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Editor’s 
Note

June,   2019

The Federal Board of Revenue (FBR) sprang into action 
against owners of undeclared ‘benami’ assets as the deadline 
given by the government for Asset Declaration Scheme ended 
on July 3. 

It started its crackdown against ‘benami’ properties from 
Karachi, and twin cities of Islamabad and Rawalpindi. 

It is surprising to know that the first politician affected was 
PML-N leader Ch Tanvir Khan over his undeclared 600 kanals 
land in Rawalpindi. 

More notices were also sent to the individuals on whose 
names the ‘benami’ property was registered. The individuals 
Mohammed Basharat, Raja Abdul Shakoor, Shahjahan Begum, 
Mohammed Maroof, Azhar Ali, and Abdul Aziz were said to be 
employees working for the PML-N politician. 

Similar action was carried out in Karachi, with Deputy 
Commission Income Tax Syed Mashkoor Ali issuing notices to 
‘benami’ property holders. 

Official documents showed that a notice was issued to an 
individual named Nadeem Ahmed Khan for holding a ‘benami’ 
property in Federal B Area at the address House 169/10. 

A similar notice was sent to the address of a bungalow, 157-
F Block-5 in KDA Scheme 5 in Clifton. A company by the name 
of Al Miftah Holding (Pvt) Limited has its offices at the address. 

Another notice for holding undeclared ‘benami’ property 
was dispatched to the address 19-1/C in PECHS Block 6. 

Adviser to Prime Minister on Finance Dr Abdul Hafeez 
Shaikh had said the government intends to form a commission 
to take action against ‘benami’ properties still left undeclared 
after the deadline. 

Earlier, Prime Minister Imran Khan vowed that action 
would be taken against politicians keeping ‘benami’ properties 
and that all such properties would be confiscated. 

Similar action against all other people who hold benami 
properties or bank accounts would also begin after the 
deadline ends. 

FBR has collected Rs 70 billion revenue through ‘Asset 
Declaration Scheme’. Total 110,000 people had taken benefit 
from the tax amnesty scheme and added that over 25,000 
people were in pipeline. 

Last year, 84,000 people had availed the scheme and over 
Rs 124 billion revenues had collected. 

It is pertaining to mention here that first time, ex-prime 
minister Nawaz Sharif had launched the Voluntary Tax 
Compliance Scheme that allowed taxpayers to legalise their 
black money by paying a nominal 1% tax. Ex-finance minister 
Ishaq Dar was the master mind of the scheme. 

Closing the 
Benami route

0

Zubair Ahmed Kasuri, (Editor-in-Chief) publisher/printer of FLARE 

Business News Magazine published from House No. 46, Block 

J, Gulberg III, Lahore.
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M
agical pink salt which is extracted from 
Khewra Salt Mines located in the 
North of Pind Dadan Khan an admin-
istrative sub-division of Jhelum district 

Punjab. Pakistan is exporting this salt in the form of 
raw material to India in just a price of around Rs 7.5 
per kg while India is exporting same pink salt under 
the name of  Himalayan Pink Salt to Europe, USA 
and many others countries where a bag of 1 kg of this 
salt is being sold at the price of $50 per kg. 

Recently, India imposed taxes on all the products 
imported from Pakistan except salt. Salt is the main 
requirement in India and is more expensive there as 
compared to Pakistan. 

To teach India a lesson, the economists and people 
are demanding that Pakistan should stop export salt to 
India as the salt we get from Khewra mines is a prime 
requirement of India. 

Pakistani salt is an important ingredient in the 
food prepared in India. Salt prices are much higher in 
India as it does not have any salt mine. India solely 
depends on Pakistan to meet its salt needs. 

In 1947, India had made an agreement with Pak-
istan and according to which, Pakistan would con-
tinue to provide salt to India regardless of peace and 
war and its export will not be halted. 

Similarly, India had also agreed that it will not stop 
Pakistan's water, but India has blocked Pakistan’s 
water by building dams on the rivers, which is a vio-
lation of this agreement. 

As Pakistan wants peace with India, it has contin-
ued to provide salt to their neighbouring country to 
meet its domestic needs. 

Interestingly, India sells the same salt of Khewra 
mine with its own name to other countries. 

The Pakistani salt goes from India to Israel, where 
it is packed and sold in the whole world. India is earn-
ing billion by selling this salt while Pakistan only earns 
a few crores. India exports pink salt under the brand-
ing it as "Himalayan salt" and earned billion of dollar. 

There is an urgent need that the PTI government 
should take initiative and immediately stop pink salt 
export to India by roads so that the country can earn 
billion of dollar. 

Despite Pakistan voiced concern over the inaugu-
ration of the hydroelectric projects without resolution 
of dispute between the two countries will tantamount 
to violation of the Indus Waters 1960 that regulated 
the use of waters in the shared rivers. 

Even World Bank team had given verdict in 
favoutire of  Pakistan and said "the Indus Waters 
Treaty is a profoundly important international agree-
ment that provides an essential cooperative framework 
for India and Pakistan to address current and future 
challenges of  effective water management to meet 
human needs and achieve development goals. 

Under the Indus Water Treaty, the waters of the 
Eastern rivers Sutlej, Beas, and Ravi had been allo-

cated to India and the Western rivers Indus, Jhelum 
and Chenab to Pakistan except for certain uses al-
lowed to India including power generation without al-
tering the water flows. According to reliable sources 
India is contemplating to launch more hydropower 
projects with a cumulative power generating capacity 
of 32,000 MW on the rivers allocated to Pakistan and 
consequently attain the capability of  regulating the 
water flows to Pakistan, especially reducing water flow 
in the river Chenab which irrigates most of the land in 

Punjab. Such a situation could lead to serious conse-
quences and may even threaten peace and security in 
the region in the event of armed conflict over the issue 
between the two countries. 

Pakistan’s Khewra mine is famous for its produc-
tion of pink Himalayan salt. Its history dates back to 
its discovery by Alexander's troops in 320 BC, but it 
started trading in the Mughal era. The main tunnel at 
ground level was developed by Dr. H. Warth, a min-
ing engineer, in 1872 during British rule. 

After independence, the Pakistan Mineral De-
velopment Corporation took over the mine, which 
still remains the largest source of  salt in the country, 
producing more than 350,000 tons per annum of  
about 99% pure halite. Estimates of  the reserves of  
salt in the mine vary from 82 million tons to 600 
million tons. 

No doubt, Pakistan is a rich country in terms of  
natural resources. There is an abundance of  coal, 
gas, minerals, copper, gold, iron and oil. Note that 
these are just some of  the several natural riches of  
Pakistan, one of  which is Himalayan Pink Salt. 

This finite resource is found in Punjab region of  
Pakistan. It is mined from Khewra Salt Mine. It has 
a pink tint and is often used as table salt. Not to 
mention, it has several benefits and in simpler terms 

is like ‘gold’ for Pakistan. 
However, the country has been poor at convert-

ing that wealth into profits. Proper strategies, plan-
ning, and extraction clearly have not been carried 
out thoroughly. Pakistan has failed to tap into the 
reserves and make use of  them to benefit the econ-
omy. Poor management of  natural resources of  
Pakistan is evident by the lack of  progress and rev-
enue. 

It is true that the high-quality pink salt is one of  
the purest salt available in the world and luckily 
Pakistan is the main distributor. Commercial table 
salt contains nearly up to 99 percent of  sodium 
chloride but an unrefined Himalayan salt contains 
only 87 percent of  it. 

It has great health benefits, some of  the impor-
tant ones are: Helps improving respiratory prob-
lems, balances the body’s PH, natural digestive aid, 
air purifier and helps with better sleep. 

Same is the case with the Himalayan Salt that is 
being sold to India for pennies while they re-sell it 
and make billions. China, United States and Ger-
many were the largest salt exporter destinations of  
Pakistan, however, Pakistan exports only raw salt 
and other countries sell the same using their own 
brand and earning huge foreign exchange. n
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Pakistan should stop 
export pink salt to India 
as it takes full benefits

“Pakistan is exporting this salt in the form of raw mate-
rial to India in just a price of around Rs 7.5 per kg while 
India is exporting same pink salt under the name of Hi-
malayan Pink Salt to Europe, USA and many others 
countries where a bag of 1 kg of this salt is being sold at 
the price of $50 per kg”
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Recently, India imposed 
taxes on all the products 

imported from Pakistan ex-
cept salt. Salt is the main re-

quirement in India and is 
more expensive there as 
compared to Pakistan.



T
he Federal Board of  Revenue (FBR) has 
decided to withdraw the baggage facility 
available to the incoming international 
passengers allowing importing one duty 

and tax-free mobile starting July 1, 2019. 
A member of  Inland Revenue Policy, Hamid 

Atiq Sarver, informed Senate Standing Commit-
tee on Finance that 80% of  the phones being sold 
in the market are those which are imported in vi-
olation of  the baggage rules. 

Pakistan Tehreek-e-Insaf  Senator, Ghous Mo-
hammad Khan Niazi, proposed that the advance 
tax being collected from the subscribers of  mobile 
phones should be withdrawn, terming it an injus-
tice to the common man. 

The Senator proposed that abolition of  3% tax 
on the import of  mobile phone should be re-
viewed as it is a good step for the generation of  
revenue and does not directly affect the lower in-
come group. 

The FBR has merged duties and taxes on the 
import of  mobile phones and proposed fixed slabs 
of  taxes under the Finance Bill 2019 for different 
categories of  mobile phones, added Hamid Atiq. 

Another reason to withdraw facility is that 
PTA has admitted to the leaking of  the personal 
data of  passengers. Informing the Senate Stand-
ing Committee on Information Technology, the 
PTA revealed that travel agents and civil aviation 
personnel leak the data of  the passengers even be-
fore they reach the mobile registration counters. 

The leaked passport number and ID card num-
ber of  the passengers are used to register mobile 
phones in their name. When wanting to register 
their mobile phone at the airport, the passengers 
come to know that there are mobile phones are al-
ready registered in their names. 

The passengers are then bound to pay customs 
duty on mobile phones. The PTA has been re-
ceiving hundreds of  complaints in the regard. 

The PTA informed the committee that the 
case has been referred to the Federal Investigation 
Agency (FIA). 

Previously the government has allowed inter-
national travelers to bring one phone registered 
with the Device Identification Registration and 
Blocking System (DIRBS) without paying any 
taxes to Pakistan. That rule has changed now, as 
the PTI govt has imposed tax on international 
travelers even if  they bring one smartphone to 
Pakistan. 

Hence, once the government will officially 
issue the notification all the international travelers 

coming to Pakistan will have to pay up even for 
their very first phone registration and no duty-free 
phone will be allowed. Member Inland Revenue 
and Policy Dr. Hamid Ateeq while speaking to 

media about the Federal Board of  Revenue (FBR) 
on budget 2019-20, explained that the baggage fa-
cility is being misused by public and 
smuggled/blocked phones are being registered in 
the black market for as low as Rs. 1000, therefore, 
suspending the rule would be the right decision to 
make. 

PTA had previously revamped approval stan-
dards for mobile phone types. According to these 
amendments, an individual can only import 5 mo-
bile phones in a calendar year for personal use and 
only the first phone you bring home could be regis-
tered with PTA’s DIRBS without paying any taxes. 
However, it is preeminent to note here that no reg-
istration is required if  the duty-free phone is to be 
used in Pakistan for less than 30 days. 

The issues regarding mobile phone registration 
in Pakistan need to be resolved on priority bases and 
the government as well as regulators should work 
together to give international travelers their legal 
right to bring a duty-free phone in Pakistan. n

FBR withdraws free 
mobile phone import 
facility under baggage 
scheme

“A member of Inland Revenue Policy, Hamid Atiq Sarver, 
informed Senate Standing Committee on Finance that 
80% of the phones being sold in the market are those 
which are imported in violation of the baggage rules”

PTA revealed that travel 
agents and civil aviation 

personnel leak the data of 
the passengers even before 

they reach the mobile 
registration counters
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T
he government has budgeted Rs 52.73 
billion from 3G licenses under the head 
of  non-tax revenue for the next fiscal 
year 2019-20. 

As per budget documents, the government had 
budgeted Rs 6.854 billion from 3G licenses for the 
outgoing fiscal year which was later revised to Rs 
66.620 billion. The government has projected to 
generate Rs 1 billion in the upcoming fiscal year 
against Rs 12.787 billion budgeted for the current 
fiscal year 2018-19. 

During the budget speech, Minister of  State 
for Revenue Hammad Azhar stated that interna-
tional investors have been approached for a joint-
venture in Pakistan Steel Mills and renewal of  
telecom licenses for the mobile sector in excess of  
$1 billion. 

The cellular mobile licenses of  Pakistan Mo-
bile Communications Limited (ex-Warid/Jazz) 
and Telenor Pakistan Limited (Telenor) were due 
for renewal after expiring on May 25 The license 
of  China Mobile Pakistan (CMPak Zong) is due 
for renewal on October 22, 2019. 

The Ministry of  Information Technology and 
Telecommunication had issued a policy directive 
to PTA and Frequency Allocation Board (FAB) 
for renewal of  three cellular mobile licenses in 
which the government is projecting to generate 
$1.37 billion in revenue. However, mobile opera-
tors have approached the Islamabad High Court 
to decide on the terms of  license renewal in an eq-
uitable, fair and transparent manner. 

According to the policy directives, the govern-
ment has given a one-month extension to two mo-
bile operators to avoid disruption in services. The 
price set per MHz for frequency spectrum in 900 
MHz and 1800 MHz shall be $39.5 million and 
$29.5 million respectively. 

On the other hand, in response to Brett Tar-
nutzer, Head of  Spectrum, GSMA letter regard-

ing the ‘Impacts of  overdue renewal decisions for 
mobile spectrum licenses in Pakistan’ informed 
that the renewal process of  three cellular mobile 
operators (CMOs) was duly initiated upon receipt 
of  their consent in the light of  respective license 
terms and conditions and Pakistan Telecommuni-
cations Policy 2015. The CMOs remained en-
gaged with Pakistan Telecommunication 
Authority (PTA) and the Government of  Pakistan 
(GoP) throughout the ongoing license renewal 
process and at no point in time any impression 
was given that their licenses may not be renewed. 
The applicable policy directive issued by the GoP 
also sets certain terms and conditions for renewal 
of  the respective licenses and there is no indica-
tion of  discontinuation/disruption of  operations, 
contrary to what GSMA's letter states. 

It is also important to note that the renewal 
price has been determined by the GoP after thor-
ough deliberations keeping in view the interna-
tional practices, market trends, consumer appetite, 
advancement in technologies and precedence. In 
comparison with 2004, where Telenor and the 
then Warid(now Jazz)were new entrants, today 
they have a well established network and huge 

subscriber base (Jazz 59.2 million and Telenor 
44.8 million subscribers). In addition, the 

Telecommunications Policy 2015 provides new 
features such as spectrum trading/sharing, active 

sharing, etc. which can supplement the CMOs 
network performance and revenues. As a matter 
of  record, Telenor and Jazz have already paid 
same price for similar spectrum band on per MHz 
basis in 2016 and 2017 respectively, hence terming 
the established price benchmark irrational does 
not seem justified. 

The revised terms and conditions are focused 
at providing even better quality of  service to the 
end users with increase in roll-out obligations so 
as to pass maximum benefit to the consumers. In 
no way does it cast an adverse effect on the con-
sumers. 

Regarding concerns on continuity of  mobile 
services, the whole renewal process is aimed at 
bringing stability in the cellular sector while safe-
guarding consumers and national interest. The 
GoP has already given one month extension for 
payment of  the renewal fee. 

Finally, the process of  renewal has been chal-
lenged by two of  the CMOs in a Court of  Law. 
The court has not restrained PTA to proceed fur-
ther for renewal and cellular operators have been 
allowed to continue their operations. Moreover, 
PTA has already written to CMOs and requested 
them to conclude the renewal process at the earli-
est. Efforts of  GSMA at this point of  time 
through the said letter might be seen as an attempt 
to influence the ongoing legal process. n 
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Govt may fetch Rs 52 
billion from 3G licenses

“The government is projecting to generate $1.37 billion in 
revenue. However, CMOs have approached the Islam-
abad High Court to decide on the terms of license renewal 
in an equitable, fair and transparent manner”
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According to the policy direc-
tives, the government has 

given a one-month extension 
to two mobile operators to 

avoid disruption in services. 
The price set per MHz for 

frequency spectrum in 900 
MHz and 1800 MHz shall be 

$39.5 million and $29.5 
million respectively





H
aving completed its first 10 months in of-
fice, Pakistan’s incumbent government has 
realized the severe need to pull up their 
socks and combat corruption and money 

laundering in order to not only retrieve the thieved 
money, but also to restore the country’s wildly deteri-
orating economic status and to avoid slipping from 
FATF's greylist to its blacklist. 

Therefore, in the federal budget announcement for 
fiscal year 2019-2020, the Board decided to freeze ille-
gal and corrupt operations within the most eminent 
refuge of money-laundering, i.e. the real estate sector. 

Real estate is one of  the most common ways to 
park black-money by means of understating a prop-
erty’s real market value via DC rates quoted much 
lower than the actual market rates. 

To counter this, the government has taken a series 
of corrective measures. 

First of all, in order to ensure that all properties are 
correctly valued officially, the Federal Board of Rev-
enue (FBR) has circulated valuation tables for immov-
able properties in 21 major cities. Moreover, the buyers 

of such properties are required to pay a tax of 3% on 
the difference between FBR’s valuation and DC valu-
ation, thereby declaring the hidden assets. 

However, since the government believes that the 
rates put forth by FBR are also relatively underesti-
mated compared to the actual values, it has decided to 
increase the Board’s rate to nearly 85% of the actual 
market value. As a result, this would put a heavier bur-
den on the genuine buyers and sellers of these proper-
ties. Thereby as a corrective measure, the withholding 
tax on purchase of immovable properties has been pro-
posed to be lightened from 2% to 1%. 

Another important and highly needed proposal is 
that anyone looking to purchase an immovable prop-
erty of fair market value above Rs.5 million, or a mov-
able property with a fair market value above Rs.1 
million must process all transactions via banking in-
struments other than bearer cheque. This would ensure 
clear and open transactions from one bank account to 
another. Failure to comply with this requirement 
would result in a penalty of 5% on FBR’s value of im-
movable property, in addition to the demolishment of 

depreciation allowance. Moreover, the purchase price 
for the purpose of capital gain shall also be treated as 
nil. Furthermore, the government proposed to tax cap-
ital gains at normal tax rates. Under this regime, if  a 
property is sold within one year of purchase, 100% of 
the capital gains earned on the sale will be taxed. At 
present, the unconstructed properties sold after holding 
them for over three years are not to be taxed. However, 
under the new proposal, this time period has been ex-
tended to 10 years. Similarly, for constructed proper-
ties, income from capital gains shall not be taxed if  the 
properties is sold after five years of holding. In case the 
property is sold after 1 year of purchase, the tax shall 
be charged on 75% of the income. 

However, it would appear that people who have 
understated the value of property purchased within the 
last year can reduce the Capital gains tax if  they avail 
the tax amnesty scheme offered by the government as 
the Asset Declaration scheme part 1 section 5 allows 
the enhancement of  values of  properties purchased 
under Tax Ordinance 2001 or the Voluntary Declara-
tion of Domestic Assets Act 2018. 

