions to serve
growing high speed broadband demand in big cities
across Pakistan,” Said Waqas Naeem, President and
CEO Ericsson Pakistan 

In line with its 4G expansion, Zong 4G is mod-
ernising its existing network while also deploying new
sites to provide customers with best possible quality of
voice and data services. The company’s network ex-
pansion is reflective of its customer-centric approach to
ensure that the interests of consumers stay above all, by
offering them Pakistan’s No 1 Data Network.

Meanwhile, Zong 4G and Huawei have entered a
partnership for digital transformation. The partnership
will see the integration of Artificial Intelligence (AI)
and Big Data to enable Zong 4G in offering seamless
connectivity and digitally enhanced solutions for its
customers.

The collaboration will ensure development of state
of the art system to utilise the new technologies in op-

timising processes for network expansion through
higher levels of efficiency. With the market leading ca-
pability for accurate prediction to meet the capacity de-
mands, the technologically advanced solution will
improve the network planning and deployment of new
cell sites & existing network’s expansion, consequently,
ensuring seamless network experience for more than

10 million 4G subscribers.
Zong 4G is the first and only 4G operator to de-

ploy more than 10,000 4G sites across the landscape of
Pakistan – providing high speed internet access to the
people of Pakistan at an unprecedented scale. Through
this partnership, Zong 4G is augmenting the network
planning and deployment capabilities to affirm its po-
sition as the undisputed leader of 4G performance and
coverage. “By partnering with Huawei, we will en-
hance network planning and expansion to deliver un-
interrupted connectivity for our customers. This
partnership reflects Zong 4G’s commitment of deliv-
ering the best possible experience to our customers.
Through constant upgradation and enhancement of
our network, our focus is to further improve our cus-
tomers’ satisfaction,” said Wang Hua, Chairman and
CEO Zong 4G.

“In today’s world, digital has become an impera-
tive. Due to technological progress, lives are becoming
intelligent. Thus, it’s our job to combine the digital po-

tential of Big Data, smart analytics into systems to ad-
dress the ever evolving needs of  our clients,” said
Chilinchun, CEO Huawei Pakistan.

The partnership of leading technological compa-
nies with Zong 4G is a testament to company’s com-
mitment to providing unparalleled services to the
customers. n

Zong 4G partners with Ericsson,
Huawei for digital transformation

“ Wang Hua, Chairman and CEO, Zong 4G, says, ‘through our partnership with Ericsson, we are
rolling out the fastest network expansion plan to increase our 4G footprint to empower our
customers with Zong 4G’s seamless connectivity across Pakistan’.”

Zong 4G and Huawei have entered a
partnership for digital transformation.
The partnership will see the integra-
tion of Artificial Intelligence and Big
Data to enable Zong 4G in offering
seamless connectivity and digitally-
enhanced solutions for its customers.
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I
n a far reaching move, the government of
Punjab has appointed Azfar Manzoor as the
new Chairman of  Punjab Information Tech-
nology Board (PITB). 

The position of  PITB chairman had become
vacant after Dr Umar Saif ’s departure from the
office late last year. Dr Saif, the founder of  PITB,
had maintained this post for seven years. After his
tenure completion, Chairman Planning and De-
velopment, Dr Habeeb ur Rehman Gillani had
been maintaining the additional charge of  Chair-
man PITB.

With the notification of  appointment issued,
Azfar Manzoor has been handed over the charge
of  one of  the most pivotal positions in the field of
technology in the country.

For those unaware of  Manzoor’s credentials,
with over two decades of  experience he has been
one of  the pioneers of  the telecom and IT indus-
try in Pakistan. Among his strengths are clear un-
derstanding of  the new networked economy,
leadership, people strategies, technology, multi-

disciplinary services and creating an environment
of  operational excellence. 

Azfar Manzoor has previously worked as the
Vice President of  Mobilink, where he oversaw the
B2B operations of  the telecom giant. He has also
experience working as the Chief  Executive Offi-

cer of  LINKdotNET Telecom and he remained
on the board of  Waseela Bank. He is also serving

as a representative of  Pakistan’s broadband in-
dustry on the Board of  Universal Service Fund
(USF).

Before coming to Pakistan and joining Mo-
bilink, Azfar taught at Massachusetts Institute of
Technology (MIT) for a brief  period of  time,
which is also his Alma Mater. He completed both
his BS and MS in electrical engineering from MIT
and holds the seat of  regional chairperson for the
esteemed educational institute. He also holds an
MBA from Lahore University of  Management
Sciences.

Azfar Manzoor also served as Chief  Executive
Officer and President of  CyberSoft Technologies
Inc. Being one of  the founding members, Man-
zoor had played a key role in shaping CyberSoft's
growth over the last couple of  years. 

Manzoor has vast experience in system analy-
sis and design, enterprise-wide client/server and
e-commerce applications, relational database
management systems and networking.

Manzoor did his MBA from Lahore Univer-
sity of  Management Sciences (LUMS). After
completing his education, he started his profes-
sional journey by working in the US for National
Semiconductors Inc. He also remained a teacher
at his alma mater (MIT) for some while. He
worked for Cambridge Technology Partners as
well, during his time in the US.

Manzoor’s claim to fame has been launching
two startups, including WOL Telecom. It is con-
sidered his success story as how the small startup
Internet service provider grew to evolve as the
market leader in the internet space of  Pakistan
covering over 500 cities and towns. WOL was
later acquired by Orascom Telecom Group (now
VEON).

We wish Azfar Manzoor luck in his new role
at the PITB and look forward to the progress of
the board and take these institutions to new
heights. 

Earlier, the Punjab government had decided to
remove Dr Umar Saif  as the chairman of  the Pun-
jab Information Technology Board (PITB). Dr
Saif  confirmed that the government approved a
summary to replace him.

"It was the prerogative of  the government to
appoint anyone they wish," he said.

"I have worked for the government for seven
years. I hope they appoint someone who can take
this forward."

Dr Saif, who is also the vice-chancellor of  La-
hore's Information Technology University (ITU),

in a Facebook post said it had been his privilege to
serve the country "for as long as I could".

"I served five successive governments and es-
tablished two institutions: PITB, which became
the main reform engine for the government with
over 300 projects in Punjab and other provinces,
and ITU, which in just five years, became one of
the premier technology universities of  Pakistan
with close to 100 PhD faculty members," he
wrote.

"In the end, I served for as long as I could —
beyond provincial boundaries and political di-
vides — and gave it all I had. I am sure those who
come in future will take these institutions to new
heights." n

Telecom guru Azfar
Manzoor takes up
reins of PITB

“ For those unaware of Manzoor’s credentials, with over two
decades of experience he has been one of the pioneers of the tele-
com and IT industry in Pakistan. Among his strengths are clear
understanding of the new networked economy, leadership,
people strategies, technology, multidisciplinary services and
creating an environment of operational excellence.”

