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Editor’s 
Note

July,   2019

The present government seems determined to recover 
looted public exchequer from corrupt politicians who are too 
stubborn to admit their offense and not ready to refund looted 
money at all. Not issuing production order to corrupt 
politicians is another step to compel them to refund looted 
money. Let’s see how it works. It would be much better if any of 
the corrupt politicians, whose offense has been proved and is 
not ready to refund looted money, are punished so that the rest 
will learn and refund looted money voluntarily. 

I was watching the interview of Prime Minister Imran Khan 
on a private news channel. When asked if he will agree to give 
NRO to former Prime Minister Nawaz Sharif and former 
President Asif Ali Zardari, Prime Minister Imran Khan said in 
very clear terms that if Nawaz Sharif agrees to return the 
looted wealth of the country, he is free to go anywhere in the 
world and get himself treated in the hospital of his choice. 
Prime Minister Imran Khan made the same offer to former 
President Asif Ali Zardari. 

Prime Minister Imran Khan also said that he had asked his 
law minister to bring amendments in the law where all thieves 
are treated equally. Why those who have looted country’s 
wealth are given A and B class while in prison? He said Nawaz 
Sharif and Asif Ali Zardari are not political prisoners. They 
have looted the country’s wealth and should be sent to normal 
prison cells. 

I am confused that Prime Minister, on the one hand, keeps 
saying that he will not give NRO to anyone and at the same time 
he is offering the leaders of two political parties to deposit the 
looted wealth of the country in treasury and go anywhere in 
the world they like. Since Prime Minister strongly believe that 
there should be one law for everyone in the country. There 
cannot be two separate laws for the poor and the rich. 

Anyone who has looted country’s wealth should be made to 
pay in full, and the law should take its course. Looters of the 
country’s wealth should be sent behind bars for the rest of 
their lives. There are countries that have zero tolerance for 
corruption, and anyone found involved in corruption gets the 
death penalty. If the fear of law is not injected in the people, 
nobody will feel scared of the law, and our country will never 
progress. 

Return the 
'looted money' 
and go anywhere
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P
akistan Telecom-
munication Au-
thority (PTA) has 
invited applica-

tions for tests of 5G wire-
less networks. Any firm 
registered with the Securi-
ties and Exchange Com-
mission of  Pakistan 
(SECP) and Pakistan En-
gineering Council (PEC), 
cellular licensees, research 
and development (R&D) 
organisations, academic 
institutions, equipment 
manufacturers, etc., are el-
igible to apply for the test 
and development authori-
sation. Willing organisa-
tions can apply for 
authorisation from PTA, 
which will analyse the ap-
plication for any clarifica-
tion or additional 
information and will for-
ward it to the Frequency 
Allocation Board (FAB) 
that will assign the spec-
trum to the applicant. PTA 
has already unveiled a 
framework for testing and 
development of  future 
technologies, particularly 
5G wireless networks. 

The framework en-
ables the use of radio spec-
trum on a trial basis for 
non-commercial purposes 
to carry out trials for inno-
vative use of  radio fre-
quency spectrum, 
apparatus/equipment and 
academic purposes includ-
ing, but not limited to, sci-
entific research, radio 
concepts and new systems 
demonstrations. Rapid 
growth in mobile data traf-
fic and consumer demand 
for enhanced mobile 
broadband experience 
have led to an increasing 
emphasis on the upcoming 
fifth generation of mobile 
technology. 

The document con-
tains the terms and condi-
tions which shall be 
complied by any organization which intends to con-
duct trials, demonstrate systems or services in Pakistan 
based on IMT 2020 to demonstrate readiness for new 
technologies in Standalone (SA) or Non-Standalone 
(NSA) environment including identified use cases of 
eMBB (Enhanced Mobile Broadband), uRLLC (Ul-
trareliable and Low-latency Communications) and 
MMTC (MassiveMachine Type Communications) 
through Slicing, Orchestration and Management tech-
niques, application and use case development etc. for 
better spectral efficiency and improved overall user ex-
perience. The applicant shall apply for authorization 
to PTA, in accordance with the checklist of the frame-
work. PTA will analyze the application and may re-
quire additional information from the applicant in a 
timely manner. Once the application is complete in all 
aspects, PTA may forward the same to Frequency Al-
location Board, under the Telecom Act Section 5(2) (c) 
read with Section 43(5). 

FAB shall assign the spectrum to be used for sub-
ject trials as per the Act which shall become effective 
from the date of authorization issued by PTA. Mere 
assignment of a spectrum by FAB would not give the 
right to the applicant to use the same until authoriza-
tion is obtained from PTA. Upon assignment of spec-
trum by FAB, PTA will issue authorization to the 

applicant. The grant of authorization will be subject to 
fulfillment of all the codal formalities. 

The Test & Development Authorization allows an 
applicant to temporarily use the spectrum on a non-ex-
clusive, non-commercial basis for the purposes men-
tioned in the framework. Applicants can propose a 
spectrum for trial purpose which could include the req-
uisite spectrum blocks in 2.6 GHz, 3.6 GHz and other 
relevant bands amenable to millimeter wave (mmW) 
propagation. 

There is no regulatory fee associated with subject 
non-commercial trial permission or the spectrum usage 
for this purpose. If  the trial network is connected to 
any licensed network, the Test & Development au-
thorization holder could be liable for any charges from 
operators incurred during the trial, however, users will 
not be charged for any services offered during the trial. 

The trial shall last for 
the period of  three to six 
months or as stated in the 
authorization issued by 
PTA. Any request for re-is-
suance or extension in the 
period of trials must be sub-
mitted to PTA for prior 
written approval. PTA may 
determine a reasonable pe-
riod for the extension in the 
trial period, taking into con-
sideration the proposed 
trial set-up and the request 
will be processed as per the 
regulatory and standard 
provisions. The rapid 
growth in mobile data traf-
fic and consumer demand 
for enhanced mobile 
broadband experience have 
led to an increasing em-
phasis on the upcoming 
fifth generation of  mobile 
technology (“5G”). Earlier, 
fifth generation (5G) mo-
bile broadband possesses 
massive potential to boost 
digital development in Pak-
istan as the country has al-
ready derived some benefits 
from digitisation, accord-
ing to a World Bank report 
titled ‘Pakistan @100: 
Shaping the Future’. Al-
though the Pakistan 
Telecommunication Au-
thority (PTA) had unveiled 
a road map for public test-
ing of  5G services in the 
country this year, delays in 
its deployment would post-
pone a revolutionary leap 
in capacity from 4G to 5G, 
the report said. The World 
Bank in its report revealed 
that delay in the issuance 
of  3G and 4G licences, 
which were eventually 
completed in 2014, pre-
vented telecom companies 
from building and upgrad-
ing their networks for the 
provision of data services. 
Moving forward, “5G net-
works will establish a ro-
bust foundation for a digital 
economy in the country,” it 

said. “Although Pakistan has already derived some of 
the benefits from digitisation, the scope for further 
growth still remains.” Quoting figures, the World Bank 
pointed out that demand for internet access had risen 
rapidly, from 6 million internet subscribers in 2013 to 
an estimated 48 million in 2017. Moreover, Pakistan 
is the third-largest country providing workers to global 
online freelancing platforms and from this, it generated 
approximately $1 billion in export revenues in 2016. 
“However, broadband and mobile penetration (basic 
and data/internet-enabled mobile phones) in Pakistan 
remains relatively low,” the report said. 

Digital development should come with safeguards 
including national cyber security and personal data pri-
vacy, it suggested. At the same time, providing an en-
abling environment for a competitive and open market 
for telecom and digital players and digital skills for po-
tential employees was critical to ensuring meaningful 
uptake of  digital solutions,” it continued. The last 
3G/4G spectrum auctions for telecom services hap-
pened in 2014. Even speaking of  international per-
spective, the stage is still draped for 5G, according to 
the report. 

PTA mentioned that rapidly increasing demand for 
high bandwidth telecom services had resulted in ac-
celerated progress towards 5G testing in Pakistan. n 
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PTA invites firms to 
test 5G wireless 
networks

“Willing organisations can apply for authorisation from 
PTA, which will analyse the application for any clarifi-
cation or additional information and will forward it to 
the Frequency Allocation Board (FAB) that will assign 
the spectrum to the applicant”
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H
eads of 55 Chinese companies gave assur-
ance to Prime Minister Imran Khan to in-
vest five billion Dollars (US $5 billion) in 
Pakistan in next three to five years. The in-

vestment and transfer of industrial set-up by Chinese 
companies will generate over 50,000 jobs in Pakistan 
the first year, the PM Office said, as a delegation com-
prising heads and representatives of 55 Chinese com-
panies met the prime minister. 

The Chinese corporate leaders with their busi-
nesses in multiple areas including small and medium 
enterprise showed keen interest to invest in Pakistan. 
The meeting was the follow-up of  Prime Minister 
Khan s visit to China in April where the leadership of 
two countries agreed to strengthen bilateral relation-
ship in key areas, particularly trade and investment. 

Prime Minister Imran Khan welcomed the interest 
of Chinese companies, saying Pakistan s diverse areas 
had immense potential for foreign investment. Inspired 
by the strategy of Chinese leadership on peace, gover-
nance and poverty alleviation, he said the government 
was willing to learn from these experiences to achieve 
the goals of national prosperity. 

Imran Khan said China always sided with Pakistan 
in tough times, adding that people of both countries 
were tied with a strong bond of friendship. 

On China Pakistan Economic Corridor (CPEC), 
he said the project would prove a game changer in ex-
ploring the true potential of bilateral trade relations. 
The prime minister said implementation of CPEC-re-
lated initiatives was a priority for the government and 
mentioned setting up a special department at the Plan-
ning Ministry to oversee smooth running of projects. 
He said the government was focusing on the concept 
of ease of doing business to promote foreign invest-
ment. Chinese Ambassador Yao Jing said China 
would extend full cooperation to Pakistan in promot-
ing business activities and establishing strong trade 
links for the country s economic stability. 

On the other hand, Prime Minister Imran Khan as-
sured the business community that the PTI govern-
ment was committed to the ease of doing business in 
the country and urged them to help achieve its eco-
nomic targets by becoming a part of the tax net. The 
prime minister held a series of meetings with different 
delegations of Karachi-based business community at 
the Sindh Governor House. 

The prime minister assured the representatives of 
the local business community that his visit to Karachi 
was to personally listen to their problems and allay 
their concerns. The business delegations unanimously 
raised the issue of smuggling (inland and otherwise) 
as a major challenge severely affecting the competi-
tiveness of Pakistan made and manufactured goods in 
the national and international markets. Later, while 
talking to various delegations representation agricul-
ture, fisheries and pharmaceutical sectors, the prime 
minister reiterated his government’s commitment to 
boost the agriculture and fisheries sectors. 

‘TAXES WILL SAVE US’: 
Speaking to media, the prime minister stressed the 

need for expansion in the tax base of the country to re-
vive the economy, urging the businessmen to enter the 
tax net to play their role in saving the country for bank-
ruptcy. “The country can not move ahead if the people 
and traders were reluctant to pay taxes,” he said, 
adding, “Only one per cent out of the total 220 million 
Pakistani were paying taxes.” 

He claimed fewer people in the country were over-
burdened with the taxes as the industry was paying 70 
per cent taxes alone. “If the people did not realize their 

responsibility to pay taxes, the country could run into 
hyperinflation,” he warned. “There is dire need to 
change the mindset for paying taxes,” he emphasized. 
He said the business community was told to become a 
partner with the government in its efforts for the sta-
bility of  the economy. When there were investment 
and business activities, there would be ample employ-
ment opportunities and industrialization, thus enabling 
the country to shake its debt off, he opined. 

REFORMS IN FBR: 
The prime minister said he had himself taken the 

responsibility to introduce tax reforms in the country as 
well as reforms in the Federal Board of  Revenue 
(FBR). The government set the target of collecting tax 
amounting to Rs5.5trillion in the next fiscal year, he 
added. PM Imran regretted that half of the country’s 
tax collection in a year was spent on the payment of in-
terest on Rs30,000 billion debt. 

“The mountain of loans could not be surmounted 
if  the people changed their mindset and averted from 
further miring into the debt trap,” he said. The gov-
ernment was keen to facilitate the business community 
with all the possible incentives to enable a thriving in-
dustry, he added. Imran Khan suggested that with the 
collective efforts of the government and the business 
community, the gap between imports and exports 
could be bridged. The prime minister said the coun-
try’s exports had witnessed a quantum term of 30 per 
cent by reducing the import. The government was try-
ing to lure investments. Different memorandums of 

understanding had been signed with a number of 
countries and Pakistan had also entered into the sec-
ond phase of Free Trade Agreement with China, he 
shared. He also mentioned the austerity measures the 
federal government had introduced by slashing its ex-
penditures and cited the announcement made by the 
federal cabinet and army in that regard. 

‘CORRUPTION SOURCE OF ALL WOES’: 
Speaking about the former governments, the PM 

said that all the corrupt elements who had burdened 
the country with whopping debt of Rs30,000bn will 
be brought to justice. In a veiled reference to the lead-
ership of Pakistan Muslim League-Nawaz (PML-N) 
and Pakistan People’s Party (PPP), he said they were 
out to create panic by blaming the government for the 
price hike. “Unless they are held accountable, the 
country could not be put on the track. They just want 
to hear the word ‘NRO’ [national reconciliation ordi-
nance] from me, which I will not utter,” he added. 

The prime minister said the country was passing 
through hard times, because of the two previous NROs 
and the subsequent debt of Rs30,000bn. 

“In the past, about 10 to 12 billion dollars had been 
laundered from the country. When these corrupt ele-
ments are not brought to book, there will be no end to 
corruption and no future for the country,” he added. 

“Why we should not talk of  the past corruption 
and plunder of  the previous rulers,” he said, adding 
keeping silence on their misdeeds would amount to 
treason with the country. n

55 Chinese firms 
pledge to invest $5 
billion in Pakistan
“Chinese Ambassador Yao Jing said China would extend 
full cooperation to Pakistan in promoting business 
activities and establishing strong trade links for the country 
s economic stability”

Inspired by the strategy of 
Chinese leadership on peace, 

governance and poverty allevi-
ation, he said the government 
was willing to learn from these 

experiences to achieve the 
goals of national prosperity
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P
TI government has made a U-turn in just 
five days on allowing Indian planes use its 
airspace. This is a welcome move, which 
was reciprocated by India in the same 

measure. But more than being a "goodwill gesture" 
from the Imran Khan, the about-turn by Pakistan on 
airspace is because of  harsh economic realities. 

On July 11, Aviation Secretary of  Pakistan 
Shahrukh Nusrat told a parliamentary committee 
that it would not open its airspace for Indian use 
until India withdraws its fighter jets from forward 
positions. Nusrat is also the Director General of  the 
Civil Aviation Authority (CAA) of  Pakistan. 

India did not agree to Pakistan's demand. Yet, 
Pakistan unilaterally issued a midnight notice to air-
men (NOTAM) stating that "with immediate effect 
Pakistan airspace is open for all types of  civil traffic 
on published ATS (air traffic service) routes." 

Much has been written about the Indian civil avi-
ation sector losing money due to the closure of  the 
Pakistani airspace. The same day when Pakistan's 
aviation secretary put a precondition for withdraw-
ing the ban on Indian use of  the airspace, Civil Avi-
ation Minister Hardeep Puri told Parliament that 
India spent an extra Rs 430 crore due to route di-
version. 

Indian flights were forced to take a longer route 
to avoid Pakistan airspace. Puri had told the Rajya 
Sabha that total loss caused by the closure of  Pak-
istani airspace was about Rs 550 crore (Rs 491 crore 
to Air India, Rs 30.73 crore to SpiceJet, Rs 25.1 
crore to IndiGo and Rs 2.1 crore to GoAir). 

But loss of  revenue was far greater for a fragile 
economy like Pakistan. Operations of  around 400 
flights a day were affected due to closure of  airspace 
by Pakistan. Federal Minister for Aviation Ghulam 
Sarwar Khan has said that Pakistan Civil Aviation 
Authority has suffered a loss of  Rs 8.5 billion, owing 
to airspace restrictions since February 2019 in the 
wake of  aftermaths of  Indian transgress. 

But this closure hit Indian Aviation drastically 
hard as compare to Pakistan; he apprised the loss 
margin of  India is almost double. “But at this junc-
ture of  time, détente and harmony is required from 
both sides”, he remarked. 

Pakistan earns good money from route naviga-
tion and airport charges levied on flights using its 
airspace or landing for maintenance or refueling. 
These charges vary according to the size and class of 
aircraft. 

For a regular Boeing 737 passenger aircraft, Pak-
istan charges around $600-$700 a day for allowing 
use of  its airspace for terminal navigation and land-
ing. For about 400 flights using its airspace, Pakistan 
could be earning around $3,00,000 a day. 

Besides, Pakistan's aviation sector has a high de-
mand for destinations in South and Southeast Asia. 
Some reports suggest that Pakistan International 
Airlines suffered more than $450,000 a day due to 

closure of  Indian airspace for its use as flights to 
places like Kuala Lumpur and Bangkok were sus-
pended. An available longer route made PIA flights 
unviable. The combined loss of  the PIA and CAA 
was estimated to be $100 million. 

International pressure was also in the play espe-
cially in the backdrop of  rising tension between the 
US and Iran. The Federal Aviation Administration 
(FAA) of  the US had advised aircraft to stay away 

from operating "in the overwater area of  the Tehran 
Flight Information Region until further notice, due 
to heightened military activities and increased po-

litical tensions." 
Flights from India have taken this route for des-

tinations in Central Asia and Europe after closure 
of  Pakistani airspace. Indian Prime Minister Naren-
dra Modi had used this route when he went to at-
tend Shanghai Cooperation Organisation Summit 
in Kyrgyzstan. Though Pakistan had offered to open 
its airspace for PM Modi's travel, he did not fly over 
the country. 