Apart from this, the benchmark value of Rs.4 mil-
lion for implication of withholding tax on properties is 
also being abolished which means the tax in implied ir-
respective of the value. 

It is pertaining to mention here that couple of 
months ago, the revenue collection, in terms of taxes 
and duties from the real estate sector, stands at less than 
1 percent in the overall tax collection mainly due to 
vague systemic issues, paving ways for investors to in-
vest in the safe-haven that offers windfall profits for 
decades. According to the study of State Bank of Pak-
istan (SBP), immovable property generates 0.4 percent 
taxes to the national exchequer which is a near zero 
share to the GDP. Among the emerging and develop-
ing countries, the share of immovable properties in taxes 
ranges from 1 percent to 4.8 percent and up to over 9 
percent in the developed countries. Pakistan is behind 
India, China, Bangladesh, Indonesia, Brazil, etc. 

The investment and trading activities in the prop-
erty market remained upbeat for the past many years 
but the Federal and provincial governments have not 
been able to mobilize revenues from this source. 

The tax rates on a property are significantly lower 
than the actual property valuation with gap estimated 
between 2 to 5 times depending upon the city. In 2016, 
FBR introduced valuation tables for the collection of 
capital gain tax and withholding tax; these valuations 
were higher than the DC rates, but far below the actual 
valuations. In 2018, Punjab government made upward 
revisions in the DC rates for most areas and brought 
these closer to the FBR valuations in order to enhance 
revenue mobilization; however, the rates in the rest of 
the provinces remained unchanged at a level much 
lower than the FBR valuations. The property market 
in major urban centers of  the country has been 
under pressure due to genuine demand emanating 
from a heavy influx of  population from rural areas, 
and consistently rising remittance inflows over the 
past decade. 

Moreover, attracted by the potential of  earning 
significant capital gains, a sizable amount of  specu-
lative and short-term investments also found its way 
into the sector. Since June 2011, from where any es-
timates of  property prices are available, prices of  
plots in Pakistan have nearly tripled, whereas house 
prices have grown by 139 percent. 

Such huge capital gains, along with a steady in-
crease in rentals and a subdued tax liability, made 
the real estate sector the most sought-after avenue 
for high net worth individuals/firms. n
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Govt strikes money 
laundering at source, 
property taxes under 
scrutiny

“Furthermore, the government proposed to tax capital 
gains at normal tax rates. Under this regime, if a property 
is sold within one year of purchase, 100% of the capital 
gains earned on the sale will be taxed. At present, the un-
constructed properties sold after holding them for over 
three years are not to be taxed. However, under the new 
proposal, this time period has been extended to 10 years”

Real estate is one of the most 
common ways to park black-

money by means of 
understating a property’s real 

market value via DC rates 
quoted much lower than the 

actual market rates
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A
t last the Government of  Pakistan has 
launched a campaign against fake Benazir 
Income Support Programme (BISP) 
SMS. GoP sent SMS to create awareness 

among the general public about fraudulent SMS. 
In future, if  you received such SMS contact to this 

Phone No. 0800-26477 or send SMS on 
033351058050, 033351058051 to help to nab the cul-
prits. For last few years, people were sent text mes-
sages and calls on their cell phones stating that they 
have been granted some amount on behalf  of  BISP 
posing them as they were the officials of  BISP and 
people should contact them. 

In most cases, those who were unaware of  the 
fraud get involved in their fake messages as the crim-
inals send computer-generated messages to dozens of  
people each day and different groups were involved in 
the illegal business across the country. 

These fraudulent elements try to take money from 
simple beneficiaries for helping in the issuance of  
BISP cards or withdrawal of  their cash grants. 

Fake messages luring beneficiaries BISP is receiv-
ing number of  complaints from public being lured 
through fake calls/SMS by unscrupulous elements 
trying to hoodwink innocent people misinforming 
them of having been selected for BISP assistance. 

Benazir Income Support Programme (BISP) 
along with FIA and PTA is already working to curb 
fake SMS scam. Action is being taken against senders 
of  fake SMS under Prevention of  Electronic Crimes 
Act, 2016 which can include fine, imprisonment or 
both. Around 20778 complaints received against fake 
SMS and 7465 SIMs have been blocked. 59 cases reg-
istered with FIA for legal action. 

Benazir Income Support Programme – which was 
started by the last government provides financial as-
sistance to low-income families through bi-monthly 
cash payments. Now few fraudulent people are using 
the name of  this Benazir Income Support Pro-
gramme to loot innocent people. 

Fraud people send a fake SMS to the people, in-
forming them that you have won a prize of  Rs. 
25,500, Rs 30,000 and then they make fool through a 
very tricky way. If  you receive any such SMS, imme-
diately inform above mentioned telephone and SMS 
to GoP. Chairperson Benazir Income Support Pro-

gramme Dr Sania Nishtar has said BISP would 
speedily implement a range of social protection meas-
ures in coming months to reduce poverty and create 
new opportunities for vulnerable sections of  society. 

She said the new “ Ehsaas programme” launched 
by Prime Minister is a priority poverty reduction 
measure and will focus on four areas and 115 policy 
actions to reduce inequality, invest in people, and up-
lift lagging districts. 

She said that Benazir Income Support Pro-
gramme will execute two new social protection pro-
grammes Kifalat and Tahafuz. 

The programme of  Kifalat will ensure financial 
and digital inclusion of  around 6 million women 
through one woman one bank account policy. 

There will be an inflation adjustment in the size of 
the cash transfers to the women. 

Meanwhile, the federal government has decided 
to offer need-based scholarships to deserving students 
from the funds of  Benazir Income Support Pro-
gramme (BISP). These scholarships from BISP 
would be channeled through the Higher Education 
Commission (HEC) to needy and talented male and 
female students. 

Under the programme, students would be offered 
financial assistance to carry out their higher educa-
tion in leading national and international universities. 
The students who wish to apply for the programme 
will have to submit document proofs, explaining the 
financial constraints of  their respective families. The 
students will also attach their obtained degrees to ac-
cess or check their educational eligibility for the pro-
grammes, the sources added. 

After reviewing the documents, the Higher Edu-
cation Commission officials would shortlist the se-
lected candidates on merit basis. For the offering, 
funds will be transferred to the Higher Education 
Commission account by BISP. 

It is pertaining to mention here that the Benazir 
Income Support Programme (BISP) has been ranked 
top among globally acclaimed unconditional cash 
transfer programmes through revised Proxy Means 
Test (PMT) Formula.  

In 2016, BISP started an extensive consultative 
process, with the support of  global experts, which led 
to the revision of  the PMT formula with several ad-
ditional features to improve its performance. 

These features included Improved Welfare Indi-
cator, Excluding Non-Verifiable Indicators, Location 
Effect and Interaction Effects. 

The revised PMT formula bases poverty measures 
on expenditure per adult equivalent (instead of  per 
capita) since it takes into account household demo-
graphic structure in the calculation of  the welfare ag-
gregate. 

Moreover, the previous PMT formula included in-
dicators of  household head's educational attainment 
and children's enrollment in school that are not eas-
ily observable and verifiable. Hence, the updated for-
mula excludes them and includes an indicator of  
adults' literacy, which is less prone to measurement 
error and misreporting. 

Further, it has been observed that geographical lo-
cation is an important determinant of  poverty. To 
capture these effects, the PMT formula now includes 
indicators of  urban status, according to the definition 
used by the Pakistan Bureau of  Statistics. The for-
mula also includes indicators of  agro-climatic zones 
of Pakistan. This is expected to reduce the "rural bias" 
which was observed in the previous formula. 

The previous formula was allocating the same 
weight to demographics, dwelling characteristics, 
durables and productive assets in the calculation of  
the PMT score for all households of  Pakistan, irre-
spective of  their characteristics or location.  

The revised formula incorporates interactions be-
tween urban status and agro-climatic zones, and these 
interactions are significantly better predictors of  con-
sumption. n

Govt launches awareness 
campaign against fake SMS 
BISP senders

“Fake messages luring beneficiaries BISP is receiving number of complaints from 
public being lured through fake calls/SMS by unscrupulous elements trying to hood-
wink innocent people misinforming them of having been selected for BISP assistance”
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In future, if you receive such 
SMS contact to this Phone 

No. 0800-26477 or send 
SMS on 033351058050, 
033351058051 to help to 

nab the culprits
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A
fter mega corruption was unearthed in 
Wateen Telecom, the officials are on high 
alert to avoid the close down of  the or-
ganization and started efforts to stream-

line the whole system as per willing of  Sheikh 
Nahyan bin Mubarak Al Nahyan Chairman Abu 
Dhabi Group who is key investor in Pakistan over the 
last three decades. The reliable sources revealed some 
law enforcing agencies have started underground in-
vestigation against the corrupt elements who created 
corrupt atmosphere in the Wateen Telecom and soon 
a big crackdown will be started to secure the Wateen 
Telecom from the blacksheep. 

CM Punjab Usman Buzdar also hints speed up 
the investigating against the corrupt elements in-
volved in Wateen Telecom scandal. 

Recently, CEO Abu Dhabi Group Dominique 
Liana Russo called on Punjab Chief  Minister Sardar 
Usman Buzdar and discussed the some issues faced. 
CM assured him they are providing every possible fa-
cility to the investors because a lot of  investment op-
portunities are available in Pakistan. The Abu Dhabi 
Group has already invested in Pakistan and we would 

be happy if  they could take benefit from new invest-
ment opportunities, CM added. 

Earlier, following the removal of  two senior di-
rectors of  Abu Dhabi Group in mega corruption 
scandal has jolted IT and service provider companies 
in Pakistan. All the companies put on high alert and 
started to verify its assets to avoid corruption and mal-
practices. 

It had sacked its two senior directors Adeel Bajwa 
and Tauqeer Ahmad for mega corruption scandal 
with the help of  former Chief  Executive Officer of  
Wateen Telecom Limited Pakistan Rizwan Ali Ti-
wana and Head of  Finance Department Aqib Zul-
fiqar. They were involved in billions of  rupees 
corruption in Wateen Telecom. Wateen Telecom for-
mer CEO Rizwan Tiwana has also earned billion of  
rupees through corruption and malpractice. They 
bought billion of rupees properties in different names. 

It is interesting to note that they showed the Wa-
teen Telecom office in Malaysia and all transactions 
were made there. It has been proved that they were 
also involved in money laundering and tax evading 
around Rs 4.3 billion resultantly government of  Pak-

istan lost billion of  rupees in term of taxes.  
When the corruption of  Adeel Bajwa was un-

earthed, Chairman Abu Dhabi Sheikh Nahyan bin 
Mubarak Al Nahyan terminated him immediately 
and bound him to remain in Dubai under custody till 
the final decision. They befooled the Sheikh for eight 
years and drew handsome salaries every month with 
zero performance. 

Sheikh Nahyan bin Mubarak Al Nahyan ordered 
to conduct forensic audit of  the company and till the 
report both executives did not move anywhere. 

Adeel Bajwa had threatened of dire consequences 
to Rizwan Tiwana, Aqib Zulfiqar and Tauqeer 
Ahmad if  they would not tender the resignations. I 
sacked you with allegations of  wrongdoing so that 
they would not approach Chairman Abu Dhabi 
Group. It was another aspect to safe his skin and they 
did not share more information to the Chairman Abu 
Dhabi Group and his investigating team. Adeel 
Bajwa is still in Abu Dhabi and under observation of 
Wateen Telecom management. 

In Pakistan, the law enforcement agencies and 
other relevant departments have also started investi-
gation whether he is innocent or involved in espi-
onage activities because sharing people data is 
cybercrime. The National Accountability Bureau 
(NAB) has already sent notices against it and other 
companies for not paying dues to the concerned de-
partments and Universal Service Fund (USF). 

The sources said a case of  private company was 
under procedure in NAB Islamabad. The case was 
lodged in 2018 and the hearing is in progress. Wateen 
Telecom and private companies are involved in bil-
lions of rupees fraud. The case registered on the order 
of  Chairman NAB Justice (Retd) Javed Iqbal on Au-
gust 11, 2018. 

The relation between Pakistan-UAE is very strong 
and it always stands with Pakistan in any difficult 
time. Such incidents obviously effected the relations 
but also foreign direct investments. Pakistan’s eco-
nomic growth depends on such investments and 
needs business-friendly environment that attracts sub-
stantial foreign investment. Although corruption is 
not a widespread phenomenon in the Pakistan, it is 
unrealistic to think that this influx of  funds and in-
vestors will not bring with it an element of  dishonest 
and corrupt practices, which are found in every soci-
ety to varying degrees. 

Another move to stable the Wateen Telecom in 
Pakistan, its Board of  Directors appointed Adil 
Rashid as Chief Executive Officer (CEO) of the com-
pany and replaced Rizwan Tiwana, who forced to 
tender resign otherwise face corruption case. 

It is not a wise decision because during his service 
in Pakistan Telecommunication Company Limited 
(PTCL), it lost millions of  rupees and PTCL still re-
ceive pending wifi hotspot payment. He is happy and 
said: “I am truly delighted to be given the opportu-
nity to lead Wateen Telecom into its next era. I firmly 
believe that Wateen, with its national presence, coun-
trywide fiber infrastructure, and portfolio of  Digital 
B2B solutions, is well positioned to become the part-
ner-of-choice for enterprises, service providers and 
broadband customers in Pakistan. Our complete 
focus will be to offer highest value to our customers 
using Wateen’s assets and experience.” n
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Wateen officials high 
alert after mega 
corruption case

“The reliable sources revealed some law enforcing agen-
cies have started underground investigation against the 
corrupt elements who created corrupt atmosphere in the 
Wateen Telecom and soon a big crackdown will be started 
to secure the Wateen Telecom from the blacksheep”
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It had sacked its two senior  
Directors Adeel Bajwa and 
Tauqeer Ahmad for mega 

corruption scandal with the 
help of former Chief Executive 

Officer of Wateen Telecom 
Limited Pakistan Rizwan Ali 

Tiwana and Head of Finance 
Department Aqib Zulfiqar





R
afiq Ahmad belongs to Kotli, Azad Kash-
mir who is involved in money laundering 
and human trafficking for the last many 
years. Some local people found him and his 

partners involved in heinous crimes like money-laun-
dering and human trafficking. 

A tenant of Kotli has lodged a complaint to FIA 
that Khaliq Ahmad son of Mir Zaman, ID Card No. 
81202-3381164-5 made fake stamp paper and it verified 
by Assistant Commissioner Kotli to dodged the Ger-
man government and Germany Embassy in Pak-
istan.Muhammad Maroof son of Ch Muhammad 
Yaqoob ID Car No. 81202-7770499-3 has also did the 
same procedure. They said we will visit to Germany 
own expenses and proof that we send million of dollar 
to his cousin Muhammad Rafiq son of Muhammad 

Sadiq for business purpose. Muhammad Atiq son of 
Muhammad Sadiq also prepared fake documents and 
presented Germany Embassy in Pakistan.  

It is matter of great concerned that the three per-
sons who sent money to Frankfurt to Rafiq after verified 
by Assistant Commissioner on stamp papers even the 
local court admitted. There are many questions raise 
after this issue whether the FIA will conduct inquiry 
against the Muhammad Rafiq through the Interna-
tional Criminal Police Organization (INTERPOL) 
who involved in money-laundering and human traf-
ficking. When we are investigating the whole situation 
we surprising to know that the stamp papers supplied a 
local cooked who learns hard money for his family and 
other man Akhlaq Ahmad is also goat herder and earns 
his livelihood to rent his van. The third person is 

Muhammad Atiq who is real brother of Muhammad 
Rafiq who two years ago settled in London but after de-
portation to Pakistan for his suspicion activities. After 
return in Pakistan, he did fraud and befools the inno-
cent people to give jobs to them in Germany. He even 
asked peon of Assistant Commissioner Kotli office to 

arrange money and settle in Germany why you spent a 
difficult life here. You joy the life and earn million of 
dollar in Germany. The all network created by Rafiq 
who runs a restaurant in Frankfurt to befool the people 
and collected million of rupees from them. When this 
scribe contacted to Germany Embaasy for comments 
whom confirmed that these people were involved in 
money-laundering and human trafficking. In this re-
gard, German police have been started investigation 
and soon give good news about the culprits who lived 
in Germany and Pakistan.  

According to the details, an Azad Kashmir group is 
involved in money laundering in Germany. They send 
million of dollars through hawala/hundi and other 
sources. They are also involved in human trafficking 
and send the people on fake documents and then hand 
them over to the third party. 

As per document available to this scribe, his real 
brother Atiq Ahmad son of Muhammad Sadiq, iden-
tity card No. 812026569570 resident of Kotli, Azad 
Kashmir admitted that he sent million of dollars and 
dozens people through his brother. Rafiq and his 
brother have set new trend of fraud and money laun-
dering in the country. They motivated the people that 
they have started business to immigrant the people to 
Germany with job surety. They prepare fake documents 
of the innocent people and complete all procedure of 
immigration fulfilling all the requirements, they immi-
grate them and skip from Germany. The sources said 
that the inquiry conducted to look into the matter. In 
this regard, Embassy of Germany in Pakistan is being 
informed about the situation so that they will take ac-
tion again the culprits involved in such heinous crimes. 
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FIA to conduct inquiry 
against Rafiq & co 
against money-launder-
ing, human trafficking

“It is matter of great concerned that the three persons 
who sent money to Frankfurt to Rafiq after verified by 
Assistant Commissioner on stamp papers even the local 
court admitted”
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The all network created by 
Rafiq who runs a restaurant 

in Frankfurt to befool the 
people and collected million 

of rupees from them



I
 think the sportsmen are good role models for 
our youth. They are great examples of  hard-
working, passionate and successful people. 
Sportsmen are really inspiring because of  they 

have proved that giving up isn't a choice and the only 
road to success is hard work but latest episode of  
Pakistani players who smoked shisha in the bar was 
painful act. 

Typically, smoking is heavily discouraged in all 
professional sports that involve physical endurance, 
as smoking is harmful for the lungs and respiratory 
system, and can affect performances. The cricket 
fans heavily criticized them for smoking shisha as 
they disappointed whole the nation. 

Pakistan Medical Association (PMA) has taken 
strong exception to the video that has gone viral on 
social media, showing players of  the national cricket 
team at a cafe, allegedly enjoying shisha. 

Dr. S.M.Qaisar Sajjad, Secretary General, PMA 
- Centre in a statement said the medical community 
has been regularly raising its voice against the men-
ace of  smoking in all forms. 

Witnessing some of  our players indulged in 
shisha, that is more dangerous than cigarette smok-
ing is a cause of  deep concern as they are role mod-
els for our youth, he said. 

Dr. Qaiser Sajjad mentioning that smoking 
shisha for an hour is equivalent to consuming 200 
cigarettes said this is despite the fact that shisha con-
tains 40% tobacco and 60% artificial flavors to at-
tract the smokers. MA and other relevant bodies of  
medical professionals were said to be struggling for 
years in raising public awareness against tobacco 
consumption in all its forms while negligence on 
part of  a popular section could have severely com-
promised the affect. PMA official also referred to a 
recent study showing 166,000 deaths every year in 
the country due to the use of  tobacco.  

Reiterating that PMA firmly believes that "Pre-
vention is Better than Cure," he said smoking is also 
contributory to series of  preventable diseases in-
cluding bronchitis, coronary diseases, diabetes, hy-
pertension, atherosclerosis, lungs cancer, oral cancer 
and etc. By reducing the consumption of  tobacco in 

the country we can prevent these diseases, said the 
senior office-bearer of  PMA. 