After completing his education,
he started his professional jour-
ney by working in the US for Na-
tional Semiconductors Inc. He
also remained a teacher at his
alma mater (MIT) for some time.
He worked for Cambridge Tech-
nology Partners as well, during
his time in the US.
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P
rime Minister Imran Khan has appreci-
ated the success of  Pakistan Citizen Por-
tal (PCP) application internationally. The
PCP has been ranked the second-best

government mobile application out of  4,646 mo-
bile apps from 87 countries nominated at World
Government Summit in Dubai for an award.
He took to Twitter and praised the massive

success of  complaint cell established at his office.
“Creating a direct link with the people to pro-

vide for the resolution of  their problems has led to
the incredible success of  my complaint cell in the
PM Office,” he tweeted.
The application was designed by the group of

developers from Khyber Pakhtunkhwa free of  cost
in 45 days. Since its launch on October 28th, the
government has addressed 250,000 registered
complains out of  420,000 with 55pc rate of  satis-
faction from the people.
Akif  Khan led the team and represented Pak-

istan at World Government Summit. He said that
the success of  PCP reflects its efficiency in service
delivery.
The main objective of  the mobile application

is to build the bridges between the people and the
federal and provincial governments. The intention
is to swiftly address the grievances of  the general
public that otherwise consumes a long time to be
tackled when filed through traditional channels
of  complaint registration.
With the introduction of  the Pakistan Citizen

Portal, the government wants to beef  up the e-
governance system setup in Pakistan that is cur-
rently at its primary stage.
PM Khan said Pakistan Citizens’ Portal will

enable the government to understand the per-
formance of  ministries and departments. Sec-
ondly, future policies will be made after getting
public response and feedback. The prime minis-
ter said it will also give a better voice to overseas
Pakistanis and expatriates.
Qlue Smart City, an application from Indone-

sia, clinched the first spot, while NYC 311, an ap-
plication from the USA, stood third. The criterion
on which the decisions were made hasn’t yet been
known.
Qlue Smart City application is a social media

application for citizens where the citizens can
post their queries. The queries which also get geo-
tagged are then tended to by the relevant govern-
ment departments. NYC 311, on the other hand,
enables users to have access to government serv-
ices and resources through a touch of  their finger.
The Pakistan Citizen Portal application was

developed without any cost by a team from Khy-
ber Pakhtunkhwa and the government actually
went on to use it as a medium to register public
queries. The application has a rating of  4.5 on the
Google Play Store and has remained on the top
in the app store listing.

The premier further mentioned that it had
happened for the first time in the history of  Pak-
istan that a government application was able to
receive such acclaim. The applications and web-
sites of  the government departments have a ten-
dency to have outdated data and design. But now,
the platforms being developed by the government
are increasingly getting more sophisticated.
A large number of  complainants are satisfied

with this portal and most of  them said their griev-

ance were addressed and responded back to them
quick.
Before inauguration of  this portal, the con-

cerned departments had given detailed briefing re-
garding the PCP, according to which the portal is
a voice of  the people. It will help resolve issues
confronting disabled, overseas Pakistanis,
women, minorities, investors, and politicians.
The portal functions under PM's Performance

Delivery Unit (PMDU). 
Key areas of  PMDU include facilitation to

Pakistani citizens, overseas Pakistanis and for-
eigners, facilitation and coordination for parlia-
mentarians, and Prime Minister's directives/Task
Management System.
PCP is a complete grievance redressal system,

which is connected with all the government de-
partments, while Prime Minister's Office will
monitor the entire procedure.

A citizen of  Pakistan can lodge his or her com-
plaint through a smartphone app, website, e-mail
or Facebook. A complaint can also be got regis-
tered through a toll-free number. Government de-
partments will also hold khuli (open) kutcheries
to receive people's complaints. All complaints will
be resolved in a given timeframe and a transparent
manner to the satisfaction of  the complainant.
Citizens' feedback that whether they are satis-

fied or not with the service delivery, will be help-
ful in future policymaking.
Pakistan Citizen Portal has been set up at

Prime Minister's Office with an aim to timely ad-
dress problems of  the people and get their feed-
back. The portal is used to send complaints and
suggestions to Prime Minister Office directly.
The Prime Minister Office oversees the

process of  addressing the public complaints and
implementation on recommendations. n

‘Pakistan Citizen
Portal’ app the
second best in world 

“ The prime minister took to Twitter and praised the massive suc-
cess of the complaint cell established at his office. “Creating a di-
rect link with the people to provide for the resolution of their
problems has led to the incredible success of my complaint cell in
the PM Office,” he tweeted.”

The application was designed by a
group of developers from Khyber
Pakhtunkhwa free of cost in 45 days.
Since its launch on October 28, the
government has addressed 250,000
registered complains out of 420,000
with 55pc rate of satisfaction from
the people.
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M
eizu Technology Co., Ltd has officially
introduced the Meizu zero, the world’s
first hole-less mobile phone. Building on
the foundation of Meizu’s core R&D ef-

forts over the last 15 years, zero harmonises art and
technology which sets new performance levels for Chi-
nese smartphones. In the upcoming 5G and IoT era,
Meizu launches the world’s first holeless mobile phone,
a true hole-less design combined with superb crafts-
manship, embracing the new norm of future smart-
phones.
The Meizu zero is the world’s first hole-less mobile

phone, uniquely crafted from a three-dimensional ce-
ramic uni-body, a true holeless design with IP68 certi-
fied dust & water resistance. The device features a large
capacity with Meizu’s patented Super mCharge Wire-
less; the Meizu zero is capable of achieving wireless
charging at 18w. Meizu zero features wireless USB ex-

ceeds the limit of  transmission speed. Its ground-
breaking mSound 2.0 in-screen sound technology, the
zero can pump out full audio from its display, and com-
bined with its pressure sensing technology, the Meizu
zero offers an unprecedented design acts as a vision for
future flagship smartphones. 

Three dimensional ceramic uni-body design
bringing future to present 
Cutting-edge design is inherited in the DNA of

Meizu’s corporate culture. Through the combination
of innovation and superlative craftsmanship, the
Meizu zero not only creates a new benchmark for flag-

ship smartphone, but also bringing the revolutionary
technology from future to the present. The ceramic 3D
uni-body finish gives Meizu zero not only unrivaled
standards of  technical perfection but resembles the
flawless beauty of a natural gemstone.