Speculation is that the US might have played a 
role in opening of  Pakistani airspace for India. It 
had not reimposed the restrictions after July 12, 
when the ban revised on June 30 ended. 

Pakistan and India closed their airspaces to each 
other in February in the aftermath of  Pulwama and 
Balakot incidents. Indian Air Force pilot Abhinan-
dan Varthaman, who landed in Kashmir after MiG 
fighter was shot down. Imran Khan released Abhi-
nandan Varthaman for goodwill gesture and to 
deescalate tension. 

Both airspaces were closed in a tit-for-tat move. 
It hurt civil aviation businesses not only of  India and 
Pakistan but of  many other countries and commer-
cial aviation companies. Airspaces have opened after 
140 days. n 
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Airspace closure 
causing global  
disruptions  and 
financial losses

“Both airspaces were closed in a tit-for-tat move. It hurt civil 
aviation businesses not only of India and Pakistan but of 
many other countries and commercial aviation companies”
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T
ethyan Copper Company (TCC) has said 
that it was willing to discuss the potential for 
a negotiated settlement with Pakistan over 
an almost $6 billion damages case after win-

ning a legal battle against Pakistan at an international 
arbitration tribunal. 

It is right time and better option is to go for a set-
tlement with TCC. At present, the country is facing a 
financial damage and has got support packages from 
friendly countries. It has also opted for a $6-billion 
bailout from IMF. In this situation, Pakistan cannot af-
ford to pay almost $6 billion damages.  

The World Bank’s International Centre for Settle-
ment of  Investment Disputes (ICSID) has awarded 
about $5.9 billion in damages to TCC in arbitration 
claims it filed against Pakistan following the denial of 
a mining lease for the Reko Diq project in Pakistan in 
2011. “We remain willing to discuss the potential for a 
negotiated settlement with Pakistan and will continue 
to protect our commercial interests and legal rights 
until the conclusion of  this dispute,” said William 
Hayes, TCC’s chairman. 

It was September 2009 when Pakistan government 
and Tethyan Copper Company (TCC), a Canadian 
and Chilean joint venture, got locked in a row over the 
multibillion-dollar Reko Diq copper and gold mining 
project. The Reko Diq project would have a turnover 
of over $60 billion over a period of 56 years. 

Pakistan has a 15km belt of gold and copper de-
posits and with the help of these it can turn around the 
economy. The government should abandon the policy 
of  litigation and frame a policy that can attract top 
companies of the world for capital injection into cop-
per and gold mining projects. 

The Attorney General for Pakistan (AGP) Office 
has issued PM Khan’s statement, making it the first of-
ficial response to the $5.976 billion penalty imposed 
on Pakistan by the ICSID. 

“The government takes note of  the press release 
made by Antofagasta Plc, one of the parent compa-
nies of TCC, and of the statement by William Hayes, 
the Chairman of the Board of Directors of TCC, in 
which he expressed a willingness to work towards a 
negotiated settlement. The government welcomes this 
approach to work towards a mutually beneficial solu-
tion that works for both sides,” the AGP Office state-
ment read. 

Reiterating Islamabad’s commitment to its inter-
national obligations, the statement said: “Pakistan wel-
comes all foreign investors and assures them that their 
lawful rights, interests and assets shall always be pro-
tected. “The mineral resources in Reko Diq are the col-
lective resource of  the people of  Balochistan and 
Pakistan. Pakistan is keen for development of this re-
source to ensure that the development needs of some 
of the poorest people on the planet are addressed. 

“International tribunals are also urged to consider 
the implications of their decisions and the impact on 
development and poverty alleviation,” it added. 

The TCC which Canadian gold firm Barrick and 
Chile’s Antofagasta Minerals control 37.5 percent each 
— is the largest foreign direct investment mining proj-
ect in the country. The provincial government is also a 
sleeping partner in the Reko Diq project with a 25 per-
cent stake. 

Barrick and Antofagasta say the proposed plant in 
Chagai district could produce 600,000 tonnes of cop-
per and 250,000 ounces of gold a year. 

More than a decade ago, the group found vast gold 
and copper deposits at Reko Diq in Balochistan and 
had planned a hugely lucrative open-pit mine. But the 
project came to a standstill in 2011 after the local gov-
ernment refused to renew the consortium’s lease, and 
in 2013 Pakistan’s top court declared it. 

Prime Minister Imran Khan has directed to form a 
judicial commission on a penalty of six billion dollars 
in the Reko Diq case. 

The commission will investigate into how situation 
resulted in the penalty and why Pakistan was fined of 
the huge amount of money while the commission will 
also determine who incurred a loss to the national ex-
chequer. 

Attorney general office has issued a press release 
in this regard according to which the international 

court announced the verdict containing several hun-
dred pages while attorney general office and the gov-
ernment of  Balochistan analyzing the legal and 
financial effects of the international court and the gov-
ernment of Pakistan considering all aspects of the mat-
ter and decide the future course with consultation. 

The press release read that the government of Pak-
istan has right to use all legal options according to the 
international laws while the government welcomed the 
TTC company offer to resolve the issue through nego-
tiation and also welcome all the international investors 

in the country. 
According to the press release has an interest in the 

development of Reko Diq resources and sees the in-
ternational agreements with seriousness being as a re-
sponsible state while legal rights, protection of interests 
will be ensured. The International Center for Settle-
ment of  Investment Disputes (ICSID) imposed a 
penalty of 5.8bn on Pakistan in the Reko Diq case. 

In a 700-page ruling, ICSID awarded $4.08 billion 
penalty and $1.87bn in interest to Pakistan. The 
amount will be paid to Tethyan Copper Company 
(TCC). Tethyan Copper Company (TCC) had been 
granted license for god and copper mining at RekoDiq, 
area of Balochistan but the former chief justice Iftikhar 
Muhammad Chaudhry had cancelled the agreement 
with the company. 

The company had filed a lawsuit against Pakistan 
at ICSID, claiming S11.43bn in damages in 2012. 
Sources privy to the matter said that Pakistan will soon 
challenge the verdict. 

In 2013, a three-member bench of  the Supreme 
Court, headed by then Chief Justice Iftikhar Muham-
mad Chaudhry had declared Reko Diq lease agree-
ment null and void. The bench had given its verdict in 
favor of Balochistan government. 

The short verdict had stated that the agreement 
under which Tethyan Copper Company (TCCP) had 
been given contract, had been cancelled.  
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Reko Diq fiasco: 
Govt must go for 
settlement with TCC

“It is right time and better option is to go for a settlement with 
TCC. At present, the country is facing a financial damage and 
has got support packages from friendly countries. It has also 
opted for a $6-billion bailout from IMF. In this situation, 
Pakistan cannot afford to pay almost $6 billion damages.”
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It was September 2009 
when Pakistan government 
and Tethyan Copper Com-

pany (TCC), a Canadian 
and Chilean joint venture, 

got locked in a row over 
the multibillion-dollar 

Reko Diq copper and gold 
mining project



B
irds pose a major threat to the aircrafts while 
flying in the vicinity of airports. The bird 
strike can cause accident risking passengers’ 
life or else causing serious damage to the air-

craft. The international law prohibits activities such as 
having a poultry farm or a refuse dump, etc., which can 
attract birds in an area lying within a radius of seven 
nautical miles from the landing or take-off ends of the 
runway and within five nautical miles from either end. 
The law states that the human population should be at 
least 13 km away from the airport. Almost every air-
port in Pakistan has been declared red for bird hazards 
because of the construction of residential societies, 
marriage halls and shopping malls by powerful groups 
whose real estate interests seem to override the flight 
safety hazards that are posed by these irregularities. 
Civil Aviation Authority (CAA) and provincial gov-
ernments should take appropriate steps to prevent bird 
strikes incidents.Aviation experts said such frequent 
cases of bird strikes are the result of increased popula-
tion around the airports and growing environment pol-
lution. The incidents of bird strikes have been 
consistently increasing at airports across the country. 

In last seven months, more than 34 planes of Pak-
istan International Airline (PIA) were affected by bird 
strikes which caused millions of rupees loss to the na-
tional flag carrier. Most incidents of bird strikes were 
reported at Karachi and Lahore airports, wherein 15 
and 11 PIA planes were affected, respectively. 

Moreover, two cases were reported from Sukkur, 
Peshawar and Quetta airports each while one was re-

ported from Islamabad airport. 
Some precautions are taken to avoid bird strikes 
Why birds like airports 
Large flocks of birds are hazardous to aircraft, and 

unfortunately, birds enjoy the habitat around many 
busy airports. Because airports are placed on the fringe 
of large urban centers, they frequently have large tracts 
of unused, undeveloped land surrounding them as 
noise and safety buffers. That undeveloped land is at-
tractive to birds, particularly as suitable habitat shrinks 
due to urban expansion. Many airports are also near 
substantial wetlands or drainage ponds since water is a 
superb noise dampener, making these areas even more 
attractive to migratory waterfowl, gulls, and other large 
birds. Unfortunately, the same birds that are most at-

tracted to these habitats can present the most danger-
ous threats to aircraft. 

How airports minimize bird strikes 
Both large birds and flocks of smaller birds can be 

dangerous to planes, either by impacting the wind-
screen or being sucked into the engines. This not only 
causes significant damage to the plane but can also cre-
ate hazardous and unsafe flying conditions if  critical 
damage occurs. Because of this, many airports have 
wildlife control initiatives in place to minimize any in-
teraction between birds and aircraft. There are three 
general ways to minimize airplane bird strikes: modi-
fying the birds’ habitat, controlling the birds’ behavior, 
and modifying the aircrafts’ behavior. Airports that are 
most successful at minimizing bird strikes have em-
ployed all three methods through various techniques. 

Modifying habitat 
Modifying the habitat surrounding an airport so it will 
not appeal to birds is an easy way to encourage wild 
birds to seek alternative roosting and feeding grounds. 
Effective measures include: 
Removing seed-bearing plants to eliminate food sources 
Using insecticides or pesticides to eliminate food 
sources for insect-eating birds 
Covering nearby ponds with netting to prevent birds 
from landing 
Removing brush and trees that serve as attractive nest-
ing sites 
Keeping grass mowed short so it is not as suitable for 
bird shelter 

Modifying bird behavior 
Several methods can be used to modify birds’ be-

havior, so they will not stay near an airport. These tech-
niques do not harm the birds but encourage them to 
avoid the region. 

Using sonic cannons, recorded predator calls, and 
other noise generators to disrupt birds 

Using lasers at dawn and dusk to simulate preda-
tors and scare birds away 

Flying trained falcons over roosting areas to disrupt 
birds before they nest 

Training dogs to track through the habitat and teach 
birds that the area has many predators 

As a last resort, birds may be captured and relocated 
by authorized wildlife control officials if they cannot be 
encouraged to leave the area naturally. In extreme cases, 

birds may be culled with the proper authorization. 
Modifying plane behavior 
Learning to work with the birds by modifying flight 

paths and schedules can help minimize bird strikes. 
While these methods may not be feasible at all air-
ports, they can be used to help the airport work in 
harmony with the wildlife surrounding it. 

Using radar equipment to track the movement 
and density of  bird flocks to predict their behavior 
and manage control techniques more effectively 

Adjusting flight times to avoid the busiest hours 
for bird activity, such as early morning and late 
evening or during peak migration periods 

Why bird strikes still happen 
Despite the best use of  multiple deterrent meth-

ods and wildlife management, airplane bird strikes 
still happen. Ornithologists and other researchers ex-
amine the snarge, the remains of  birds that have im-
pacted with planes, to determine which species are 
the greatest problem and the most significant risk. 
With that knowledge, they can continually refine 
control methods to be more effective without dis-
rupting birds that do not cause problems. As airports 
become busier, flights are scheduled more fre-
quently, and alternative habitats continue to shrink, 
more and more birds will seek refuge near airports, 
causing potentially dangerous situations. Airports 
must continuously be on the alert for other fliers in 
the skies, and as new control and deterrent tech-
niques are developed, it is hoped that bird strikes can 
continue to be minimized. n 

Growing ‘bird strikes’ 
pose threat to airline 
passengers

“The incidents of bird strikes have been consistently increasing at airports across the 
country. In last seven months, more than 34 planes of PIA were affected by bird strikes 
which caused millions of rupees loss to the national flag carrier”

Almost every airport in Pak-
istan has been declared red 
for bird hazards because of 

the construction of residential 
societies, marriage halls and 
shopping malls by powerful 

groups whose real estate inter-
ests seem to override the flight 
safety hazards that are posed 

by these irregularities
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G
uarantCo, a part of the Private Infrastruc-
ture Development Group (‘PIDG’), has 
pledged to grant $80,000 as financial sup-
port to DeafTawk. A local startup incu-

bated at the National Incubation Center (NIC) under 
the Jazz xlr8 incubation and accelerator programme, 
DeafTawk aims to provide online sign language serv-
ices to empower people with hearing impairments. 
Luke Foley, TAF Manager at PIDG and Angela Silva, 
Grants & Compliance Manager at GuarantCo, offi-
cially announced the grant at a ceremony in the pres-
ence of  the Federal Minister for Human Rights Dr 
Shireen Mazari, representatives from Jazz, Pakistan’s 
leading digital communications company, and 
TeamUp. “By creating connectivity opportunities for 
Pakistanis with learning difficulties, we are expanding 
our knowledge economy through mainstreaming our 
differently-abled citizens so they can contribute to na-
tional development. We are committed to leaving no 
one behind in terms of education and opportunities,” 
said Dr Shireen Mazari. 

“GuarantCo is delighted to be collaborating with 
Jazz, DeafTawk and the PIDG Technical Assistance 
Fund to co-finance the setup of  an online sign lan-
guage service to empower people with hearing im-
pairments in Pakistan,” said GuarantCo CEO, Las 
Perera. “This builds on the work we have already un-
dertaken since 2013 with Jazz to finance, via a sukuk 
credit enhanced by GuarantCo, a mobile phone net-
work in rural areas of Pakistan enabling a highly suc-
cessful mobile phone-based literacy programme which 

has supported the education of  2,500 rural women. 
We are very excited to now be supporting this initia-
tive, which we hope will make significant steps towards 
inclusion of  people with hearing disabilities in Pak-
istan.” PIDG CEO, Philippe Valahu said: “PIDG is 
excited to be part of this innovative project which will 
empower people with hearing impairments and allow 

them to communicate effectively. Inclusion is an im-
portant part of our work, and we are excited to follow 
the progress of this project.” 

DeafTawk was part of the 3rd Cohort at the NIC 
and as part of the premium acceleration program, Jazz 
xlr8, the startup has received both dedicated mentor-
ship from the leadership at Jazz and, been provided an 
opportunity to exhibit and network at international fo-
rums. “It is a proud moment for us to see one of our 
Jazz xlr8 program participants in DeafTawk received 
international recognition and support,” said Aamir 

Ibrahim, CEO of Jazz. “Through its acceleration pro-
gram, Jazz is laying the foundation for a sustainable 
technology ecosystem by providing resources and ex-
pertise to help local startups fulfill their potential and 
grow communities.”  

Speaking at the event, Zouhair Khaliq, founder of 
Teamup remarked: “The problems that we face today 
are opportunities for the entrepreneurs to solve. It is 
heartening to see how our startups are committed to 
solving humanity’s greatest challenges.” He added 
“DeafTawk, has done remarkably well, and I feel 
proud to say, despite the challenges, the co-founders 
have gained international recognition with the impact 
they are creating and with all the support they have ac-
tually made use of technology to give hope to the mar-
ginalized community, recognize their talents and 
empower them to contribute to the change they believe 
in.” DeafTawk is a one of its kind local startup having 
created an online solution for the connectivity of the 
deaf  community with qualified sign language inter-
preters, while also working on building capacity of sign 
language interpreters for quality sign language services. 

Through this solution, the Deaf community can 
access the services of a qualified language interpreter 
on video call. This allows them to easily communicate 
with the wider community without having to use sign 
language. Through this grant, DeafTawk plans to up-
lift the scale and coverage of the application, while also 
building the capacity of interpreters, so they are able to 
provide services to both national and international 
audiences. n 
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GuarantCo pledges $80,000 grant 
to Jazz xlr8 program DeafTawk

“Aamir Ibrahim, CEO of Jazz saud it is a proud moment for us to see one of our Jazz xlr8 
program participants in DeafTawk received international recognition and support. 
Through its acceleration program, Jazz is laying the foundation for a sustainable tech-
nology ecosystem by providing resources and expertise to help local startups fulfill their 
potential and grow communities.”
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National Incubation 
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xlr8 incubation and accelerator 
programme, DeafTawk aims to 

provide online sign language 
services to empower people 

with hearing impairments





P
resident and Chief  Executive Officer 
(CEO), Pakistan Telecommunication 
Company Limited (PTCL) Group, 
Rashid Khan said that company’s 

Group’s financial performance has shown marked 
improvement over comparative period despite 
tough economic conditions. 

The President PTCL said this while address-
ing a press conference along with PTCL Group 
Chief  Financial Officer Nadeem Khan to an-
nounce financial results for the six months period 
ended June 30, 2019 after Board of  Directors’ 
meeting held in Islamabad recently. He said that 
PTCL Group’s revenue for the half-year has 
grown year-on-year (YoY) by 9 per cent to Rs 66.3 
billion as a result of  an accelerated growth in the 
Ufone and Ubank revenues. 

He said that Ufone revenue has increased dou-
ble digits YoY, Ubank, a microfinance banking 
subsidiary of  PTCL, has shown significant 
growth of  50 per cent in its revenue over last year. 

He said that PTCL Group’s operating profit 
and net profit for the half-year have improved by 
20 per cent and 10 per cent respectively as a result 
of  the revenue growth. 

He added PTCL revenue of  Rs 35.8 billion for 
the half-year is marginally lower than last year 
(0.8 per cent). 

PTCL’s flagship fixed broadband services 
posted revenue growth of  5 per cent. He said that 
PTCL continues its journey to upgrade top 100 
exchanges under Network Transformation Proj-
ect (NIP) in different parts of  the country. 