The cricket-fans more anguished when the news 
trolled on social media that Shoaib Malik, other 
players sit with Sania Mirza at Shisha Café Night 
before second match with India. The fans lashed out 
at the team for not displaying the zeal to win and 
questioned their fitness levels when compared to 
India team. As the fans looked for reasons to blame 
for the loss, a number of  photos and videos emerged 
on social media that allegedly showed cricketers at a 
Shisha café late at night before the crucial World 
Cup encounter. 

The viral video showed Pakistani all-rounder 
Shoaib Malik along with his wife and Indian tennis 
star Sania Mirza and other Pakistani cricketers like 
Wahab Riaz and Imam-ul Haq reportedly enjoying 
shisha at the lounge, which has been blamed as the 
chief  reason for the defeat. 

Some cricket fans claim they saw Shoaib Malik 
smoking shisha at 2am at the lounge on Winslow 
Road in Manchester, while others were having junk 
food, including “burgers and pizzas”. 

Although having a night-out is not a crime, the 

reported outing just before the match has sparked 
anger among fans, more so aimed at Shoaib Malik 
who was dismissed for a duck on the first ball he 
faced. The fans also targeted Sania Mirza for 
Malik’s poor performance, prompting her to react 
angrily. She said the video was shot without per-
mission and “people are allowed to eat even if  they 
lose a match.” 

Veena Malik took a direct hit at Indian tennis 
star and Shoaib Malik’s wife Sania Mirza who was 
there in the viral video. And later the two were en-
gaged in a nasty Twitter brawl being witnessed by 
millions of  social media users.  

Meanwhile, PCB has clarified that the viral 
video of  Pakistani cricketers sitting in a Shisha bar 
was recorded two days before the India match. 

The PCB responded to it saying the players spent 
time with their families with the management’s ap-
proval two days before the India match. 

All the players were in their rooms Saturday 
night prior to the match on Sunday. No cricketers 
broke the curfew, it added. 

The cricket-lovers across the country had special 
arrangements to watch arch rivals Pakistan vs India 
cricket match but cricket team disappointed whole 
the nation. Fans prayed Almighty Allah for win-
ning their team against the India. 

It's not about winning and losing in the game 
as the hundreds of  millions of  Pakistani cricket 
fans are asking several questions from the Pakistan 
team management and players for a rather sham-
bolic display in the match.  

It is shocked to know that disappointed over the 
defeat of  Pakistan cricket team against India, a die-
hard cricket fan died of  stroke in Gujranwala. 

Chaudhry Khan Mahilao who was a great fan 
of  cricket could not bear the grief  of  defeat 
against India and suffered heart attack. 

The cricketers of  Gujranwala headed by for-
mer Secretary District Cricket Association Baba 
Ansar Zafar Rathore held presest demonstration 
outside Jinnah Stadium. They burnt tryes and de-
manded Chairman PCB Ahsan Mani to step 
down from his post. n 

National heroes smoked at 
shisha cafe draws ire

“The cricket-fans more anguished when the news trolled on social media that Shoaib 
Malik, other players sit with Sania Mirza at Shisha Café Night before second match 
with India. The fans lashed out at the team for not displaying the zeal to win and ques-
tioned their fitness levels when compared to India team”
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Veena Malik took a direct hit 
at Indian tennis star and 

Shoaib Malik’s wife Sania 
Mirza who was there in the 

viral video. And later the two 
were engaged in a nasty 
Twitter brawl being wit-

nessed by millions of social 
media users
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J
azz has launched its ‘Face to face with our 
customers’ program (F2F program) recently 
where each member of  the Executive Leader-
ship Team (ELT) will frequently visit Jazz ex-

perience centers, franchises and call center to meet 
with local staff  members and get to know them bet-
ter. ELT members will also be visiting corporate cus-
tomers in various cities to further strengthen Jazz’s 
relationship with valued customers. 

This program looks to help the ELT to actively 
empathize with Jazz’s team members who are at the 
front end of  delivering service to the customers and 
gain a firsthand perspective on how they can be em-
powered to serve the customers and the business bet-
ter. 

The F2F program kicked off  with Jazz’s CEO 
Aamir Ibrahim visiting experience centers in Mul-
tan and Faisalabad recently. This was then followed 
up with President of  Digital Financial Services 
(VEON) Nadeem Shaikh, and Jazz’s Chief  Legal 
Officer Saima Kamila Khan’s visit to franchises and 
experience centers in various areas of  Karachi. 

Customer obsession is one of  the key values at 
Jazz, which enables the largest telecom operator in 
Pakistan lead the market in a fast changing digital 
landscape. Identifying and innovating around the 
evolving customer needs is a constant endeavor at 
Jazz, which is not only manifest in its customer serv-
ice operations, product development, technology in-
vestments and contextual customer engagement 
practices, but also in the commitment of  the leader-

ship across the board towards customer centricity. 
Following her visits to the experience center and 

franchises in Karachi, Saima Kamila Khan stated, 

“At Jazz, we are dedicated to providing the finest 
services to our customers. Our primary goal is to 

digitalize the customers’ lifestyle by enabling flexi-
bility, productivity, and most importantly, connec-

tivity. It is important that we connect with our cor-
porate customers on a regular basis to observe their 
business experience with us so we can provide even 
better solutions.” 

Speaking about the F2F Program, Sadia Khu-
ram, Jazz’s Chief  Customer Experience Officer, said 
“While we are focusing on empowering customers 
with intuitive and frictionless digital service solu-

tions, we are acutely aware of  the value of  human 
interactions with our customers and the observa-
tions and insights that these interactions generate. 
We have very sophisticated systems and tools in 

place to track our customers’ experience and needs, 
however, at Jazz we strongly believe that we need to 
listen to and understand our customers from diverse 
standpoints to keep us on track to achieve sustain-
able success.” n
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Jazz launches F2F program to 
connect with customers

“The F2F program kicked off with Jazz’s CEO Aamir Ibrahim visiting experience centers 
in Multan and Faisalabad recently. This was then followed up with President of Digital 
Financial Services (VEON) Nadeem Shaikh, and Jazz’s Chief Legal Officer Saima Kamila 
Khan’s visit to franchises and experience centers in various areas of Karachi”

EVENT    |    FLARE REPORT
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‘It is important that we 
connect with our corporate 

customers on a regular basis 
to observe their business ex-
perience with us so we can 

provide even better solutions’





V
ivo held an exclusive media meetup to 
showcase its latest concept smartphone 
APEX 2019 to the tech enthusiasts in Pak-
istan. This is the first of its kind smartphone 

with a super-unibody design with no holes, buttons 

and bezels and a futuristic curved glass design.  
Equipped with the most innovative technologies 

like full-display fingerprint scanning, screen and 
body soundcasting technology and the revolution-
ary touch sense, this is the phone that will define the 

future of smart devices.  
The APEX 2019 is also the first smartphone from 

Vivo to offer 5G and runs on the latest Snapdragon 855 
chipset from Qualcomm along with 12GB of RAM 
and 512GB of storage. n 
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Vivo showcases futuristic 5G 
smartphone APEX 2019 at 
media & bloggers meetup

“The smartphone made a notable impact with potential users as it is the first smart-
phone of its kind and in its price range to feature a triple AI camera. This prediction 
of its success by early reviewers turned out to be true as the Camon i4 made 
incredible sales across Pakistan since its release earlier this April”
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R
ealme powered by Oppo, the fastest grow-
ing smartphone brand in Pakistan, 
launched the realme 3 Pro, the brand’s lat-
est flagship, in Lahore recently. The speed 

king, realme 3 Pro, is powered by Snapdragon 710 
processor and comes with a 4045mAh battery with a 
VOOC 3.0 flash charge. realme 3 Pro also supports 
Sony IMX 519 16MP + 5MP rear cameras, and a 
25MP selfie camera for more distinctive and detailed 
pictures. realme 3 Pro comes in 2 variants; 4 GB 
RAM + 64 GB ROM at PKR 35,499/- and 6GB 
RAM +128GB ROM at PKR 39,999/-in two exqui-

site colours Nitro Blue and Lightning Purple. The 
phone will go on sale at and www.daraz.pk at 3PM 
May 30, 2019.    

realme also announced another addition to its 
entry-level series, the value king realme C2. With a 
6.1-inch HD + Dewdrop Full screen for an immersive 
experience, realme C2 takes forward realme’s signa-
ture Diamond-cut Design on the back. The phone is 
supported by a 4000 mAh battery, 13MP + 2MP AI 
Dual Camera as well as octa core 12nm Helio P22. 
realme C2 2  3GB RAM + 32 GB ROM at PKR 
20,999/-, in two exquisite colours, Diamond Black 

and Diamond Blue. The phone goes on sale on May 
30, 2019 on www.daraz.pk from 3 PM onwards.  

Announcing the launch, He Shunzhi, Marketing 
Head of realme Pakistan, said, “With the launch of 
realme 3 Pro and realme C2, customers can enjoy the 
benefits of  Power and Style in different price seg-
ments. In less than one year we have launched 8 prod-
ucts across 4 product series, and achieved 6.5 million 
fans. This has been possible only with support and 
love of our fans. In the coming year, we will continue 
to be the challenger and disruptor in global smart-
phone market.” 

Realme unveils C2 and 3 Pro at 
the anniversary launch event

“Realme 3 Pro with Snapdragon 710 AIE, VOOC 3.0 flash charge, 4045mAh bat-
tery and 960fps Super Slow-motion is the new alpha phone. realme 3 Pro with 
Gradient Speedway Design offers 4 GB RAM + 64 GB ROM at PKR 35,499/- and 
6GB RAM +128GB ROM at PKR 39,999”
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T
he government 
offered relax-
ation to the bear-
ers of  Rs 40,000 

denomination prize 
bonds, allowing the in-
vestors to register their un-
registered bonds till March 
31, 2020. 

Following the decision 
of  Economic Coordina-
tion Committee’s (ECC) 
of  the Cabinet, the holder 
of  Rs 40,000 denomina-
tion prize bond could take 
benefit of  various facilities 
in registering their bonds. 

Rs 40,000 Bearer Prize 
Bonds could be converted 
to Premium Prize Bonds 
(Registered) through 16 
field offices of  SBP Bank-
ing Services Corporation, 
and authorized branches 
of  six commercial banks 
i.e. National Bank of  Pak-
istan, United Bank Lim-
ited , MCB Bank Limited, 
Allied Bank Limited, 
Habib Bank Limited and 
Bank Alfalah Limited. 

In addition, Rs. 40,000 
Bearer Prize Bonds holder 
can avail the opportunity 
to replace the bonds with 
Defence Saving Certifi-
cates (DSC) or Special 
Saving Certificates (SSC) 
through the 16 field offices 
of  SBP Banking Services 
Corporation, authorized 
commercial banks and 
National Savings Centres.  

Rate of  return on 
DSC and SSC are very at-
tractive, the statement said 
adding that currently, an-
nual rate of  return on 
DSC is 12.47% whereas 
annual (average) rate of re-
turn on SSC is 11.57%. 

Furthermore, in case 
the bond holder desires to 
encash the bond, the en-
cashment proceeds would 
be credited to the specified 
bank account of  the 
holder.  

In this context, SBP as well as all the banks would 
extend their maximum support to make sure the 
transfer of  payments to respective account of  the 
holder. 

It reiterated that the Rs 40,000 Prize Bonds 
(Bearer) need to be registered up to 31st March, 2020 
and any of  the aforementioned opportunities can be 
availed for the purpose. It is clarified that the invest-
ment of  the bond holder is safe in any case. 

ECC had further decided that no further prize 
bond draw of Rs 40,000 would be held, however, all 
the prize money claims on the already held draws 
cold be claimable within the period of  six years from 
the date of  respective draw, as per National Prize 

Bonds Rules, 1999. 
Finance Division further informed that Rs 40,000 

Premium Prize Bond (Registered) has already been 
launched w.e.f.  March 10, 2017.  

Registered Prize Bonds offer not only attractive 
prizes through quarterly draws but also pay reason-
able profit through biannual coupon payments.  

All the payments are made to investor’s bank ac-
count through an automated system. Further, prizes 
on Rs 40,000 Premium Prize Bonds (Registered) are 
more attractive compared to bearer bonds. The regis-
tered bonds are secure and not prone to forgery and 
theft. Finance Division has already discontinued the 
fresh issuance of  Rs. 40,000 bearer bonds w.e.f. Feb-
ruary 14, 2019. 

It is further clarified that issuance, encashment 
and Prize Bond draws in respect of  all other denom-
inations of  bearer prize bonds would continue as per 
exiting procedure, according to National Prize Bonds
Rules, 1999. 

Chairman Federal Board of Revenue (FBR) Shab-
bar Zaidi also said all the prize bonds worth Rs 
40,000 would be registered as it was mandatory.  

The unregistered prize bonds would be considered 
useless if  not registered. The chairman said the prize 
bonds of  Rs 948 billion were still unregistered in the 
country and hectic efforts were being made to regis-

ter them. 
Terming holding un-

registered prize bonds as 
an unlawful act, he said it 
was imperative for the 
prize bonds holders to reg-
ister them forthwith. 

Meanwhile, the pro-
posal to withdraw the Rs 
5,000 currency note is all 
the rage ever since the Pak-
istan Tehreek-i-Insaf  (PTI) 
came to power. Enthusias-
tic proponents contend 
that discontinuing it would 
ameliorate corrupt prac-
tices to a large extent and 
save us billions. 

In November 2016, the 
Indian government dis-
continued Rs 500 and 
1,000 notes overnight. 
This took out almost 85 
percent of  cash in circula-
tion. The stated motive 
was to curtail black market 
and informal activities, 
corruption and tax eva-
sion. The economic man-
agers of  Modi government 
felt that this would be a 
game changer, just like 
proponents in Pakistan 
swear to the proposed effi-
cacy of  banning the 
Rs5,000 note. Not to be 
left behind, Pakistan’s Sen-
ate passed a resolution in 
December 2016 to discon-
tinue the note. 

In Pakistan, as per 
State Bank’s figures (Au-
gust 2018 Statistical Bul-
letin), Pakistan’s total 
monetary base is Rs 5.484 
trillion, of  which Rs4.38 
trillion is currency in cir-
culation, meaning that al-
most 80 percent of  total 
money is in cash. This in-
dicates an exceptionally 
high preference for cash 
and economic activity is 
heavily dependent upon it. 
How much of  this cash is 
Rs 5,000 notes? Nobody 
knows and neither is the 

SBP telling. In December 2016, when the Senate 
passed the resolution for banning the Rs 5,000 note, 
the law minister informed that a staggering 30 per-
cent of the total money in circulation consists of these 

notes. Taking the same percentage (it is highly un-
likely that the percentage has changed much) as preva-
lent today, it would imply that Rs1.3 trillion of total 
cash in the economy consists of Rs 5,000 notes. n 
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Rs 40,000 denomina-
tion prize bonds worth 
Rs 948 billion to be 
useless if not registered

“It reiterated that the Rs 40,000 Prize Bonds (Bearer) 
need to be registered up to 31st March, 2020 and any of 
the aforementioned opportunities can be availed for the 
purpose. It is clarified that the investment of the bond 
holder is safe in any case”
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S
ince the country's independence in 1947, 
Pakistan has not been able to take full bene-
fit of  information technology like other de-
veloped and under developed nations. 

Information and Communication Technologies 
(ICTs) have come a long way and Pakistan has 
lagged far behind. Technology is being used in al-
most every field of  life to accomplish tasks. Tech-
nology has changed the way we work. Tech gadgets 
like computers, tablets and smart phones have 
brought ease to business …  so much so removed 
workplace boundaries. 

The politics has become business, and malprac-
tice and corruption are its wings. The corrupt politi-
cians did not want to introduce Device Identification 
Registration and Blocking System (DIRBS) – as they 
imported millions of  illegal mobile phones in con-
nivance with their trusted traders and departments 
concerned. 

On May 10, 2018, the Pakistan Telecommunica-
tion Authority (PTA) launched Device Identifica-
tion, Registration and Blocking System (DIRBS) 
and implemented it on January in collaboration with 
the 3G Technologies to curb smuggling, facilitate 
legitimate device importers and improve overall se-
curity situation. The PTA has also given excess to the 
Federal Board of  Revenue (FBR) and Federal In-
vestigation Agency (FIA) to reach out to fake and du-
plicates mobile phones. 

The PTA has so far verified just 31 million 
through DIRBS – thanks to the FIA and Customs 
that have never wanted to legalize such tasks. Tem-
pered handsets are still the biggest problem ever 
faced by the government even after introducing 
DIRBS as millions of  rupees, precious resources and 
time have been wasted.  

A 'mobile tax policy' for foreigners and travellers 
returning to Pakistan has been announced, and the 
Federal Board of  Revenue has released the details of  
duties on imported handsets.  

FIA and Customs ganged up with airport man-
agement have geared up to thwart the PTA initiative 
of  blocking illegal mobile sets, costing millions of  ru-
pees daily. 

Although the PTA is aware of  all this, no visible 
action has been taken against such crimes and agents 
who are making the system a failure. Some law en-
forcement agencies like FIA, Customs and travel 
agents are making fake entries of  mobiles sets of  pas-
sengers coming in from other countries on their mo-
biles and thus these mobiles are being activated on 
system without paying even a penny as tax to gov-
ernment of  Pakistan. In this way everyday thou-
sands of  passengers arriving in Pakistan are being 
added up to the system and officials of  these agencies 
are taking money from the passengers in all airports 
of  Pakistan without any problem. They take from 
Rs1,500 to Rs 3,000 to make an illegal mobile phone 
to legal, resultantly more than Rs500 million is being 
minted but no avail to the state exchequer. Some air-
port employees are also involved in these activities 

with some other government agencies. The chairman 
of  Pakistan Telecommunication Authority and other 
senior officials are aware of  this fact but not taken ac-
tion against the corrupt elements. Overall in a short 
span of  time, the government has lost Rs10 billion. 

They have fixed a rate of  Rs 3000 in average for 
the legalisation of  a handset and nothing goes in na-
tional exchequer regarding the PTA initiative in the 

country. Almost everyone coming from foreign coun-
tries carried at least 2 mobiles for his personal use or 
may be as gift for his friends and families. The mid-
dle man is the beneficiary of  these mobiles by mak-
ing them legal and updating their data in the system 
at airports. Due to this fact millions of  mobile 
phones of  different companies are now activated in 
Pakistan  

In reply to a query of  the Senate Standing Com-
mittee on Information Technology, the PTA had ad-
mitted that the personal data of  passengers was be-
ing leaked. The PTA revealed that travel agents and 
personnel steal the data of  passengers even before 
they reach the mobile registration counters. 

The leaked passport number and ID card number 
of the passengers were used to register mobile phones 
in their name. Around 44,493 passengers wanting to 
register their mobile phone at the airport, the pas-
sengers come to know that their mobile phones al-
ready registered. 

According to a PTA report, under the DIRBS a 
total of  357 million IMEI were registered as of  Jan-
uary 15, 2019 and the number of  non-compliant 
sets which were blocked after January 15 2019 stands 
at 9.57 million. Another 10.66 million GSMA valid 
IMEI were also blocked. 