Meizu zero comes with the stunning 5.99-inch
AMOLED display with ultra-high resolution to deliver
incredibly vivid colours. The under-glass fingerprint
sensor is capable of scanning fingerprints through its
2.5D glass panel, offering the ultimate convenience
and absolutely stunning quality.
The world’s first holeless mobile phone with unin-

terrupted design striving for perfect design and the “less
is more” minimalist style, Meizu zero comes with a
true hole-less design, striving for the highest possible
degree of minimalism.
Thanks to the efforts of  our technicians, Meizu

zero features mSound 2.0 In-screen sound technology
which allows the display to function like a speaker, by
eliminating the earpiece notch, it brings in a true hole-
less screen. With optimised internal structure, pre-
mium audio materials, Meizu zero delivers
outstanding sound quality and unmatched loudness
level. Adopting pressure sensing technology and a
built-in mEngine, Meizu zero has created the“Virtual
Side Button” the power to turn on/off the phone and
adjust the volume. With the mEngine 2.0 linear haptic

engine, the “Virtual Side Button” on Meizu zero gives
you the feeling and tactile feedback of a physical but-
ton.

True Wireless Data Transmission
Meizu features patent’s Super mCharge Wireless

that employs intelligent internal chips; it offers a wire-
less charge at 18W and is able to significantly reduce
the heat generation. The Meizu zero comes with a ded-
icated charging base, which makes your desk a user-
friendly environment without having messy cables.
Attributed to the high speed of wireless USB 3.0.

Meizu zero offers unrivalled  transmission speed; with
the high-efficient architecture design for wireless trans-
mission,  it allows you to transfer HD movie between
devices at an incredible speed, pushing data transmis-
sion speed top the utmost.

IP68 Rating +eSIM+ Adaptive UI
With IP68 Certified Dust & Water Resistance,

Meizu zero can withstand submersion under water for
30 minutes. To achieve a true uninterrupted design, the
zero eliminated the SIM tray by adopting eSIM, with
this digital management capability, users can efficiently
manage multiple devices which significantly improve
the user experience. With an adaptive UI, Meizu zero
gives you a flexible layout system based on your needs;
you can easily answer phone calls either horizontally or
vertically. n

Meizu zero: the world’s first
‘hole-less’ smartphone 

“ The Meizu zero is the world’s first hole-less mobile phone, uniquely crafted from a three-di-
mensional ceramic uni-body, a true hole-less design with IP68 certified dust & water resistance.
The device features a large capacity with Meizu’s patented Super mCharge Wireless; the Meizu
zero is capable of achieving wireless charging at 18w.”

The ceramic 3D uni-body finish
gives Meizu zero not only unri-
valled standards of technical per-
fection but resembles the flawless
beauty of a natural gemstone.
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V
ivo launched of  APEX 2019 concept
smartphone in Beijing recently. Vivo’s first
5G smartphone offers an ultra-simple and
uniquely recognisable design with curved-

surface water-drop glass and no openings, seams or
bezels for a simpler user experience. 
Packed with cutting-edge technologies and fea-

tures, APEX 2019 showcases a brand-new minimal-
ist concept that takes smartphone design to a whole
new level.
“With the goal of  enhanced usability and sim-

plicity at the core, APEX 2019 offers consumers a
glimpse into the future of  smartphone design and de-
velopment. The super uni-body design and full-dis-
play fingerprint scanning technology, among several
other breakthrough features, make APEX 2019 a
truly exceptional smartphone that demonstrates
Vivo’s continuous exploration and pursuit of  excep-
tional innovation for consumers,” said Spark Ni, Sen-
ior Vice President of  Vivo.

Super Uni-body Design
APEX 2019 introduces a sleek and truly full-view

design that renders the bezel extinct. The device suc-
cessfully delivers an unconventional smartphone ex-
perience by completely removing physical buttons -
instead adapting touch sense technology, which
brings together capacitive touch and pressure-sensing.
With carefully designed programming logic and soft-
ware, the pressure sensors can tell if  a user is pressing
the frame and the capacitive touch can determine its

position, providing extra-sensitive accuracy. 
USB ports are replaced by a MagPort, a magnetic

power connector which enables both charging and
data transfer. This allows for a more streamlined user
experience, as well as making the body more
compact. 

APEX 2019 also turns its display into a speaker
by using body aound casting technology, transform-
ing the entire APEX 2019 display into a speaker via
the screen vibration function, avoiding the need for a
speaker grill.  

Full-Display Fingerprint Scanning 
APEX 2019 comes equipped with full-display fin-

gerprint scanning technology, with a sensor covering
almost the entire display. This enables users to touch

almost anywhere on the screen to unlock the device
seamlessly, supported by Vivo’s cutting-edge finger-
print light function - when the user’s finger is close to
the display, the pixels around the touch point will au-
tomatically light up as an additional light source to

help obtain a clear fingerprint image. 
A larger sensor also enables more features to bol-

ster security for using apps. When users wake their
device from an inactive screen and press on the cor-
responding app icon to scan their finger, they can un-
lock and gain direct access to the app so that the
experience is faster and more efficient than before. 

5G Smartphone for Variety of User Scenarios
Vivo’s first 5G smartphone runs on the Qual-

comm Snapdragon 855 platform with a super-large
memory of  12GB + 256GB, and is equipped with
Jovi AI Assistant, along with many other smart func-
tions. APEX 2019’s 5G mobile network capability en-
ables an enhanced experience for video viewing,
cloud gaming and a variety of  other user scenarios.
APEX 2019 has also solved the challenge of  lim-

ited motherboard space by using a duplex PCB de-
sign which has increased the available space by 20pc
to minimise the overall stacking space. This is Vivo’s
solution to free up space for the 5G modules, making
the phone a true uni-body 5G phone. 

Vivo is pioneering 5G technology standardisation
empowered by a fusion of technologies, including ar-
tificial intelligence (AI), Internet of Things (IoT), aug-
mented reality and virtual reality. In the future, the
deep integration of 5G and AI will become key to the
development of  the 5G smartphone era. Vivo will
continue to explore the future of  the smartphone as
part of  its commitment to provide users with a futur-
istic mobile user experience. n

APEX 2019:
A truly exceptional smartphone!

“ The super uni-body design and full-display fingerprint scanning technology, among several
other breakthrough features, make APEX 2019 a truly exceptional smartphone that demon-
strates Vivo’s continuous exploration and pursuit of exceptional innovation for consumers.”

APEX 2019 has also solved the
challenge of limited motherboard
space by using a Duplex PCB
Design which has increased the
available space by 20pc to min-
imise the overall stacking space.
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G
lobal technology leader Xiaomi has
launched Mi 8 Lite in Pakistan, the lat-
est model in the company's flagship Mi
8 series tailored for young people who

demand an amazing smartphone photography ex-
perience for their active social media lifestyle.

Mi 8 Lite features a glass back panel that has
a stunning, mirror-like gradient finish. With a
24MP Sony IMX576 sensor on the front, and
powered by the Qualcomm Snapdragon 660 AIE
SoC, Mi 8 Lite will fulfill the needs of  those who
want great photos and an amazingly fluid experi-
ence on their smartphones.