For the 76 exchanges fully transformed to date 
in 12 cities, YoY revenue growth is even higher at 
13 per cent and there is a 30 per cent reduction in 

customer complaints, he added. 
He said that corporate and wholesale business 

continued its growth momentum from a strong 
2018 and has achieved double digits revenue 
growth. 

He said that PTCL has entered into a strategic 
partnership with Zong for network expansion, 
through provision of  PTCL’s VSAT services in re-
mote and far-flung areas of  the country. 

Rashid Khan said that wireless revenue for the 
period has declined on YoY basis due to strong 
competition by the cellular companies providing 
wireless data services. 

He said that there is continued decline in do-
mestic and international voice revenues due to 
continued conversion of  subscribers to OTT, cel-
lular services and illegal or grey traffic termina-
tion resulting in declining voice traffic volumes. 

He said that PTCL has posted a net profit after 
tax, which is three per cent higher than last year. 
He added operating profit for the period remained 
under pressure compared to last year mainly due 
to increase in operating cost on account of  signif-

icant hike in power tariffs and currency devalua-
tion. 

However, non-operating income has increased 
due to higher income on investments as a result 
of  increase in interest rates. 

He said that PTCL has launched a special pro-
gram ‘Experia’ to enable selected students of  
renowned universities with experiential learning 
and to contribute towards the development of  fu-
ture leadership. 

After the success of  PTCL’s Future Emerging 
Leaders program, its third batch has been success-
fully launched, while the graduation ceremony of  
the second batch was held to celebrate their suc-
cess, he added. 

He said that PTCL’s ‘Razakaars’ organized a 
series of  community Iftars across 21 locations in 
Pakistan. 

PTCL was also a proud recipient of  the ‘Diver-
sity and Inclusion Progressive Award’ for benefits, 
work-life balance and flexibility in line with the 
global diversity and inclusion benchmarks. n 
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PTCL Group revenue soars to 
Rs 66.3 billion

“President and CEO, PTCL Group, Rashid Khan said that Ufone revenue has increased 
double digits YoY, Ubank, a microfinance banking subsidiary of PTCL, has shown 
significant growth of 50 per cent in its revenue over last year”
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respectively as a result of the 
revenue growth



T
he Supreme Court of  Pakistan has 
barred cellular companies from charging 
additional taxes. The mobile phone users 
will now be getting Rs 88.89 instead of  

76.94 on the top-up of  Rs100. This means that a 
relief  of  Rs 11.95 has been given to the users from 
the apex court. The SC, however, stated that the 
telecom companies were not allowed to impose 
any service/maintenance charge. 

The order read: "The order dated 11th June, 
2018 did not record reasons nor did it determine 
that the imposition of  the taxes was without ju-
risdiction. We are also not persuaded to hold that 
the taxes were imposed without requisite legisla-
tion or that the six statutes contravened the Con-
stitution." 

The order said the recovery of  the taxes may 
therefore be resumed, adding: "However, the cel-
lular telecom companies are not allowed to im-
pose any service/maintenance charge thereon as 
they have elected not to impose these charges." 

Before suspension, on each calling card of  
Rs100, withholding tax (income tax) of  12.5 per 
cent was deducted under Section 236 of  the In-
come Tax Ordinance 2001 by the Federal Board 
of  Revenue (FBR), whereas 17pc excise duty was 
charged from the users in Islamabad Capital Ter-
ritory. The provinces were charging 19.5pc sales 
tax on services from the users. In addition, cellu-
lar companies were deducting 10pc for the serv-
ices rendered by them. 

Thus when a card of  Rs100 was purchased or 

easy load top-up was procured, Rs25 was de-
ducted immediately and the mobile phone sub-
scriber received around Rs75 in his/her account. 
And when the subscriber made a call, the call 
charges plus FED or the provincial sales tax were 
deducted from the value of  services consumed by 
the subscriber. 

Last year, the then chief  justice Nisar had 
taken a suo motu notice on public complaints that 
an unreasonable and high amount of  tax/other 
charges were being deducted from the topping up 
balance through easy load and calling cards, be-
sides taxing the calls. 

Justice Nisar had asked whether deduction of  
Rs40 on every scratch card of  Rs100 was not ex-
ploitation and observed that the matter involved 
public interest. 

Former CJP Saqib Nisar had questioned how 
a person who doesn’t fall within tax net is made to 
pay taxes on mobile phone top-up. Tax should be 
levied from a person whose cell phone use ex-
ceeds the fixed limit, he added. 

During one of  the hearings, the court was told 
that the state had suffered a loss of  about Rs90 bil-
lion since the issuance of  the suspension order. 

In April this year, the apex court restored de-
duction of  withholding tax and sales tax on pre-
paid cellular scratch cards by vacating the earlier 
suspension order. 

Meanwhile, some cellular companies have in-
creased the call and SMS rates from July 15, 2019 
and in this respect the subscribers have received 
SMS. At present, 161.183 million active users are 
in Pakistan and numbers are growing day-by-day. 

The number of  smartphones users is increas-
ing in Pakistan due to the large influx of  Chinese 
smartphones brands in the country. According to 
the latest statistical data by PTA’s telecom indica-
tors, the number of  mobile phone users in Pak-
istan has reached 161.183 million. 

Moreover, the provision of  4G/LTE services 
in remote areas of  Pakistan has also made a sig-
nificant increase in overall 3G/4G subscribers, as 
the number of  3G and 4G users in Pakistan 
reached 68.07 million in May 2019. With an in-
crease of  0.173 million users in just a month, it 
has become evident that 4G users in Pakistan are 
increasing with rapid pace and will soon take over 
the 3G market after the launch of  5G services. n 

Top court bars 
cellular cos to stop 
charging additional 
taxes from users

“The mobile phone users will now be getting Rs 88.89 
instead of 76.94 on the top-up of Rs100. This means that 
a relief of Rs 11.95 has been given to the users from the 
apex court. The SC, however, stated that the telecom 
companies were not allowed to impose any service/main-
tenance charge”

Nisar had taken a suo motu 
notice on public complaints 

that an unreasonable and high 
amount of tax/other charges 

were being deducted from the 
topping up balance through 
easyload and calling cards, 

besides taxing the calls
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C
hinese multinational technology company 
Huawei Group unveiled $100 million in-
vestment plan to set up its regional head-
quarters and upgrade technical support 

centre in Pakistan. Huwaei Group’s Vice President 
Mark Xueman said that Pakistan is a strategic market 
for the company. “The company will invest around 
$100 million in the country this year,” Xueman said 
during a meeting with Minister for Planning, Devel-
opment, and Reform Khusro Bakhtyar. 

The Vice President said that his company will set 
up a regional headquarters in Islamabad at a cost of 
$55 million, which would create job opportunities for 
local young engineers. Secretary Planning Zafar 
Hasan, CPEC Project Director Hassan Daud and sen-
ior officials of  the ministry were also present in the 
meeting. Mark Xueman said that Huawei will also in-
vest $15 million in its Technical Support Centre in Pak-
istan and hire more workforce, taking its staff from 600 
to 800 during the year. He said the company is eager to 
initiate more projects in Pakistan on grant funding 
from the Chinese government. 

Makhdum Khusro Bakhtyar, while appreciating 
Huawei’s continued engagement in Pakistan, said the 
company could support Pakistan in developing and 
upgrading the information technology (IT) sector. 

He said that Huawei has a 25% market share in 
Pakistan’s mobile industry and was also the top tax 
paying Chinese company in the country. 

The minister appreciated Huawei’s engagement 
with the Higher Education Commission for its smart 
schools project with the latest information and com-
munications technology equipment. 

He stressed on exploring new business models for 
future projects and joint ventures in Pakistan. Huawei 
can contribute to the government’s e-governance ini-
tiative as well in centralizing data to improve efficiency 
and productivity, he said. 

The minister added that Huawei can support IT 
start-up projects in Pakistan to benefit the youth in the 
important sector. He assured that the ministry will co-
operate with Huawei in future joint ventures as well. 

On the other hand, the numbers for smartphone 
sales are out for Q1 of 2019, and they show that every-
one is struggling. Well, everyone but Huawei. Accord-
ing to IDC, phone sales declined for the sixth straight 
quarter with shipments totaling 310.8 million units 
marking a 6.6% drop year over year. 

While the majority of  phone makers saw a de-
crease in sales during the first quarter, Huawei saw an 
increase in shipments by 50%, moving a total of 59.1 
million units and securing 19% of the overall market. 
Huawei's diverse portfolio of phones helped it here, as 
its low-end and midtier offerings sold the most volume. 
Despite the impressive numbers, that still puts Huawei 
in second place behind market leader Samsung. 

Even with an 8.1% drop in the first quarter of 2019, 
Samsung shipped 71.9 million total units and still 
reigns king with a 23.1% market share. Regardless of 
the decline compared to last year, Samsung says the re-
cent sales of its Galaxy S10 are doing well this quarter. 
This comes after Samsung's latest earnings report that 
showed it earned a profit of 6.2 trillion won ($5.3 bil-

lion) in the first quarter which is 14% less than last year 
at this time. Most of that was due to Samsung's chip 
business though, not from the mobile sector. Samsung 
expects even stronger sales in the second quarter and 
half of the year with the release of the Galaxy S10 5G 
and its delayed foldable phone, the Galaxy Fold. The 
Galaxy S10 5G is currently available in its home coun-
try of South Korea and will arrive in the U.S. soon with 
pre-orders already available on Verizon. 

Apple secured the third slot with 11.7% of the mar-
ket share by shipping 36.4 million units in the first 
quarter with a massive 30.2% decline compared to Q1 
in 2018. In spite of price cuts and trade deals in China, 
it wasn't enough to stop declining sales of the iPhone. 
Apple's year could get even worse with the competi-
tion already shipping 5G enabled phones and experi-
menting with foldables. 

While Google doesn't even crack the top five in 
phone manufacturers, it has also had clear signs of 
struggles in the first quarter. Sales for the Pixel 3 series 
have dropped from 2018 and the CEO of Google Ruth 
Porat says it is due to "some of the recent pressures in 
the premium smartphone market." It is no surprise 
then why we'll soon be seeing Google release its very 
first midrange phones to the Pixel lineup with the Pixel 
3a and Pixel 3a XL. The continuing decline in sales 
goes to show, it's tough out there for phone makers 
when you only focus on the premium market. At the 
high-end, it has become more and more difficult for 
manufacturers to make phones that stand out. Com-
bined with rising prices year after year, it adds up to 
consumers who are looking to hold onto their 
phones instead of  upgrading. 

The one segment of the market which has escaped 
the lull in smartphone sales is the low-end to midrange 
section that offers a lot of bang for your buck. This is 
where Huawei has been able to make up the loss in 
sales that other brands are seeing. It is also why we are 
now seeing Samsung and Google put more focus on 
this area of the market with its Galaxy A series and 
the upcoming Pixel 3a models. n 
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Huawei to set up regional 
headquarters in capital and 
more projects after it

“The Vice President said that his company will set up a regional headquarters in Islamabad 
at a cost of $55 million, which would create job opportunities for local young engineers”
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V
ivo has officially launched its newest prod-
uct S1 for the Pakistan market. The first 
smartphone of the S series that carries the 
tagline "32MP AI Selfie, Capture Your 

Style" which resonates with Vivo’s young consumers 
who are energetic, stylish, and always keep up with 
the latest trends.  

Vivo S1 comes with a range of excellent features 

such as; In-Display Fingerprint Scanner, Super 
AMOLED Halo FullView™ Display, 32MP AI Selfie 
Camera, AI Triple Rear Camera and a stylish design 
with a choice of Diamond Black and Skyline Blue col-
ors.  

An exclusive launch event was held in Lahore, 
where media from tech & fashion segment was invited 
to get the first hands-on experience of this new series.  

“Vivo as a consumer-based technology brand 
wants to meet the changing demands of  Pakistani 
smartphone users. Vivo’s internal research shows a 
growing segmentation of  young users who want a 
stylish smartphone bundled with features that suit 
their lifestyle. This is what we want to fulfill 
through the S series” said Eric Kong, the CEO for 
Vivo Pakistan.  
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M
inister for Science and Technology 
Fawad Chaudhry gets trolled after 
saying nation will send man to space 
in 2022. After the tweet was shared, 

netizens from both Pakistan and Indian started 
trolling the minister and questioned the decision. In-
dian netizens has given negative remarks on state-
ment while Pakistani netizens promoted positive 
image of  Pakistan and supported the stance of  
Fawad Chaudhry. 

Ch Fawad Hussain twitted as proud to announce 
that selection process for the first Pakistani to be sent 
to Space shall begin from Feb 2020,fifty people will 
be shortlisted — list will then come down to 25 and 
in 2022 we will send our first person to space, this 
will be the biggest space event of  our history. 

Pakistan’s announcement of  sending their first 
men to space in 2022 generated hilarious reactions 
on Twitter leading to funny memes. 

Gul Bukhari twitted can you tell us the achieve-
ment here? Spend money to send a Pakistani in 
space? To take a hoota in a spaceship? No scientific 
achievement here. 

Dr Shoaib Khan twitted PML-N govt initiated 
this project of  sending astronauts into space in col-
laboration with China.  

Fakhr-e-Alam said I would like to apply for 
space travel. How and where can I find the details? 

Son of  former governor Salman Taseer also 
commented as hopefully it’s like the time I came 

back and everyone except me took credit for it. 
Subramanya replied "Pakistan to send its first as-

tronaut to space in 2022: Minister" No one informed 
Fawad Chaudhry, Minister for Science and Tech-
nology that you are also expected to bring the as-
tronaut back to Earth. 

Chaudhry said the Pakistani Air Force will play 
a lead role in the selection process of  the astronaut 
for the space mission. “The Air force will be the cus-
todian of  the selection process. Globally pilots are 
selected for space missions,” he was quoted. 

He said that initially 50 pilots will be selected, 
from which the list will be brought down to 25 and 

then 10. “Ten pilots will be trained and eventually 
one pilot will be sent to space,” he said. 

Last year, Pakistan launched two indigenously-
built satellites into the orbit, using a Chinese launch 
vehicle. The satellites were launched onboard the 
Chinese Long March (LM-2C) rocket from the Ji-
uquan Satellite Launch Centre located at the Gobi 
desert, China, The Express Tribune reported. 

One of  them was a remote sensing satellite 
(PRSS1) a dual-purpose Earth observational and op-
tical satellite. The second test satellite launched was 
a PAK-TES-1A to enhance satellite manufacture ca-
pabilities in the country. 

On the other hand, ten teams of  100 students 
from various private and government schools pre-
sented their projects to resolve challenges of  survival 
on Mars as part of  the US Consulate General’s Mis-

sion to Mars Space Challenge held at Lincoln Cor-
ner, Karachi. 

The Mission to Mars Space Challenge was in-
augurated on 30th of  April 2019 at the Lincoln Cor-
ner. NASA’s American-Pakistani Avionics engineer 
– Hibah Rahmani spoke at the orientation program 
to share her story and inspire students to pursue 
STEM careers. 

Earlier, Venue was the Lincoln Corner where the 
Acting Consul General of  USA Darian Arky has in-
augurated a photo exhibition featuring Apollo 11 
mission half  century ago & Pakistan’s connection to 
the Apollo program. 

Consul General Darian Arky told that Eugene 
Cernan (who once exclaimed: “Went to explore the 
Moon and in fact discovered the Earth!”) and the 
crew of  Apollo 17, the final manned mission to the 
Moon, visited Pakistan in 1973: “Arriving in the 
modern-day successor to the ancient civilization of  
the Indus River Valley, they brought with them a 
piece of   Moon rock from Taurus-Littrow Valley. As 
I looked through the newspaper photos of  the 
American astronauts chatting with Pakistani stu-

dents, scientists and journalists amidst throngs of  
onlookers whose smiles beamed with almost lunar 
brightness. I felt I had a clue of  what Cernan meant 
about discovering Earth. Luckily for any of  us we 
don’t have to go all the way to the Moon to gather 
rocks if  what we are searching for is the common-
ality of  our humanness.” n 
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Fawad’s space mission gets 
hilarious memes 

“Initially 50 pilots will be selected from which the list will be brought down to 25 and then 
10. Ten pilots will be trained and eventually one pilot will be sent to space”
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Fawad Chaudhry
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P
rime Minister Imran Khan and Chief  of  
Army Staff  General Qamar Javed Bajwa 
laid the foundation stone for the Kar-
tarpur Corridor. It is expected to be com-

pleted before 550th birth anniversary of  Baba 
Guru Nanak in November. Both Imran Khan and 
General Qamar Javed Bajwa are likely to inaugu-
rate the corridor. 

Article 36 of  the Constitution of  Pakistan as-
sures that “The state shall safeguard the legitimate 
rights and interest of  minorities, including their 
due representation in the federal and provincial 
services. Development of  Kartarpur Corridor is 
part of  the same commitment to promote reli-
gious freedom and harmony of  the minorities. 
Kartarpur Corridor project is funded by the Gov-
ernment of  Pakistan. Phase-1 of  the project may 
be completed before 550th birth anniversary of  
Baba Guru Nanak mainly to facilitate Sikh com-
munity to celebrate the holy day this November. 

The government acquired 1500 acres of  land 
for Kartarpur Corridor at the cost of  Rs 15 billion. 
Construction work on the corridor is in full swing. 
Wherein, over 90% of  the infrastructure has al-
ready been completed, remaining work will be 
completed soon. 

Infrastructural development of  Gurdwara Dar-
bar Sahib Kartarpur is being accomplished en-
suring all religious and historic provisions. More-
over, the development work has been planned in 
consultation with renowned religious scholars of  
Sikh community with the view to preserve legacy 
of  Baba Guru Nanak Sahib and sanctity of  other 
holy places including Gurdwara building, Khui 
Sahib and Khaiti Sahib. Transport facility for Sikh 
pilgrims visiting the Gurdwara Darbar Sahib Kar-
tarpur has been ensured while pedestrian pilgrims 
will also be able to perform their rites on devel-
opment of  complete infrastructure. Kartarpur 
Corridor is a great goodwill gesture by Govern-
ment of  Pakistan for Sikh community. Inhibitions 
regarding Pakistan’s motives depict Indian 
hypocrisy towards religious minorities including 
Muslims, Sikhs, and Christians. 