When contacted, a spokesperson for PTA 
claimed that a departmental investigation has been 

underway. He said: “We are digging into the matter. 
A formal probe has been launched to unveil the peo-
ple involved in the crime of  looting the state.”  

However, he said the system has loopholes that’s 
why such people are cashing in on. 

The PTA sources revealed that the government 
has given no objection certificate (NoC) to 10 com-
panies for assembling the mobile phones to Pak-

istan. They established their factories in Mirpur of  
Azad Kashmir because government declared the 
area tax-free zone so that the owners of  these facto-
ries save million of  rupees in term of  taxes and du-
ties. The sources said some factories do not exist.  

Mobile phones are being imported from China 
and sell in the market but shown as assembled locally 
to evade duties and taxes of  millions of  rupees. Be-
fore issuing the NoC or licences to factory owners 
make sure whether they really established manufac-
turing plant of  mobile phones or not. The PTA 
sources said if  the officials be honest and say not to 
corruption than the all system automatically stream-
line and government get its due share of  taxes and 
duties. 

Meanwhile, the Peshawar High Court (PHC) has 
barred the Pakistan Telecommunication Authority 
(PTA) from blocking un-registered mobile phones. 
During the hearing of  a petition filed by mobile 
dealers, PHC directed PTA not to block any un-reg-
istered phone for the next three months. 

It said that the petitioners prayed before the court 
to direct the PTA to agree with the stakeholders, 
which is the entire industry of  the mobile business, 
to register the mobile phones step by step and proper 
procedure before the extremity of  blocking the 
phones, entirely in the interest of  justice. 

However, the PTA was directed to complete the 
entire process of  registration of  the un-registered 
mobile phones within three months,” stated a high 
court judgment passed by a division bench in a writ 
petition of  a citizen against the blocking of  un-reg-
istered mobile phones by the PTA. 

A petition was also filed in April in Islamabad 
High Court (IHC) by the mobile companies, where 
the decision to block un-registered cellphones was 
challenged and Justice Athar Minallah while con-
ducting the hearing gave his remarks that “the stance 
of  the companies is correct and the PTA should 
mend the issue on priority basis while extending its 
previous deadline”. n 
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I
t is proved that Bahria Town Chairman Malik 
Riaz Hussain is king of  land grabber as he is 
notorious to buys properties with the help of 
local desperados. They have forced the people 

to sell their properties. On the refusal they tortured 
them severely. 

The people across the country particularly Sindh 
and Punjab provinces had protested against the 
Bahria Town management for not allowed plots and 
committed fraud. After investing their life-long sav-
ing in the project, they were not sure about their fu-
ture.  

Supreme Court of  Pakistan accepted Bahria 
Town’s offer to pay Rs460 billion to acquire 16,896 
acres off  Karachi’s Super Highway. Bahria Town 
has been ordered to release the amount in seven 
years. It will submit a down payment of  Rs25 bil-
lion by August 27, and then it will give Rs2.5 billion 
every month for four years and the remaining 
amount in the next three years. 

NAB is also investigating him in an inquiry per-
taining to the Joint Venture Opal 225 case. He has 
been accused of  illegally acquiring land for the 
Bahria Icon Tower in Karachi and using fake bank 
accounts to carry out transactions. 

Former chief  justice of  Pakistan (CJP) Mian 
Saqib Nisar reprimanded property tycoon Malik 

Riaz for using charity to guise illegal occupation of  
lands. Lashing out at Malik Riaz’s charity work, he 
said that charity work cannot be done by bribing 
people. Malik Riaz, however, swore that he had 
never bribed anyone. 

To show the public, he is God-fearing and helps 
poor in the society. His company takes series of  ini-
tiatives on Corporate Social Responsibility (CSR). 

Besides others, Bahria Town Dastarkhwans, which 
have been setup across the country and provided 
twice a day free meals to the poor. He has con-
tributed a staggering Rs 40.26 million to the con-
struction of  Diamer-Basha and Mohmand Dams 
and a project of  construction world’s third largest 

mosque. He has done many jobs for the humanity 
but it all vain as Islam has introduced concept of  
Halal (lawful) and Haram (unlawful) in its economic 
system. This concept reigns supreme in the realm of 
production as well as consumption. Certain means 
of  earning livelihood and wealth have been declared 
unlawful such as interest, bribery, gambling and 
games of  chance, speculation, short weighing and 
short measuring, business malpractices, etc.  

People like Riaz have deep pockets and the sys-
tem is rotten to the core owing to a weak legislative 
and legal system. Whether it’s government officials, 
the accountability bodies or the media; everyone is 
under his hypnotic influence who act subserviently 
to his cause.  

While he gets away, the poor have the bear the 
brunt in the end whose land he plundered upon with 
impunity for years. Stories of  thuggish behaviour are 
widely known but hardly anyone questioned rele-
vant authorities. Even sections of  NAB deliberately 
delayed or misled the accountability process against 
Bahria Town, reportedly owing to briberies and a 
sense of  fear. While they can’t be entirely blamed 
since it’s system which is infected with a viral dis-
ease that refuses to die down. 

Just like a virus infects a computer’s operating 
system, the legal system is infected by malpractices 
which cause corruption to prevail. Malik Riaz is 
part of  this viral process which requires urgent han-
dling. 

Paying $3.2 billion, even in small amounts, may 
be a piece of  cake for him but what about the im-
poverished whom he looted? Or those people who 
were evicted from their homes and shops since they 
were residing in ‘illegal’ colonies but couldn’t afford 
to pay back to secure themselves? Why such a stark 
difference in rule of  law? Puff  pieces in the media, 
heavy investments in advertisement or acting holier 
than thou by doing charity won’t save people like
Riaz who would have to answer for their criminal 
behaviour one day. The time is now to uproot and 
reform the system’s state of  affairs.  

It is surprised to know that the Human Rights 
Group of  Pakistan had conferred a special award to 
Chairman Bahria Town Malik Riaz for his invalu-
able philanthropic projects. Punjab Governor 
Chaudhry Muhammad Sarwar presented the award 
in a special event organized to mark the United Na-
tions World Water Day. The award was received by 
Bahria Town CEO Zain Malik on behalf  of  Malik 
Riaz Hussain. 

Speaking to the media after the event Zain Malik 
said Hussain was a true patriot, with deep sympa-
thy for humanity. “His philanthropy is a reflection 
of  his success,” he said, adding that the Bahria Das-
tarkhwans have been permanently set up in 
Tharparkar and thousands of  litres of  water is being 
provided on a daily basis while hundreds of  water 
holes are being drilled as well to serve as a perma-
nent solution. n 
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Is Malik Riaz 
philanthropic projects 
lawful?

“Just like a virus infects a computer’s operating system, 
the legal system is infected by malpractices which cause 
corruption to prevail. Malik Riaz is part of this viral 
process which requires urgent handling”
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D
araz is Pakistan’s largest e-commerce 
platform. Since inception in 2012, the 
leading online marketplace has been 
working towards its goal to offer the best 

service levels. 
Over the years, Daraz has expanded its inventory 

and today offers over 5 million products from vari-
ous categories. To meet the growing demand of  cus-
tomers located in cities across the country, the 
company has also increased the size and number of  
its warehouses. 

The belief  driving the success of  the company is 
simple: Customer satisfaction is paramount. We sat 
down with Daraz COO Mahmoud Ibrahim to find 
out more. 

The Customer Is Always Right 
Ibrahim says that customer satisfaction is central 

to the company’s core belief. One of  the foremost 
rules of  business is that the “customer is always 
right,” he says. 

“We think about our customers all the time. Be-
fore we take any decision, we ask ourselves, how is 
this affecting the customer?” Ibrahim adds. “Most 
of  the decisions are made by keeping consumers in 
mind.” 

This thinking has significantly impacted Daraz’s 
delivery operations. Primarily, it has led to the in-
troduction of  DEX. 

DEX: Pakistan’s First Logistics Company De-
signed For E-Commerce Operations 

DEX – short for Daraz Express – is Pakistan’s 
first logistics company specifically designed for e-
commerce operations. DEX already has 1,000 riders 
in 30 cities and more than 55% of  all Daraz deliver-
ies are done through DEX so that delivery time is 1-
2 days faster than with Daraz’s external partners. 

“There is so much that goes on ‘ behind the 
scenes’ before a delivery is made that it is impera-
tive for the platform to ensure that everything is run-
ning smoothly,” Ibrahim says, explaining the 
concept behind DEX. 

He adds that as a measure to ensure fast and 
smooth delivery, Daraz has established 4 major 
warehouses in Karachi, Lahore, and Islamabad to 
meet customers’ growing demands. “These ware-
houses are spread over 200,00 sq feet and employ 
over 500 people.” 

“Warehouses are central to Fulfilled by Daraz – 
our delivery premium service,” Ibrahim says. He 
elaborates that Fulfilled by Daraz means that the 
product is shipped from one of  the company’s own 
warehouses, rather than from a seller’s shop. For 
fastest delivery and quality assurance, Daraz always 
keeps the top 30% selling products in its KLI ware-
houses. 

“In the past year, Daraz has also introduced One 
Day Delivery which is applicable on grocery items 
in certain cities,” Ibrahim says. The new feature 
speaks to not only the platform’s growing assort-
ment but also to increased efficiency in delivery 
time. 

Daraz has taken measures to ensure that the cus-
tomer is engaged and informed throughout the de-
livery process so that he is able to track his order 
through their app. Even after, the product is deliv-
ered, customers are encouraged to give feedback so 
that service may be improved further, Ibrahim says. 

Innovation Is Key 
“Innovation for Daraz never stops. We have 

teams who focus solely on project and innovation 
management. Each year we start the year with set 
targets and solid initiatives,” Ibrahim says. 

It is due to this focus on innovation that Daraz 
has been able to introduce features that have made 
online shopping convenient and fun for the cus-
tomers. One such feature is “Message Center” 
through which customers are able to chat with sell-
ers on the app to get advice on products and explore 
options. Furthermore, Daraz Wallet is helping a 
shift towards convenient and fast digital payment 
methods while DarazMall is the one place that car-
ries authentic products from brands such as Sam-
sung, L’Oreal and Infinix. 

Recently, Daraz introduced Ratings & Reviews 

that give customers additional product and seller in-
formation before the purchase. 

Everyone Is Involved 
Instead of  following a strict hierarchy, Daraz be-

lieves their customers can benefit better when every-
one talks and shares ideas together on a group level. 
This policy of  open debate and democratic decision-
making is implemented in all five countries where 
Daraz is present – Pakistan, Bangladesh, Myanmar, 
Sri Lanka, and Nepal.   

“All the countries are inter-connected and com-
munication flow is a must,” Ibrahim says about the 
communication between the company’s global of-
fices. 

“Each department shares their experience and 
achievements with other departments so that every-
one is on the same page. This exercise helps improve 
internal operations by eliminating problems so that 
others can learn from experience and the customer 
will obtain a better service.” 

Beyond Karachi, Lahore, Islamabad 
Not only has the Daraz started a viral trend of  

online shopping in many households, but it has also 
become a premium name in urban and rural areas. 

Ibrahim believes that focusing only on Karachi, 
Lahore, and Islamabad is a mistake that companies 
often make. Therefore, he says, Daraz has intro-
duced almost 50 hubs all over the country that act as 
a customer interface with drop off  stations and pick-
up stations. The brand is constantly trying to build 
its presence both online and offline in these areas, 
especially rural, Ibrahim says. 

“Essentially, our increasing footprint in rural 
areas means that we are able to deliver products 
from as far away as China to people living in re-
mote areas of  the country,” Ibrahim says, referring 
to the Global Collections feature on the platform 
that carries goods from overseas which are not eas-
ily available in local markets. 

Daraz is on a mission to make it easy to do 
business anywhere in the era of  the digital econ-
omy. The company has already made strides to-
wards this end. Not only has the company kept up 
the pace of  innovation, but it has also empowered 
local sellers and changed the way people across the 
country shop. The potential for further growth and 
success is limitless and Daraz knows how to tap 
into it. n 

32

What drives Daraz?

“Flare panel talks to Chief Operating Officer (COO) 
Mahmoud Ibrahim at Daraz who says that we think about 
our customers all the time. Before we take any decision, we 
ask ourselves, how is this affecting the customer?” Most of 
the decisions are made by keeping consumers in mind”
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V
ivo unveiled its latest cutting-edge innova-
tions at Mobile World Congress (MWC) 
Shanghai 2019 as part of  its new strategy 
to deliver richer mobile experience in the 

5G era. Aligning with MWC’s theme of  “Intelligent 
Connectivity” this year, Vivo is showcasing several 
5G enabled smart devices and applications, as well as 
new technology breakthrough, demonstrating its 
commitment to empowering the next-generation of 
mobile experience.  

New Business Strategy to Create Rich and Im-
mersive Experience across Smart Devices 

Ahead of  MWC Shanghai 2019, Vivo announces 
its strategy to accelerate its innovations across smart 
devices and applications for the 5G era.  

Based on 5G enabled smartphones, the company 
introduces its strategy to expand its 5G device offer-
ings to include AR glasses, smart watches, smart 
headphones and more. Vivo will adopt a multi-device, 
multi-application, and multi-scenario approach in its 
development, in order to support the needs of  con-
sumers to connect with the digital and the physical 

world, and to provide a more holistic, richer user ex-
perience across all Vivo 5G devices.  

Vivo’s first Commercial 5G Smartphone will be 
Available in Q3 2019  

Following the launch of  pre-commercial Vivo 
NEX 5G smartphone earlier, Vivo has reached an-
other milestone towards its 5G smartphone develop-
ment. At MWC Shanghai, Vivo displays its first 
commercial 5G smartphone, which will be officially 
available starting Q3 2019. 

Based on 5G network and the 5G smartphone, 
the company also showcases a range of  5G applica-
tions including 5G Cloud Game, 5G Screen Mirror-
ing and 5G EasyShare and many more smart life 
scenarios.  

For example, the 5G Cloud Game demonstrated 
at MWC does not run on the smartphone itself, but 
on the cloud via 5G network thanks to 5G’s ultra-
high speed and ultra-low latency. Through cloud ren-

dering services, video and audio is streamed in 
real-time to the device. By shifting the processing 
from the device to the cloud, users can now enjoy 

high-definition picture quality and a low-latency gam-
ing experience. This working model also applies to 
5G Screen Mirroring and 5G EasyShare.  

Users will no longer need to download additional 
applications with the help of  5G enabled services.  

Vivo AR Glass: Ushering in a New Way of AR 
Interaction in the 5G Era  

Vivo also unveils its first Vivo AR Glass at MWC 
Shanghai 2019, which supports dual-screen display 
and 6DoF Technology. After connecting with the 5G 
smartphone, users can experience a range of  applica-
tions such as mobile office, AR games, 3D high-defi-
nition video, facial recognition and object recognition 
on the Vivo AR Glass.  

Once the Vivo AR Glass projects the content, the 
5G smartphone will then act as the control that al-
lows user to switch and select applications. For in-
stance, when playing a game, the smartphone 
becomes the main console. Whereas on a mobile of-
fice setting, the smartphone will turn into a keyboard. 
The five types of  applications that are currently sup-
ported by Vivo AR Glass are: mobile game, mobile 
office, 5G theatre, facial recognition and object recog-
nition. 

Industry-Leading Vivo Super FlashCharge 
120W Takes Only 5 Mins to Charge 50% 

Vivo Super FlashCharge 120W is another ground-
breaking innovation showcased at MWC Shanghai, a 
first in the industry to deliver 120W ultra-high power 
charging. The Super FlashCharge 120W features a 
new charge pump technology with a deeply cus-
tomizable Type-C data cable and travel charger, real-
izing 120W ultra-high power charging (20V/6A).  

According to the data from lab test, Vivo Super 
FlashCharge 120W takes only 5 mins to charge a 
4,000mAh battery from 0 to 50%, and can fully 
charge the smartphone in just 13 minutes. The 
ground-breaking technology now allows users to 
quickly top-up their smartphone battery and fully 
enjoy their mobile-enabled smart living. n 

Vivo unveils 5G-ready 
innovations, Vivo AR 
Glass and Super Flash 
Charge 120W at MWC

“Vivo’s mission has always been to develop innovative 
products to deliver the ultimate user experience, with 
smart devices and smart services as the core of our busi-
ness”, says Spark Ni, Senior Vice President of Vivo. 
“We hope through the introduction of new strategy and 
innovation we can truly make a big impact in improving 
people's quality of life and the society as a whole”
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S
martphone giant Tecno which is the official 
partner of the Manchester City football team 
just initiated its biggest CSR project in Pakistan 
titled “Tecno Blue Chalk”. The mobile com-

pany has joined hands with Khubaib Foundation, a 
local children’s welfare organization to help deliver 
quality education to orphans. The event marking 
Tecno’s collaboration with Khubaib was held at the 
foundation’s college and hostel for orphans in the hill-
city of  Haripur.  Creek Ma, CEO of Tecno Mobile 
Pakistan toured the orphanage with Nadeem Ahmad 
Khan, Chairman of Khubaib Foundation. They talked 
about ways to improve the infrastructure and to ex-
pand on the resources available for the orphanage. 

Both invoked their primary desire of  improving the 
quality of education available so that the children have 
the same opportunities as everyone else.  

Tecno’s support to Khubaib Foundation involves 
not only a monetary donation through the MoU but a 
year-long commitment of further funding through do-
nation boxes that will be set up at Tecno shops across 
the country. In addition to this Tecno has promised to 
donate a portion of sale from each handset that is sold.  

The funds collected will be utilized to solarize the 

orphanage so that restraints of loadshedding don’t hin-
der the children’s daily school schedule. Moreover the 
funds will also be used to restock textbooks supplies 

and stationeries in the foundation’s orphanages and 
colleges in Haripur, Muzaffarabad, Skardu, Sargodha, 
Gilgit and Rawalpindi. The evening at the Haripur or-
phanage involved numerous activities to celebrate the 
partnership. for more than the 1000 students in atten-
dance, Tecno officials took front row seats to enjoy the 

performances by the students. Besides a cultural 
tableau, the students showcased their skills in Taek-
wondo and sang songs about Pak-China friendship. 
Tecno officials also gave special gifts to the students 
from different campuses who achieved academic ex-
cellence.  

Creek Ma spoke to the children and talked about 
why education is a cornerstone for a civilized society 
and how this initiative was aimed to take ownership of 
the orphans and ensure that they have the chance for 
a successful life ahead. He also noted that “no child 
should be left behind” and that this project is just the 

beginning of Tecno’s commitment to help marginal-
ized children gain a quality education so that they get 
a fair chance in life. These words were met with a thun-
derous clap from the students who then went on to 
hand Mr Creek handmade ‘thank you’ cards.  

Through this initiate Tecno is truly paving the way 
for the most vulnerable of children to transcend with 
education. The premium mobile brand has shown that 
it’s goals aren’t just to function as a top tier global mar-
ket competitor but also as a company that uplifts, im-
proves and invests in the communities in which it 
operates. n 
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Tecno Mobile supports 
Khubaib through ‘Tecno Blue 
Chalk’ for noble cause

“Tecno’s support to Khubaib Foundation involves not only a monetary donation 
through the MoU but a year-long commitment of further funding through donation 
boxes that will be set up at Tecno shops across the country. In addition to this Tecno 
has promised to donate a portion of sale from each handset that is sold”

EVENT    |    FLARE REPORT
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The European Organization for Nuclear Re-
search, known as CERN, is a European re-
search organization that operates the largest 
particle physics laboratory in the world. Es-

tablished in 1954, the organization is based in a north-
west suburb of Geneva on the Franco–Swiss border, it 
has 23 member states, Pakistan is one of the associate 
member countries, participating with technological & 
research inputs in return for knowledge and experience 
from this cutting-edge Science Organisation.  