Stylish gradient design
The design of  Mi 8 Lite was inspired by the

works of  famous French Impressionist painter
Claude Monet, whose paintings are renowned for
bringing out the effect of  light on natural colours. 

The glass back employs an advanced NCVM
colour process, resulting in a mesmerizing mirror-
like gradient finish. The 7.5mm slim body of  Mi
8 Lite contains a 6.26-inch 19:9 LCD full screen
display, with a FHD+ (2246 x 1080) screen reso-
lution and a Corning Gorilla Glass 5 surface on
the front.

24MP front camera produces amazing selfies
With over 24 million pixels, the front-facing

Sony IMX576 sensor on Mi 8 Lite is able to cap-

ture images in great detail. In low light conditions,
the sensor uses Super Pixel technology to com-
bine the information of  four pixels into one large
pixel, resulting in improved clarity, especially in

indoor scenarios. As with Mi 8, the rear AI dual
camera uses the Sony IMX363 as its main sensor,
which comes with 1.4µm large pixels for images
with less noise, along with Dual Pixel Autofocus
to dramatically improve focusing speeds so you
won't miss your shot. 

The high-performance camera hardware is
paired with Xiaomi's advanced AI features, in-
cluding a new AI adjustable bokeh that allows
you to change the depth of  field after taking a pic-
ture. 

Meanwhile, the Mi 8 Lite display can light up
in different colours to suit different scenarios
when taking selfies, intelligently illuminating the

face with the right colour temperature for great-
looking selfies. 

Qualcomm Snapdragon 660 for a fast, fluid
experience

Mi 8 Lite is powered by the Qualcomm Snap-
dragon 660 octa-core SoC with Artificial Intelli-
gence Engine (AIE) designed for high
performance and great power efficiency. Enjoy a
smooth, lag-free experience when watching

movies, playing games, or browsing the web
thanks to the Qualcomm Kryo architecture, Qual-
comm Adreno 512 GPU, and up to 6GB
LPDDR4x DRAM.

Mi 8 Lite sports a 3350mAh battery and sup-
ports Qualcomm Quick Charge 3.0. It also offers
AI face unlock and a rear fingerprint sensor so se-
curing your device is a seamless experience.

Mi 8 Lite hits shelves in Pakistan on Feb 6,
2019, in Aurora Blue and available in 4GB+64GB
for Rs34,999 at Daraz.pk n

Xiaomi introduces Mi 8 Lite
in Pakistan

“ The latest model in the Mi 8 series sports a stunning glass back with a gradient finish, and will
enthrall those who love amazing selfies and great performance.”

The 7.5mm slim body of Mi 8 Lite
contains a 6.26-inch 19:9 LCD full
screen display, with a FHD+ (2246
x 1080) screen resolution and a
Corning Gorilla Glass 5 surface on
the front.
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Islamabad: Pakistan
Telecommunication Company
Limited (PTCL) has signed an
agreement with the Indus Re-
source Center (IRC) for adop-
tion of  two schools in remote
areas of  Khairpur, Sindh.
PTCL supports IRC to run

the primary schools as both are
committed to providing quality
education to the local commu-
nity. The schools have played
an integral part in, not only
promoting education in the
vicinity, but also supporting
girls’ education through pro-
gressive policies. These schools
cater to vast areas of  Khairpur,
having 46% female students. 
Being a socially responsible

organization, PTCL invests in
CSR projects that are sustain-
able having a long lasting and
positive impact on the society,
especially in the deprived com-

munities. 
On the occasion, Syed

Mazhar Hussain, Chief
Human Resource Officer,
PTCL, said, “Education is the
only way to build a progressive
and enlightened society. PTCL

is committed to play its part in
ensuring that youth from all
segments of  our communities
get an equal opportunity to
learn, grow andget quality edu-
cation.We are proud to partner
with IRC as their contribution

is commendable in providing
quality education in remote
and underprivileged areas of
Sindh.”
Mrs. Sadiqa Salahuddin,

Executive Director, IRC,
said, “We appreciate PTCL’s

sup port and collaboration
and we expect to make this
partnership anexemplary
practice for CSR.As educa-
tion is a fundamental right of
all children, we ensure provi-
sion of  good quality educa-
tion that requires
collaborative efforts from all
stakeholders including civil
society and corporate sector.”
IRC has been working in

the development sector, pri-
marily running its own
schools and adopting govern-
ment schools in remote and
underprivileged areas of
Sindh. 
Both organizations are

confident that the partnership
will benefit the community of
Khairpur and the students
studying at these schools will
become the face of  a progres-
sive Pakistan. n
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Jazz reducing electricity line losses with GSMA, CISNR, and PESCO

Quetta: Pakistani tele-
com company Ufone is
bringing back Balochistan’s
favourite football tourna-
ment. Due to start on March
04, this will be the third edi-
tion of  the tournament and
will feature in 8 cities of  the
province. Football is very
popular among the youth of
Balochistan and Ufone has
been encouraging the emerg-
ing players from the
province to showcase their
talent through this tourna-
ment. 

“Youth in Balochistan is
passionate about football,
and we at Ufone believe in

providing them with the

right platform to develop
their skills further and repre-
sent the country at a na-
tional level”, said Ufone’s
Spokesperson. Due to the
popularity of  the last two
editions, Ufone has included
two new cities to the tourna-
ment this year.
This year, a total of  720

young footballers from 48
teams will participate in the
tournament’s qualifiers
which will be kicking off
from Gawadar and Panjgur
simultaneously. It will then

move to Khuzdar, Noshki,
Loralai, Chaman, Pishin
and Quetta where the quali-
fier round will end on March
21. The finals will start
fromMarch 25 and the two
top teams will face each
other in Quetta. This will be
the first time in the tourna-
ment’s history that the finals
will be played under a sta-
dium’s flood lights.
Ufone believes this

championship will help en-
dorse football in the
province and prove to be a

great platform for the
emerging young players to
learn and display their foot-
balling skills.Ufone’s brand
ambassador and national
football team star Fazal
Muhammad will be partici-
pating in the tournament
and will provide coaching
and tips to the young emerg-
ing players. The initiative
shows Ufone’s commitment
to the people of  Balochis-
tan, which reaffirms the
company’s tagline “It’s all
about U.”n

3rd edition of Ufone Balochistan Football Cup kick off from March 4

Islamabad: Jazz, Pakistan’s
leading digital communications
company, has been awarded
the prestigious GSMA Mobile
for Development Utilities In-
novation Fund, launched in
June 2013 to test and scale the
use of  mobile to improve or in-
crease access to energy, water
and sanitation services.
The grant was awarded to