From the perspective of  Sikh community, visa 
free access to the holy place would be a befitting 

tribute to Guru Nanak, who rose to break the 
stranglehold of  the oppressive systems of  socio re-
ligious orders in nascent Punjab. 

Kartarpur Corridor is expected to open doors 
for region’s economic growth and boosts the 

tourism industry on both sides. People on both 
sides desire peace and development; it will gen-
erate economic connectivity between the two Pun-
jabs. It is a significant step towards reconcilia-
tion and is likely to foster shared cultural and 
historical linkages. In future, Pakistan is also con-
sidering a similar arrangement for Hindu pilgrims 
who want to visit the Katas Raj Temple and 
Sharda Peeth; monuments of  historic and spiri-
tual value. 

Pakistan is a peace-loving nation and endeav-
ours to peacefully co-exist with all its neighbours. 
By developing Kartarpur Corridor, Pakistan is ex-
tending its friendliness and wholeheartedness to 
the Modi sarkar and people of  India. 

Pakistan sacrificed over 82,000 lives in the war 
against terrorism due to its effective counter ter-
rorism strategy and defeated the demon compre-
hensively. Kartarpur Corridor is an effort to pro-
mote regional coherence for a peaceful future for 
the people of  both countries. Development of  
Kartarpur Corridor is to allow Sikh community of  
South Asia to observe their religious obligations 
befittingly thus enforcing Pakistan’s endeavors to 
respects and safeguards equal religious freedom 
and basic rights of  all minorities. 

The Prime Minister of  Pakistan, while ad-
dressing an event titled ‘One land, one flag and 
one nation’ held in connection with Minority Day 
at the Aiwan-i-Sadr recently, reiterated the 
Quaid’s resolve to ensure the rights of  the mi-
norities. Pakistan observed Minority Day in con-
nection with the Quaid-i-Azam’s address to the 
legislative assembly on August 11, 1947 where 
he had stated that all citizens were free to go to 
their worship places without distinction of  their 
religions or faiths. In his speech, the prime min-
ister said that there was no precedent in Islamic 
history for forcefully converting others, and those 
who do so knew neither the history of  Islam, nor 
their religion, the Quran or Sunnah. He said that 
unjust practice of  forced conversions needed to be 
stopped as it gravely violated Islamic values and 
the Constitution. 

Even US President realized that Pakistan is 
peaceful country and always discourage terror-
ism globally. To defuse the tension between India 
and Pakistan, US President Donald Trump may 
have to mediate between Pakistan and India 

sooner than he expected while making this offer, 
as tensions over Kashmir once again threaten to 
spin out of  control after India's government has 
revoked part of  the constitution that gives Indian-
administered Kashmir special status, prompting 
fears of  unrest. Article 370 is sensitive because it 
guarantees significant autonomy for the Muslim-
majority state. 

At a July 22 White House meeting with Prime 
Minister Imran Khan, President Trump offered to 
help resolve the 70-year old Kashmir dispute, 
claiming that Indian Prime Minister Narendra 
Modi had also asked him to be a mediator but 
later back out. 

A pro-Khalistan organisation has honoured 
Pakistan Prime Minister Imran Khan and Pak-
istan Army Chief  General Qamar Javed Bajwa for 
opening the Kartarpur Corridor. The event, titled 
as 'An Evening of  Honour and Dignity', saw 
Sukhminder Singh Hansara who is a well known 
Khalistan activist based in Canada, along with 
other Canadian freedom fighters presenting a 
gold-plated certificate to Consulate General of  
Pakistan Imran Ahmad Siddiqui recently. Its 
mean Sikh community across the world stands 

with Pakistan in whatsoever circumstances. Sikhs 
around the globe consider Pakistan their second 
home and stand with armed forces in any case of  
aggression by the Indian armed forces. 

The Sikh community in London has commit-
ted the investment of  up to £500M for the Kar-
tarpur corridor in Pakistan in a meeting with 
Sayed Zulfiqar Bukhari, chairman of  Pakistan 
Tourism Board and PM’s special assistant on 
overseas Pakistanis and human resource develop-
ment.With an increase in hate crimes against 
Sikhs and Muslims in India in recent years, some 
fear the world's largest democracy is becoming 
dangerously intolerant under the Hindu nation-
alist Bharatiya Janata Party (BJP). 

It seems that the India has lost ‘war’ against 
Sikh community in Indian Punjab as it has tried 
to addict Sikh youth to achieve their nefarious de-
signs. In this regard, it has released secret funds. 
The Hindu community wants Sikhs to follow their 
culture and religion. 

Modi Sarkar is keeping an eye on Sikh activi-
ties on social media as they openly speak in favour 
of  Pakistan. They condemn the Indian govern-
ment who commits human rights violations and 
depress the minorities. n 
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T
he Federal Board of  Revenue (FBR) has 
introduced flat rates against various 
price segments on the import of  mobile 
phones to set aside any ambiguities. The 

flat rates will help in educating the mass public 
regarding the tax they would have to pay on their 
imported phones when they come back to Pak-
istan. 

The imported mobile pricing has been divided 
into two categories of  commercial imports and 
baggage imports and these two further divided 
into six main pricing segments starting from 
below $30.  

If  we discuss the commercial imports first, 
phones priced below $30 will be charged a flat 
rate of  Rs. 370. Phones which are priced between 
$30 and less than $100 will be charged Rs. 3,670. 
Similarly, between the range of  $100 and $200, 
phones will be charged a flat rate Rs. 5,440. 

Moving towards the mid-range section of  
phones, those handsets priced between $200 and 
$350 will be charged a flat rate of  Rs. 7,150. 
Handsets arranging $350 and $500 will be 
charged a flat fee of  Rs. 20,650. Finally, the high-
end smartphones valuing more than $500 will be 
charged a flat fee of  Rs 36,720. 

Moving on towards taxation on individuals 
bringing their personal phones through the bag-
gage rule, passengers will have to pay a tax of  Rs. 
300 for phones costing less than $30. Phones 
priced between $30 and $100 will be charged Rs. 
2,940 as tax whereas those between the range of  
$200 and $350 will be charged Rs. 6,180 duty. 

Moving on towards the higher segment, hand-
sets between $350 and $500 will be charged Rs. 
17,640 whereas those above $500, we are talking 
about high-end devices, will be charged a flat rate 
of  Rs. 31,520 as tax. 

Meanwhile, Senate Standing Committee on 
Information Technology and Telecommunica-
tions Chairperson Rubina Khalid stressed the 
need to formulate a policy through legislation for 
resolving the issues of  overseas Pakistanis re-
garding mobile registration while coming to Pak-
istan. 

She said that the present service being pro-
vided for mobile registration was causing a lot of  
difficulties for expats while no significant reduc-
tion was seen in mobile trafficking, which needs 
special attention. 

Discussing the complaints received by illegal 
mobile phone registration, the committee sought 
detailed report with the complete inquiry from 
the Pakistan Telecommunication Authority 
(PTA) in the next meeting. 

The committee was informed about the De-
vice Identification Registration and Blocking Sys-
tem (DIRBS) launched by PTA, enabling any 
mobile user to register their mobile through this 
system or PTA website within 60 days after com-
ing to Pakistan. 

The committee was told that phone registra-
tion fee for mobile costing more than $500 was 
Rs31,520 on which the body underscored the 
need for reviewing the policy through bringing 
changes into it. 

Earlier, the committee members expressed 
deep sorrow and grief  over the martyrdom of  

Quetta Customs Deputy Collector Dr Abdul 
Quddus Sheikh, who passed away on Tuesday 
after getting physically tortured by suspected 
smugglers earlier this week. 

The chairperson of  the committee also sought 
details of  cybercrime reports against the children 
in the next meeting. 

The meeting was attended by Senators Dr. 
Ashok Kumar, Taj Mohammad Afridi, Rehman 
Malik, Ghaus Mohammad Khan Niazi, Muham-
mad Tahir Bizenjo, Fida Mohammad, Maulana 
Abdul Ghafoor Haideri, Faisal Javaid, and Kul-
sum Parven besides officials of  Information Tech-
nology Ministry, Pakistan Telecommunication 
Authority, Federal Board of  Revenue and Federal 
Investigation Agency. 

It is pertaining to mention here that the Fed-
eral Board of  Revenue (FBR) collection during 
the first 11 months of  the fiscal year posted a his-
toric shortfall of  nearly Rs447 billion during July-
May period, leading to higher than expected 
budget deficit. 

The unexpected decline in collections presents 
the new finance team of  the government with its 
starkest challenge. All heads — customs, income 
tax, sales tax and federal excise duty (FED) — 
missed the revenue collection target. 

The fall in FBR revenue will not only lead to 
higher than projected budget deficit but will also 
cause steep fall in transfers of  shares in federal 
revenues to the provinces in the current fiscal 
year. 

The provisional figures show that the revenue 
collection was recorded at Rs3.303 trillion dur-
ing the 11 months of  this fiscal year as against 
Rs3.751tr projected for the same period. n 
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High-end devices to
be charged Rs 36,720 
as flat fee

“Moving towards the mid-range section of phones, those 
handsets priced between $200 and $350 will be charged 
a flat rate of Rs. 7,150. Handsets arranging $350 and $500 
will be charged a flat fee of Rs. 20,650. Finally, the high-end 
smartphones valuing more than $500 will be charged a flat 
fee of Rs 36,720”
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Flare: Please share few words about your 
education and professional life? 

Saad: I completed my Bsc Hons in 2015 from 
Lahore University of Management Sciences (LUMS) 
and have been looking after my family business since 
then.  

Flare: How did you start your career? 
Saad: Our Group has been in business from the 

past 26 years. We have a vast business portfolio of dif-
ferent products which include IT, telecom, healthcare 
and hospitality so I am blessed to have been given such 
a platform. My first two years like any new graduate 
were filled with excitement and confusion. I always 
thought that professional life won’t be as difficult as 
passing an economics exam but it is with time one re-
alizes that there are no shortcuts in life and the price of 

success is hard work. My initial years working in this 
business gave me an insight into the workings of  IT 
and telecom sector of Pakistan. In 2016, I spear headed 
the launch of  our hospitality venture, Grand Islam-
abad Hotel. We believe this venture has great potential 
in the days to come and we are hopeful about its 
growth prospects.  

Flare: What makes your hotel special among its 
competitors? 

Saad: We are still in the initial phase of our busi-
ness cycle. We market ourselves as a budget family 
Hotel which is based in one of the most peaceful & 
pristine sectors of the city, right on the foothills of Mar-
gala Hills. Moreover, at Grand all of us including the 
management and the staff, personally strive to create a 
rich and meaningful experience for our valued guests. 

Hence great service at an affordable price point is what 
helps make our hotel special among our competitors. 

Flare: What are the future plans of Grand 
Islamabad Hotel? 

Saad: For the time being, we are focusing on our 
current property but as the saying goes “Man proposes 
and God disposes.” We definitely want to make it to 
the top and make Grand Islamabad Hotel a renowned 
brand of Pakistan’s hospitality industry. The aim is not 
to limit it to our own country but Inshallah we also 
want to go abroad and compete in the international 
market. 

Flare: Tell us about achievements of Grand 
Islamabad Hotel and your efforts? 

Saad: Coming from an Economics background 
with no experience of hospitality, it was a hard moun-
tain to climb. However, to my advantage I had the sup-
port of  my father & grandfather who always guided 
me in all walks of life. Moreover, I was lucky to have 
efficient & honest managers around me all of whom 
worked tirelessly to bring this property to where it 
stands today. Since its launch, Grand Islamabad has 
added 10 new suites and 2 new restaurants to enhance 
customer experience. 

Flare: What kind of challenges did you face at 
Grand Islamabad Hotel? 

Saad: I would say it was nothing short of a roller 
coaster ride. We started off with 30 studio rooms and 
our property was a few miles away from the city Cen-
tre. To formulate the right marketing strategy and or-
ganize the team were the 2 major challenges that we 
faced at Grand. We constantly worked towards the up 
gradation of our property, uplifted the studio rooms to 
proper Hotel rooms and added 10 new Suites increas-
ing the total inventory of our rooms to 40. 

Flare: What qualities make one suitable to serve 
in this profession? 

Saad: Like any other new business, every venture 
has an initial trough period which it has to go through 
before it enters the expansion phase. Unfortunately in 
Hospitality industry, that initial threshold is a bit 
lengthy from other businesses as it is a capital intensive 
business which has a very slow rate of return. Hence, 
patience and persistence is the key to success. These 
qualities are also essential for each and every individ-
ual who is working in this industry let alone the own-
ers. Hospitality is a way of life-one should make it part 
of one’s personality in order to achieve success in this 
sector. 

Flare: What potential do you see in Pakistan’s 
hospitality and tourism industry? 

Saad: The hospitality and tourism industry of our 
country has immense potential. In many European 
countries, tourism is a major contributor towards their 
GDP. According to the World Tourism & Travel coun-
cil prediction, our tourism industry has the potential 
to grow to around US$ 40 billion within a decade. Our 
current government has already started integrating the 
development of this industry in its agenda and such 
policies are required to unravel the “Asia’s Best Kept 
Secret “and make it one of the top travel destinations 
of the world. 

Flare: What are the challenges that the Pakistani 
hospitality industry faces? 

Saad: The new government is working towards the 
development of this industry but there are still many 
challenges which they need to overcome to gain the 
maximum out of this sector. Pakistan’s negative image 
as a tourism destination, lack of investment by the pri-
vate sector and uncertain policy making are some of 
the key challenges which our industry faces.  

Flare: What are the latest trends in hospitality 
industry? 

Saad: Hospitality is all about sustaining and 
strengthening consumer experience. This can be 
achieved by making the overall experience more con-
venient, giving affordable rates and a variety of choices 
of hotel to the customers. Hence, technology has be-
come a vital tool in improving the overall experience of 
a consumer and is playing a vital role in enabling 
tourism to boom in the country. Online Website, Ex-
tranet App, Smartphone Application & Online Pay-
ment Methods are all the latest trends which combined 
with the right facilities are adding convenience to the 
consumer. n 

At Grand we strive to 
create a meaningful 
experience for our guests

“Flare panel talks to Saad Ullah Khan, Director at Grand 
Islamabad Hotel, Islamabad, who says that I always 
thought that professional life won’t be as difficult as pass-
ing an economics exam but it is with time one realizes that 
there are no shortcuts in life and the price of success is 
hard work. My initial years working in this business gave 
me an insight into the workings of IT and telecom sector of 
Pakistan. In 2016, I spear headed the launch of our 
hospitality venture, Grand Islamabad Hotel. We believe 
this venture has great potential in the days to come and we 
are hopeful about its growth prospects”



T
he imports of  
handsets into 
the country de-
creased by 

10.87 per cent during the 
Financial Year 2018-19, 
as compared to the cor-
responding period of  last 
year. 

Pakistan imported 
mobile phones worth 
$755.545 million during 
July-June 2018-19 com-
pared with the imports 
of  $847.654 million dur-
ing July-June 2017-18, 
according to the latest 
data released by the Pak-
istan Bureau of  Statistics 
(PBS). 

On a year-on-year 
basis, the imports of  mo-
bile phones witnessed a 
decrease of  34.18pc dur-
ing June 2019, when 
compared to the imports 
of  the same month of  
last year. The mobile im-
ports in June 2019 were 
recorded at $57.733 mil-
lion as against the im-
ports of  $87.717 million 
in June 2018. 

Meanwhile, on a 
month-on-month basis, 
the import of  mobile 
phones also witnessed a 
decline of  12.27pc dur-
ing June 2019, when 
compared to the imports 
of  $65.810 million dur-
ing May 2018. 

It is pertinent to men-
tion that the country’s 
merchandise trade 
deficit plunged by 
15.33pc during the 
FY19, as compared to 
the corresponding period 
of  last year. 

The trade deficit con-
tracted to $31.820 billion 
during FY19 against the 
deficit of  $37.583 billion 
recorded in FY18. 

Other telecom appa-
ratus imports witnessed 
a rise of  over 6.9% in 
2017-18 as they were 
$686.432 million com-
pared to $642.119 million during the same period 
of  2016-17. 

The reason behind decline the imports were 
hefty taxes. The government has imposed on the 

import of  mobile phones in Pakistan. The Federal 
Board of  Revenue (FBR) has divided the tax 
amount into two main categories of  Commercial 
Imports and Baggage (Individual) Imports, which 
are further divided into 6 main pricing segments 
starting from below 30 USD. For Commercial Im-

ports cellphones priced below $30 will be charged 
a flat rate of  Rs. 370. Mobile phones which are 
priced between $30 and less than $100 will be 
charged Rs. 3,670. Similarly, the phones between 
the range of  $100 and $200, phones will be 
charged a flat rate Rs. 5,440. 

In the budget, government has given some re-
lief to mobile users as it cut 3% of  import tax on 
mobile phones. 

Briefing in the national assembly, Hammad 
Azhar- state Minister for Revenue said that a num-
ber of  taxes had been applied on smartphone sec-
tor. 3% decrease will give a sigh of  relief  to mobile 
dealers. 

In recent months, 
since Govt. has imposed 
taxes on mobile phones; 
we have observed a visi-
ble decline in new phone 
purchasing. It also im-
pacted the revenue gener-
ation form phone 
manufacturing compa-
nies. It seems that, the 
decrease of  taxes in latest 
federal budget has taken 
in this context. 

We can expect that 
government relaxation to 
mobile industry in its lat-
est budget 2018-2019 
will impact positively. 
Retailers will reduce 
smartphone prices and 
customers will be able to 
buy latest phones enthu-
siastically. 

It is pertaining to 
mention here the mobile 
phone imports during 
the first eight months of  
the current fiscal year 
2017-18 has seen a sharp 
increase of  14.51 percent 
as compared to the same 
period last year 2016-17. 