A team from CERN, Geneva, visited Pakistan for 
four days of high level technology & business related 
engagements. The team headed by Anders Unnervik; 
Head of Industry Procurement & Knowledge Transfer 
Department of CERN lead the team of three senior sci-
entists.  National Center of Physics, Islamabad, hosted 
the visiting team and a day-long event was organized 
and coordinated by Pakistan Aerospace Council and 
NCP. NCP is leading the Pakistani state institutions in 
the CERN program. CERN has an Industrial Liaison 
Officer stationed in Pakistan, facilitating the Pakistani 
Industry Participation in CERN.  

Pakistan Aerospace Council, a not for profit organ-
ization, self-mandated to Gel, Advocate, Facilitate, Pro-
mote and Showcase Pakistan’s’ high tech industry 
cluster into the high value high-tech sector of the world, 
took this opportunity to present Pakistan’s private sec-
tor Industries to the CERN Team in a day long pro-
gram. The executive council of PAeC organized the 
industrial participation to showcase the Pak industry to 
the visiting CERN team, Imtiaz Rastgar, incentivized 
the event, Dr. Haroon Javed Qureshi President PAeC, 
Dr. Arshad Ali, ex DG SEECS, & Exec Director HEC, 
Engr Mansoor Malik Associate Convener, Asif  Jah 
Secretary, Tanveer Bagga Treasurer, Mohammad Huss-
nain & Waleed Shahid worked hard over many months 
towards this important event.  

Anders of CERN made an exhaustive presentation 
on “Doing Business with CERN” explaining at length 

how procurement of high technology products is done 
at CERN, and how Pakistani high tech Industry could 
benefit from this. Subsequently Francisco made a tech-
nical presentation on HLC Hadron Large Collider and 
its past history and 15-year future plans including the 
upcoming shut downs when major upgrades will be 
done, when major procurements are done. Both the In-
dustry and Technical participants greatly benefited from 
the two talks by CERN officials, and the Business op-
portunities presented to the Pakistani High-Tech Engi-
neering Industry.  

Dr. Hafeez Hoorani, DG NCP opened the day with 
a powerful talk, highlighting the difference yet coher-
ence between Science and Technology and the maturity 
of the Pakistani Scientific community on the Commit-
tee of Nations. Keynote address of the event was pre-
sented by Imtiaz Rastgar, Convener Pakistan 
Aerospace Council, a stalwart of the Pakistani Engi-
neering Industry, ex-Chairman of Engineering Devel-
opment Board, Member of Board Pakistan 
Aeronautical Complex amongst other laurels in his cap. 
His talk focused on prowess and promise of the Pak-
istani engineering industry and what it had to offer to 
CERN and the International marketplace. 

Sixteen Engineering Establishments, under the aus-
pices of Pakistan Aerospace Council, made presenta-
tions to the CERN Team and the Pakistani scientific 
community audience who attended the event in a large 
number. The companies who made presentations in-
cluded AKSA Solutions, East West Infiniti, Elektro 
Control Industry, iCAT Transmission, International 
Vacuum Center, IRIS Instruments, RWR, ASAS ca-
bles, Creative Electronics, Taraz Technologies, AE De-
sign, EMCO Industries; Mistequay Intl, Sherani 
Engineering, Daudsons, HMC-2, Novel Engineering 
and Optics Labs, some entities put up display stalls 
showcasing their wares.  

Dr. Haroon Javed Qureshi, President Pakistan 
Aerospace Council summed up the presentations of  
the Pakistani private sector industry with his talk, 
highlighting that Pakistan has a young, intelligent 
and innovative engineering workforce, supported by 
the number of  excellent engineering universities, giv-
ing Pakistan the potential of  becoming the leading 
knowledge based engineering Industrial hub, ex-
porting worldwide earning Pakistan the dearly 
sought foreign exchange. Exporting Pakistani prod-
ucts to CERN gives them the standing of  world class 
products. 

They inspected a consignment of  engineering 
goods ordered by CERN at QadBros Engineering; 
PAeC arranged visits to three major industrial units 
in Lahore, Pak Electron (PEL) which produces 
Power Transformers, AEdesign, an engineering de-
sign house, and EMCO Industries manufacturer of  
EHT Insulators. The team was impressed by the 
production processes at Industry and laid emphasis 
on International Quality Certifications and Accred-
itation for the products to be globally acceptable.  

The CERN team was very impressed with the 
potential of  Pakistani engineering Industry and ex-
pected enhanced value exports from Pakistan to 
CERN in the future. n 
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Pakistani private sector industry 
doing business with CERN

“Dr. Haroon Javed Qureshi, President PAeC summed up the presentations of the 
Pakistani private sector industry with his talk, highlighting that Pakistan has a young, 
intelligent and innovative engineering workforce, supported by the number of 
excellent engineering universities, giving Pakistan the potential of becoming the 
leading knowledge based engineering Industrial hub, exporting worldwide earning 
Pakistan the dearly sought foreign exchange. Exporting Pakistani products to CERN 
gives them the standing of world class products”
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S
even decades after the birth of  Pakistan, we 
as Pakistanis, have much to be thankful for. 
On one hand Pakistan is the world's only de-
clared Islamic nuclear state having one of  

the best technologically advanced militaries while 
on the other it remains a top producer of  quality tex-
tiles, wheat, cotton, fruit and dairy products.  

After having 
put their faith in 
13 presidents, 22 
prime ministers 
and three constitu-
tions, the growing 
anger and resent-
ment of  our de-
jected middle class 
towards our politi-
cians is now at its 
peak with the for-
mer regarding the 

latter as deceitful and corrupt who come to power 
only for the sake of  personal gain. The hundred and 
fifty million under thirty youth have added further 
fuel to the fire by being more politically engaged and 
by voting Imran for change thereby testifying that 
they had enough of  the lies and corruption. 

The youth along with other supporters, basked 
in the moment of  glory aka PTI victory of  2018 gen-
eral elections for quite sometime, often referring to 
IK's pre-election rhetoric of  employment for the 
youth, respect for Pakistanis in the international 
community, elevating the life standard of  down trod-
den and above all rooting out corruption from soci-
ety. Over the last few months they have come to 
realize that the magic wand they were expecting, 
that would put everything right, is not there. As soon 
as the PTI came to power it was faced by the chal-
lenges like avoiding going 'default' by IMF, avoiding 
being blacklisted by FATF, solving energy crisis and 
water crisis and neutralizing internal and external 
security threats. Instead of  realizing that the new 
and inexperienced government needed time and in-
tense effort to face these challenges at almost all 
fronts and helping the government, social media and 
certain anti-state elements started rubbing salt over 
the wounds by condemning the Prime Minister for 
not honouring his pre-election rhetoric.  

Ironically, the positive steps taken by the gov-
ernment should have been widely acknowledged in-

stead of  being ignored. It is clear that Khan's steps 
for revival of  economy are need of  the hour. He has 
vowed to document the economy and expand the 
tax base so that we are able to pay back what we owe 
and live an honourable life. Another great brainchild 
of  his is the five million housing scheme that will in-
volve 40 industries thereby not only providing easy 
and decent housing to the middle class and poor but 
providing for thousands of  jobs.  

UNDP (United Nations Development Program) 
and PCRWR (Pakistan Council of  Research in 
Water Resources) have pointed out that with pres-
ent water capacity Pakistan will become dry by 
2025. PM Khan took immediate action and joined 
hands with ex Chief  Justice of  Pakistan Mr Saqib 
Nisar to raise funds for Diamer Bhasha and 

Mohmand Dams and by March 2019 Rs. 10 billion 
had been collected. In May 2019 groundbreaking of  
Mohmand Dam was held that would store 1.2 mil-
lion acres of  water and produce 800 MW electric-
ity. 

Another great step taken by PM is establishment 
of  Environment Ministry. No previous government 
had even a clue what that is. The Ten Billion Tree 
Scheme, under this ministry, is the environmental 
backbone of  Pakistan. Apart from providing food 

and shelter, trees not only clean the air and combat 
climate change but conserve water and energy too. 

Of  all the promises uttered by the PM rooting 
out corruption from our socio economic fabric hap-
pens to be the most important and he has kept up 

his promise by not allowing any relief  to the ones 
who looted and plundered this poor nation's wealth 
for decades. Moreover, by not interfering in the 
workings of  NAB and FIA he has given a free hand 
to them so that all culprits are brought to the book. 
Assets Recovery Unit and Assets Declaration 
Schemes are tantamount to the above fact. 

If  we review IK without the glasses of  blame, 
suspicion and prejudice, we will find that he is 180 
degrees opposite to what our politicians are. His pro-
grams are for securing and strengthening the future 
of  this country instead of  for winning the next elec-
tion. We have to realize that he is captain of  our 
near capsizing ship that he has to steer in waters al-
ready too messed up by his predecessors and that he 
cannot keep the ship afloat all alone. We have to be 
his team and act like one, otherwise, if  the ship sinks 
we all sink with it. A few days ago the PM said that 
in ten months of  governance he has availed only 8 
days leave. I can identify him with Churchill. Sir 
Winston Churchill whom the British made their 
Prime Minister so that he could steer them out safely 
from World War. Churchill's famous promise was "I 
have nothing to offer but toil, tears, sweat and 
blood". The British knew that he was the last hope. 
They still followed him and finally they came out 
the winners. So, let's follow and help IK as he is our 
last hope. Sarmad Ameer is a Security Consultant 
and Free Lance Writer. n 

Khan: The last hope

“Ironically, the positive steps taken by the government 
should have been widely acknowledged instead of being 
ignored. It is clear that Khan's steps for revival of economy 
are need of the hour. He has vowed to document the econ-
omy and expand the tax base so that we are able to pay 
back what we owe and live an honourable life”
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Of all the promises uttered 
by the PM rooting out 
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be the most important and 
he has kept up his promise 
by not allowing any relief to 

the ones who looted and 
plundered this poor nation's 

wealth for decades
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Flare: How did you come up with your busi-
ness name? 

Ahmed Khan: What happened when we de-
cided we were going to launch a last mile fulfillment 
company, the founders got together and brain-
storming lots of  ideas. One of  them said, “yaar, 
tubara Cheetah hai”. And I was like, “nahinyaar, 
Cheetah toutuhai” And then we were like, “what 
should we call the company?” Then we decided that 
agar saray Cheetay haintouyahinaamrakhdetayhain. 

Flare: How do you market your business and 
which tactics have been most successful? 

Ahmed Khan: Since Cheetay is a technology 
company, we use more of  the digital mediums to 
market as compared to conventional methods. We 
use Facebook, Google, Email Marketing, SMS, and 
any other digital platforms that are available. These 
platforms are relatively inexpensive and give a better 
return on investment. One disadvantage of  using the 
digital mediums is the decreased reach. Discounts 
and deals are another way to entice the customers 

because our economy is very discount driven. Con-
sumers are always seeking perks. 

Flare: What kind of culture exists in your or-
ganization, and how did you establish it? 

Ahmed Khan: The culture of  our organization is 
not yet defined and we have yet to build a uniform 
culture. There is an array of  personalities and work 
methods so it is quite early to talk about it. Al-
though, we are gravitating towards a very homoge-
neous and fluent system. This means that 
individuals can get involved in a variety of  work 
functions to get their job done and to meet their 
KPIs. We like to be very empathetic in the sense that 
we want to truly understand our customers and ven-
dors and relate to them. All the decisions that we 
take are well researched and well thoughy out. 

Flare: What was your mission at the outset? 
Ahmed Khan: To go where no man has gone be-

fore. 
Flare: How many employees does Cheetay 

have? 

Ahmed Khan: We have been growing at quite a 
fast pace now so we have more than 300 employees. 
We also have satellite offices including delivery fleet 
and operations. 

Flare: If you had one piece of advice to some-
one just starting out, what would it be? 

Ahmed Khan: I believe that every individual has 
a different mindset. In today's era, people think that 
having an idea is sufficient to launch and run a busi-
ness. However, this is wrong. It is imperative to un-
derstand that nowadays, there is an abundance of  
ideas but the right execution strategy and a proper 
team is what is needed. Having a good idea doesn’t 
mean you’ve hit a home run. You still have to com-
mit to the long-term goal to get where you want to 
go with that idea. 

Flare: Does your company help the community 
where it is located? 

Ahmed Khan: We most definitely try to help the 
community around us. Our riders are salaried em-
ployees. They are given a smartphone and a proper 
training after their employment. With the training, 
we help transform their lives by teaching them tech-
nical and practical skills which they can use here 
and wherever they go in the future. Our Cheetah’s 
are the face of  the company and they are the only 
ones that interact with the customers directly. So 
they gain the confidence to interact with customers 
in as positive a manner as possible. That’s a big thing 
for us and for the community around as all riders in 
our fleet are sourced locally. 

Flare: What are your responsibilities as the 
business owner? 

Ahmed Khan: I don’t have a set job description 
as is the case in any startup. My work routine in-
cludes a little bit of  everything. You will see me 
dusting the tables and making coffee to coming up 
with our big launch or expansion strategies and the 
next 5 year plans for growth. So yes, a bit of  every-
thing is accurate. 

Flare: What is unique about your business? 
Ahmed Khan: We are a very data driven and 

analytics driven company so anything we do, we 
make sure the fundamentals are correct. Decisions 
that we take are based on information and data 
coming in from our past experiences and transac-
tions, rather than a subjective analysis. We also 
take a lot of  feedback from our customers and ven-
dors. Once the information is collected, we collate 
it and make our model so that everyone enjoys a 
much customized solution. 

Flare: Do you plan on launching nationwide? 
Ahmed Khan: We are already nationwide. We 

just launched our operations in Karachi, Islamabad 
and Rawalpindi. Very soon we’ll be launching in 
other cities as well like Faisalabad and Peshawar. 

Flare: How would you measure success in this 
role? 

Ahmed Khan: To me, success is measured 
based on the different KPI’s that we have set. Being 
recognised as a household brand across all medi-
ums and facets increases and promotes engage-
ment from everyone. So it gives me immense 
pleasure whenever I randomly bump into a Chee-
tah or see him going down the street. This is a huge 
measure of  our success that we have created a very 
noticeable brand that people now know and ap-
preciate. n 
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Cheetay.pk on a track 
of growth & expansion 
like its name

“Flare team conversions with Ahmed Khan, CEO & 
Founder, Cheetay.pk, who says that it gives me immense 
pleasure whenever I randomly bump into a Cheetah or see 
him going down the street. This is a huge measure of our 
success that we have created a very noticeable brand that 
people now know and appreciate”
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One of them said, “yaar, 
tubara Cheetah hai”. And I 

was like, “nahinyaar, Cheetah 
toutuhai” And then we were 
like, “what should we call the 
company?” Then we decided 
that agar saray Cheetay hain-
touyahinaamrakhdetayhain





C
hina's Ministry of  Industry and Informa-
tion Technology has issued 5G commer-
cial licenses to China Telecom, China 
Mobile, China Unicom and China Radio 

and Television, marking China's race into the 5G 
era. 

The 5th generation mobile communication tech-
nology is an achievement under joint research and 
development by more than 20 enterprises all over 
the world. With Chinese enterprises accounting for 
30% of  the R&D team, China has made significant 
contributions to meet the goal. 

With 5G technology, “all things will be inter-
connected”, and the speed will be dramatically im-
proved, which will bring revolutionary changes to 
people's life and social-economic development. Peo-
ple in China’s big cities will enjoy 5G in the second 
half  of  this year and people in medium and small 
cities will enjoy the convenience within a year or 

two. As its neighbor and close friend, China is will-
ing to fully open the technological results to Pak-
istan. Because it’s a common recognition that 
whatever enjoyed by Chinese people can also be en-
joyed by Pakistani people, 5G technology in this 
case, should be shared with our Pakistani friends. 
With 5G technology, Pakistani socio-economic and 
science and technology development will enter into 
a new era. 

Pakistan has seen rapid Internet expansion in re-
cent years. By the end of  January this year, Pakistan 
had 65.13 million broadband subscribers. Of  all the 
broadband users in Pakistan, 3G and 4G users ac-
count for the majority. At the same time, the number 
of  mobile phone users in Pakistan has increased to 
155.4 million. However, the coverage rate of  mobile 
network is only 31.19%. Now the number of  fixed 
broadband subscribers is only 1.6 million, and the 
coverage rate is very low, which is obviously behind 

the average level of  the developing countries. There 
is still much room for further development. Broad-
band popularization is crucial to Pakistan's digital 
development. Therefore, the government should 
continue to make efforts to promote broadband use 
throughout the country for the benefit of  the people. 

In my perspective, the application of  5G tech-
nology in Pakistan has three main advantages: first, 
the Pakistani government has been sparing no ef-
forts in attracting FDI (foreign direct investment) 
and has provided low tariff  and other preferential 
policies for foreign investors; second, Pakistan's mo-
bile, fixed telephone and broadband market is highly 
open for foreign investment; third, Pakistan's de-
mand for mobile data services is increasing. 

But the following three factors may undermine 
the process of  5G application: first, low per capita 
disposable income; second, high tax rate in Pak-
istan's telecommunications industry; and third, un-
derdeveloped telecommunication infrastructure. 

As a technological weapon and a factor as indis-
pensable as air, water and sunshine, 5G will give 
strong support to the operation and development of  
China-Pakistan Economic Corridor（CPEC）and 
special economic zones. 5G is a wireless sensor net-
work connecting the whole system of  CPEC and 
special economic zones. It can provide direct solu-
tions for the grid, energy, transportation, security 
and other aspects of  CPEC and special economic 
zones, thus bringing various social and economic 
benefits. In the global smart-phone market, Sam-
sung has 18% market share, Apple 17%, Huawei 
15%. As far as Asian market is concerned, Huawei 
accounts for 17% and apple 12%. While in the Eu-
ropean market, Apple accounts for 26%, Samsung 
25% and Huawei 23%. 

In Pakistan, the share of  Huawei in the mobile 
phone market is 22.2%. Huawei is popular in Pak-
istan for four reasons: first, the company attaches 
great importance to investing in Pakistan; second, it 
shoulders the social responsibilities of  training local 
technicians; third, it returns the favor of  local soci-
eties by employing native staff; and fourth, it pays 
close attention to after-sales service. 

China's mobile communication technology is de-
veloping at an alarming speed. More than 10 years 
ago, there was hardly any market for mobile phones 
made-in-China in the world. Now, China's share of  
the global smart-phone market has exceeded 50%, a 
figure that furies the United States. In this case, 
“Uncle Sam” wields its state power and state ma-

chinery to suppress Huawei, a Chinese private en-
terprise, and put it on unfair charges. 

In spite of  strong pressure from the United 
States, Huawei had won 46 5G commercial con-
tracts with 30 countries around the world as of  June 
6. It is fully believed that in the near future, Huawei 
will surpass Apple and Samsung in global business 
and become the world's largest brand in this field. 