Jazz’sfor their “Energy and
Line Losses Reduction in Pak-
istan” idea in collaboration
with Centre for Intelligent Sys-
tems & Network Research
(CISNR) & Peshawar Electric
Supply Company (PESCO),
which uses an indigenous solu-
tion developed by their partner,
CISNR, to address the biggest
issue being faced by local
power distribution sector; line
losses and electricity theft.
Jazz has been successful in

securing the seed grant after an
extensive evaluation and due
diligence exercise carried out
by GSMA among multiple or-
ganizations from various mar-
kets. Not only telecom
operators but technology inno-
vators and development organ-
izations from Africa and Asian

regions were part of  the com-
petition, as well.
“Empowering customers

digitally is no small feat and re-
quires constant reinvention and
innovation. This is another
commitment to that philoso-
phy to address ease for masses
as they access important utility

services,” said Aamir Ibrahim,
CEO – Jazz. He continued,
“We have partnered with
GSMA for Energy and Line
Loss Reduction Solution in
order to improve the overall
power distribution sector.” 
Jazz aims to ensure that the

digitization of  these utilities

improved the quality of  life for
Pakistanis. The solution uti-
lized the connectivity provided
by Jazz to remotely monitor
and manage distribution boxes,
transformers and grid station
feeders to ensure a more effi-
cient and precise process that
identifies points of  failures,
faulty lines and theft locations.
The seed fund is to be used

to source and install the devices
in selected subdivisions of
PESCO. CISNR will be re-
sponsible for the device units
(Transfocure and Electrocure),
whereas infrastructure hosting
and connectivity would be pro-
vided by Jazz. In addition to
this, it will also address chal-
lenges such as load manage-
ment at the transformer level
and consumption wise distribu-
tion in order to optimize the
distribution network. n

Syed Mazhar Hussain, CHRO, PTCL said education is the only way to build a progressive and enlightened soci-
ety. PTCL is committed to play its part in ensuring that youth from all segments of  our communities get an equal
opportunity to learn, grow and get quality education
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Islamabad: Pakistan’s No.1
Data Network, Zong 4G cele-
brated the customer experience
day with great zeal and fervor as
its top management and em-
ployees stepped out to meet
Zong 4G customers across the
country. As part of its customer-
centric agenda, the company
proactively reached out to cus-
tomers in all major cities of Pak-
istan including Islamabad,
Lahore, Karachi, Peshawar,
Sahiwal, Faisalabad Gujran-
wala Quetta, Hyderabad and
Multan.
Honoring the voice of the

customers, the teams thanked

the customers for their contin-
ued trust in Zong 4G’s services
and solutions and also heard
their feedback and suggestions.
The customer experience day is
a testament of Zong 4G’s com-
mitment to its customers. The
company is introducing state-of-
the-art technologies in telecom
arena, to deliver the best-in-class
user experience and is taking ad-
equate measures to keep a con-
sistent pace with the increasing
needs of the customers.
Speaking at the 10 Years of

Excellence celebrations held
later in the day, Mr. Wang Hua,
Chairman and CEO Zong 4G

said “Our customers’ satisfac-
tion is at the core of Zong 4G’s
business strategy and we take
great pride in being a customer-
centric company. Our core focus
“Customer priority and quality
principle” has enabled us to be-
come the leading mobile com-
munication network in Pakistan.
With more than 32 million sub-
scribers and more than 10 mil-
lion 4G customers, we are
Pakistan’s No.1 Data Network
through our unmatched prod-
ucts and solutions.”
He further added “We are

continuously innovating to en-
rich the experience of new age

digital customers  and will con-
tinue to provide innovative serv-
ices to our customers in mobile,
household, corporate and value
added sectors  to help them con-
nect seamlessly wherever they
are.”
With More than 10,000 4G

towers and most advanced cus-
tomer services, Pakistan’s No.1
Data Network is bringing the
best solutions and services from
around the world, to empower
Pakistanis and to build a digital
Pakistan. For people of Pak-
istan, Zong 4G is promise and
testament of an unmatched dig-
ital experience.n

Zong 4G celebrates Customer Experience Day

Islamabad: Pakistan’s pre-
mier food and beverages com-
pany, Haleeb Foods (HFL) has
announced its official partner-
ship with the two-time PSL
Champions - Islamabad United
(ISLU). This is the second con-
secutive year of  partnership for
HFL and ISLU. The ISLU
team emerged as champions of
PSL last year. The exhilarating
action-packed PSL.
Under this partnership,

HFL and ISLU will work to-
gether towards promoting
sports, health and wellness
amongst the people of  Pak-
istan. Cricket being the most
popular sport in the country,
partnering with ISLU resonates
perfectly with HFL’s efforts of
seeking out opportunities that
support and propagate sports.
HFL is proud to be a part of
concerted efforts that have
strengthened the nation’s image
across the world and brought
international cricket back to
the country.n

Haleeb Foods part-
ners with Islamabad
United for PSL 2019

Islamabad: Jazz, the coun-
try’s leading digital communi-
cations company, has
partnered with Careem, Pak-
istan’s leading ride-hailing app,
to offer doorstep services to
current and potential Jazz cus-
tomers. This partnership will
allow people to buy Jazz SIMs,
port their current mobile num-
bers to Jazz’s platform, get
their SIMs replacement and
recharge their accounts with-
out leaving their homes – all
via the Careem app.n

Jazz and Careem
join hands for cus-
tomer facilitation 

Karachi: Infinix, the online-
driven smartphone brand is
launching another device in the
HOT series, the HOT 7. Infinix
is well-known in emerging mar-
kets where it has a reputation
for high performance devices at
a relatively low cost. HOT 7
have set entertainment as the
brand tone for the HOT series,
which has a large-screen, large
battery and Dirac mode speak-
ers. It is an upgraded smart-
phone for optimized
performance and available for
purchase at Daraz.pkat a price
of  PKR 14,999.
It is worth mentioning that

customers who purchase Hot 7
will get a gift worth upto
PKR3,000.
The HOT series is well

known for continuously break-
ing through the boundaries of
technology, enabling con-
sumers to fully appreciate the
latest tech in very affordable

prices. The latest addition to
the series, HOT 7 has a 6.2"
HD + notch display to make

your image viewing and video
experience even more surreal. 
Large screen requires

higher power consumption.
The HOT 7 is equipped with a
4000mAh battery which pro-
vides uninterrupted entertain-
ment on a single charge. This
eases the worry of  charging
ports or the need to have a
power bank with you. 
Every wonderful moment is

worth being recorded. Quality
images have always been con-
sidered a highlight of  Infinix

phones. The HOT 7 features a
13MP AF Camera with dual
flashlightthat captures more pic-
ture details. With a large aper-
ture of  f/1.8, it shows a clear
and a high-quality shooting ef-
fect. In addition, the 3D
DIRAC audio technology that
has been well received by con-
sumers in our previous genera-
tion HOT 6, has been extended
in the HOT 7.It provides a full

sound that is all rounded and
suitable for both indoor and out-
door listening without the need
for earphones. It adds wonder-
ful color to your audiovisual
feast.
Smartphones carry too

much privacy and important
data in the digital ageand it is es-
pecially important to use a more
secure and convenient encryp-
tion mode. Infinix has always
been designed to provide users
with complete security. This fea-
ture has also been implemented
in HOT 7, with fingerprint and
facial recognition unlocking
within 0.5 seconds, your privacy
and data are secure.
Known for stylish designs,