The total value of  
mobile imports was 
recorded at $526 million 
during July-February 
2017-18 period which 
was up from the last 
recorded $459.38 million 
in the previous period 
July-February 2016-17. 

Apart from mobile 
phones, Pakistan’s over-
all telecom group im-
ports also witnessed an 
increase of  13.7 percent 
during the same eight 
months period July-Feb-
ruary 2017-18 as com-
pared to the last fiscal 
year’s period. 

The total telecom im-
ports of  this period were 
recorded at $1.003 bil-
lion which was signifi-
cantly low during the 
previous period with 
$882.17 million. 

While considering 
year-on-year basis, over-

all telecom imports in February 2018 were up by 
25.6 percent and 57.9 percent when it is com-
pared to the imports during February 2017. 
Whereas on a month-on-month basis, the import 

decreased by 4.48% as compared to January 
2018.  

The telecom import in February 2018 was ac-
counted for $127.38 million against the import of  
$101.415 million in February 2017 and $133.366 
million in January 2018 respectively. n

Handsets imports 
plunge 10.87% to 

$755.5m

“Pakistan imported mobile phones worth $755.545 
million during July-June 2018-19 compared with the 

imports of $847.654 million during July-June 2017-18, 
according to the latest data released by the Pakistan 

Bureau of Statistics (PBS)”

On a year-on-year basis, the im-
ports of mobile phones wit-

nessed a decrease of 34.18pc 
during June 2019, when com-

pared to the imports of the 
same month of last year
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C
heetay and Telenor Pakistan have signed a 
Memorandum of  Understanding (MoU) 
where the agreement was signed by 
Ahmed Khan, CEO of  Cheetay and Ha-

roon Bhatti, Chief Business Officer, Telenor. 
The Cheetay online platform for e-commerce is 

aiming to become Pakistan’s leading e-commerce and 
logistics brand. Recently, Cheetay has introduced its 
services in Islamabad and Karachi, now firm plans to 
expand its services in other cities. 

Cheetay seeks to become a one-stop shop offering 
all in one location. The platform is fitted with last-mile 

logistics and provides slew services that include sup-
plying food, medications, books, products for baby 
care, make-up, and grocery, etc. The platform is plan-
ning to partner with all Pakistan’s leading businesses. 
It also seeks to leverage not only the region’s finest 
technology facilities, but also to explore all possible al-

ternatives to boost effectiveness, marketing, company, 
etc. Telenor’s cooperation is a step towards their ob-
jective. 

Telenor is one of the leading mobile data and dig-
ital service providing telecommunication companies 
in Pakistan with a customer base of 44 million which 

has a cellular market share of 28% in Pakistan. They 
aim to penetrate the market by not only partnering 
with local and established businesses but by expand-
ing their spread and reach nationwide with the litany 
of services that they offer.  

On the occasion, Ahmed Khan, CEO, Cheetay 
said: “For me it is essential to increase synergy in all 
areas of the business so that everything aligns and falls 
into place. When you’re on a trajectory of growth, you 
need support and partnering with key industry players 
like Telenor makes a difference. Being a tech com-
pany, I make it a point to stay abreast of what’s new 
in the world of  technology, startups and entrepre-

neurship just so that we know where we stand and 
where we want to bet at. Brining Telenor onboard as 
the official service provider is a step to increase effi-
ciency in terms of getting the best telecommunication 
service and fast internet access for our rider and ven-
dor apps since the entire last mile process depends 
on internet availability, from restaurant orders to the 
riders collecting them, etc. The idea is to collaborate 
with the best and that is what we intend to do.” 

Osman Chaudry, Chief  Operating Officer, Chee-
tay said: “Given that we will soon have a nationwide 

presence, our plan is to go city by city and for that it 
is mandatory to have the best telecommunication 
and internet facilities that equip the business which 
is dependent primarily on the availability of  the in-
ternet. We’re very excited with this partnership be-
cause it is in compliance with our effort to expand 
and go big.” n 

34

Telenor supports Cheetay to 
become Pakistan’s leading 
e-commerce, logistic brand

“The Cheetay online platform for e-commerce is aiming to become Pakistan’s leading 
e-commerce and logistics brand. Recently, Cheetay has introduced its services in 
Islamabad and Karachi, now firm plans to expand its services in other cities”
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Brining Telenor onboard as 
the official service provider is 
a step to increase efficiency in 

terms of getting the best 
telecommunication service 
and fast internet access for 
our rider and vendor apps





D
araz, Pakistan leading online market-
place has launched Daraz Private Traffic 
- a first of  its kind digital marketing pro-
gram developed in collaboration with 

Facebook and Google - at the 2nd annual DarazMall 
Summit. Over 400 leading brands attended the 
events which were held in Karachi and Lahore re-
cently. As a frontrunner for innovation in Pakistan, 
Daraz focuses on the use of  technology to not only 
enhance consumer experience but also to maximize 
the benefits derived by the seller community. Part-
nerships, past and present, with organizations like 
Facebook and Google have allowed Daraz to de-
velop a comprehensive digital ecosystem that pro-
vides opportunities of  growth for all brands, 
regardless of  location or background. 

“Daraz Private Traffic is the direct result of  
months of  dedication, planning and hard work with 
Facebook and Google and we are proud to be 
launching this program exclusively in Pakistan.” Dr. 
Jonathan Doer, Co-CEO, Daraz. 

Keynote speakers including Ali Khurshid, Client 

Partner, South Asia, Facebook and Juan Macias, Ac-
count Strategist CPG & Food and Beverage, Google 
highlighted how the Private Traffic Program has 
been specifically designed for brand partners to lever-
age Daraz’s advanced data science learnings and ex-

pertise along with digital marketing tools offered by 
Facebook and Google. This program has the poten-
tial to provide all brands with the necessary tools to 

develop customer engagement on social media, im-
prove user experience and multiply sales. 

“With the introduction of  tools like the Private 
Traffic Program, brands will see a greater return on 
their marketing investment by generating higher con-
version rates. We are constantly developing new 
ways to improve seller and buyer interactions on the 
Daraz app; this program is a major step forward on 
that front.” Ehsan Saya, MD Daraz, Pakistan. 

Shayan Jaffer, Performance Marketing Manager, 
Reckitt Benckiser and Danial Akhtar, E-Commerce 
Manager, Nestle took to the stage to discuss their or-
ganizations personal experiences with the Private 
Traffic Program. Nestle experienced an E-Com-
merce growth of  239% while Reckitt Benckiser ex-
perienced a 3X rise in sales and views on their Daraz 
page. 

The DarazMall summit was concluded with an 
awards ceremony that highlighted different brand’s 
contributions to the E-Commerce ecosystem over the 
past year. Unilever was presented with the title of  
“Brand of  the Year”.n 
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The DarazMall summit was 
concluded with an awards 

ceremony that highlighted dif-
ferent brand’s contributions to 

the E-Commerce ecosystem 
over the past year. Unilever 

was presented with the title of 
“Brand of the Year”
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Last Week the President of Pakistan Dr. Arif Alvi 

honored Top Agri. Company Achievement Award of 

FPCCI to Dr. Khalid Hameed Chairman Tara Group 

in recognition of “Introducing latest Agro-technology 

in Farming Sector”. It's a rare pride of Tara Group 

that during last 6 months the President of Pakistan 

conferred second Achievement Award to the Tara 

Group Pakistan. Earlier an International Award of 

Quality Innovations and Farmer's CSR Initiatives 

was honored in Feb-2019 to Tara Group by the 

President of Pakistan. Last year Dr. Khaild Hameed 

Chairman Tara Group received LCCI's Best 

Achievement Award from the Prime Minister of Pak-

istan, while an international Star Leadership in Qual-

ity Excellence Award was conferred by a globally 

renowned European BID Group One at Paris. The 

achievements of Tara Group Pakistan highlighted in 

a remarkable manner in 7th FPCCI's Achievement 

Award's Souvenir are as under:- 

l Tara Group Pakistan is one of the top rank-
ing research based organization in Agriculture Sec-

tor of Pakistan. Tara Group's Agro Division was 

founded in Oct. 2012, which is playing a pivotal role 

for the prosperity of farming community and devel-

opment of the country at large. 

l Presently Tara Group comprises of 5 
Companies:- 

1.Tara Imperial Industries (Pvt) Ltd. 2.   Tara 

Crop Sciences (Pvt.) Ltd. 3.   Imperial Crop Sci-

ences (Pvt.) Ltd 4. Star Industries (Pvt.) Ltd. 5. Star 

Agro Sciences (Pvt.) Ltd. 

l By the Grace of Almighty Allah, Tara Group 
under the dynamic leadership of a renowned Agri. 

Scientist Dr. Khalid Hameed Chairman/CEO, cre-

ated a new history of fastest growth, in a short span 

of time, to become an emerging leader among top 

5 groups of Agro Chemical Industry in Pakistan. 

l Dr. Khalid Hameed is the only Chief Exec-

utive in Agro-Chemical Industry of Pakistan, who 

has not only qualified PhD in Plant Protection with 

distinction from Imperial University of Science & 

Technology UK, but also developed and introduced 

a large number of top quality, innovative and cost-ef-

fective chemistry products to the farmers of Asia Pa-

cific for enhancing their productivity. 

l Dr. Khalid Hameed being the former Sen-
ior Vice Chairman of PCPA (Pakistan Crop Protec-

tion Association) and the member of Agricultural 

Advisory Commission of the Govt. also played a 

memorable role to build up the repute & image of 

Agro-Chemical Industry as well as took initiative to 

get solved various critical issues of farming com-

munity to strengthen the overall growth of Agri. Sec-

tor. 

l The Fastest Growth of Tara Group lies in 
its top quality which is the top priority of its each & 

every  section. By qualifying Accreditation of Inter-

national Standards ISO/IEC 17025:2005, Registra-

tion of International Total Quality Management 

System ISQL 100QC and International Star Lead-

ership in Quality Brand Excellence, Tara Group is 

producing more than one hundred branded & reg-

istered Agro Chemicals, Hi-Tech Seeds and 

Micro/Macro Fertilizer products of International 

Standards, out of which a large range of 39 pesti-

cides and fertilizer products are accredited under In-

ternational Standards, which is a unique pride of 

Tara Group in Agro Chemical Industry of Pakistan. 

l Tara Group has established a most mod-
ern and biggest “State of the Art” plants of Agro-

Chemicals with a latest Quality Control Lab. at 

Lahore and a Seed Processing Plant at Multan. Re-

cently after a large scale expansion in its Agro-

chemical Plants, Tara Group has become the 

biggest Agro Chemical unit in the country, with an 

aggregate production capacity of 10 million bottles 

& 5 million units of powder & granules filling. 

l The Products of Tara Group are cost-ef-

fective, user's/ and environment friendly as well as 

climate resilient, which are not only enhancing the 

farm productivity but also useful in decreasing the 

production cost of the farmers. 

l Tara Group has developed International 
linkages with world reputed MNC's and International 

Research Institutes, to bring latest crop technology in 

the country, which is being disseminated to the coun-

try wide farmers through classic services of its 

largest sales force and through one thousands Fran-

chises of Tara Group's two Sales Companies i.e:- 

Tara Imperial Industries (Pvt.) Ltd & Imperial Crop 

Sciences (Pvt.)Ltd, which have created a new his-

tory by continuously achieving largest sales targets. 

l Joint venture pacts with Chinese, Turkish, 
Japanese, Australian, USA & Mexico based MNC's 

were executed for Research & Development of 

major & minor crops Hybrid Seeds. In addition to that 

a MOU has been signed with CEMB for introducing 

a multi cotton B.T. Seed in near future for achieving 

better yields & to reduce the production cost of the 

farmers. 

l It is note worthy that Tara Group Pakistan 
has recently signed a joint venture pact with a 

World's top multinational Yuksel Seed Asia for Re-

search & Development as well as sales and Mar-

keting of International Quality hybrid seeds of major 

vegetables. 

l In near future the prime aim of the man-
agement of Tara Group would be to uplift the status 

of Tara Group as a leading multinational company of 

Pakistan by mass scale exports of International 

Quality Agro Chemicals and value added Agri. Com-

modities in the world market for earning huge foreign 

exchange for the country.  

l During last 5 years, Tara Group has 
achieved a large number of International & National 

Awards in recognition of its tremendous achieve-

ments & remarkable contribution to the develop-

ment of the country & farming community as well. 

By: Nazakat Ali Bhatti



A
lways full of  surprises IDEAS promises 
you yet another gratifying shopping ex-
perience with its biggest, artistically de-
signed, flagship store in Faisalabad with 

a coverage area of  14,000+ sq feet. Not only is the 
store spacious enough to accommodate a large 
number of  customers, providing convenience to 
shop but is also aesthetically appealing. The store is 
equipped with Pakistan’s biggest SMD curve screen 
which is over 18 ft in height and 16 ft in width, in-
stalled by a company which has done the same for 

the Mercedes-Benz stadium and Piccadilly Circus. 
Additionally, in order to ensure a satisfying and 

enjoyable shopping experience, the store has a ded-
icated tea bar for all walk-in customers along with 
multiple sitting spots, providing shoppers with ease 
and comfort while they make their selections and 
choose amidst a variety of  products. But that’s not 
all! To celebrate the opening of  this grand store, 
IDEAS hosted an event which was just as grand, 
attended by none other than the stunning Nimra 
Khan along with Faisalabad-based bloggers!  

Furthermore, customers who became part of  
this grand event participated in a Q&A session, 
winning giveaways and many of  them simultane-
ously snapped selfies while shopping, to enter the 
IDEAS selfie contest, for a chance to win discount 
vouchers!  

All in all an applaudable event by IDEAS and 
the perfect way to officially inaugurate their biggest 
store which undoubtedly ensures a better, more 
convenient and satisfying shopping experience than 
ever before! n 
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T
he recently held Lux Style Awards 2019 in 
Karachi, was all high and low lows and it 
marked an occasion where Pakistan is 
heading to grasp the importance of stardust 

all too well and is happy to put out there, spending 
millions and showcase what talent Pakistan enter-
tainment industry holds; a celebration of  films, 
music, drama and fashion.  

LSA was besieged under controversies where the 
jury was out, the judges were in. LSA jury received 
backlash for snubbing some of  the most prominent 
projects of  2018 and celebrities including actors, pro-
ducers and influencers took over social media to ex-
press their concern without any curtailment.  

The Lux Style Awards 2019 was a finale of  not so 
rehearsed scripts. The LSA you see on television is 
not the LSA on ground. From Yasir Hussain’s flaw-
less act to Saba Qamar’s not-so-perfect stint with con-
stantly repeating most of  her script to get it right, and 
Ahmed Ali Butt’s witty sense of  humour along with 
power packed performances — it was nice to see all 
coming together though.  

It was a fantastic night of  racy performers, some 
of  them a lot of  fun — Maya Ali’s performance was 

by far the most rousing stage performance witnessed 
that evening. However, the most “dhuaandaar” 
(steamy) performance belonged to Saba Qamar who 
set the stage on fire as she arrived to move on Mera 
Babu Chail Chabeela; all those jhatkas and thumkas! 
Maya and Saba both performed on the remixed songs 
of  Pakistani veteran actress, Shabnam, as a tribute to 
her, who also received the Unilever Chairman’s 
Award. Watching Meera shake a leg with all the en-
ergy of a diva was equally gorgeous. Meera’s 100-watt 
smile was enough to tell us how happy she is with her 
recent hit Baaji and now the LSAs being her celebra-
tory premise. Talking of  performances, let’s just ig-
nore what Momina Mustehsan did and let’s pretend 
that her dance performance never happened, al-
though as an opening act it set the bar quite low for 
the night.  

The award ceremony subtly touched upon the 
topic of  cyber bullying as well. We couldn’t thank 
enough for subtlety – because an award show is an all 
masala and entertainment and if  a certain issue is 
rubbed in the face or overdosed, people yawn and 
leave. Mehwish Hayat got on stage to express the 
bravery with which not only her but public figures 

have to face negative criticism, mockery, cyber bully-
ing and hate. 

The highlight of  the event was Yasir Hussain pro-
posing to his rumoured girlfriend Iqra Aziz, making 
their relationship official. He put a ring on her finger 
as the stunned actress smiled tearfully and the couple 
indulged in PDA. Where the rumour has it that the 
couple has been engaged before the show and it was 
just a re-enactment, too much intimacy followed by 
the proposal between the two is to be noticed! Kids 
and families watch this show, for God’s sake! 

Unfortunately, despite having so many stars in the 
house, there were flaws that left much to be desired 
throughout the evening. A poor script and weak di-
rection made some segments very dull and they were 
unable to hold the audience’s attention. 

While the show lacked the presence of  some 
major stars of  the Pakistani entertainment industry –
Fawad Khan, Sajal Aly, and Adnan Siddiqui to name 
a few – Lux has patently raised the bar for acknowl-
edging the fashion and entertainment of Pakistani in-
dustry. Well here’s Kudus to Frieha Altaf  and her 
team for putting up glamorous show and a fabulous 
line-up of  red-carpet appearances. n 
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Lux Style Awards winners 
announced amid controversy

“LSA jury received backlash for snubbing some of the most prominent projects of 2018 
and celebrities including actors, producers and influencers took over social media to 

express their concern without any curtailment”
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Gorgeous face 
Tuba Aamir may 
appear on big screen
“In short span of time, Tuba has turned into a style icon due 
it her dazzling and stylish personality. You may be seeing 
Tuba on the big screen in the near future as even her hus-
band wished to see his second wife Tuba working in the 
entertainment industry”

A
amir Liaquat’s second wife Syeda Tuba Amir 
is not as well-known as her husband. Aamir 
Liaquat just shook the whole social media 
when the news of his second marriage broke 

out. Aamir Liaquat Hussain is a public figure and he al-
ways stays in news for one thing or the other.  