Though CPEC is a joint project between China 
and Pakistan, the task of  operation and mainte-
nance will ultimately fall on Pakistan. If  the country 
resolves to embark on the road of  independent de-
velopment, the priority and core driving force will 
be talent training.-The writer is Special Commenta-
tor of  China Economic Net, Visiting Professor at 
Southwest University of  Political Science and Law, 
Senior Fellow of  the Chahar Institute. n 
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5G to bring Pakistan 
into a new era 

“5G will give strong support to the operation and develop-
ment of CPEC and special economic zones. 5G is a 
wireless sensor network connecting the whole system of 
CPEC and special economic zones. It can provide direct 
solutions for the grid, energy, transportation, security and 
other aspects of CPEC and special economic zones, thus 
bringing various social and economic benefits”
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Broadband popularization is 
crucial to Pakistan's digital 

development. Therefore, the 
government should continue 

to make efforts to promote 
broadband use throughout 

the country for the benefit of 
the people



Y
15 is the latest model that Vivo is releasing, 
falling in the budget smartphone category, 
with a huge 5000 mAh battery, AI triple 
camera technology and 64GB in-built stor-

age space all in a modest price of Rs. 29,999, which all 
customers are looking for in budget smartphones 
nowadays.  

THE PHONE REVIEW 
This phone comes with a rather unique design, its 

body pattern includes diagonal lines streaming across 
the phone, which can be attributed to the interaction 
between water and light which gives the phone a nat-
ural, vibrant and healthy persona, it made the phone 
feel homely to me, which I never thought a smart-
phone could really do. It comes in two colors, Aqua 
Blue and Burgundy Red, both of which are non-con-
ventional colors as far as smartphones are concerned 
and both of which are equally exciting as well, unlike 
most smartphones, it isn’t just a slab with a screen, this 
phone has character, something which I really ad-
mired.  

The Y15 comes with a 6.35-inch LCD display with 
19.3:9 aspect ratio. The LCD screen was kind of dis-
appointing, but the graphics and visuals were honestly 
not as bad as I thought they would be, the resolution 
was exceptional and the colors and graphics were 
great, users shouldn’t have any issues at all. The phone 
contains the MT 6762R processor which clocks in a 

speed of 2.0GHz which ran surprisingly smoothly, the 
processor was a major concern for me but it worked 
fine. It has 4GB RAM and 64GB in built storage ca-
pacity with the option to increase the capacity by 
256GB with a MicroSD card slot, the RAM is suffi-
cient for budget phones nowadays and the 64GB stor-
age capacity is also quite normal.  

The phone also has a 16MP front camera and a 
13MP+8MP+2MP rear camera with Front f/2.0 
(16MP), Rear f/2.2 (13MP) + f/2.2 (8MP) + f/2.4 
(2MP) apertures, which I felt is more than generous for 
a phone in this budget. The phone was able to capture 
sharp images with proper coloring in both the sunlight 
and at night time, there was minor blurring when 

zooming into photos, however, when compared with 
the Redmi Note 7 and Huawei P10, its result is miles 
better and the Y15 has the added advantage of super 
wide-angle camera. The phones biggest feature, how-
ever, is the massive 5000 mAh battery they’ve stuck on 
the phone, which no competitor is offering in this price 
range at least, the phone weighs 190.5g and has a 

width of 8.92mm owing to its unusually large battery, 
I felt that this gave the phone a good feel while I was 
using it, making it feel like I was actually holding some-
thing in my hands unlike some smartphones which can 
be too light, the battery life was quite impressive, with 
casual use the phone can take a day and a half before 
it needs to be charged. The phone also supports WiFi, 
Bluetooth, OTG USBs, GPS and FM radio.  

The phone operates Android 9.0 Pie, with their 
own Funtouch OS 9 also being featured in the phone, 
this software is quite handy for users, enabling users to 
be able to take screenshots will scrolling through pho-
tos or videos, creating customizable shortcuts through 
which users can navigate through the phone easily, it is 
also responsible for the pictures on the lock screen, 
which is a neat little addition, not to worry however, 
there won’t be any ads on it, so we can all rest easy.  

VERDICT 
I felt that the Y15 is an exceptional model for its 

price range. It is perfect for the casual user while also 
being entirely appropriate for the hardcore users and 
gamers. It has many salient features which make the 
experience of using it delightful, while it may contain 
a few minor flaws here and there, its nothing to get into 
a bunch over, the experience of using the Y15 was awe 
inspiring for me as I’m sure it will be for everyone who 
uses it. I can safely say anyone who buys the phone 
will be dumbstruck by the many features it give, the 
world is really stretching the limits of the term “budget 
phones”, with players like Vivo constantly creating 
smartphones that can give other companies a run for 
their money. n 

Y15 is likely best smartphone of 2019 
in Pakistan with AI triple cameras, 
massive 5,000mAh battery

“This phone comes with a rather unique design, its body pattern includes diagonal lines 
streaming across the phone, which can be attributed to the interaction between water 
and light which gives the phone a natural, vibrant and healthy persona”

I felt that the Y15 is an 
exceptional model for its price 

range. It is perfect for the 
casual user while also being 
entirely appropriate for the 
hardcore users and gamers.
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P
akistan Telecommunication Company 
Limited (PTCL) recognized and ac-
knowledged the achievements, resilience 
and commitment of  high performing em-

ployees through its FUEL Future Leaders Pro-
gram at a ceremony in Islamabad recently. The 
ceremony was attended by the company’s top 
management, along with participants who trav-
elled from various regions, to mark and celebrate 
the graduation of  the program’s second batch as 
well as to welcome the new batch. 

Launched in 2013 as PTCL’s flagship leader-
ship program, FUEL Program harnesses and de-
velops the top talent in the company to prepare 
them for leadership challenges of  tomorrow. The 
program entails a two-year challenging & com-
prehensive journey encompassing various experi-
ential learning & development opportunities. 

The focus of  the program is to nurture the top 
performing talent within PTCL, enabling them to 
take on leadership roles. Equipped with knowl-
edge and skills, high performing employees take 
on leadership roles to enhance the business and 
contribute to the overall success of  PTCL. 

On the occasion, Rashid Khan, President & 
CEO, PTCL said: “We at PTCL are proud of  the 
young and burgeoning talent who has successfully 
graduated from FUEL Program this year. I am 
impressed to see the leadership emerging from 
various parts of  PTCL in Pakistan. The future of  
our country rests on empowering our youth to 
take on challenges ahead. PTCL will continue to 
invest in capacity building of  its employees as 
they are the most important assets in our com-
pany.  

My message to the youth is to pursue their 
dreams with zeal and fervor and continue to move 
forward in their professional careers with com-
mitment and dedication.” 

PTCL focuses on the professional develop-
ment of  its employees and undertakes many ini-
tiatives to support them to become future leaders. 

In another event, PTCL launches its Flagship 
Summer Internship Program 2019 known as ‘Ex-
peria’, where only those candidates are selected 
who went through On-Campus Assessment Cen-
ter conducted by PTCL. 

Every applicant who undergoes the assessment 

center also receives a Customized Individual As-
sessment Center Report, which helps the young 
talent to know their strong and weak areas as a 
professional. It also acts as a feedback tool for 

identifying their areas of  improvement and future 
development. More than 600 applicants went 
through the rigorous process and 25 have been se-
lected for this program. 

During the internship duration, the Experians 

will be working on real-time business projects. 
They will also undergo a holistic learning pro-
gram in various functions like Employee Health 
& Safety Initiatives, Corporate Social Responsi-
bility Drives, Functional & Behavioral Compe-
tency Development, Organization Culture & Way 
of  Work and Exposure to Leadership Teams. 

On the occasion, Syed Mazhar Hussain, Chief  
Human Resource Officer, PTCL, said: “We are 
excited to welcome onboard all the selected can-
didates, who have made it this far. We look for-
ward to providing them with a great learning 
experience at PTCL.  

I believe that the future of  Pakistan depends 
on the grooming our young talent into future lead-
ers. We have made concerted efforts as an organ-
ization at PTCL to embrace change and open 
doors to the best talent available in the country. 
We have evolved steadily and transformed into a 
digitally savvy organization and are moving in the 
right direction.” 

Being a national company, PTCL believes in 
providing a diverse, progressive and enabling en-
vironment for the youth to develop their talent. n
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PTCL celebrates future leaders 
under FUEL Program 2019 

“Rashid Khan, President & CEO, PTCL said my message to the youth is to pursue 
their dreams with zeal and fervor and continue to move forward in their professional 
careers with commitment and dedication”
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PTCL also launches its 
Flagship Summer Internship 

Program 2019 known as 
‘Experia’, where only those 

candidates are selected who 
went through On-Campus 

Assessment Center 
conducted by PTCL





A
t Dell Technologies Symposium 2019, Dell 
Technologies unveiled its new modern 
workforce and infrastructure solutions 
transforming the IT landscape – from the 

edge to the core to the cloud. The latest technologies 
are poised to deliver the foundation customers need to 
process, transport, store, protect and consume data – 
wherever it lives. 

At the event, the Dell Technologies leadership team 
emphasized how data is the new currency, as well as 
the growing need to embrace transformation across dif-
ferent operations, business applications and processes 
in order to extract maximum value from data. 

According to a Gartner survey, 67 percent of busi-
ness leaders have stated that their company will lose 
its competitive edge if  it does not digitally transform 
by 2020. As the foundation for successful digital trans-
formation, customers need to be able to modernize 
their data centers with infrastructure designed to sim-
plify their data landscape, optimize workloads at any 
scale and secure an organization’s most valuable asset 
— data. According to the Dell Technologies Digital 
Transformation Index, only 5% of businesses around 
the globe have been defined as Digital leaders. The 
study indicates that many businesses digital transfor-
mation programs are still in their infancy. This is evi-
denced by the 78% of business leaders who admit 
digital transformation should be more widespread 
throughout their organizations and more than half of 
businesses believe they will struggle to meet changing 
customer demands within five years. 

“Artificial Intelligence (AI) is your rocket ship, and 
data is the fuel. To be competitive in the future, it is 
necessary for companies to leverage technology tools, 
such as software, data, AI and Internet of Things, at 
record speed as well as scale,” said Khun Anothai, Vice 
President Asia Emerging Markets, Dell Technologies,  
at the event. “As a technology provider, our goal is to 
resolve the issues faced by our customers not only in 
the present but also in the future.” 

Accessibility to data is at the core of business trans-
formation and modern enterprises are increasingly re-
lying on cloud to help accelerate the delivery of  

innovative services powered by data to the business, ul-
timately delivering new experiences to their customers. 
The Dell Technologies Cloud portfolio consists of the 
new Dell Technologies Cloud Platforms and the new 
Data Center-as-a-Service offerings. These offerings en-
able a flexible range of IT and management options 
with tight integration and a single vendor experience 
for purchasing, deployment, services, and financing. 

“Dell Technologies data center solutions are built 
to enhance operational and business efficiencies, pro-
viding customers with both cost-effectiveness and com-
patibility across multiple cloud environments,” stated 
Naveed Khan, Director AEM Data Center Solutions, 
Dell Technologies “These solutions provide the right 
platform to support companies in their digital trans-
formation journeys and helps them in gaining better 
data insights to facilitate their decision-making 
process.” 

Dell Technologies is empowering businesses on 
their digital transformation journey to preserve essen-
tial information while becoming more adaptive, com-
petitive and innovative. Aligned to this, Dell 
Technologies has also introduced Unified Workspace 
to help IT transform the end-user experience. This vi-
sionary approach to end-user computing helps make 
workforce transformation a reality for customers by 
providing workers with a fuss-free, ready-to-work ex-
perience while enabling IT teams with automated, 
open and intelligent solutions for unified management. 

Naveed Siraj, General Manager Pakistan and 
Afghanistan, Dell Technologies added, “the data in-

sights provided by Dell Technologies workforce solu-
tions can help customers save both cost and time, en-
abling them to focus on making strategic decisions and 
providing their employees with customized devices 
that are more receptive to their work efficiency”. 

Using data-driven insights that assess how the 
worker is using their PC – from the battery consump-
tion and storage utilization to mobility requirements 
and most frequently used applications – Dell Tech-
nologies can help customers select the right PC and ap-
plications for each employee, shipping the devices 
preconfigured directly from the Dell factory to the end 
users. This data-driven, low-touch experience helps 
save IT time and money, allowing them to focus their 
resources on other strategic projects while enabling 
workers with personalized devices and access to data 
and applications so they are immediately productive 
when they first boot up. 

It was also highlighted that the Dell EMC Partner 
Program is now the Dell Technologies Partner Pro-
gram, increasing Partner access to a more holistic Dell 
Technologies solutions portfolio. 

“At Dell Technologies, our channel partners are in-
tegral to the overall success in delivering excellent cus-
tomer experience,” shared Chua Chee Wei, General 
Manager, Asia Emerging Markets (AEM) Channels, 
Dell Technologies. “The Dell Technologies Partner 
Program is designed to provide our partners with ac-
cess to world-class solutions, sales tools, and demand 
generation programs that allow them to reap more 
profitable financial incentives, marketing funds, and re-
bates”. With the Dell Technologies Partner Program, 
partners have the full weight of the Dell Technologies 
brand behind them. The partner program provides our 
partners with the competitive advantage of Dell Tech-
nologies that enables them to do more business with 
transformational solutions. The evolved program pro-
vides simplified engagement for partners to cross-sell 
and procures products and solutions across Dell Tech-
nologies. The introduction of the Dell Technologies 
Partner Program comes as the company significantly 
expands the partner opportunity around market-lead-
ing storage and next-generation cloud solutions. n 
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Dell unveils multi-cloud strategy 
and unified workspace

“At the event, the Dell Technologies leadership team emphasized how data is the new cur-
rency, as well as the growing need to embrace transformation across different operations, 
business applications and processes in order to extract maximum value from data”

Dell Technologies is 
empowering businesses on 
their digital transformation 

journey to preserve essential 
information while becoming 
more adaptive, competitive 

and innovative
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T
ECNO’s premium mobile phone, the 
Camon i4 is making a sensation in the 
telecommunications marketplace with 
growing sales every day. 

The smartphone made a notable impact with po-
tential users as it is the first smartphone of its kind and 
in its price range to feature a triple AI camera. This 

prediction of its success by early reviewers turned out 
to be true as the Camon i4 made incredible sales 
across Pakistan since its release earlier this April.  

The phone sold out in many in-store locations in 
Lahore, Islamabad, Karachi and other major cities 
and had a staggering boost in online orders over the 
week after Eid. 

The phone was launched at an event hosted by 
Cybil Chaudary and Ahmed Ali Butt earlier this year.  

At the launch the brand’s Global VP Higer Zhao 
noted that the “TECNO brand has come far from 
being an entrant in Pakistan to being a market hit. As 
the phone made its way to the marketplace it made an 
incredible splash by becoming a product leader in the 
affordable smartphone range. “ 

The popularity of the Camon i4 is exclusively due 

to its features and price point. The Camon i4 caters a 
resolution of 720x1520 with a large dot-notch display 
of 6.2 inches that is protected by corning gorilla glass. 
The phone also features a 2.0 Ghz Quad Core and 
comes with fingerprint sensors and a proximity gage. 
Moreover the phone packs a powerful non-removable 
Li-Po battery of  3400 mAh that enables its users to 
easily use the phone throughout the day without the 
need to recharge.  

What’s most unique about the phone though is its 
triple AI camera. The growing trend for multi-camera 
phones has greatly influenced consumer choice. The 
Camon i4’s triple camera of 13MP, 8MP and 2MP is 
what sets the phone apart and is the reason for the 
phone’s wide success in Pakistan. Features such as 
HDR, panorama, scene detection and geo tagging has 
increased the phone’s appeal and contributed to mak-
ing the Camon i4 one of  the hottest selling smart-

phones this summer. The smartphone currently retails 
at PKR 21,499 for a storage of  32GB with a 3GB 
RAM and at PKR 25,999 for a storage of 64GB with 
a 4GB RAM. Apart from the exponential success of 
its premium smartphones, TECNO 

Mobile has also made waves as a CSR driven com-
pany. The brand launched a campaign titled Tecno 

Blue Chalk with Khubaib Foundation to deliver qual-
ity education to orphan children across Pakistan. Fol-
lowing the campaign, the orphan children and 
Khubaib Foundation’s Chairman Nadeem Ahmad 
and TECNO Mobile Pakistan’s CEO Creek Ma were 
all invited to the Presidential House for a special din-
ner hosted by the President of Pakistan Dr. Arif  Alvi.  

The image of TECNO Mobile as a dynamic and 
affordable smartphone provider is helping the brand 

become a leader in the industry. In terms of this suc-
cess, the sales boost of the Camon i4 has certainly fur-
thered the brand and increased its popularity in the 
region. Those who are currently looking to purchase 
the Camon i4 can do so through TECNO Mobile’s of-
ficial distributing partner YelloStone or through 
United Mobile. n
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The incredible sales boost 
of the Camon i4

“The smartphone made a notable impact with potential users as it is the first smart-
phone of its kind and in its price range to feature a triple AI camera. This prediction 
of its success by early reviewers turned out to be true as the Camon i4 made incred-
ible sales across Pakistan since its release earlier this April”
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At the launch the brand’s 
Global VP Higer Zhao noted 
that the “TECNO brand has 

come far from being an entrant 
in Pakistan to being a market 

hit. As the phone made its way 
to the marketplace it made an 
incredible splash by becoming 
a product leader in the afford-

able smartphone range. “





P
rime Minister Imran Khan inaugurated the 
Sir Syed Express, a non-stop train from 
Rawalpindi to Karachi to facilitate passen-
gers and also earn more revenue for Pak-

istan Railways. 
The fully air-conditioned Sir Syed Express will 

offer facilities including in-house TV, wi-fi, cabin 
service, on-wheel restaurant, bedding, sound sys-
tem, and accessories kit. After completion of  ML-1, 
the travel time of  the train will reduce to 10 hours. 

Imran Khan said railway provides the best and 
the easiest mode of  transportation to common peo-
ple. He said civilized societies always focus on im-
proving their railway system. He said the 
government has signed an MoU with China regard-
ing ML-1 to upgrade Pakistan's railway tracks. He 
said with the completion of  ML-1, there will be 
huge investment in Pakistan. 

The Prime Minister said it has always been his 
priority to uplift the poor class of  the country and 
his government has started Ehsas programme for 
the purpose under which an amount of  200 billion 
rupees has been earmarked in the budget. 

Responding to Railways Minister Sheikh Rashid 
Ahmed's offer of  reserving 1,000 stalls at various 
railway stations across Pakistan for the beneficiaries 

of  Ehsas programme, Imran Khan said that those 
stalls will be allotted to needy people through a 
transparent balloting. 

The Prime Minister lauded Sheikh Rashid 
Ahmed for his successful efforts to reduce Pakistan 

Railways' deficit from 36 billion to 32 billion rupees 
in just nine months. He said unfortunately, corrup-
tion of  previous governments led by PPP and PML-
N ruined state institutions. He said they have 
plunged the country into debt trap, while poor peo-
ple became poorer. He made it clear that he will 
not offer any kind of  leniency or NRO to those 
who have looted the national wealth of  Pakistan. 

Earlier, speaking on the occasion Sheikh 
Rashid Ahmed said 24 new trains have been 
started during last nine months, while deficit re-
duced by four billion rupees, and earned five bil-
lion rupees more profit. He said total debt of  
Pakistan Railways will be ended in five years. 