Infinix introduces Hot 7 in four
color schemes: Midnight Black,
Champagne Goldand the first
gradient design - Cosmic Pur-
ple, InfinixHOT 7 isa top choice
for a powerful entertainment
experience. n

Enjoy powerful entertainment experience as
Infinix unveils Hot 7 smarphone in Pakistan



Lahore: Vivo has recently
unveiled its new visual brand
identity to signify the com-
pany’s innovation and appeal
to the global audience. The
new visual identity includes a
new company logo, a unique
Vivo brand color exclusive Vivo
fonts. 
“Vivo has evolved from a

follower to a leader in the tech
and lifestyle industry.” said
Spark Ni, Senior Vice Presi-
dent of  Vivo. “Through the
new branding, we hope to re-
define the brand's positioning
in technology and innovation
and express our brand vision of
‘enjoying the extraordinary’
with young consumers around
the world with unique visuals
and creative spirit.” 
The company has also re-

vamped its “Vivo Blue” color
by using a more saturated
shade of  blue as a result of  a
study by Vivo to better under-
stand consumer visual habits
and their visual receptiveness to
digital displays. The new color

is deemed more soothing to the
eye and the color is the ideal vi-
sual backdrop for the com-
pany’s creative and expressive
character. 
The new fonts for English

and Chinese are designed by
Bo Linnemann and award-win-

ning Chinese calligrapher Qiu
Yin.
“Vivo is not only an indus-

try leader in the smartphone
technology, but also a brand
that is willing and genuine in its
communications with con-
sumers. Building on Vivo’s
strong international visibility
and influence, this new visual
brand identity will better
channel the brand’s character
and attractiveness.” said Bo
Linnemann, Contributing De-
signer to Vivo’s branding proj-
ect. n
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Vivo unveils its new brand identity

Karachi: Telenor Pakistan
headquarters ‘345’ has won
the prestigious ‘ADA Award’
in the ‘Public Amenity Com-
mercial Buildings’ category,
adding another accolade to its
long and growing list of  recog-
nition for the ground-breaking
architecture it boasts. 
The award was received by

architects Yawar Jilani &
Mahboob Khan of  Arcop As-
sociates –the designers of  the
iconic Telenor Pakistan Cam-
pus – at a ceremony attended
by the Honorable President of
Pakistan Mr. Arif  Alvi and
Governor Sindh Mr. Imran Is-
mail. 
ADA (Architecture, De-

sign& Art) is a local magazine
that has been in publication

for over a decade and is affili-
ated with the World Architec-
ture Festival, World
Architecture Community and
the Aga Khan Award for Ar-
chitecture. 

The ADA Awards aim to
position Pakistan in the global
arena with works aligned to-
wards international recogni-
tion and in parallel, recognize
celebrities of  the creative fields

that impact lives, inspire gen-
erations, and leave a legacy of
exceptional works.
Only last month, the state-

of-the-art Telenor Pakistan
Headquarters ‘345’ made head-

lines in the global architectural
community as it bagged two
prestigious awards namely the
2A Continental Architectural
Award 2018 in the ‘Commer-
cial – Office & Business – Asia’
category, and the World Archi-
tecture Community Award
2018 in the ‘Realised’ category. 
345 champions green ar-

chitecture as it’s built with
rammed earth and features its
own water conservation sys-
tem with recycling and rain
water harvesting, a renewable
energy mechanism that uses
230 KW of  Solar Energy. The
design is also highly energy ef-
ficient with active chilled
beams, LED lights, thermal in-
sulation and occupancy sen-
sors.    n

Telenor Pakistan bags prestigious ADA Award

Karachi: PTCL collabo-
rates with Careem to offer
discounts on rides for its
customers across Pakistan.
This agreement was signed
at PTCL HQ in Islamabad
recently.
PTCL customerswill

get up to 100% credit back
(up to Rs. 250) on their
first ride with
Careem.Those customers
who are already using Ca-
reem App, will also receive
50% discount (up to Rs
125) on Careem’s Go+ and
Business Rides.The exclu-
sive discount promo codes
will be delivered to PTCL
customers through their
PTCL monthly bill, sms
and email.
On the occasion, Mo-

qeem ul Haque, Chief
Commercial Officer,
PTCL, said, “This agree-
ment offers value and con-

venience to our customers,
by providing them dis-

counts for their travel with
Careem. We are passionate
about using new digitalser-
vices to further facilitate
our customers and this is
one way to express our
 gratitude towards them.”
Shahzad Jamal, Gen-

eral Manager North, Ca-
reem, Pakistan, said, “We
are pleased to collaborate
with PTCL in providing
this exciting offer to their

customers. With PTCL’s
nationwide presence, it is

indeed going to be a truly
digital innovation for their
customers as they can
book Careem rides using
the discount code in all
the major cities of  Pak-
istan.”
Through this partner-

ship, PTCL is creating
value and convenience for
its customers, wherever
they travel across Pak-
istan. n

PTCL collaborates with Careem to offer
discounts on rides
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Tecno launches
triple AI camera
budget phone
Camon i Sky2
Lahore: Tecno Mobile

launched it Camon i Sky2. The
Camon i Sky2 offers a 13MP
AI selfie camera, an AI
13MP+VGA dual rear cam-
era, 5.5” HD+ 2.5D curved
display, face recognition, fin-
gerprint sensor, and 3050 mAh
battery. The Camon i Sky2 is
the first budget phone to offer
such high-end features for an
incredibly affordable price of
PKR/-16,799.
The phone also comes with

100-day free replacement and
1 month extended warranty
from Tecno Mobile.
“The youth of  today has

created a large demand for
camera phones in the market
however a void is left behind
due to the fact that capable
photography features come
caged with high price tags.
With the Camon i Sky2, Tecno
Mobile has succeeding in
being the first to bring a triple
AI camera budget phone
within the reach of  all,” said
General Manager for Tecno
Mobile Pakistan, Stephen Ha.
The Camon i Sky2 offers

2GB RAM + 16GB ROM and
comes in three elegant colours
– Bordeaux Red, Champagne
Gold, and Midnight Black. n