Syeda Tuba, who first met Aamir Liaquat five years 
ago when she was part of  his Ramadan transmission 
team, is now serving as a Manager for Corporate Affairs 
in a private TV channel. 

Tuba has made a name for herself as a strong and de-
termined individual. She has remained positive despite 

the baggage that comes her way from being Aamir Li-
aquat’s wife. 

In short span of time, Tuba has turned into a style 
icon due it her dazzling and stylish personality. You may 
be seeing Tuba on the big screen in the near future as 
even her husband wished to see his second wife Tuba 
working in the entertainment industry. Aamir said: 
“Tuba will join film industry in future. I am giving a gor-
geous face to this industry.” He said, not only in drama 
serials but he wants Tuba to work in films and movies as 
well. 

Here are some of her recent snaps: 
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W
omen have to deal with many 
stereotypes for as long as we can 
remember. Especially in the world 
of  athletes where ‘fighting like a 

girl’ or ‘running like a girl’ is seen as a way to 
portray women as less strong or talented than 
men. But imagine the pressure you feel as a 
woman in the world of  weightlifting, which is a 
very male-dominated sport. Kulsoom Abdullah, 
known as the Muslim woman who is a 
weightlifter is here to not only break some amaz-
ing records, but also to take down all those irrel-
evant stereotypes. 

Born and bred in the US, Kulsoom’s parents 
(born in Pakistan; her father from Tangi and her 
mother from Charsadda) immigrated to America 
years ago, before Kulsoom’s birth. In 2005, A 
Kulsoom’s father passed away in Pakistan, leav-
ing behind his wife and five children – of  which 
Kulsoom is the eldest. A Computer Engineer by 
profession, with a PhD from the Georgia Insti-
tute of  Technology, First discovered Abdullah 
through a picture of  hers that an acquaintance 
had shared over Facebook.  

At the national level, Kulsoom attended the 
‘US National Competition’ in 2011, and in the 
same year she represented Pakistan (at the inter-
national level) at the ‘2011 World Weightlifting 
Championships’. For the latter, Kulsoom was not 
only the first female to compete, but she was also 
the first female to compete in hijab. And this year, 
Kulsoom represented Pakistan in South Korea, at 
the ‘2012 Asian Weightlifting Championships.’ 
She is indeed an inspiration for young girls who 
want to achieve their dreams despite limited sup-
port from family. 

Kulsoom Abdullah describes herself  as a Pak-
istani-American computer engineer who has been 
Olympic weightlifting and crosfitting for four 
years. Abdullah started competing in Olympic 
Weightlifting competitions in 2010. This interest 
started when she picked up taekwondo in gradu-
ate school, where she used weightlifting as a 
training method. 

Being a weightlifter hasn’t always been an 

easy ride. Besides the fact that Kulsoom had no 
role models from the sports world to look up to, 
she also had to deal with certain restrictions 
when it comes to weightlifting as a veiled 
woman. In 2010 she wasn’t able to enter the na-
tional weightlifting championship since they 
wouldn’t let her because of  wearing a headscarf. 

But Abdullah wasn’t planning on just sitting 
back and having all these rules restricts her from 
doing what she loves the most. Instead she chal-
lenged them and as a result she was able to enter 
the international weightlifting championship in 
2011. 

“I think it would just be nice that in any sport, 

if  there’s a lady who covers her arms and legs … 
they could still be involved,” Abdullah says. And 
she is very right. Something as simple as head-
scarf shouldn’t be in the way of  women who want  

to pursue their dreams and passions. Abdul-
lah is an amazing inspiration on how you should 
never settle for anything less than what you want 
and what you believe in.  

Whether it is that you want to be a runner, a 
weightlifter or a basketballer, you should go for 
it and let nothing stop you. Especially when it 
comes to other people’s opinions or perceptions 
on how a typical weightlifter or athlete in general 
should look like. n 
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Meet Ph.D. Kulsoom 
Abdullah, a Pakistan-
American Olympic 
weightlifter

“Born and bred in the US, Kulsoom’s parents (born in 
Pakistan; her father from Tangi and her mother from 
Charsadda) immigrated to America years ago, before 
Kulsoom’s birth. Kulsoom’s father passed away in Pakistan, 
leaving behind his wife and five children – of which 
Kulsoom is the eldest”
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I
f we are willing to rise as a great nation as well as 
a successful economy in 21st century, we must 
provide better learning opportunities to our ever 
growing population, to reap well from the ad-

vancements of  the world. Education could be a 
method that helps in making your abilities, beliefs, 
knowledge and values better, not just a tool to acquire 
a degree like it’s a belief in our society. Pakistan should 
fix its superannuated, colonial and ‘slave-producing’ 
education system so asto fulfill the dream of turning 
intoa great nation. 

Article 25-A of  the Constitution of  Islamic Re-
public of Pakistan also speaks of free and mandatory 
education to kids between the ages of five to sixteen 
years. Another Article 37-B makes it a duty of state to-
take away illiteracy and supply mandatory education 
to kids. It’s extremely unfortunate that up until now, 

we are unable to accomplish the constitutional rights 
of our future generations. This is one of the reasons 
why Pakistan today is known for not providing a bet-
ter education system to its citizens.  

According to a report Pakistan has allocated low-
est budget to education among any Asian country, 

with the number never actually touching 3% of annual 
GDP where as Mongolia spends 8.5%, Iran 5.4% Mal-
dives 8%, South Korea 4% India 3.7% and Pakistan 
2.76% (Ghazi, 2018). Another official report published 
in 2018 says that 22.84 million kids between ages of 5 
to 16 are out of schools and that’s the figure out of a 
total of 51.33 million making it a 44% of the total chil-
dren population. Considering these figure, one can see 
we are actually making a nation of illiterates for the 
coming years. 

The primary school registration ratio of kids is only 
63%. Half of the registered kids drop out before grad-
uating from school due to numerous reasons. This 
adds to child labor which is an additional issue and 
ethical liability for the country. 

The government cannot handle such gigantic bur-
den unaided, consequently many organizations espe-
cially in civil society have come to the forefront to help 
government in stimulating primary education. Non-
Governmental Organizations (NGOs) use many poli-
cies such as public-private corporations; 
teacher-training; family literacy; community partici-
pation and developing funds for the educational sec-
tor. But NGOs are very clear on their stance that they 
are not here as a substitute for government. 

Akhuwat by Dr Amjad Saqib is known as non-
profit organization that gives interest free loans but 
there very few who know the extraordinary work 
Akhuwat has done so far in the field of education.  

With five diverse projects presently run under 
Akhuwat’s education umbrella, Akhuwat offering 
every Pakistani a chance to be educated. With the aid 
of 2000 staff members, working across Akhuwat’s nu-
merous schools and colleges, Akhuwat is presently pro-
viding free of  cost education to fifty thousand 
individuals at numerous educational levels; thereby im-
proving the lives of thousands of families. 

The Akhuwat’s Jugnu School Project caters to the 
idea of early childhood learning which is vital for cog-
nitive and motor skills development at an early age. 
Under the Jugnu School project, underprivileged chil-
dren are registered in formal education at a young age 
and are given access to a safe learning atmosphere and 
innumerable prospects early on in life.  

Akhuwat Faisalabad Institute of Research, Science 
and Technology (FIRST) providing higher education 
especially focusing in the field of science, technology 
and applied research. Over 200 students who are al-
ready making a mark in Biotechnology Research in 
Pakistan.  

Akhuwat Colleges in Kasur and Faisalabad have 
registered about five hundred determined students who 
want to pursue particular fields such as medicine, en-
gineering or information technology. So far, one hun-
dred and fifty students have graduated from Akhuwat 
Colleges in Kasur and Faisalabad with greatgoals of 
employment and further studies. 

Akhuwat’s School Project, a flagship project under 
Akhuwat’s education pregame, presently registers over 
forty-six thousand disadvantaged students giving them 
free of cost education at the primary level.  

Many other organizations also contributing to 
the cause of  free education to all but we as society 
need to come forefront and we need to understand 
the responsibility as nation, only then we can rise as 
a successful nation. And without education it's just 
a distinct dream.  

The test today, and particularly the accomplish-
ments of  today, can thus become the guide for 
tomorrow. n 
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Making society poverty 
free though education

“The primary school registration ratio of kids is only 
63%. Half of the registered kids drop out before 
graduating from school due to numerous reasons. This 
adds to child labor which is an additional issue and 
ethical liability for the country”
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Akhuwat is presently providing 
free of cost education to fifty 

thousand individuals at numer-
ous educational levels; thereby 

improving the lives of thou-
sands of families





F
ederal Board of  Revenue (FBR) has issued 
instructions related to currency limitation 
for passengers travelling abroad. As per de-
tails, passengers are prohibited to carry 

more than PKR 3000 and $10,000 to a foreign coun-
try at a time. 

According to FBR notification, a five-year-old 
child may carry $1,000 or an equivalent foreign cur-
rency at a time, while a total of  $6,000 or an equiv-
alent foreign currency can be carried in a year. 

Children above six years of  age or less than 18 
years may carry $5,000 or an equivalent foreign cur-
rency at a time, while a total of  $30,000 or an equiv-
alent foreign currency can be carried in a year. 

Passengers above 18 years may carry $10,000 or 
an equivalent foreign currency at a time, while a total 
of  $60,000 or an equivalent foreign currency can be 
carried in a year. 

The ban has also been imposed on carrying gold, 
silver, diamonds, platinum and in large quantities. 

Antiques and archaeological artifacts, drugs and 
other substances which can cause intoxication, liter-
ature against Pakistan’s national interest, poison or 
poisonous chemicals have also been prohibited from 
being carried. 

The authorities have also established CRC cells 
for registering complaints at the airports across the 
country. Earlier, Foreign exchange dealers expressed 
concern over under invoicing by some importers and 
suggested that the custom authorities should take over 
the goods, by auctioning them, of  the importers who 
are involved in under invoicing causing losses to na-
tional exchequer. 

A delegation of Foreign Exchange Dealers, led by 
the President of Forex Association of Pakistan, Malik 
Bostan, called on Adviser to Prime Minister on Fi-
nance, Revenue and Economic Affairs, Dr Abdul 
Hafeez Shaikh, here, a finance ministry statement 
said. The delegation also offered its support to im-
prove foreign exchange of  the country.  

The delegation suggested various measures aim-
ing at improving foreign exchange of  the country. 

The representatives of  the association mentioned 
that smuggling of  dollar to Afghanistan and Iran is a 
serious issue and the government agencies should 
take strict action against such elements who are in-
volved in foreign currency smuggling. 

The delegation informed that people, who are 
travelling abroad, are carrying six million dollar per 
day. 

In order to reduce the outflow of  dollar, the del-
egation proposed that the foreign currency limit for 
people, who are travelling abroad, should be revised.  

The adviser assured the delegation that their pro-
posals would be considered positively. The meeting 
was attended by Secretary Finance, Naveed Kam-
ran Baloch, Governor State Bank of  Pakistan, Dr 
Reza Baqir, senior officials of  Ministry of  Finance 
and representatives of  foreign exchange dealers. 

In another move, the government has increased 
income tax on profits earned by non-filers from the 
national savings certificates by 100 percent to push 
up the number of  filers of  returns. 

The Central Directorate of  National Savings 
(CDNS) said withholding tax (WHT) rate on prof-
its by non-filers of  tax returns investing up to 
Rs500,000 increased to 20 percent from 10 percent 
in the last fiscal year. Non-filers investing above 
Rs500,000 have to pay 30 percent withholding tax 
as opposed to 17.5 percent earlier. 

The objective is to tighten grip on non-filers in-
vesting in the national savings schemes (NSS). An 
individual who is not required to file returns may be 
exempted from the increased tax rate applicable on 
non-filers. 

Number of  tax filers is lurking below two mil-
lion despite the government’s measures to discour-
age non-filing through higher withholding tax rates 
on financial transactions. The Federal Board of  Rev-
enue (FBR) has so far issued more than four mil-
lion national tax numbers (NTN) and all the NTN 
holders are required to file income tax returns. 

Withholding tax rate for filers with investment 
exceeding Rs500,000 have also been increased. Tax 

filers have to pay 10 percent withholding tax on in-
vestment of  up to Rs500,000 in savings certificates, 
while they have to pay 15 percent withholding tax 
on investment above Rs500,000. In the last fiscal 
year, only one tax slab of  10 percent was 
applicable. 

The CDNS is a premier financial institution of-
fering retail government securities and savings prod-
ucts (known as national savings scheme) to small 
savers through diversified product mix. 

The institution has investor base of  seven mil-
lion and portfolio, which is around 30 percent of  
total banking deposits of  nearly Rs12 trillion. Its 
share in domestic debt of  government is around 19 
percent. Most of  its products are designed for low-
income segments of  the society. 

The CDNS last week announced up to 2.3 per-
cent increase in rates of  returns for national savings 
certificates in line with the increase in interest rates. 

The central bank kept on pushing up interest 
rates since January 2018. The government an-
nounced the rates of  NSS after every two months. It 
was the sixth raise since June last year. n 
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Govt issues instructions 
cash-carrying limit for 
international travellers 

“Passengers above 18 years may carry $10,000 or an equiv-
alent foreign currency at a time, while a total of $60,000 or 
an equivalent foreign currency can be carried in a year”
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The delegation informed that 
people, who are travelling 

abroad, are carrying six 
million dollar per day





T
he most selling brand in the country, 
Honda Atlas Cars Pakistan Limited 
(HACPL) has posted a profit of  just Rs 
241 million; down by 77% in profits as 

compared to Rs 1.05 billion in the previous year 
due to the decrease in revenue as the company saw 
declining volumes. Moreover, Rupee’s depreciation 
against the US dollar created problems for the com-
pany. 

The sales of  the company clocked in at Rs 
17.87 billion, which decreased by 25.05% as com-
pared with Rs 23.85 billion in the same period last 
year. 

The cost of  sales of  the company was stated at 
Rs 16.52 billion, down 24% against Rs 21.71 bil-
lion which took the gross profits to Rs 1.35 billion 
against Rs 2. billion. Moreover, the gross profits fell 
by 37% on account of  persistent Rupee devalua-
tion. 

Similarly, margins contracted by 24bps QoQ/ 
144bps YoY, owing to the surge in costs from de-
valuation. 

The other major reasons were higher car prices 
owing to the devaluation impact, the 10% FED im-
position on 1,700cc and above cars (i.e. Civic) and 
the imposition of  Advance Customs Duty (ACD) 
i.e. 5% on all the imports. 

Moreover, the overall increase in car financing 
costs due to higher interest rates has led to a slow-
down in demand for the company. 

Honda Atlas hiked prices of  different variants 
multiple times in the range of  8-23% due to rupee 
depreciation, 5% advance customs duty on raw ma-
terial and imposition of  federal excise duty (FED). 

HACPL has hiked its units prices in the range 
of  Rs260,000 to Rs425,000 for different models. 
When the company increased prices last time, the 
dollar was worth Rs142 and now it had surged to 

Rs160. 
The company increased prices of  Civic Turbo 

RS and 1.8L VTI CVT models by Rs400,000 each 
to Rs4.2 million and Rs3.6 million respectively. 

Similarly, it raised the price of  1.8L VT SR 
CVT model by Rs425,000 to Rs3.82 million. The 
prices of  Honda City 1.3L MT and 1.3L AT were 
increased by Rs260,000 each to Rs2.18 million and 
Rs2.32 million respectively. 

Honda 1.5L AT model became costlier by 
260,000 as its price rose from Rs2.12 million to 
Rs2.38 million. 

No doubt, the country is facing an overall eco-
nomic slowdown with Rupee devaluation. The 

competition for the company looks to be increas-
ing day-by-day as the sector is welcoming new auto 
players. Honda’s future lies with the demand from 
the consumers and economic fundamentals, which 
don’t look that good at the moment. 

It is reported that the two biggest automakers 
in the country, Honda and Toyota were halt pro-
duction in Pakistan for a few days. Honda Atlas 
Cars Pakistan (HACP) has shut down its plant for 
10 days. 

A senior HACP executive said, “Our invento-

ries from the last month and the first 10 days of  
July have grown rapidly because of  steep increase 
in car prices after currency devaluation as well as 
imposition of  Advance Customs Duty (ACD) on 
all our imports and Federal Excise Duty (FED) on 
assembled cars, leaving us with no option but to 
shut down the plant to cut production. If  the pres-
ent trend holds, we expect our sales to drop to less 
than 30,000 units this business year (April 2019-
March 2020) from over 48,000 units last year.” 

Honda Atlas Cars Pakistan Limited (HACPL), 
an automobile subsidiary of  Honda operated by 
Hironobu Yoshimura, HACPL’s President and 
CEO and Aamir H. Shirazi, Group President, 
Atlas Group for the last many years and earned bil-
lion of  rupees. 

HACPL started business operations in May 
1994 with the launch of  Civic, and added the City 
model to the production line-up in January 1997. 
HACPL achieved its 100,000-unit production mile-
stone in December 2005, and the 200,000-unit pro-
duction milestone in July 2012, a mere seven years 
later. The company achieved cumulative 300,000-
unit production milestone in 2016 and just after 2 
years 400,000-unit milestone is achieved. Its staff  
salaries are very handsome some of  them dawning 
million of  rupees.  

The top management of  HACPL blames due to 
the reduction in car sales because of  rising car 
prices, the automakers are facing a huge loss. 
Higher taxes in the budget and depreciation of  
rupee against the dollar compelled automakers to 
increase prices that have resulted in a decrease in 
car sales. This is not true because almost all auto-
mobile industry bigwigs do not want to decrease 
their profit in whatsoever circumstances when they 
lost in profit margin they cried that companies are 
going in loss. n 
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Honda cars profit slumps despite 
of multiple increased in prices

“Honda hiked prices of different variants multiple times in the range of 8-23% due 
to rupee depreciation, 5%  dvance customs duty on raw material and imposition of 
federal excise duty (FED)”
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The sales of the company 
clocked in at Rs 17.87 

billion, which decreased by 
25.05% as compared with 

Rs 23.85 billion in the 
same period last year



What do you look for in a phone? 
The definition of a good phone has changed over 

the years. Initially, anything with good battery life was 
worth it. Nowadays, you need to have a good camera, 
design, display, and battery. There are not many 
phones that get you all of that in a single package, usu-
ally cutting corners with the cameras or the battery life. 
Here’s where Vivo S1 comes in, it checks all the right 
boxes, all in a beautiful looking device. 