The Minister said railways earned 700,000 ad-
ditional passengers in last nine months and all 
the booking for Eid-ul-Azha has been completed. 
He said ticket for senior citizens of  aged 65 years 
has been slashed to half, while elderly people of  
aged 75 and above will be given four free tickets 
in a year. He said now facility of  doctors and 
chemists has been made available on major sta-
tions of  the country. n 

PM opens non-stop Sir Syed 
Express train with modern facilities

“The fully air-conditioned Sir Syed Express will offer facilities including 
in-house TV, wi-fi, cabin service, on-wheel restaurant, bedding, sound 
system, and accessories kit. After completion of ML-1, the travel time of the 
train will reduce to 10 hours”
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Sheikh Rashid Ahmed said 
24 new trains have been 
started during last nine 

months, while deficit 
reduced by four billion 
rupees, and earned five 

billion rupees more profit



S
ome 2.1 million 
individual appli-
cations for asylum 
or refugee status 

were submitted to States 
or UNHCR in 158 coun-
tries or territories. This 
represents a small increase 
from 2017 when there 
were 1.9 million, 
UNHCR’s annual Global 
Trends report 2018 re-
vealed. 

The United States of 
America 

As in 2017, the United 
States of  America re-
ceived the most new asy-
lum applications, with 
254,300 registered during 
2018 from 166 countries 
or territories. Venezuelans 
became the third most 
common nationality of  
applicants for asylum in 
the United States of  
America during 2018 with 
27,500 applications, re-
flecting the continued de-
terioration of  conditions 
in Venezuela. This was 
followed by applicants 
from Honduras and Mex-
ico. 

Peru, Germany and 
France 

As a result of  the crisis 
in Venezuela, the number 
of  asylum applications in-
creased sharply in Peru, 
which became the second 
largest recipient of asylum 
applications globally with 
192,500, nearly all sub-
mitted by Venezuelans. In 
2017, by contrast, Peru re-
ceived 37,800 asylum 
claims and 4,400 in 2016. 

Germany received 
161,900 new asylum ap-
plications, continuing a 
decrease that put them in 
third place, down consid-
erably from the peak of  
722,400 in 2016. As in 
previous years, Syrians 
made up the majority with 
44,200 asylum claims. Iraqis were the second most 
common nationality of  origin with 16,300 claims in 
2018 – a decline from the 21,900 in 2017. The num-
ber of  applications from Iranians increased in 2018 
to 10,900 to become the third most common nation-
ality. Of note is the decrease in new applications from 
Afghans: While there were 127,000 such applications 
in 2016, there were only 9,900 in 2018. 

The fourth largest recipient of  new asylum claims 
in 2018 was France with 114,500, a 23 per cent in-
crease on 2017. Unlike previous years, applicants 
from Afghanistan were the most common with 
10,300 new applications, compared with 6,600 in 
2017. Albanians were the next most common na-
tionality with 8,300 claims. 

Turkey, Brazil and Greece 
Turkey continued to receive individual asylum 

claims from nationalities other than Syrians, who re-
ceive protection under the Government’s Temporary 
Protection Regulation. Turkey thus became the fifth 
largest recipient of  new asylum claims with 83,800 
submitted in 2018 from Afghanistan, Iraq and the Is-
lamic Republic of  Iran. Afghan asylum-seekers con-
tinued to submit the most claims in 2018 with 53,000, 
down slightly from 2017. Similarly, asylum claims 
from Iraqis remained the second most common and 
declined from 44,500 in 2017 to 20,000 in 2018. 

There were also 6,400 claims from Iranians. 
Brazil received 80,000 applications in 2018 to be-

come the sixth largest recipient of  asylum claims, a 
considerable rise from 10,300 in 2016. Like Peru, 
Brazil also witnessed a steep increase in asylum ap-
plications from Venezuelans, who accounted for 
more than three quarters of  such claims in 2018 
(61,600). 

Spain, Canada and others 
During 2018, Spain received 55,700 new asylum 

claims, the eighth largest number globally and again 
a significant rise from 31,700 in 2017. There were sig-
nificant increases in applications from Venezuelans, 
the most common nationality of origin, and the num-
ber of  Colombian applicants also more than trebled 
to 8,800 in 2018. 

Canada was the ninth 
largest recipient of  new 
asylum claims with 55,400 
registered in 2018, a small 
increase on the claims reg-
istered in 2017 (47,000), 
the largest number coming 
from Nigerian nationals 
(9,600). Italy was the tenth 
largest recipient although 
the number of  claims 
more than halved to 
48,900 in 2018. Pakistanis 
submitted the most appli-
cations with 7,300, fol-
lowed by Nigerians with 
5,100 new applications, 
compared with 25,100 in 
2017. 

Other countries receiv-
ing large numbers of  new 
asylum claims were the 
United Kingdom (37,500), 
Mexico (29,600), Australia 
(28,800) and Costa Rica 
(28,000). 

Afghanistan was the 
next most common coun-
try of  origin for individual 
new asylum applications 
in 2018, with 107,500 
claims lodged in 80 coun-
tries. As has been the case 
since 2016, Turkey re-
ceived the most claims, fol-
lowed by Greece and 
France, where numbers of  
applicants from 
Afghanistan increased. 

Asylum claims from 
Syrians were the third 
most common, there were 
106,200 new claims in 
2018, a quarter of the peak 
number of  409,900 lodged 
in 2015. The number of  
new individual claims is in 
addition to new arrivals in 
countries where Syrians 
receive prima facie or 
group recognition or tem-
porary protection. This is 
the case in Jordan, 
Lebanon and Turkey. In 
addition to these countries, 
individual asylum claims 
from Syrians were lodged 

in 98 other countries, mostly in Europe. 
The fourth most common country of  origin for 

asylum applications was Iraq with 72,600 new claims 
in 2018, 20,000 of them in Turkey. This was followed 
by Germany, which received 16,300 in 2018, down 
from 21,900 in 2017 and dramatically fewer than the 
96,100 received in 2016. Iraqis also applied for asy-
lum 70 other countries. There were 42,000 new asy-
lum claims from Eritreans in 2018, a small decline 
from the 49,900 in 2017. Israel received the most 
claims with 6,300, followed by Germany with 5,600. 

Hondurans made up the eighth largest group to 
apply for asylum in 2018 with 41,500 new claims. 
More than half  of  these claims were submitted in the 
United States of  America (24,400). 

Nigerians were the ninth most common national-
ity for new asylum-seekers with 39,200 new claims in 
2018 about a quarter of which were registered in Ger-
many. 

Nationals of  Pakistan submitted 35,800 new asy-
lum claims in 2018. Italy received the largest number 
of  these claims with 7,300, followed by Greece 
(7,200). 

Other nationalities that submitted significant 
numbers of  new asylum claims in 2018 included the 
Islamic Republic of  Iran (35,800), Guatemala 
(34,800), Sudan (32,400) and Nicaragua (31,400). n 

Asylum-seekers 
increase globally 

“The number of asylum-seekers from Pakistan has 
increased by 280 per cent from 2017 to 2018 as the 
number has reached 35,800 in one year. Pakistanis made 
up the 10th largest group to apply for asylum in 2018”
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Afghan asylum-seekers con-
tinued to submit the most 

claims in 2018 with 53,000, 
down slightly from 2017
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P
akistan Telecommunication Company Lim-
ited (PTCL) and LMKT (www.lmkt.com), a 
leading Pakistan-based technology services 
company, is pleased to announce that Na-

tional Incubation Center Peshawar startups secured 
first and third positions in the Pakistan Startup Cup 
2018-19, which is the nation’s biggest and most note-
worthy startup competition. This is a major milestone 
for the LMKT- and PTCL-operated innovation plat-
form, funded by Ignite (formerly known and ICT 
R&D Fund), in such a short span of time. 

Pakistan Startup Cup organized by TiE Islamabad 
in partnership with US State Department and Griffin 
Worx, USA (which was formerly known as Startup 
Cup LLC). Since its inception in 2013, the Cup has at-
tracted the best startups from across the country.  

Shafqat Mahmood, Federal Minister for Education 
and Professional Training and His Excellency Paul W. 
Jones, Ambassador of  United States of  America to 
Pakistan were the guests of honor at the prize distri-
bution ceremony. They showed great interest in the 
pitches of both the startups and appreciated them for 
their innovation. Nano IT Solutions, which creates im-
mersive virtual reality experiences, took the top prize 
of Rs 1 million, while Arpus Technology, a startup that 
manufactures electro-surgical units secured the 3rd 
spot. 

This is the first time in the five-year history of the 
competition that KP-based startups have gained top 
positions. This is especially remarkable as this year the 
nation’s largest startup competition attracted over 2000 
applicants. Approximately, 180 startups from Khyber 
Pakhtunkhwa participated in a series of  workshops 

and pitches that were held in Islamabad, Lahore, 
Karachi, Peshawar, Quetta and Faisalabad. The start-
ups went through various stages to further qualify dur-
ing a rigorous 10-month period. The top 3 finalists 
from six cities presented their pitches to an esteemed 
panel of judges that comprised top entrepreneurs and 
business leaders from Pakistan. 

On the occasion, Moqeem ul Haque, Chief Com-
mercial Officer, PTCL, said, “We are proud of the win-
ners of Pakistan Startup Cup, Nano IT Solution and 
Arpus Technologies, who have shown excellence and 
potential to stand out as the leading startups amongst 
the pool of talent available. We also congratulate NIC 
Peshawar, with whom we have collaborated to provide 

a platform for empowering young entrepreneurs.” 
“Today is the proud moment for NIC Peshawar 

and LMKT along with all our partners including 
PTCL, who believed in providing an enabling platform 
to shape tomorrow’s business leaders”, said Murtaza 
Zaidi, Director, NIC Peshawar. He added, “This is the 
first time that two Peshawar-based startups secured top 

positions in a nation-wide competition, which is testi-
mony to the hard work and dedication of all the stake-
holders of NIC Peshawar.” 

PTCL and LMKT will continue to provide support 
to startups and realizes the importance of innovation, 
creativity and initiative for successful transformation 
of the economic landscape of Pakistan. n 
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PTCL and LMKT-operated NIC startup 
Peshawar gets positions in startup cup
“Nano IT Solutions, which creates immersive virtual reality experiences, took the top prize of Rs 1 mil-
lion, while Arpus Technology, a startup that manufactures electro-surgical units secured the 3rd spot”

T
he lecture halls overflowed in Lahore and 
Karachi, as enthusiastic Pakistanis flocked 
to a lecture on ‘Learning How to Learn’. 
This lecture, based on the world’s most sub-

scribed massive open online course or MOOC, held 
the audience spellbound as Dr. Barbara Oakley ex-
plored practical insights from neuroscience about how 
to learn more effectively. This lecture was a part of the 
recently signed MoU between Syed Ali Naseer, Jazz’s 
Chief Corporate & Enterprise Officer and Dr. Arshad 
Ahmad, Vice Chancellor of  Lahore University of  
Management Sciences (LUMS). Both these entities 
have prioritized innovation and digitization as core 
strategic goals to advance the overall development ob-
jectives of Pakistan’s vision 2025. Part of this collabo-
ration is a speaker series DisruptEd: Ideas that matter 
to showcase some of the best thinkers in digital learn-
ing. The inaugural talk for this series was given by 
Aamir Ibrahim, CEO Jazz, on ‘Leadership in the Age 
of Rapid Digitalization’.  

“Youth development has always been one of Jazz’s 
agenda, both internally through our various develop-
ment programmes, and externally through synergies 
with public and private institutions,” said Aamir 
Ibrahim, CEO – Jazz. “The advent of the 4th Indus-
trial Revolution requires workforce with new skills and 

competencies. This is where our partnership with 
LUMS will look to set the stage for developing young 
talent across Pakistan with current and future-ready 
skills. We are glad to have partnered with LUMS to 
roll out our digital learning initiative across Pak-
istan."  

In his remarks, Dr. Arshad Ahmad, said that dig-
ital learning is “the great equalizer” in education. 
He went on to say “LUMS has been at the forefront 
of  national initiatives that can lead to personal 
growth and progressive transformation. Our na-

tional outreach program, now in its 19th year is an 
excellent example of  supporting disadvantaged stu-
dents from all corners of  the country. The LUMS 
Learning Institute and LUMSx are new initiatives”. 

Describing this digital collaboration, Dr. Ahmad 
added, "Dr. Oakley gives Pakistan the gift of  learn-

ing from neuroscience and cognitive psychology in 
practical ways millions of  students have benefited 
from. Combined with the vision of  industry leaders 
like Aamir Ibrahim and Ali Naseer, this collabora-
tion promises an excellent way forward.” n 

Jazz and LUMS come together for 
Digital Excellence
“Both these entities have prioritized innovation and digitization as core strategic goals to 
advance the overall development objectives of Pakistan’s vision 2025”
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T
he special children of  Al-Shifa Turst are 
completely dependent on funds by others for 
their survival. These young souls who are 
differently abled require special education, 

therapy, food and rehabilitation to survive in this 
world.  

It is heartbreaking to see hungry children who do 
not get adequate care arrive at Al-Shifa as a last hope 
for their survival in a world that is a constant struggle 
for them. It is not that the parents don’t want to care for 
their child, it is that they are not able to. 

Pakistan International Airlines (PIA) and Civil 
Aviation have been supporting these beautiful children 
since 1967. In an effort to further improve the facilities 
and help given to these children, PIA hold a fundrais-
ing event on June 26, 2019 at the DHA Golf Club. The 
event aired live on the PIA Facebook page. 

The honorable Governor Sindh, Imran Ismail 
presided as the chief guest. Federal Minister for Avia-
tion, Ghulam Sarwar Khan, and other eminent per-
sonalities from civil society, corporate sector, Directors 
of PIA, Trustees of Al-Shifa Trust and senior executive 
from PIACL and Civil Aviation Authority (CAA) also 
attended the event. 

PIA also maintains an account for those who 
would like to donate to improve the lives of these chil-
dren. Anyone can donate any amount at any time at 
A/C Title: Al-Shifa Trust 

Bank A/c #:00480009646101; IBAN Number: 
PK36 HABB 0000 4800 0964 6101 

Bank / Branch: Habib Bank Limited, PIA Airport 
Branch, Near Ramada Plaza, Karachi Airport 

Al-Shifa Trust is a special school & rehabilitation 
centre providing special education, therapies and re-
habilitation services to more than 100 indoor children 
inflicted with neuromuscular disorders belonging to 
VERY humble backgrounds. An average of  50 out-
door clients per day are also provided therapeutic treat-
ment on subsidized rates and even pro bono in 
deserving cases.  

The aim of Al-Shifa Trust is to recover and reha-

bilitate our very special children to normal life. These 
children are otherwise suffering because of negligence 

and lack of facilities. We educate and equip them with 
necessary skills to embrace life lively and to be as in-
dependent as possible in managing themselves. 

Al-Shifa Trust is dedicated to ensuring that these 
children, adults, young and old with disabilities, re-
ceive opportunities to achieve their maximum po-
tential for independence within their families and 
their communities. In recognition of  the essential 
uniqueness of  each client, Al-Shifa Trust strives to 
provide services and treatment keeping in view the 
individual needs.  

Don’t ignore them! Help the children 
of Al-Shifa Trust, their survival 
depends on YOU! 
“Two socially responsible corporate citizens namely PIA and Civil Aviation incepted this chari-
table institution in 1967. Currently, it provides special and conductive education besides physi-
cal, speech and occupational therapies to cases of cerebral palsy, down syndrome and other 
neuromuscular as well as skeletal disorders”

E
ighteen, a project by Elite Estates Private 
Limited, signed a deal with DMZ Holdings, 
a UAE and Turkey-based financial invest-
ment conglomerate to purchase and market 

high-end luxury units. The deal was signed between 
Tarek Hamdy, CEO Eighteen and Tariq Masud, 
Chairman DMZ, at the Eighteen Head Office in Is-
lamabad. 

Eighteen is an exclusive, joint real estate venture of 
Ora Developers, Saif  Group and Kohistan Builder 
(KBD) of Companies located in the Eighteen District 
of the twin cities on main Kashmir Highway, 10 min-
utes away from new Islamabad Airport. A world-class 
lifestyle destination, Eighteen has redefined the stan-
dards of luxury living in Pakistan and has garnered a 
noticeable presence in the country in just over a year. 

DMZ Holdings, on the other hand, are an invest-
ment conglomerate, in the business of providing Proj-
ect Investments, Financial Engineering and Strategic 
Solutions across the Middle East, Africa and Europe.  

Speaking at the auspicious occasion, Mr Tarek 
Hamdy, CEO, Eighteen said, “It is a moment of im-
mense pride for us to sign this deal with an interna-
tionally-acclaimed investment conglomerate that is 

DMZ Holdings. Eighteen intends to transform the real 
estate landscape of  the twin cities and this goal will 
certainly be better achieved through this partnership”. 

With a focus on spacious and comfortable living, 

Eighteen promises a safe investment to the residents of 
Islamabad and Rawalpindi. Its focal location makes it 
an attractive residential option for individuals from all 
walks of life.  

Eighteen initiates a multi-million 
dollar deal with DMZ holdings
“The deal was signed between Tarek Hamdy, CEO Eighteen and Tariq Masud, Chairman DMZ, 
at the Eighteen Head Office in Islamabad”
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Karachi: Activemedia, a 
Pakistani experiential market-
ing and events agency, has won 
multiple Effie awards for its 
marketing prowess.  

Effie Pakistan is a non-
profit organization formed in 
partnership between Pakistan 
Advertisers Society and Effie 
Worldwide. It recognizes out-
standing marketing ideas. The 
award is presented to companies 
with significant achievement in 
marketing communications, 
with Activemedia taking multi-
ple awards this year. 

Ac tivemedia won Effie in 5 
categories including Coca Cola 
Food and Music Festival (pro-
ducers and organizers), Coke & 
Music, Coca Cola and Foot-
ball, Telenor’s North Plan and 
Telenor-i-Champ.  

Speaking on the occasion, 
Saad M. Khan, CEO Active-
media said: “We are pleased to 
announce yet another win and 

are very proud of  the work we 
have done to achieve this. At 
Activemedia, our aim is to pro-
vide the best experiential expe-
riences to our audience. It’s 
wonderful to be acknowledged 
of  the hard work and we hope 
that this win is a start to achiev-
ing further success. Our philos-

ophy as a company has always 
been finding creative ways for 
consumers to interact with our 
client brands and bring brands 
to life through the power of  the 
Big Idea! I would like to thank 
all out partners for their sup-
port. We also hope that the ac-
cess to global expertise will 

pave the way for bigger wins for 
Pakistan” 

In the recent past, Active-
media bagged Gold award at 
the Event Marketing Awards 
2019 in Best Public Event Cat-
egory across Asia after winning 
Experiential Marketing Agency 
of  the Year 2018 at Campaign 

Asia.  
This makes them the first 

ever agency to win this award 
in the country, putting Pakistan 
on the global map in this cate-
gory. 

Activemedia has also signed 
an International Affiliation 
Agreement with Fourmation 
Entertainment Netherlands. 
Fourmation is a European event 
company and has been manag-
ing global events for almost two 
decades. They have worked on 
some of the world’s largest proj-
ects such as Tomorrow Land, 
Mystery land, Ultra Music Fes-
tival, Sensation White and 
many more. 