Lahore: Pakistan’s
biggest gaming tournament
‘GameBirdGame Fest 2018’
has concluded in Lahore
with 7 teams from across
Pakistan emerging victorious
and taking home a total of
PKR 5 million in prize
money. The tournament was
sponsored by Telenor Pak-
istan as part of  its efforts to
strengthen the local gaming
community.
Gaming enthusiasts from

across Pakistan participated
in the tournament. After the
initial online and city-level
qualifiers, the shortlisted
players travelled to Lahore
for the final showdown to
play four PC and three mo-
bile games: CS:GO, DOTA
2, Fortnite, PUBG, PUBG
Mobile, Clash Royale, and
Asphalt 9.Apart from the
main tournament, there were
different console, arcade and
mobile gaming competitions
for various participants. The
entire tournament was
broadcast live for 50 days via
Gamebird’s YouTube and

Facebook channels.
Telenor’s GameBird is

Pakistan’s first ever gaming
platform to connect develop-
ers and gaming enthusiasts
and help boost and revitalize
the gaming ecosystem of  the
country. In order to further

develop this sector, Telenor
has become the first telecom
operator in Pakistan that
provides easy access to con-
tent through Google’s Direct
Carrier Billing (DCB).
Through DCB, customers

can buy apps and make in-
app purchases using their Te-
lenor Mobile balance and
continue to enjoy premium
services.
“Congratulations to all

victorious teams for winning
at Pakistan's largest PC gam-

ing tournament,” said Sar-
darAbubakr - Chief  Digital
& Strategy Officer at Telenor
Pakistan. “Asstaunch advo-
cates of  the growth of  digital
technology and innovation,
Telenor Pakistan hasbeen

nurturing local talent within
the online gaming space.
GameBird previously also
hosted Pakistan’s first online
game summit last year.
Through more of  such meas-
ures, we will continue sup-
porting the growth of  the
Pakistani gaming landscape
by providing our youth with
robust platforms to showcase
their talent.”
Game Fest 2018 is the

second installment of  future
gaming tournaments that
GameBird is to organize in
the country. The first gaming
tournament by GameBird
was ‘GameBirdLan Clan’
that took place in July 2018.
GameBird is an e-Sports
platform for gamers and
gaming app developers in
Pakistan. The platform hosts
events, tournaments, broad-
casts, and provides reviews
and plays of  different games.
GameBird is geared for more
initiatives in mobile & PC
gaming (tournaments, com-
munity meet-ups, etc.) in the
near future.  n

Pakistan’s largest gaming tournament
‘GameBirdGame Fest’ concludes
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Islamabad: JazzCash, the
country’s leading mobile fi-
nancial service provider, has
partnered with Yayvo.com
(TCS E-Com), Pakistan’s
largest online shopping store,
to become its official payment
partner for one of  the biggest
cricketing event of  the year.
This partnership will allow
users to buy online tickets,
merchandise and exclusive dis-
counts on a variety of  products
through JazzCash Mobile Ac-
counts. 
The event, labelled as

“Yayvo Cricket Festival pow-
ered by JazzCash” will allow
JazzCash to provide its cus-
tomers with the opportunity to

buy cricket tickets, official
team merchandise and many
other items through their Mo-
bile Account, with up to 80%
discounts throughout this cam-
paign.
With the Yayvo Cricket

Festival starting from 15th
February 2019, this partner-
ship will allow JazzCash to
leverage its position as the
number one player in the mo-
bile wallets space.
Aamer Ejaz, Chief  Digital

Officer at Jazz said, “We are
seeing a surge in demand for
online purchases as more and
more people are feeling at ease
paying for products and serv-
ices via digital channels. Jaz-

zCash is well on its way to be-
coming the number one choice
for online purchases so these

strategic partnerships will be
instrumental in helping us pro-
vide our consumers with
things they are interested in.”
Adam Dawood, Head of

Yayvo said, “The eCommerce
market is growing very
quickly and partnerships fo-
cused on customer acquisi-

tions is helping drive this
growth. The partnership be-
tween Yayvo and JazzCash
further to that gives customers
a seamless method in which
to complete their purchase
journey making online shop-
ping easy, simple and conven-
ient.”
With a simplified Mobile

App available for both iOS
and Android devices, users
can access their Mobile Wal-
let anytime and anywhere na-
tionwide. Customers will be
able to pay for tickets and
other products through their
JazzCash Mobile Accounts,
any Debit or Credit Cards and
through a retailer. n

JazzCash becomes official payment partner for
Yayvo Cricket Festival 2019

Realme available in
mobile phone mar-
kets across Pakistan
Lahore: After record breaking

sales on Daraz, the official online
supplier of Realme products;
Realme ranks as number 1 mobile
brand in online sales market in
Pakistan.
Following the overwhelming

market response from online
sales, Realme C1 handheld de-
vices has been made available in
all leading offline markets from
31st January, 2019 for PKR
18999. Realme C1 is the value
king of  the product lineup; the
phone boost a mega battery
and mega display that will
keep you going all day. The
mobile phone has a screen-to-
body rail of  88.8% and an im-
pressive mirror design that will
leave you dazzled. The phone
is backed by Qualcomm Snap-
dragon 450 Octa-core proces-
sor which enhances graphics
that will blow your mind.nRawalpindi: Taking a

major stride towards its finan-
cial inclusion goals in the re-
gion, Special Communications
Organization (SCO) has joined
hands with JS Bank for the
launch of  its branchless bank-

ing services in Azad Jammu &
Kashmir and Gilgit-Baltistan.
In this connection a contract
signing ceremony was held be-
tween the two organizations.
A brand envisioned as ‘S-

Paisa,’ is aimed to empower

more than 6 million people of
Azad Jammu & Kashmir and
Gilgit-Baltistan through state-of-
the-art, convenient and secure
branchless banking services.
The partnership of  JS Bank
with the forefront teleco will fi-

nancially empower the un-
banked in these regions. 
The contract signing cere-

mony was attended by Major
Gen Ali Farhan, HI (M), DG
SCO and President & CEO Mr.
Basir Shamsie from JS Bank.
Sharing his thoughts on the

development, SCO’s spokes per-
son said, “We are delighted to
have partnered with JS Bank to
make Mobile Financial Services
accessible to the people of
AJ&K and GB. S-Paisa will not
only bring ease to the lives of
millions of people but also prove
to be a great contributor to the
region’s socio-economic devel-
opment in the longer run.”n 

SCO, JS Bank stepped into branchless banking



Lahore: The budget-
friendly smartphone Vivo
Y91C is now available
across Pakistan, after a hot
pre-order period that
started over a week ago.
This new device from Vivo
borrows the same design el-
ements from its sibling Y91

butcomes with a lower
price tag — aiming at the
entry level segment for an
attractive price of  Rs.
18,999. 
A trendy 6.22-inch Halo

FullView™Display gives
Y91C a further enhanced
viewing experience with a
screen-to-body ratio of
88.6%, even higher than its
predecessor, by redesigning
the notch. In addition to a
smart design, smart hand
gesture controls make using
this large display effortless.
In terms of  design layout,