Still not convinced? Read on as we explain how 
Vivo S1 stands above the rest. 

Trendsetting technology, A style of its own with 
sleek and stylish design 

Vivo S1 features a sleek and stylish design with two 
beautiful color options: Skyline Blue and Diamond 
Black. As the name suggests, Vivo has depicted pat-

terns of the day and night sky in both colors. The dia-
mond pattern etched on the back depicts the shining 
stars of the night sky, shimmering as it transitions from 
blue to purple when viewed from different angles. 
Most phones in this price range come with the same 
type of  gradient design but Vivo’s take on this idea 
makes the S1 unique. Targeting the youth, Vivo has 
kept S1’s color palette and design pattern very excit-
ing. 

32MP front camera, capture a clearer you 
It’s 2019 and phone makers are giving a lot of at-

tention to cameras. Vivo is no exception and has 
equipped the S1 with an impressive 32MP front cam-
era, giving it one of the best selfie cameras in the mid-
range category. The best part is, you don’t have to 
worry about the camera hindering your view since it is 
neatly housed in a minute waterdrop notch. 

Thanks to this, the S1 has a bezel-less full-screen 
display with no huge notches to disturb your view. 
Apart from clear images and precise details, you also 
get an impressive bundle of  features like AI Face 
Beauty, lighting, AR Stickers, and AI filters while using 
the front camera. 

In-display fingerprint scanning, unlock the future 
One of the reasons behind Vivo S1’s clean looking 

design is the fact that it has no rear-mounted finger-
print sensor. Vivo uses an in-display fingerprint sensor 
on the S1, being a pioneer in the technology. Features 
like this are usually reserved for flagship phones but 
not in this case. 

Vivo has gone with a top of the line in-display fin-
gerprint sensor which also features several animations 
for making things more fun. 

Always on super Amoled display with the small-
est notch 

A dull display on a stylish phone like this is a big 
no. Thankfully, Vivo thought the same. The S1 comes 
with a 6.38-inch Super AMOLED Halo FullView™ 
Display featuring a high screen to body ratio and a 
19.5:9 aspect ratio. What this means is that you get 
punchy colors with extra-deep blacks, making every-
thing you watch or do on your phone a treat. 

Vivo has even optimized this smartphone for gam-
ing purposes. Having an AMOLED display, it doesn’t 
consume much power if  you don’t have a lot of bright 
wallpapers on your phone. You can also customize the 
always-on display to make your phone stand out. 

Latest Helio P65 chipset with 6GB RAM & 
128GB storage 

Moving on to the internals, the powerful mid-
ranger runs on an octa-core Helio P65 processor with 
a 12nm design paired with 6 GB RAM and more than 
enough 128 GB memory. If  you want more memory, 
you can always expand it via the dedicated SD card 
slot. The combination of a powerful processor, excep-
tional RAM, and huge storage ensures smooth per-
formance, not to mention being powerful enough for 
multitasking on the fly and gaming. This brings us to 
the next feature of the S1, the game mode. 

Optimized for PUBG mobile with ultra-game 
mode 

Who can resist a smartphone-optimized for 
PUBG? That’s exactly what you get with Vivo S1. The 
smartphone comes with an ultra-game mode designed 
for optimizing your gaming experience. 

Anyone who plays PUBG knows how long it takes 
to load a level. With Vivo S1 you don’t have to wait for 
the level to load while you get bored. The special 
countdown floating window does the counting for you 
while you can do other tasks in the background. 

The best part is, the ultra-game mode improves per-
formance reducing frame-drop by up to 300%. 

AI triple camera with a wide-angle lens 
We have talked about the top of the line front cam-

era but what about the rear camera for all the photog-
raphy enthusiasts? Don’t worry! Vivo did not leave you 
guys out either. Featuring the Sony IMX499 Camera 
Sensor the triple sensor rear camera allows the user to 
shoot with precision, accuracy, and clarity. This makes 
it the perfect mid-ranger for smartphone photography 
newbies. You can get that perfect shot thanks to its AI 
portrait framing which helps in composing the ideal 
snapshot. Apart from the IMX499 sensor, it has an 
ultra-wide-angle sensor that can expand your field of 
view to 120 degrees for nature and panoramic pho-
tography. 

4500mAh battery with dual-engine fast 
charging 

All these amazing features and a modest battery? 
That will be a bummer no? Unsurprisingly, Vivo has 
that covered too. The S1 comes with a huge 4500 mAh 

battery backed by 18W Dual-Engine Fast Charging 
technology. Unlike other mid-range smartphones, you 
don’t have to carry a power bank with you even if  you 
want to spend your day playing PUBG. The long-last-
ing battery is truly a cherry on the top making every 
other feature worthwhile. n 

Vivo S1 is one of the most stylish 
mid-range smartphones in Pakistan

“Most phones in this price range come with the same type of gradient design but Vivo’s 
take on this idea makes the S1 unique. Targeting the youth, Vivo has kept S1’s color 
palette and design pattern very exciting”

Unlike other mid-range 
smartphones, you don’t have 

to carry a power bank with 
you even if you want to spend 

your day playing PUBG

FACEBOOK .COM / F L A R E M AG A Z I N E O F F I C I A L TWITTER .COM / F L A R E M AG A Z I N E P K J U LY  2 0 1 9

 FLARE REPORT    |   REVIEW



C
ounterpoint, the international authorita-
tive analysis institution, recently an-
nounced a mobile phone shipment report 
for Q2 2019. According to the report, 

emerging smartphone brand realme showed eye-
catching performance. After only one year of  estab-
lishment, it quickly became one of  the top 10 mobile 
phone manufacturers in the world, alongside with 
Samsung, Huawei and Apple. In Q2 2019, realme 
global shipment registered 4.7 million units world-
wide, an increase of  848% year-on-year, making it 
the fastest growing mobile phone brand in the 
world.  

As a Dare-to-Leap brand, realme aimed to made 
itself  a new icon for the young 

The fast development of  realm ties closely to its 
accurate grasp of  the young consumer market, 
based on which the brand attitude and edgy R&D 
were built. On one hand, realme adopts high-end 
technology with the Dare-to-Leap philosophy, be-
coming the benchmark for performance and design 
at the same price range and bringing more Dare-to-
Leap experience to young consumers; on the other 
hand, realme leverages light assets, mainly e-com-
merce, short channel mode, which allows more prof-

its given to consumers, thus more young people can 
enjoy the quality life brought by technology and de-
sign. 

Sky Li, the founder and CEO of  realme said: 
"realme's original intention was to create products 
with a full range of  new and unique experiences for 
young people. We built our ‘Dare to Leap’ concept 
based on this mission. We hope to provide young 
consumers with more surprising products within the 
same price range, and exceed their expectations, 
whether in design, performance, or quality.” 

Great endeavor to be made for the overall 
arrangement for high-end tech 

So far, realme has successfully entered over 20 
markets including China, Europe, India, South-east 

Asia and Russia, broke sales records in for multiple 
times in several markets and became the top 5 
brands in India for three consecutive quarters. In 
order to thank consumers around the globe their 
support, realme will continue to stick to the initial 
inspiration while offering consumers more exciting 
and surprising products, including the future release 
of  a new camera phone with 64 million pixels, and 
a high-end flagship equipped with Snapdragon 855 
Plus. 

As a young brand that Dares to Leap, realme 
will constantly explore more possibilities in fash-
ionable design and high-end quality, as well as ac-
tively seeking the application of  advanced 
technology, in order to be prepared in innovation ca-
pability, and gain competitiveness in the strategic de-
velopment globally. realme will continue to go 
beyond itself  in product performance, design and 
quality, so as to provide consumers with real “Dare-
to-Leap” experience.  

Since its entry in to the Pakistani market less 
than seven months ago, realme powered by Oppo, 
has already launched five products across different 

price segments from premium flagships to trendy 
mid-rangers, all designed particularly for the youth. 
realme is proving it has planned an even steeper 
growth trajectory than its parent company through 
a targeted focus on the youth. Pakistani realme 
fans have been given a taste of  fast paced innova-
tion by the brand through various features like the 
new technology of  a superior VOOC charger in 
3pro or an extremely powerful processor that plays 
freefire in its price range for the first time beating 
every other competitor. They have continuously 
taken a leap forward in both design and perform-
ance but the golden egg is still keeping the price 
affordable for the youth. The brand has a youthful 
identity not only in its devices but also in its busi-
ness and sales tactics. Realme accomplished 
tremendous growth records by creating flash sales 
and primarily selling products online. This is also 
in tune with its snappy young customers who get 
a stylish and fast partner that suits their style in 
realme. Daraz has seen new sale records with each 
price drop with the entire stock being sold out in 
minutes or even seconds at instances. n 
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realme entered the 
top 10 smartphones 
brand list globally

“Founded only one year, realme earned itself the fastest 
mobile brand to became the global top 10. Shipment 
reached 4.7 million at Q2, 2019 and ranking among global 
top 10 alongside with Samsung, Huawei and Apple”
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Since its entry in to the 
Pakistani market less than 
seven months ago, realme 

powered by Oppo, has already 
launched five products across 
different price segments from 
premium flagships to trendy 

mid-rangers, all designed  
articularly for the youth
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I
nfinix empowers users through its latest 
32MP selfie camera that features cutting 
edge technology and a sleek and stylish de-
sign. The brilliant S4 features a 32MP AI 

selfie camera, wide angle triple rear cameras at 
13MP+8MP+2MP, 6.2” HD+ waterdrop display 
& a staggering 4GB Ram with 64GB expandable 
storage for a price tag of  Rs.22,999 only. Avail-
able to purchase offline and online on daraz.pk 
this game changing phone is ready to make waves 
among tech enthusiasts in Pakistan. 

What’s even more exciting is that the first 1000 
customers who purchase the S4 on Daraz will get 
an Infinix X Band for free. The selfie scene is set 
to change with the Infinix S4 that incorporates in-
telligent tech and automatic face detection capa-
bilities together with a large 6.2' inch waterdrop 
display.  

The phone also comes with a fast octa-core 
processor, a 4000mAh battery power and up-
graded XOS 5.0 software for seamless user oper-
ation. The Infinix S4 is a one of  a kind 
smartphone that will drive Infinix straight to the 
top of  the competitive smartphone market. This 
empowerment device will not just elevate selfies 
but will also help position consumers right in the 
spotlight. Infinix Country Head, Joe Hu, an-
nounced “We want to empower social media en-
thusiasts in Pakistan and so by incorporating the 

S4 with the highest resolution front camera ever 
we are giving young people the tools to produce 
the best pictures that will help them shine and be-

come stars in their own light”.A Smart power 
management system helps the S4 optimize power 
utilization by automatically inducing inactive sta-

tus for apps not in use and halting their back-
ground data uptake. This reduces power con-
sumption and extends the endurance of  the 
smartphone.  

Security and privacy are a priority for most 
people. The S4 has infused an algorithm that can 
detect up to 1024 data points on the face, signifi-
cantly increasing its facial detection accuracy and 
making it the most secure smartphone in its price 
point. The face unlock function in combination 
with the fingerprint lock technology, together pro-
vide solid security for all the data stored in the de-
vice. Consumers can use the phone without 
worrying about data breach or unwarranted ac-
cess to their device. The S4 will be dominating the 
mid range smartphone category, and is expected 
to become one of  the top selling smartphones this 
year. Previous entry level phones by Infinix have 
also done very well in the past. The S series 
branched out of  the HOT series to focus on selfie 
optimization, while the SMART series made no-
table strides with consumers due to its eye-catch-
ing design and display.  

Infinix integrates fashion and technology and 
provides the best tech devices for those looking to 
stand out. The S4 is definitely a gadget that is set 
to empower many rising stars in various emerging 
markets, and is no doubt a true game changer in 
the selfie market. 

I
t seems that the Huawei fever is continuing well 
beyond the pre-order phase of  Huawei Y9 
Prime 2019. After roping in 300% more pre-or-
ders than its predecessor, sales of  the midrange 

killer have swelled up manifolds. In the first two hours 
since the phone went on sale, people purchased Rs 75 
million worth of  Y9 Prime 2019 from Huawei out-
lets nationwide. Given the sales trends, it looks like 
the smartphone will be surely clinching the title of  
midrange king in a short span of  time. 

While the pre-orders and first sales for Huawei Y9 
Prime 2019 hit a new high, it also reveals how much 
the smartphone has won people over for its remark-
able specifications in a competitive price. Fans across 

Pakistan are queuing up in lines to get their hands on 
the Midrange Killer of  the Year. The consumer re-
sponse has been overwhelmingly positive and Huawei 
couldn’t be more pleased.  

Speaking on this occasion, Scott Huang, Country 
Manager, Huawei Pakistan said: “With the launch of 
Huawei Y9 Prime 2019, we have reassured our con-

sumer’s belief  in the company’s expertise in game-
changing technology and innovation. We are pleased 
to say that as expected, this smartphone has very 
quickly become a hot favorite in Pakistan and the sales 
prove it. The continued love and support from Huawei 
fans make us more instilled to build an even stronger 
base in the Pakistani market and hope to continue pro-
viding the best of our products and services.” 

The Huawei Y9 Prime 2019 is a phone made for 

every type of  user. It is fast, powerful, stylish and 
packed to the brim with innovations and features that 
sets it in a league of  its own. Some of  these features 
include a stunning new display design and even an 
innovative front camera placement that will for sure 
catch the eye of  any tech-savy user. To top that off, 
all Google-related apps such as Google Play, Google 
Maps, Gmail, YouTube etc. work just fine along with 
periodic updates from Google and Huawei itself. 

Infinix launches S4 smartphone with 
32MP AI selfie camera

Huawei sold Y9 Prime 2019 smartphone 
worth Rs 75 million in just two hours

“The S4 will be dominating the mid range smartphone category, and is expected to 
become one of the top selling smartphones this year”

The midrange killer is truly living 
up to its name by selling beyond 
expectations; people thronging 
outlets to get their hands on the 

Huawei Y9 Prime 2019.



Islamabad: Being at the hub 
of  technological innovation 
and aiming to accelerate the 
pace of  digitization, Telenor 
Pakistan organized a first of  its 
kind thought leadership forum 
titled ‘Digitizing Pakistan 
through APIs’ at its 345 Cam-
pus. The event was attended by 
industry experts, government 
and semi-government officials, 
digital entities, small and large 
businesses, startups, digital dis-
tribution and retail partners in 
addition to Telenor Pakistan’s 
top management.  

The event aimed to discuss 
the role of  APIs in instituting 
an open innovation paradigm 
which is key for democratizing 
digitization and transformation 
at the national level. As indus-
try experts spoke about the role 
of  APIs in transforming their 
digital landscape, the discus-
sions surrounded how leading 
industries are enabling internal 
digitization as well as extend-
ing their core expertise to ex-
ternal entities via APIs. The 

conference also underscored 
Telenor Pakistan’s leading role 
in digitally transforming the 
country especially through ini-
tiatives like Telenor API Portal 
that enables businesses, SMEs 
and the startup community to 
use Telenor APIs in the areas 
of  identity, communication, 
top-up and direct carrier billing 
to name a few.  

“Telenor Pakistan is at the 

forefront in enabling the digital 
ecosystem in the country and 
events like these give us the op-
portunity to exchange learning 
with different industries and 
sectors,” said Khurrum Ash-
faque, Chief  Technology Offi-
cer, Telenor Pakistan and 
Cluster CTO Emerging Asia, 
Telenor Group. “Through this 
forum, we not only aim to pro-
mote collaboration on building 

an open API ecosystem, but 
also pave the way for the mas-
sive API economy that the 
world is gearing up for. APIs 
create possibilities for digital in-
teraction that we have come to 
expect and rely upon today and 
it’s only by forging partnerships 
and engaging our own business 
& tech talent in an open API 
environment that we can stitch 
together functions and build 

creative solutions to get in-
formed, entertained, do busi-
ness, run errands, and build a 
better tomorrow.” 

The talks were moderated 
by Khawaja Obaidullah, 
Head of  Partnerships & 
BizDev at Telenor Pakistan 
with experts from Easypaisa, 
Wavetec, NADRA, FBR 
(Customs) and Code for Pak-
istan sharing their experiences 
around building solutions 
using APIs. The panel discus-
sion revolved around the role 
that APIs can play in enabling 
open innovation, collabora-
tion and transformation at the 
national level. The panelists 
shared examples from their 
specific industries and dis-
cussed the role that Telenor 
Pakistan can play in enabling 
this interaction. The panel 
discussion was followed by a 
showcase of  Telenor Pak-
istan’s API product portfolio 
and portal, followed with 
teams demonstrating current 
API and B2B offerings. n 
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Telenor hosts Summit on digitizing Pakistan through APIs

 

Islamabad: In its commit-
ment to offer convenience to 
Pakistani travelers, and in par-
ticular customers headed to 
Saudi Arabia for Hajj, Zong 
4G has introduced an exclu-
sive prepaid roaming bundle 
for Saudi Arabia. The bundle 
offers exciting opportunities 
for Zong 4G’s customers to 
communicate with friends 
and family while being abroad 
and particularly during Hajj. 

Moreover, through its 
roaming services, Zong 4G 

customers will also have ac-
cess WhatsApp in Saudi Ara-
bia and that too at the most 
affordable rates on Zong 4G’s 
fastest 4G network.  With 
such affordable bundles, there 
will be no more need to con-
stantly look for Wi-Fi or buy 

a local operator’s SIM card to 
use the internet while travel-
ling abroad. 