In addition, a production 
company, Back Bone Interna-
tional has also joined hands 
with Activemedia for interna-
tional and local events. They are 
currently doing EDC Festival in 
Las Vegas and managing the E-
Grand Prix in Saudi Arabia.n 
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Activemedia wins multiple Effie awards for 
its marketing prowess

 

Lahore: TCL, the world’s 
No. 2 LED TV brand, has an-
nounced it is entering into the 
home appliance market with 
the launch of  their air condi-
tioners in the Pakistan. 

With global revenue 
reaching $17.85 billion and a 
brand equity estimated at 
$13.1 billion, TCL Electronics 
has seen achieved record set-
ting numbers in 2018. Locally, 
TCL has grown to become 
one of  the major players in 
Pakistan’s TV market with a 
significant market share in the 

industry.  
Globally, TCL is among 

the largest manufacturers of  
air conditioners with six pro-
duction bases and an annual 
total production capacity of  
13 million sets. Their entry 

into the home appliances sec-
tor is part of  TCL’s increasing 
investment in Pakistan. 

Speaking about the launch 
Sunny Yang, General Man-
ager TCL Pakistan stated: 
“Pakistan has been a very 
strong market for us, where 
we have achieved rapid 
growth in excess of  20% Year 
on Year for the past 3-4 years. 
And moving forward, Pak-
istan plays a crucial role in 
our global growth strategy. 
Air Conditioners is a very 
sizeable consumer market in 

Pakistan and TCL’s entry into 
the HA market with it’s air 
conditioner range is our next 
step in building on our previ-
ous success in the TV market 
here.”  

Majid Niazi, Marketing 
Manager TCL Pakistan 
added: “We are highly opti-
mistic about the launch of  our 
air conditioner series. Build-
ing on the success of  our 
brand in Pakistan, we are ini-
tially launching two models 
with 3 varying BTU capaci-
ties. And while we are branch-

ing out into new industries, 
we are continuing to stay true 
to our philosophy of  offering 
premium products to our cus-
tomers.  

TCL is one of  leading 
players in the global consumer 
electronics industry with a 
global presence in over 150 
countries. TCL has emerged 
as one of  the top 3 leading 
LED TV brands in Pakistan 
in 2018 with a particular focus 
in high end 4K UHD and big 
size TVs, in which it has a sig-
nificant market share. n      

TCL launches home appliances in Pakistan 

Shanghai: Telecommunica-
tions has accelerated develop-
ment of  key sectors, spurring 
economic growth and opening 
countless avenues to empower 
individuals and societies, said 
Irfan Wahab Khan, Head of  
Telenor Group’s Emerging 
Asia Cluster and CEO of  Te-
lenor Pakistan, at the Mobile 
World Congress (MWC) in 
Shanghai. His keynote at 
MWC, ‘Pioneers of  Intelligent 
Connectivity’, also shed light 
on how intelligent connectivity 
and Telenor Group’s disruptive 
innovation are transforming 
lives of  millions, enabling basic 
civic rights through mobile 
birth registration and equipping 
the unbanked with mobile fi-
nancial services, among others. 

MWC Shanghai 2019 
highlighted how ICT-powered 

solutions and services are cre-
ating strong socioeconomic 
impact. Irfan highlighted the 
advent of  the Asian Century 

and role of  Telenor Group in 
transforming health, financial 
services and agriculture in 
Asia. In particular, he listed 

innovative mobile-based solu-
tions like Bangladesh’s 
‘Tonic’, Myanmar’s ‘Wave-
Money’, and Thailand’s 

‘Smart Farmer’, which are 
providing a myriad of  digital 
health services, safe money 
transfers, and IoT farming so-
lutions respectively to mil-
lions of  people. 

“Mobile connectivity and 
the internet are the greatest 
equalisers of  our day. They 
impact nearly every aspect of  
life today, driving social in-
teractions and creating new 
business opportunities. 
Through the power of  con-
nectivity, Telenor Group has 
been connecting people to 
what matters most for the 
past 160 years. We will con-
tinue to do so through disrup-
tive innovation that 
empowers societies and im-
prove lives, in order to secure 
a better future for all,” said 
Irfan.n 

CEO Telenor Pakistan attends MWC Shanghai 2019
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Karachi: Careem Pakistan 
has achieved the award for 
“Best Ride Hailing Service 
Online” at Pak Digi Awards 
2019. The ceremony was held 
at Regent Plaza, Karachi re-
cently. 

This is the second time in 
a row that Careem has won 
this award, appreciating our 
commitment to provide the 
best digital services in the ride 
hailing sector and beyond. 

On the occasion, Asad 
Haider Khan, General Man-
ager (South) said: Careem is 
proud to have received an 
award recognizing our efforts 
in taking Pakistan a step 
closer in our journey of  im-

proving lives. We believe On-
line Marketplaces such as Ca-
reem are accelerating 

Pakistan’s leap into the digital 
future through the provision 

of  efficient online services, 
not just in transport but in 
other arenas as well. 

The Pak Digi Awards 
have quickly risen to become 

one of  the most coveted 
awards in the country, being 
the first of  its kind to cele-
brate achievements in the dig-
ital arena, with a rigorous 
screening process and a 
highly esteemed panel of  
judges. 

As the foremost internet 
platform serving the greater 
Middle East, Careem has not 
only cemented its place in the 
ride-hailing industry but is 
well on its way to expand its 
services in mass transporta-
tion, delivery and payments, 
paving the way for a healthy 
tech ecosystem to develop in 
Pakistan and the region as a 
whole.    n

Careem bags the “Best Ride Hailing Service in Pakistan”

Islamabad: Jazz World, 
within five months of its release 
on iOS and Android, has 
crossed one million active 
users. 

Jazz, the country’s leading 
digital communications com-
pany, launched Jazz World as a 
customer engagement platform. 
Subscribers can use Jazz World 
to check their prepaid mobile 
balance and postpaid bill, 
recharge credit, pay phone bills, 
and access usage history or sim-
ply subscribe to the best pack-
ages. Subscribers can also use it 
to submit and manage com-
plaints, buy SIMs and much 
more. These features helped 
Jazz World become the fastest 
growing Pakistani B2C plat-
form.  

Speaking about this 
achievement, Jazz Chief  Digi-
tal Officer, Aamer Ejaz, said, 
“Reaching one million sub-
scribers in five months is a tes-
tament to our quality products 
& services. In future, we plan to 
add even more features to make 
it a comprehensive all in one 
platform.”  

Jazz World uses the latest 
technology with real-time inte-
gration to Jazz’s systems on 
billing information, recharge, 
and data consumption. To pro-
mote transparency, the usage 
history feature allows you to ac-
cess call, SMS and data history 
with a single click. Keeping in 
line with the company’s ‘cus-
tomer obsessed’ attitude, Jazz 
World enhances the customer 
experience to ensure a one-click 
login for Jazz 3G/4G users. n 

Jazz World cele-
brates one million 

active usersIslamabad: Jazz, Pak-
istan’s largest digital commu-
nications company, and 
Coca-Cola Company, one of  
the most popular beverages in 
the country have partnered to 
offer consumers a chance to 
win free unlimited data. This 
partnership focuses on heavy 
data users who prefer to 
livestream sports, especially 
during the ongoing Cricket 
World Cup, and surf  the web 
on the go. This first of  its kind 
offer is not limited to the on-
going Cricket World Cup, but 
will be available afterwards as 
well.  

The Jazz branded Coca-
Cola bottles, available at 
stores across Pakistan, provide 
consumers of  the widely pop-
ular drink a chance to win un-
limited Jazz Super 4G data by 
dialing in the code available at 

the back of  each bottle’s label. 
Just dial *145*insert code# 

from the phone for a chance 
to win.   

Commenting on this part-
nership, Head of  Marketing at 
Jazz, Kazim Mujtaba stated, 
“This is the coming together 
of  two giant brands to em-
power millions of  people with 
free mobile data, especially 

during the ongoing Cricket 
World Cup. In a first of  its 

kind initiative, Jazz offers 
Coca-Cola’s customers a 
chance to use Pakistan’s 
fastest mobile internet.”  

“Coca-Cola is well known 
for its innovative and upbeat 
partnerships, and we are 
pleased to partner with Jazz 
for this campaign that focuses 

on users who love our brand 
and have acquired the lifestyle 
of  digital nomads. While 
Coca-Cola is the official spon-
sor for ICC Cricket World 
Cup, it also pledges to offer its 
consumers with the best on-
the-go experience this cricket 
season,” commented Abbas 
Arslan, Head of  Marketing at 
The Coca-Cola Company, 
Pakistan. 

Coca-Cola is one of  Pak-
istan most favorite beverage 
with millions of  customers, 
while Jazz is the country’s 
leading mobile operator serv-
ing about 60 million cus-
tomers. The coming together 
of  these two brands, after the 
success of  the recently con-
cluded Coke Festival powered 
by Jazz, showcases the mutu-
ally beneficial relationship 
these two enjoy.n 

Stay online with Jazz and Coca-Cola

Haleeb Foods celebrates World Milk Day 
with SOS Village Lahore

Lahore: Haleeb Foods cele-
brated World Milk Day with 
SOS Village Lahore. This cele-
bration aimed to recognize the 
significance of Milk nutrition in 
daily lives. Under this initiative 
Haleeb Foods distributed packs 
of its most nutritious and deli-
ciously flavored milk FLAVA 
among the children of SOS Vil-
lage, Lahore. 

Haleeb Foods also conducted 
an awareness session to highlight 
the health benefits of Milk, which 
promises valuable energy and vi-
tality for the children. Being a rich 
source of calcium, it is essential 
for the human body to strengthen 
the bones and teeth. With the pri-
mary focus on nutrition, health 
and the wellbeing of its con-
sumers, HFL emphasizes the im-
portance of milk-consumption to 
ensure proper nutrition and en-
hance regular physical activity to 

achieve optimum health. 
Expressing his thoughts on 

the World Milk Day Memosh 
Khawaja - CEO Haleeb Foods 
said: “World Milk Day, celebra-
tions across the globe, is aimed at 
spreading awareness about the 
importance of milk consumption 
and its nutritional benefits. Milk 
is high in nutrition and is the pri-
mary source of nutrition in chil-

dren. HFL intends to raise the 
awareness on the importance of 
milk as part of a balanced daily 
diet and in particular for the de-
velopment of children.” 

Farah Asim - Head of Cor-
porate Communications at 
Haleeb Foods further added, 
“We partnered with SOSVil-
lageto raise awareness on how 
important milk is for healthy nu-

trition in Children’s life. SOS Vil-
lage has contributed tremen-
dously towards the development 
of children without parental 
care by providing holistic sup-
port. Partnering with SOS Vil-
lage, Lahore for celebration of  
World Milk Day gives us the 
ideal platform to contribute in 
nurturing a healthier Pak-
istan.” n

Islamabad: Zong 4G, and 
Huawei have successfully con-
ducted the trial of  first FDD 
dual-band massive MIMO 
FOA for China Mobile. The in-
troduction of  the FDD dual-
band massive MIMO 
technology, the dual-band 
(1.8G&2.1G) will enhance the 
network’s in-depth coverage & 
capacity capabilities for Zong 
4G’s valuable customers.  With 
this new feature the network ca-
pacity will increase by 3-to-5 
folds, offering seamless connec-
tivity to Pakistan’s largest 4G 
subscriber base. 

“With the trial of  First 
FDD Dual-band Massive 
MIMO in Pakistan, we offer 
technological excellence to en-
hance our valued customer’s 
experience.  Through our cus-
tomer focused approach and 
unrivalled connectivity, we offer 
nothing less than best! “He con-
tinued  

Through its innovative  ap-
proach, Pakistan’s No.1 Data 
Network, continues to offer un-
paralleled services and solu-
tions on Pakistan’s widest 4G 
network, Zong 4G.n 

 Zong 4G and 
Huawei successfully 

tested first FDD 
dual-band massive 

MIMO (32T32R)
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Karachi: Shell Pakistan 
Limited has always kept its con-
sumers at the forefront. A new 
campaign ‘Namumkin se Agay 
– mauqaypemauqa heavy offer 
kachoka’ was launched by Shell 

Advance, empowering con-
sumers go the extra mile to 
achieve their ambitions and re-
alize their dreams.  

Nadia Haseeb, Marketing 
Manager Lubricants of  Shell 
Pakistan said: ‘We are dedi-
cated to continuously inno-
vate our products to sustain 
the trust our consumers have 
placed in us over the years.  

Shell Lubricants brings world-
class technological insights to 
its products, offering you the 
best formulations for your ve-
hicle.  We congratulate all the 
winners. We would also like 

to extend our appreciation to 
all the participants of  the 
lucky draw.’ The winners of  
two Harley Davidson bikes 
Syed Tauha Hussain & Zubair 
Mukhtar expressed their ex-
citement on winning the cov-
eted heavy bikes. They also 
extended their gratitude to 
Shell Pakistan for providing 
them this opportunity. n
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Shell Advance awards bikes to winners

Karachi: Easypaisa, the first 
and largest mobile financial 
service provider in the country 
has entered into an agreement 
with Haidri Beverages Pvt. Ltd. 
and Northern Bottling Co. Pvt. 
Ltd. for disbursement of retailer 
commissions through Easy-
paisa’s cashless distribution so-
lutions. Haidri Beverages and 
Northern Bottling are the 
largest franchisees of Pepsi Cola 
International, covering the en-
tire AJK region, KPK, Gilgit-
Baltistan, Federal Capital and 
Northern Punjab.  

The Easypaisa Retailer 
Commissions Disbursement 
Solution offers a convenient so-
lution which is not only time ef-
ficient but also minimizes risks 

associated with cash handling. 
The solution will assist retailers 

operating in remote locations 
and also those who may not 
possess a conventional bank ac-
count. Retailers will now have 
the convenience of withdrawing 
their commissions from over 

130,000 Easypaisa locations 
which will be instantly dis-

bursed to their accounts. Fur-
thermore, the solution allows 
them to withdraw commissions 
in any denomination and also 
transfer funds. 

Sharing his thoughts on the 

development, Aslam Hayat, 
Acting CEO, Telenor Microfi-
nance Bank said, “We are glad 
to extend Easypaisa’s Retailer 
Commissions Disbursement 
Solution to support Haidri Bev-
erages and Northern Bottlers. 
Easypaisa, with the help of  its 
extensive network of  agents 
across the country, will be in-
strumental in facilitating 
smooth and convenient com-
mission disbursement. The 
agreement comes in connection 
with Easypaisa’s commitment 
to facilitate everyday transac-
tions as part of  its long term 
goal of digitizing cash payments 
and we will continue to build 
such partnerships in order to 
support interoperability and en-

hance financial inclusion in 
Pakistan.” 

Speaking at the occasion, 
Mr. Qasim Jaffery – Group 
CFO, Haidri Beverages Pvt. Ltd 
and Northern Bottling Co. Pvt. 
Ltd, said, “It gives us immense 
pleasure to have partnered with 
Easypaisa for our commission 
disbursement, thus giving our 
retailers the ease and flexibility 
to access their commissions in a 
reliable and secure manner. Re-
tailers are at the core of  our 
business and as leading bottlers 
in Pakistan, we believe in con-
necting with our retailers by giv-
ing them greater accessibility to 
services by partnering with in-
novative financing solutions like 
Easypaisa.” n

Easypaisa joins hands with Haidri Beverages & Northern 
Bottling for retailer commissions disbursement solution 

Islamabad: Zong 4G 
kicked off  its first blood dona-
tion initiative in cooperation 
with Shaukat Khanum Me-
morial Hospital & Cancer Re-
search Center 
(SKMCH&RC).The blood 
drive took place in Zong 4G’s 
Headquarters encouraging 
staff  members to donate blood 
to save lives for people fighting 
cancer. 

A large number of  volun-
teers from Zong 4G, compris-
ing staff  and management 
employees enthusiastically 
participated to donate blood at 
temporarily set up blood do-
nation center. Furthermore, 
the experts from 
SKMCH&RC enlightened the 
volunteers about the impor-
tance of  donating blood. 

In line with their belief  in 
corporate social responsibility, 
Zong 4G’semployees have 
been actively participating in 
these blood donation cam-

paigns, a testament of  their 
commitment towards saving 
the lives of  those suffering 

from cancer or any other ail-
ment. 

“At Zong 4G, each and 
every employee is working 
dedicatedly to add value for 
the people around us. 
Through this blood donation 
drive we are acting on our 
value to help those in need. 
We believe, together we will 
make a positive impact in so-
ciety,” said the company 

spokesperson. 
Committed to create 

meaningful impact in the 

country through its wide-rang-
ing initiatives, straddling 
across a broad range of  social 
issues for creating a more in-
clusive Pakistan. Previously, 
the ‘New Hope” volunteers of  
Zong 4G  spread joy in 
Shaukat Khanum Memorial 
Hospital & Cancer Research 
Center , Lahore, by spending 
time with children suffering 
from cancer.  n

Zong 4G organizes a blood donation drive

Lahore: CarFirst and Mas-
ter Motors bring the “Changan 
Exchange Program” to Pak-
istan. Customers will be able to 
bring their used cars of any 
brand and any age and ex-
change with brand new 
Changan vehicles at Changan 
3S dealerships. The program ini-
tiative will commence from 
ChanganYazdani Motors lo-
cated at EBM Causeway, Ko-
rangi in Karachi later it will be 
offered at all 13 Changan 3S 
dealerships nationwide. 

The Changan Exchange 
Program allows customers to 
own a brand new Changan with 
three hassle-free steps. Cus-
tomers just need to visit a 
Changan dealership, have their 
used car inspected and priced, 
and instantaneously sell their 

used car to CarFirst and buy 
their brand new Changan from 

the Changan 3S dealership. 
With this program, as opposed 
to finding a buyer for your used 
car, you can conveniently and 

transparently sell your used car 
to CarFirst. Customers who opt 

for this program will receive pri-
ority facilities including  an ex-
pedited delivery for their new 
Changan. 

Commenting on this, Raja 
Murad Khan, CarFirst’s CEO 
said, “ OurChangan Exchange 
Program provides our cus-
tomers with a quick and con-
venient way of upgrading their 
car by trading in their old one 
for a new Changan. This pro-
gram is one of many ways of 
selling a car through CarFirst, 
for many of our customers, our 
Changan Exchange Program is 
seen as a quick hassle-free op-
tion since they can have their 
used car inspected, priced, and 
sold under one roof and also 
drive away with a new Changan 
by paying only the difference. 
We are looking to  further ex-
pand this program to other cities 
on a similar scale.” 

Commenting on this, Da-
nial Malik, CEO Master Motors 

Ltd said, ”Our aim is to facili-
tate automotive users with a 
complete solution under one 
roof, Changan is proud to be the 
first OEM in Pakistan to partner 
with experts for a car exchange 
program to address the concern 
of resale value. Through the 
Changan Exchange Program 
powered by CarFirst, our cus-
tomers can seamlessly trade in 
their used car for brand new 
Changan. At Changan we are 
continuously driving Pakistan's 
automotive industry forward 
through innovation, and playing 
our role as the leading automo-
tive manufacturer by producing 
technologically advanced, high 
quality vehicles at an affordable 
price point for the young and 
growing middle class of Pak-
istan”.  n

Master Motor & Carfirst jointly offer Changan Exchange Program






























































	1
	3
	4-6
	7
	9
	15
	19
	23
	27
	31
	35
	39
	43
	45
	47
	61
	81
	83
	84