Y91C adopts a stylish back-
cover gloss painting process,
intricately blending colors to
invoke a breath-taking visual
effect. The 3D curves fit your
palm perfectly, for an experi-
ence that’s truly irresistible.
The phone is available in
three striking colours,
namely Fusion Black, Ocean
Blue and Sunset Red. 
This new device is fitted

with a high-performance
octa-core SoC, 2GB of  RAM
and 32 Internal storage; giv-
ing you ample freedom to
store more photos and files
without the need to fre-
quently declutter. Y91C also
offers you the option to ex-
pand up to 256GB so that

you can save whatever you
want.
Y91C adopts AI photo

algorithms for its camera to
automatically deliver facial
enhancements, saving you
the trouble of  manually ad-
justing beautification levels.
Achieving professional shots
has never been so easy.
To power the internals

there is a 4030mAh high-ca-
pacity battery which works
with an exclusive smart
power management system,
allowing for long-lasting en-
durance — so worrying
about running out of  juice is
a thing of  the past.
Y91C runs on Funtouch

OS 4.5 based upon Android
which results in faster pro-
cessing speeds while con-
suming less power, allowing
you to open apps faster,
switch between them seam-
lessly, and enjoy a
smoother user
experience.n
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Karachi: Meezan Bank,
Pakistan’s leading Islamic
bank and the Best Bank in
Pakistan has signed a Memo-

randum of  Understanding
with Master Motors Limited
(MML) and Master Motor
Corporation Pvt Limited
(MMCL). Both the companies
are part of  Master Group -
makers of  Master Molty
Foam. MML has signed a

Joint Venture agreement with
the reputed and no. 1 Chinese
passenger car brand
“CHANGAN”.

Under this MoU, Meezan
Bank, MML and MMCL have
agreed on a joint campaign to
promote the ‘Changan Kar-
vaan’ Passenger minivan
through Meezan Bank’s flag-
ship auto finance product ‘Car
Ijarah’. The ‘Karvaan’ is a

modern and spacious multi-
functional minivan for the
middle-income group with a
powerful 1.0L engine, 7 spa-

cious seats and powerful Dual
AC. Meezan Bank will pro-
vide financing for this vehicle
through an attractive financing
package including a range of
additional services and bene-
fits such as early vehicles de-
livery as well as free initial

services.”
The signing ceremony

took place at Meezan House,
Meezan Bank’s Head Office,
Karachi.
Mr. Irfan Siddiqui - Presi-

dent & CEO, Mr. Arshad Ma-
jeed – Group Head Consumer
Finance of  Meezan Bank Ltd.
Mr. Nadeem Malik – Chair-
man and Mr. Danial Malik -
CEO Master Motors Limited
attended the ceremony with
their respective teams.  MOU
has been signed by Mr.  Irfan
Siddiqui and Mr. Nadeem
Malik.
Mr. Irfan Siddiqui - Presi-

dent & CEO of, Meezan Bank
lauded the agreement as a wel-
come move for Pakistan’s Au-
tomotive industry and said
that it will boost healthy com-
petition in the market.n

Meezan Bank, Master Motors sign MoU
for promoting Changan brand

Islamabad: Ufone, one of
the leading network operators
and telecom service providers
of  Pakistan, announced its
partnership with the two-time
Pakistan Super League (PSL)
champions, Islamabad
United, for PSL’s fourth sea-
son.
Ufone’s spokesperson

while announcing the partner-
ship said: “Pakistanis are pas-
sionate about cricket and as
the only Pakistani telecom
company, Ufone is very ex-
cited about this partnership
with current and two time
Pakistan Super League (PSL)
champions Islamabad United.
As Islamabad United’s

favourite network, we look for-
ward to support Pakistan’s
passion for cricket and wish
the team success in the tour-
nament”.
“We are excited to have

Ufone on board as Islamabad
United’s Favourite Network!
It is exciting to see more and
more reputable brands at-

taching themselves to Islam-
abad United and PSL as a
whole. We at ISLU pride our-
selves at maintaining the
highest levels of  quality and
performance both on and off
the field, and are excited to
be continuing our partnership
within the PTCL family by
welcoming Ufone, one of
the biggest mobile networks
on board. We are confident
that with the support of  val-
ued partners like Ufone, we
can help unlock the true po-
tential of  sports related part-
nership marketing within
Pakistan”, said Ali Naqvi
Owner of  Islamabad
United. n

Ufone partners with Islamabad United as its
favourite network

Lahore: The Jazz Business
Golf  Tournament 2019 con-
cluded its 2nd round at De-
fence Raya Golf  and Country
Club in Lahore.  The tourna-

ment witnessed participation
from amateur golfers, distin-
guished customers and top
management of  Jazz. 
The Jazz Business Golf

Tournament has been of  one
of  the most sought after ama-
teur golf  events of  Pakistan
over the last 7 years. It contin-
ues to attract a diverse seg-

ment of  the country’s corpo-
rate and business sector, mak-
ing for a well competed event,
providing healthy entertain-
ment and promoting golf  in

Pakistan. 
Ali Naseer, Chief  Corpo-

rate and Enterprise Officer,
Jazz stated, “Over the past 7
years our customers and golf
enthusiasts have transformed
this tournament into one of
the most prestigious amateur
golf  tournaments of  Pakistan.
I congratulate the winners and

thank our distinguished guests
for making this year’s event in
Lahore a huge success.’’   
Jazz has always sought op-

portunities and fresh ideas to
promote a healthier, more ac-
tive lifestyle in the community.
Now in its 8th edition, the 18-
hole tournament has consis-
tently attracted golfing
enthusiasts from Jazz’s cus-
tomer base.   
The tournament is divided

into three rounds, with Karachi,
Lahore and Islamabad hosting
one round each, every year. For
the first time since the tourna-
ment’s inception, players can
now check their live score
through a golfing mobile app.
The three station tournament
will see more than 400 amateur
golfers take part during the en-
tire course of  the event.n

Jazz Business Golf Tournament 2019
takes place in Lahore

Minister MOIT
praises SCO for its

performance
Rawalpindi: Federal Minis-

ter for Information Technology
and Telecommunication, Dr.
Khalid Maqbool Siddiqui vis-
ited Special Communications
Organization (SCO). On his ar-
rival, he was warmly welcomed
by Director General of  SCO
Major General Ali Farhan, HI
(M).  A briefing on SCO was
given to minister highlighting
various ongoing projects in-
cluding NGMS and Pak China
OFC projects. The Minister
praised SCO performance and
congratulated the manage-
ment, for phenomenal develop-
ment of  IT & telecom facilities
in far-flung areas of  AJ&K and
GB. He acknowledged the ef-
forts and achievement of  SCO,
especially NGMS core net-
work, capable of  providing
3G/4G services to its cus-
tomers in the region. n
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