“Zong 4G offers the 
widest 4G services both na-
tionally and internationally. 
The introduction of  Saudi 
Arabia roaming bundle is tes-
tament to our customer- fo-
cused approach, to offer 
unrivalled services across the 
globe.” said the company 
spokesperson. 

“By introducing this bun-
dle we are not only aiming to 

make this the most blissful 
Hajj experience but also for 
anyone travelling during the 
rest of  the year can avail this 
package. We want our cus-
tomers to enjoy Zong 4G’s 
seamless experience on the 
go.” continued the spokesper-
son of  Zong 4G. 

This bundle will be avail-
able not just at the time of  
Hajj but throughout the year 
for any visitor travelling to 
KSA. This bundle can be 
availed within 90 days of  acti-

vation. 
By introducing such un-

matched international roam-
ing services, Zong 4G is 
continuing to offer innovative, 
unmatched and unique serv-
ices to customers. Designed to 
meet the evolving demands of  
modern communication, 
Zong 4G’s widest 4G roam-
ing services has provided the 
customers with a great deal 
flexibility and convenience to 
stay fully connected while 
travelling. n      

Zong offers affordable roaming services along with access 
to WhatsApp for Hujjaj

Lahore: EcoStar, Pakistan’s 
leading consumer electronics 
brand, has launched its air con-
ditioner product lineup for the 
year 2019. G-Smart is the pre-
mier series of  the brand. Over 
the years EcoStar has gained a 
significant market share in con-
sumer electronics due to its 
state of  the art technology, 
durability, and cost-effective-
ness. DWP Group is the offi-
cial distributor of  EcoStar that 
ensures nationwide availability 
of  its products, along with 
prompt after-sales support. 

G-Smart series provides 
Wi-Fi enabled air conditioners 
with three different capacities 
of  BTUs. The series has very 
innovative features including 

multi-health filters, long air 
throw, and low operative volt-
age. The sleek design and white 
color with a crisscross pattern 
of  silver lines add to the am-
biance of  the room. 

The Smart ACs give greater 
accessibility and the ease of  op-

erating the unit from anywhere 
with a Wi-Fi connection. The 
technology is bound to provide 
energy and cost-saving. G-
Smart series has a super quiet 
noise level. Most air condition-
ers will fall somewhere in the 
range of  55-70db, however, the 

EcoStar G-SMART series 
comes in at 18db. 

Talking about the launch of  
the G-Smart series Rizwan 
Butt, COO DWP Group said: 
‘’We believe in introducing in-
novative solutions which will 
be relevant to the Pakistani 

market.’’ He further elaborated 
while discussing the menace of  
load shedding, ‘’one thing that 
makes this air conditioner very 
relevant for the Pakistani mar-
ket is the fact that it runs on a 
very low voltage of  130V. It en-
sures the frequent flow of  air 
even in low voltages.” 

EcoStar G-Smart series is 
ranked at a very affordable 
price. It saves energy up to 60% 
in all modes and uses the 
coolants which are environ-
ment-friendly. The air condi-
tioners in the series have a 50 
feet long air throw and multi 
health filters. The health filters 
clean and deodorize the air to 
keep allergens and bad odors 
out of  the room.n 

EcoStar launches its G-Smart air conditioning series
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Karachi: TPL Maps and 
HERE Technologies have an-
nounced a strategic partner-
ship in Pakistan, Middle East 
and Africa. 

Data from TPL Maps will 
allow HERE Technologies to 
offer high-quality maps of  the 
region for all its customer seg-
ments, including automotive, 
transport and logistics, tech-
nology, media and telecom-
munications and the public 
sector. TPL Maps will become 
a go-to market partner for 
HERE Technologies in Pak-
istan, the UAE and other mar-
kets of  the Middle East and 
Africa. The two companies 
aim to meet the needs of  the 

region’s rapidly growing 
economies and middle-
classes’ increasing consump-

tion of  products and services.  
“Our international part-

nership will allow us to ex-
port locally developed 

technology which includes 
innovative location-based 
services, scalable solutions 

and navigation systems to 
businesses and communi-
ties. We are hopeful that this 
will be the start of  a long 

term and mutually benefi-
cial business relationship,” 
said Adnan Shahid, CEO, 
TPL Maps.  

Stefan Hansen, Senior 
Vice President and General 
Manager, EMEAR, HERE 
Technologies, said, “Loca-
tion intelligence is a critical 
component of  success 
across industries and emerg-
ing technologies. We see 
tremendous potential in the 
Middle Eastern markets, 
and we are proud to partner 
with TPL Maps to offer cus-
tomers across the region the 
benefits of  automotive 
grade quality location serv-
ices.”  n

TPL, HERE partner to build mapping and location services

Lahore: Tecno Mobile the 
leading smartphone brand is 
providing its best selling phone 
the Camon i Sky 3 to Rescue 
1122 workers through its net-
work partner Yellowstone. The 
access to smartphones will fa-
cilitate the first responders and 
will enable victims to receive 
swift aid and assistance. Yel-
lowstone, official distributing 
partner of Tecno Mobile in Pak-
istan, have already supplied 640 
units of the Tecno Camon i Sky 
3  to the rescue 1122 workers .  

The Punjab Emergency 
Rescue Service, commonly re-
ferred to as Rescue 1122, is one 
of  the largest and most well 
trained emergency operators in 
the country. They provide assis-
tance to millions of  individuals 
across the province through 
their emergency ambulance, 
fire and community rescue re-
sponse teams.  

Creek Ma, CEO of  Tecno 
Mobile Pakistan shared his ex-
citement for this project noting 
“At Tecno we aspire to help 
Pakistan and so by providing 
smartphones to rescue workers 
we hope to facilitate and em-
power the emergency response 
teams. We are very proud of  
this initiative and happy to sup-
ply one of  our best phones, the 
Camon i Sky 3, to the Rescue 
1122 teams in Pakistan.”n 

Tecno to provide 
Camon i Sky 3 to 

Rescue 1122Lahore: The LUMS Bio-
mechanics Lab, a centre to 
test bowling actions, set-up in 
2016 at the Syed Babar Ali 
School of  Science and Engi-
neering (SBASSE), has now 
been accredited by the Inter-
national Cricket Council 
(ICC), making it the fifth in 
the world to earn this acco-
lade. 

With this prestigious ac-
creditation, the lab joins the 
ranks of  those based in Bris-
bane, Chennai, Loughbor-
ough and Pretoria and will be 
used to carry out official bowl-
ing tests of  international and 
domestic bowlers.  

The project was spear-
headed by Prof. Mian 
Muhammad Awais at the de-
partment of  Computer Sci-
ence at SBASSE and Hissan 
Ur Rehman from the PCB. 

Dr. Awais has overseen the 
running of  the lab since it was 

installed at LUMS and has 
been working with the ICC 
over the last year for the ac-
creditation process. He trav-
elled to Pretoria twice for 
training to understand and 
apply ICC protocol for testing 
bowlers.  

Dr. Awais explained how 

the facility at LUMS is the 
second in Asia that has state-

of-the-art equipment to per-
form tests on behalf  of  ICC. 
“The accreditation brings the 
latest testing protocols to 
LUMS and to Pakistan. We 
can now establish collabora-
tions with international part-
ners working on cutting-edge 
research in the area of  per-

formance enhancement of  
players and sports in general. 
We would like to use the facil-
ity not just for testing suspect 
bowling actions but extend it 
to the domain of  healthcare, 
animation generation, and ro-
botics. We have already 
started working in this direc-
tion.” 

Appreciating the LUMS 
team’s achievement, Dr. 
Shahid Masud, Dean 
SBASSE, said, “We are glad 
to have received latest equip-
ment and worked closely with 
Pakistan Cricket Board and 
ICC in developing this Biome-
chanics Laboratory. The facil-
ity would certainly contribute 
in improving the standard of  
competitive sports in the 
country and bring it in line 
with international bench-
marks.”n

LUMS Lab earns coveted accreditation from ICC

PATTA holds consultative meeting to 
enhance use of agriculture tech

Lahore: USAID Pakistan 
Agricultural Technology 
Transfer Activity (PATTA) 
held a consultative working 
group meeting to discuss inno-
vative approaches to enhance 
the use of  their agricultural 
technologies by farmers in 
Punjab. It provided technical 
assistance to the private sector 
to develop social and behavior 
change communication 
(SBCC) to increase awareness 
regarding best agricultural 
management practices, in-
crease sales, and improve 
farmer adoption of innovative 
agricultural technologies. Ulti-
mately, as the project’s partners 
increase outreach, the farming 
community will make signifi-
cant gains by using the right 
tools and practices to spend less 
and earn more on their farm 
land.  

Hussnain Atta, Business 

Development Manager at 
Farm Dynamics Pakistan 
(FDP), participated in this con-
sultative session and appreci-
ated USAID’s commitment to 
upscale technology adoption. 
He added, “PATTA’s facilita-
tion in broader marketing and 
promotional techniques is an 
excellent opportunity to reach 
new farmers. By introducing 
SBCC tools and marketing tac-

tics, we can reinforce messages 
to mobilize farmers and take 
our technologies to new areas.” 

Since January 2019, 
PATTA has collaborated with 
private sector partners to de-
velop effective mediums and 
messages which are impactful 
and cost-effective. In particular, 
PATTA facilitated FDP in 
launching its first-ever SBCC 
campaign on improved fodder 

seeds earlier this year. The 
campaign focused on using in-
terpersonal communication 
methods supplemented by a so-
cial media campaign to rein-
force the messages to farmer 
communities. Due to these ef-
forts, FDP expanded its pres-
ence in new targeted districts of 
Punjab and reached over 900 
farmers as well as dealers and 
local influencers.  

“By spearheading transfor-
mative change through modern 
SBCC techniques, USAID-
PATTA is closely working with 
its partners to organize com-
munity engagement activities 
and digital media campaigns. 
These campaigns will address 
the sensitivities of farmers and 
help them overcome the barri-
ers which discourage them 
from using technological solu-
tions”, stated PATTA Chief of 
Party Jean Francois Guay. n

Lahore: The Board of  Di-
rectors of Telenor Microfinance 
Bank has appointed Moham-
mad Mudassar Aqil as the 
bank’s new CEO. He will offi-
cially join the bank on 1st No-
vember, 2019, subject to all 
regulatory approvals. 

Irfan Wahab Khan, EVP 
Head of  Emerging Asia Te-
lenor Group and Chairman of  
the Board of  Telenor Microfi-
nance Bank, said, “After a thor-
ough and wide-ranging 
selection process, the Board is 
delighted to appoint Mudassar 
Aqil  to lead Telenor Microfi-
nance Bank. Having worked in 
a variety of senior management 
roles, Mudassar has a deep un-
derstanding and experience of  
our business, the industry, and 
the market in which we operate. 
He is a strong, dynamic, and 
value-driven leader with an im-
pressive track record of  deliver-
ing consistent high-quality 
performance. The Board 
warmly welcomes Mudassar 
and is confident that the bank 
will continue to thrive and lead 
the microfinance and digital fi-
nancial services sector in the 
country.”n 

Telenor Microfinance 
Bank appoints  

Mudassar Aqil as 
CEO
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Lahore: The global smart-
phone brand, Infinix is 
launching a new 64GB phone 
called the Hot 7 Pro which is 
priced at only 19,999 PKR. 
The company announced 
that this latest addition to the 
Hot series which features a 
large 6.2 inch display and 
13MP rear camera will be 
available for consumers this 
Eid al-Adha. Moreover, as 
per an exclusive offer Infinix 
is giving away 10,000mAh 
power-banks to the first 500 
people who purchase the Hot 
7 Pro.  

The Hot-series feature the 
most popular Infinix smart-
phones that are affordable, 
stylish and have great specs. 

In lieu of  this, the Hot 7 Pro 
is a phenomenal device that 
offers a lot at a nominal price.  

The Hot 7 Pro has a high 
definition 6.2 inch large dis-
play that allows you to view 
videos and images in en-
hanced IPS screen resolution. 
It also features dual front and 
dual rear cameras that boost 
2MP and 13MP respectively. 
What’s even more exciting is 
its video capacity of  
1080P@30FPS that gives you 
HD+ playback. Additionally 
its memory of  4GB + 64 GB 
is large enough to satisfy your 
storage needs. If  that doesn’t 
sound like a lot to fulfill your 
requirements then the ex-
pandable memory slot that 

offers up to 128GB is sure to 
impress all.  

In terms of  battery life, 
the Hot 7 Pro is fitted with a 
4000mAh battery that allows 
more than 27 hour talk time. 
Even more amazingly if  left 
on standby the phone can re-
main powered for a record 
time of  30 days.  

The smartphone runs on 
an Android 9 Pie operating 
system which is the most effi-
cient and fast OS at the mo-
ment. The phone handles 
dual sim and supports 2G, 
3G and 4G networks. Other 
perks of  the Hot 7 Pro in-
clude WiFi and Bluetooth 
connectivity, FM radio, voice 
recording, GPS navigation, 

micro USB port, fingerprint 
sensors, gyroscope and light 
and proximity sensors.  

There’s a colour for every-
one with the Hot 7 Pro. The 
smartphone comes in luxuri-
ous shades of  midnight black, 
Bordeaux Red, Aqua Blue 
and Mocha Brown, which 
gives consumers the option to 
choose the colour that re-
flects their personality.  

Infinix is enhancing the 
2019 Eid by not just bringing 
you the latest version of  your 
favorite Hot-series but by also 
offering exclusive gifts to 
commemorate the holiday. 
To mark the celebrations, In-
finix will be giving away 
10,000mAh battery power 

banks for free not just with 
the first 500 orders online of  
the Hot 7 Pro but also with 
the first 100 orders of  the 
Smart 2 HD or the Smart 3 
Plus.  In a statement Infinix 
said ‘We wish everyone Eid 
Mubarak and hope that the 
Hot 7 Pro and the free power-
bank will make your Eid al-
Adha more exciting and keep 
you and your phone charged 
throughout the holidays”.  

To join the festivities with 
Infinix and avail its exclusive 
offers, you can purchase the 
Hot 7 Pro at retail stores 
across Pakistan and online at 
Daraz.com during the web-
site’s “Hari Bari Eid” cam-
paign. n

Infinix includes the sensational new Hot 7 Pro to 
the world renowned HOT series

Islamabad: Defying all crit-
icism and all odds thrown its 
way, the national Airline is 
proving that where there is a 
will there is a way. PIA is de-
livering on its promise and 
that too in the most cost effi-
cient way. Yesterday, CEO 
PIA AM Arshad Malik an-
nounced that Airbus A320 is 
all set to soar the skies after a 
year of  being grounded. This 
is the second plane after the 
Boeing 777 to be made opera-
tional. This is a huge achieve-
ment for the airline and makes 
us proud as a nation, because 
resources from all over Pak-
istan were utilized to make the 
aircraft functional and no 

spare parts from any other air-
craft were used.  

The hard work of  the ac-
complished PIA Team has 
meant that PIA has provided 
dedicated service to Hajj pil-
grims and an increase in the 

number of  cities PIA services. 
The national airline is now fly-

ing more people with reduced 
travel time and a smooth, 
comfortable travel experience 
with delicious meals in true 
Pakistani hospitality tradition.  

There is no denying the 
challenges the airline faces, but 
under the leadership CEO Air 
Marshal, Arshad Malik who 
ordered to make all the 
grounded aircrafts functional 
soon after he joined, one can 
see that the airline is taking to 
higher skies. PIA asked for 
help from the Government of  
Pakistan for this purpose but 
no support could be provided, 
so PIA used its own resources 
to overcome the challenge at 
hand. Following the timely re-
pair of  the two aircrafts, PIA 
devotee soley it’s own fleet to 
carry out Hajj operations 
smoothly transporting 47000 
through 21 cities in just 5 days.  

CEO PIA, Air Marshal 
Arshad Malik, congratulated 
the whole team, especially en-
gineering, flight operations; fi-
nance and supply chain 
management on repairing the 
aircrafts and announced 
award certificates for the 
amazing PIA Team working 
on these projects.  

After the repair of  Airbus 
BLV, no PIA aircraft remains 
grounded except for the rou-
tine checks. 

We wish CEO PIA, the 
new management and Team 
PIA the best of  luck and stand 
with them as they dedicate 
their efforts to fly the national 
flag higher in the skies! n

All PIA fleet now fully operational

Karachi: Easypaisa, 
Pakistan’s first digital 
lifestyle enabler, handed 
over a new car to Maqsood 
Ahmed, the winner of  its 
‘Grand Eidi Campaign’. 
The keys of  his new Honda 
City car were presented to 
him by Aslam Hayat, Act-
ing CEO, Telenor Microfi-
nance Bank. 

Sharing his joy at the 
handing over ceremony, 

Maqsood Ahmed, winner 
of  the prize said, “I have 
been using Easypaisa regu-
larly for the past four years. 
One day I received a call 
from Easypaisa telling me 
that I had won a car. At 
first, it took me quite by 
surprise; I simply could not 
believe it! I am thankful to 
Allah and Easypaisa who 
have made me the proud 
owner of  this new car.”n

Easypaisa ‘Grand Eidi 
Campaign’ winner gets car 

Tecno Mobile re-
duces price Pop 2
Lahore: Tecno Pop 2 which 
features a 5.5’ inch display, 
dual-SIM usage and a LED-
flash HDR selfie and 8MP 
main camera was initially for 
Rs 9,499. Under the new offer 
the price tag of  the Pop 2 is 
now only Rs 7,999 which gives 
costumers a discount of  PKR 
1500!  
Stephen Ha, the GM of  Tecno 
Mobile Pakistan stated: “we 
want to help those consumers 
who don’t have enough re-
sources and are worried about 
the rising inflation. At Pop 2 is 
widely popular due to its stylish 
design, great features and af-
fordability. The price reduction 
by Tecno makes the Pop 2 even 
more desirable for customers 
who are budget conscious.  
The Pop 2 at its new price is 
one of  the best 2019 summer 
deals for smartphones. Users 
can avail this discount by pur-
chasing the Pop 2 at its new 
price from any retail store 
across Pakistan.n 
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